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{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 


It covers the manufacture 
und. distribution of office 
nachinery, office devices, of- 
¢ rniture, office supplies 
ind th mplete range of 
mmercial stationery. Its 
mprehensi news reports 
f the industry and its valu- 
ible speci irticles upon 
ects ger to its field 
have giv t unusual pres- 
It se s a clientele 
mI f managers and 
gents f irious office 
nachines und sup- 
plies, col ial furniture, 
nery deal- 
ind I! of the largest 
rp the United 
States. I reaches some 
dealer in f ty-eight other 
ountri eal in Amer 
in on upment 
{No pe firm or corpo- 
ration either directly or in- 
lirectly connected with the 
industry tl urnal repre- 
sents ha I share in its 
ownership or voice in shap 
ing its | which has in 
view at all times the best in 
terests of tl field it serves 
It ain all sub 
ects fair | to furnish 
its reade1 iable informa 
tion concerning the progress 
nd dev pment of the of- 
fice appliance industry. It 
vill ar questions 
germane to its field to the 
best of it bility, and it 
isks its readers in all parts 
f the w 1 to aid it with 
inquiries iggestions to 
vhich it will give prompt 
ind earnest nsideration 
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THE ADVERTISEMENTS 


»f the leading manufacturers in each division of the industry. Because of the ground 
































These advertisements present the products 7 
for honest differences of opinion, the publisher buiously cannot undertake to guarantee transactions between advertisers and 
customers. They do, however fer inew , es m resolvu my disagre ments which result from relations established 
through the ry 

A I Pemberto: I N Prt ( 19 
Acco Products, Ine. 198 : I J luct I 9 Pengad M 
Ace Fastener Corp. f : Li 1 Compar 92 Port rs R , ber Seat 
Addressing Machine & Ligh Add Mach. ¢ Th ’ — sd 

Eauip. Co. ...... 18 : Little. A. P.. I P Phillips I ( 209 
Adirondack Chair Co. 18 I Met Pp a0 Pier 18 
Advanco Prod. Div. Adv. S.B.. .1 : ee Pike, E. W l 
Aigner, G. J., Co. ; ai Pronto File ( I l » 104 
All-Steel Equipment, Inc. . 129 . = Mi Protectall Mfg. 8 
Allen & Co. .... 1 ; + M a pli ( J Quality Pa Envelope ( 

Allen, R. C., Business j - M io (x 221 Queen Ribl & bon 

Machines, Inc. ....... 61 Ma Mfe. ( 177 
Allen-Wales Add. Mch. Div. I \ Mi ( R 
Allied Carbon & Ribbon ; G M I ( Regal Typ. AF 

Mfg. Corp. .... ° 179 M Steel Product 201 Reliable T: 5 es 
Alma Desk Co. 1 ’ aa ; g  reltable Tw. & Add. Mch. ¢ 140 
Amberg File & Index Co. 19 : ware . Mu a 213 = . ps Rand, I 
Amer. Carbon Paper Mfg. Co : ‘ ; , . sn Mavfa ‘ Tr 186 noe vv = ‘ 16 
Amer. Dictating Machine Co.. .1 * nied sd _ od ’ Sis 187 on past . 

Amer. Hair & Felt Co. 194 _ Mi eaten 2 it e = a 
Amer. Map Company , et Mi, teel Safe ( 165 “ws a “é = ( 
Amer. Number. Machine Co. 1 . . Mi ls wet 8 109 “ * nn ha “ - ibt ( 
Ames Supply Co. l a4 S eoage™ nO . Mi a a “ OT ' 
Anderson-Hickey Co. Lif ‘ Mt ‘ 19 M \ he, I Ross-G ( y 
Art Metal Construction Co. ; é‘ , a4 Midwe Naturlite ¢ 194 Roval M te 
Autocopy, Ine. | Mi ‘ needa ) ' 
i ‘ M 1 \ 3 
B Mi ( Mi 12 g 
Bainbridge, Kimpton & Haupt.19 Mosler Safe C rt 89 Sell Cx , 
Bandes, Julius, &Co. ! H M . : 119 Seng Cor I . 
Bankers Box Co. 1] ( Multist 105 Sengbusch Self-Cl. Ink- 
Barkley, C. L., & Co. é Mi hy-M In 143 stand ¢ 15] 
Barrett Add. Mchn. Div 18 : Myrtle D ‘ 145 Service Prod. D W or 
Bassick Co. ... 0) H ‘ 8 Shaw-Wal ( The 
Berkey Leather Furn. Corp 158 H ‘ 18 N Sheboygan Dx ( 138 
Bolta Products Sales 9 Hect ' 19 Nat Blank Book ¢ on Sheppard, C. E., Ce 19 
Sox H-130 .. H I Ce if N Cash Re 199 Sikes Co., Inc., The 
Bright Chair Co. 18 H N ase | “ne Smith, L. C., & ¢ na 7 ; 
Browne-Morse Co. H I ( f N is Mf ; ac Smith Met: Arts Cx 14] 
Brush-Punnett Co 18 I Ne nil iat Speed K ( 
Buckeye Ribbon & Carbon Co 18 | h 190 Speed-O-I ( D 
Bus. Mach. Products, In¢ 13 N Distributing ( 19 Speed Products Co., I 
Nort States | ( 148 Squ I ( 
c : N ; 1g  - Staed In 
. Standard Lt} Product 
C-Thru Ruler Co. 199 St St I ( 8 
Cardinal Sales, Inc. 17¢ | D ; oO Sie ' . 
Cardinell Corp. Oe oO ' es H : 
Central Can Co . o , F * Stu a 
Chicago Cash Rew. Parts ¢ I . 12 Old R P 
Clary Multiplier Corp. 1 ' v, , 2 ( r { I 
Codo Mfg. Corp. 1 } ( ' O M f ( ¥ = 
. . “ae : ‘ Tay! Cr ( The Q 
Cole Steel Equipment Co 1 { | ‘ 124 oO y Products (¢ 194 Fechns > = 
Collier-Keyworth Co. { ( e r 1aQ V Su ( 111 Panes “ ; : : 
Columbia Ribbon & Carbon re bee. a ie ; 

Afz. Co., Ine. : Poledo Guild cts, Ir 
Columbia Steel Equip. Co 1 PQ Toledo M I ture Cc s 
Commercial Institute . K Dictat Mch. € 182 rri-Par M ( 

Consolidated Stamp Mfe. Co l ; Steel P i r 194 Ly} t 8 
Consolidated Wire Prod. Co l ; 19 P in al ( ime 79 
CopyRight Mfg. Corp , Ss CErn el | i l { V 
Corona Typewriter 1 : Lot Mt ‘ 159 Underwood ( Ba. , 
Corry-Jamestown Mfe. Corp 8 Vail Mar t Cx 
Cotterman, I. D Van Dy 
Cram, Georwe F., C« | Victor Adding Machine ( 
Cramer Posture Chair Co Hi THE SERVICE 6 Vict Safe & Equ ( 
Crim, E. D., Publ 4 i UREAU Vovel-P 
Crofoot, Nielsen & Co. 198 of Office Appliances is maintained for the 
Cushman & Denison Mfg. ¢ : exclusive use of subscribers and adver- ee. s 
tisers. It answers by personal letters all Fe 

D inquiries upon matters germane to the , ; 
Darnell Corp., Ltd 1 Bs field, supplies names of manufacturers of Pim 
Dayton Stencil Works any office article wanted, puts man and job ‘ 
Dennison Mfg. Co. | together, furnishes lists of desirable agents ( é g 
Dependable Mfg. Co. 01 nd dealers in nearly every country, aids Wells Furniture Mfg. Co 118 
Dixie Chrome Products 91 foreign dealers in securing U.S.A. lines. Wells Office |} ture Cx 10 
Downey, C. L., & Co and in many other ways performs useful Western Mfg. RR 

services, all without charge. Subscribers Wilson Jones Company ! 

E every land have made, and are mak- Wolber Dupletr. & Sup. ( é 
. A ing, good use of this bureau. Manufactur- Wolcott Steel I Inc 
Eaton Paper Corp 19 ers in every field have evidence of its Wright ( 8 
E. C. A. Mfg. Co ; proved value Write, In ; 136 
Ehrman, M. E., & Co.... 175 Yawman & Erbe Mfg. ¢ 
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LASSIFICATIONS 





f the subscribers the lines advertised are here classified. Many of the requirements of the modern businss office 

re repr i. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
h eau, through which the information will be promptly and cheerfully furnished by letter, without 

bligation 


” Ne Service 


Accounting Systems Equipment 
Prig. Co 


Adding Mac 


. eas Mel In 
Mech. Di 
Di 
( y ( D 
} ‘ ( 
e 
ce 
t ir 
= & Corona Typws 
ne Co 


Adding Machines, Rebuilt & Used 
A D & Equip. Co 


Office Appliances 
Machine Corp 
R & Add. Mach. Cort 
rs Ine 
Addressing M hines 
Ma 0 
uM 
Adhesive 
Air C at & Conditioners 
Album 
‘ 
Arch & b Files 
Mfg. Co 
rhe 
5 Woodall 
Mir ‘ 
As Tray ‘ > an 
( 
\\ ‘ 
Atlases, { al 
( ( The 
Bank Sup 
‘ 
Bankers WN 
( ‘ 
( 
Billing Mact 
Binders, Catalog & Periodical 
" 
. : ex ‘ 
wk « 
Binders, Permanent Storage 
Blackboards 
> Woodall 
Biankbook 
( 
Blue Pri & Plan File Cabinets 
Im 
( Im 
me ic 
‘ 
pmer ( 
fg. Cory 
x Co 
‘ — 
rhe 
r ‘ 
nt « 
ife ¢ 
Bond Box 
Bookca 
I 
t a 
{ 
( 
The 
( 
Ir 
| i 
sook CE 
Bookkee Ma nes 
Sox & j 


Brief & Zipper Cases 
Doppelt, Charlies, & (<r 
Meier, Joshua, Co 
National Brief Case Mfg. ¢ 
Standard Leather Products, Inc 


Business Forms 
Exline William, Inc 
Gavrin, Arthur J., Press 
Grand Filing Supp. Co 


Cabinets, Refreshment 
Moss Atlas Corp 


Calculating Devices 

Lightning Adding Machine (« 
Meilicke Systems, Inc 
Victor Safe & Equipment ‘ 


Caleulating Machines 
Allen, R. C., Bus. Machines, In 
Allen-Wales Add. Mech. Div 
Barrett Add. Mach. Div 
Clary Multiplier Corp 
Monroe Cale. Machine (<« 
Cash Register Co 
! Cc & Corona Typws 
Victor Adding Machine (« 





Calculating Machines, Used 
Addressing Mach. & Equip. Co 
International Office Appliances 
Paramount Dictating Mach. Cory 
Reliable Typw. & Add. Mach. Corp 
rypewriter Distributors, Inc 
Calendar Pads & Stands 
Smith Metal Arts Co Ime 





Carbon Papers 
See Ribbons & Carbons 


Sard Index Boxes & Trays 

\ Steel Equipment Im 
Amberg File & Index ( 

Art Metal Construction ¢ 
Cole Steel Equip. Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Cort 
rber, Louis H 

General Fireproofing ( 
Globe-Wernicke Co., The 
Guide System & Supply ( 
Imperial Methods Co 

I neible Metal Furniture 
Metal Office Furniture ( 
"ark Steel Products, Ir 
Peerless Steel Equipmer ce 
Shaw-Walker Co 

Weis Mfg. Company 

Wells Office Furniture ( 
Yawman and Erbe Mfg. ‘ 


_ 








Cash Boxes 


(ar ‘ 


‘ 4 

( Steel Equipment ‘ 
General Fireproofing ¢ 
Globe-Wernicke C« The 
( 


ie System & Supply t 
perial Methods (« 
Invincible Metal Furr ( 
Metal Office Furn. (Cs 
Peerless Steel Equipment ( 
Shaw-Walker Co 
Wells Office Furniture 
Yawman and Erbe Mfg. ‘ 





co 


Sash Register Parts 


Chgo. Cash Register Parts ¢ 


Cash Tills 
Indiana Cash Drawer («¢ 


Casters, Caster Bearings, Slides 
Darnell Corp.. Ltd 


celluloid Envelopes 
See Envelopes, Plastik 


Chair trons 
Collier-Keyworth Co 
Seng The 

Chair Mats 


Bandes, Julius, & Co In 
Service Prod Div. Wood 


Chairs, Folding 
Adirondack Chair (¢ 
Farber, Louis H 
Lyon Metal Prod., In 
Royal Metal Mfg. C 
Wells Office Furniture ‘ 


Chairs, Office 


r 
Cramer Posture Chair ¢ 








Dependable Mfg. Co 

Dixie Chrome Product 

Esskay Products 

Fritz-Cross Company 

G Fireproofing C« 

G Rapids Leather Furn. Co 
Gunlocke, W. H Chair Cc 
Harter Corp 

High Point Bending & Chair ¢ 
asper Chair Co 

Jasper Seating Co 


Kol Sales Div 
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Metal Office Furniture Co 
Riteform Chair Co 
Shaw-Walker Co 

Sikes Co., Inc., The 
Sturgis Posture Chair (Co 
Taylor Chair Co. 

Toledo Metal Furn. Co 
Tri-Par Mfg. Co 

Wells Office Furniture Co 


Chairs, Posture 
Bright Chair Co, 
Cramer Posture Chair Co 
Dixie Chrome Products 
Fritz-Cross Company 
General Fireproofing Co 
Gunlocke, W. H., Chair Co 
Harter Corp 
High Point Bending & Chair Co 
Jasper Chair Co 
Metal Office Furniture Co 
Ohio Chair Co. 
Riteform Chair Co 
Royal Metal Mfg. Co 
Sikes Co., Inc 
Taylor Chair Co 
Wells Office Furniture Co 


Chairs, Tablet Arm 

Jasper Chair Co 

Wells Office Furniture Co 
Checks, Stamped Metal 


Dayton Stencil Works 
Meyer & Wenthe, Inc 


Checkwriters & Signers 
Hall-Welter Company 


Clipboards 
(See Arch & Clipboard Files) 


Coat and Hat Racks 
Vogel-Peterson Co. 


Coin Bags, Trays, Wrappers 


Downey, C. L., & Co 
Exline, William, Ine 


Copyholders 
Acco Products, Inc 
Bankers Box Co 
Copy Right Mfg. Corp 
Hall-Welter Co. 
International Office Appliances 
Wells Office Furniture Co. 


Correspondence Trays 
Art Metal Construction Co 
Corry-Jamestown Mfg. Corp 
General Firepreofing Co 
Globe-Wernicke Co., The 
imperial Methods Co 
Maso Steel Products 
Nu-Craft Products Co 
Peerless Steel Equipment ('o 
Sengbusch Self-Cl. Inkstand Co 
Service Prod. Div. Woodall 
Shaw-Walker Co 
Wells Office Furniture Company 
Yawman and Erbe Mfg. Co 


oO 


ostumers 

Fair Furniture Co 

Glaro Machine Prod. Co 
Globe-Wernicke Co., The 
Peerless Steel Equipment (« 
Tri-Par Mfg. Co 
Vogel-Peterson Co 

Wells Office Furniture C< 


Cushions & Pads, Chair 


Fair Furniture Co 
Perfect Rubber Seat Cushion Co 


Dating Stamps 
American Numbering Mch. Co 
Consolidated Stamp Mfg. Co 
Fulton Specialty Co 
Melind, Louis, Co., The 
Meyer & Wenthe, Inc 
Rivet-O Mfg. Cx 
Stewart, R A... & to 


Desk Lamps 
Dixie Chrome Vroducts 
Glaro Machine Prod. Co 
Mayfair Company, The 
Midwest Naturlite Co 
Wells Office Furniture Co 


Desk Name Piates 
Hayes Mfg. vo. 


Desk Pads & Tops 
Aigner, G. J., (« 
Fair Furniture Co 
Meier, Joshua, Co 
Smith Metal Arts Co., Inc 


Desk Pen & ink Sets 
Gregory Fount-O-Ink Co 
Sengbuseh Self-Cl. Inkstand Co 
Smith Metal Arts Co 


Desk Side Files 
Amberg File & Index Co 
Cole Steel Equipment Co. 
Farber, Louis . 
Northwest Metal Prod. Co 
Western Mfg. Company 


Desk Trays 


Sell Corporation 
Weis Mfg Ca 


Desk Work Distributors 
Advanco Prod. Div. Adv., 8. ” 
Globe-Wernicke Co., The 
Lyon Metal Products, Ine 
Victor Safe & Equipment Co 
Wilson Jones Co, 


Desks 
Alma Desk Co 
Art Metal Construction (+ 
Browne-Morse Co 
Cardinal Sales, Ine. 
Corry-Jamestown Mfg. Corp. 
Dixie Chrome Products 
Farber, Louis H. 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Imperial Desk Co. 
Indiana Desk Co 
Invineible Metal Furn. Co. 
Jasper Desk Co. 
Jasper Office Furniture Co, 
Leopold Co. 
Metal Office Furniture Co. 
Myrtle Desk Co. 
National Desk Co., Ine. 
Orna Metal Products Co, 
Peerless Steel Equipment Co. 
Royal Metal Manufacturing Co. 
Shaw-Walker Co. 
Sheboygan Desk Company 
Victor Safe & Equip. Co. 
Wells Furniture Mfg. Co. 
Wells Otce Furniture Co 
Yawman and Erbe Mfg. Co 


Diaries 
See Memo Books) 


Dictating Machines 


Hart, Frederick, & Co 
Hunting-Roberts Co. 


Diectating Machines, Used 


Addressing Mach. & Equip. Co 
American Dictating Machine Co. 
International Office Appliances 
Paramount Dictating Mch. Corp 
rypewriter Distributors, Inc 


Display Racks 
Pierce, The, Co 


Drafting instruments & Equipment 


C-Thru Ruler Co 
Cardinell Corp 


Duplicating Machines & Supplies 


Ames Supply Company 
Autocopy, Inc 

Bainbridge, Kimpton & Haupt, Inc 
Codo Mfg. Co 

Columbia Rib. & Carb. Mfg. Co 
Hectographia Corp 

Heyer Corp The 

Ink Specialties Co., In 
Manifold Supplies Co 

Mittag & Volger, Ine 
Multistamp Company 

Old Town Ribbon & Carb. Co 
Pengad Mfg. Co 

Queen Ribbon & Carbon Co. 
Rose Ribbon & Carb. Mfg. Co 
Smith, L. C., & Corona Tws 
Speed-O-Print Corp 
Techuygraph Co.. The 

Victor Safe & Equipment Co 
Wolber Dupl & Supply Co 
Wright ¢ The 


Envelopes 


Giobe-Wernicke Co., The 
Northern States Envelope Co 
Quality Park Envelopes Co 
Smead Mfg. Co 

Wilson Jones Co 


Envelopes, Plastic 


Aigner, G. J a 
Ames Supply Co 
Markilo Company 
Robert Weldon, Rubber (« 


Erasers, Rubber 


Ames Supply Co. 
Faber-Castell, A. W Co., Im 
Roberts, Weldon, Rubber (« 


Eyelets & Eyelet Fasteners 


Rivet-O Mfg. Company 


File Boxes, Collapsible Corrugated 
Wels Mfg. Co 


File Boxes, Fibre 


Bankers Box Co 

tarkley, ( L., & Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Oxford Filing Supply Co 


(Continued on page 6) 
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(Continued from page 5) Leads for Mechanical Pencils Punches Cardinal Sa 
‘ é ‘ i ‘ ' 4 Pro s. In Cole Stee q 
File Boxes, Metal Globe-Wernicke C« I Columbia Ste« 
Advanco Prod. Div. Ady. 8. B Leathe Uphotstered f iture La | iets i Corry -Jame 
Art Metal Construction (« I b Me Specialties M ( Ehrman, M 
Cole Steel Equipment Co I ( A | General F 
Corry-Jamestown Mfg. Corp \ k « Globe- We i 
Giobe-Wernicke Co rhe ette Trays New I and ‘ P ( Guide Syste & 
Keystone Steel Equipment Co \\ jones Co. Herring-Ha 
Parker Steel Products C¢ Imperial Me ‘ 
4 antag ee mt ¢ Locker & Storage Cabinets Representatives Available i ( 
Sha alke 0 ' Hi ‘ 
Star Steel Equipment 1 . ( 
Viet Safe quipment ¢ 
LA — ure , §, quipmer ( Ribbs as and Carbons I ; 
‘ mn pa j 
. \ Carb. & R 
Filing Cabinets, Insulated ‘ Ca Daner M ‘ 
Meilink Steel Safe ¢ \ ~ ‘ I Mig. ¢ 
Shaw-Walker Co ‘ B Ri & ( ( 
Victor Safe & Equipment ¢ Co Mis ‘ Storage Fixtures & Equipment 
Columbia R & « M ‘ All-Steel | I 
Filing Cabinets, Metal ‘ i . P., | 
‘ M f R ‘ : > . 
Advaneco Prod, Div. Adv. & B Mi ‘ ool ee "> Fire § retested 
: . | ry é , erring : Sa ‘ 
All-Steel Kquipmer In l e Leaf Books & ystems ol | K - ¢ ( Me nk 8S s ( 
Art Metal Construction (« | " ‘ > | - - \ en , 
trowne-Morse Co p as. — - . 
Cardinal Sales, In Pp Nal Tabics 
Cole Steel Equipment C« oO Ril Art Me ‘ ( 
Columbia Steel Equipment ¢ I a bs ; . Browne-M ( 
Corry-Jamestown Mfg. Cort Leaf Metal pe : R Cardi “ 
Mhrman, M. EL, & R "he , ’ ( j if ( 
General Fireprooting (: ( R "7 r , Dixie ¢ 
Globe-Wernicke Co., The r Globe-We ke ¢ r 
Invincible Metal Furn. ¢ “ ys ¢ Lyon M | I 
Keystone Steel Equipment ¢ Loose Leaf Sheet Cov Plastic WV Mas Stee 
Metal Office Furniture ¢ “A Peer s S ( 
een “~ hme Ir - : Round Corner Cutters Shaw-Wall 
eerless ee quipment Co La Product I 3 P \ ( 
Remington Rand, Ine Mall Distributor = ay < % ‘ ‘ 
Shaw-Walker Co oe, on Rubber Bands Wells J ; Mfe ¢ 
Star Steel Equipment ¢ r ' I er-Ca \ \ Wells on ’ me ¢ 
Victor Safe & Equipment ¢ x, 
Weis Mfg. Company . Rubber Stamsp Tabulating & Statistic Machines 
Western Mfg. Company Men Tack & Went . Remingt R I 
Wolcott Steel Products, ly K \ & ( 
' ' b f : 
Yawman and Erbe Mfg. ¢ san Rubber Type , 
Filing Cabinets, Wood : . " ‘ May, J. I 
‘ K & 
Bainbridge Kimpton & Ha 2 
- : hone Accessori 
Globe-Wernicke Co., TI Mart Rulers, Transparent ee * ih . se ‘ 
Weis Mfg. Co . yy ( K ‘ : . 
Yawman and Erbe Mfg. ( Saf om Thumb Tacks 
: a afes fice « ' 

Filing Supplies M A und Re rn Available \ \ | Cos , Graff, G 
Acco Product Ine es i ( " Ticket Holders 
Advanco Vrod. Div. Ad S : Memor n Books ts I proof ‘ Aigne G 
Aigner, G. J Co ts W ke ( I Meier 
Amberg File & Index (* , hia Ma ( 

Art Metal Construction (« : + , I Type, Typewriter 
Barkley, ¢ L & Co Mending Tap y x 5 Sa ( \mes , 
Browne-Morse Co R ieee Typewriter Cleaning Material 
Corry-Jamestown Mf Cort Metal Bad { " " mand, 1 Ames > . 
Farber, Louis H ~ Tok ~ _— : Bain! I & Hu 
Globe-Wernicke Co., The . 5 «| Cardinell_ Cor 
Grand Filing Supp. ¢ Ihe Sand Urns Marter ‘ ( 
Guide System & Supply Co M ( Mitt & \ 
Imperial Methods : : Multist 
May, J. L., Co rhe ‘ Scrapbooks Norta Di ‘ 
Metal Office Furniture Co ‘ : & | 4 Res ‘ I ‘ 
Northern States Envelope Co G We we C Rivet-O M , 
Oxford Filing Supply ¢ W Mf Co Webster. I . ( 
Parker Steel Product Numbering Ma es \ ( ; 
Quality Park Envelope Co Typewriter Cushion Bases & Knobs 
—_ bk ogg Seals, Notary Amer H & I ( 
Shaw alker Co & W I Busines . I 
Smead Mfy Co ? Peerless 8& } ipment 
Victor Safe & Equipment ¢ Or Partitions & Ra Qs Secretary Desks Ritchie. W. H.. ¢ 
Wabash Filing Supplies, Inc \ s 
Weis Mfg. Typewriter Cushion Keys 
Yawman and Erbe Mfg. Co ’ ’ ring Slide Fules Ames Sup ( ‘ 
. i ‘ Peerles lupe ‘ I 
Finger Pads s St om Speed Key Cory 
mokin Sta ‘ lee 
Speed Products ¢ It Paper : o and D ce Speed | - 
Fountain Pens ~ Ma é Rs Mi. 4 Typewriter Desk Attachments 
. I Mfg. ¢ mco M ‘ 
Esterbrook Pen ( \ Office Fu — 
Pape am ps Typewr Dip Cleanis Machines 

Globes, Geographical Stamp Pads i— = " — statin 
Cram, George F., Co., T! Paper ( ' ow By 

¢ 4 Cloth & fF VI & We | Typewriter Fastening Devices 
umme oth ings . ( Susir 1 I 
Dennison Mfg. Co x ‘ R oO xe ‘ 

Warshaw Mfg. ( Ss > fae Vapourttes Parts & Tools 
mes S ‘ 
Paper Fastening Machines Stamp Du ; 
, ’ ps uplicating ( 

— Tape & Sealing Meh \ Ce Typewriter Tables 
leonnison Mfg Co ( See 8 or 
Metal Specialtie Mfg. ¢ ‘ Stands for Office Machines Y - ' 

\ S ( ypewriters, frs. ¢ 

Index Card Signals s I Reming : I 
Graff, George B., ¢ K ‘ ef e Prod a 2 . Con 
het ‘ ‘ Fair I I re ({ Sm lL. ( é ma T 
Victor Safe & Equipmer ( Pa Post & Postal Scales Fa ' ; H Under - 

Index Tabs Hart — Typewriters, Rebuilt & Used 
Aigner, G ] Co H ‘ “ Address & hquit ( 
Amberg File & Index ¢ Paste } | Riggs lhe Interna Office Appliance 
Barkley, C. L., & Co Kol § ‘ ‘ Para! I M 
Globe-Wernicke Co., The ; M e "Prod Relia & Add. M ‘ 
Guide System & Supply ¢ Per fF ters for raftsmen ‘ iP > Keg ( 
Markilo Company ‘ \\ oO a 7 
Speed Products Co It p S . Typewriting Instructions 
shee Walker Co gem Staple Extractors ( , : 

Sheppard, (¢ } i ‘ i ( 
Victor Safe & Equipment ¢ > a Mfe ( ag nrg Materials 
S , solta 

Inks, Adhesives, Ete ; : 

; : , ‘ Visi Systems Equipment 
Dennison Mfs Co Pen Wood Cased Lead Staples & Stapling Machines ryeed 1 , Co _— 
\ ( . Art Metal « on | 

Inkstands ,- ~ Wire | Globe-W ke ( ’ 

ifg ‘ ‘ 

Cushman & Denison Mfg. ¢ Pens, Stee ts < National | Book | 

Sengbusch Self- Inkstar ‘ Remit K I 

Squires Inkwell Company e Stenographers’ Notebooks Ross-G ( ' 

| - J ‘ Shaw -W ‘ 
tInter-Communicating Systems Pin Tickets y eppa ‘ 
Stools y Saf & |} 
Operadio Mfg. Compar - W 7 
Pins & Pin Containe - 

Label Holders ’ Yaw 

Office Products, Ir a on I ( Wardrobe Racks 
"latens T a t et > 

halite " ypew Strong Boxes, Fire Protected Vogel-I 
Dennison Mfg. C< Presentation Covers ifg. ¢ Waste Baskets 
Imperial Methods ¢ Storage & Transfer Cases Baint & H 
Oxford Filing Supply Co 8 ud . os 7 
Warshaw Mfg. Company : . - . ate ‘ 
Weis Mfg. Co . S sees . 

P & Sien Mark A ( ke ( rt 

Ladders, Library, Store & Vault . L . ‘ 

& ( mer ¢ 
Cotterman, I, D A { ‘ Fur ‘ 





6 OFFICE APPLIANCES, August, 1948 





OFFICE 


BYYANY 


SITUATIONS WANTED 





BACKGROUND als« m des engineering in office furniture 
nnection. Experience includes steel desks and files and 
Convincing references Ready to start nas sales 

tion engineer on short notice. Capable and dependable 
Office Appliances, Chicago € 








{ANAGER of Natior Office Equipment Manufactu 
general manager f reta flice equipment and su 
ears’ successf erat Capable of entire respo 
ng. Complete knowledge f systems selling. Will inve 
t Prefer Sout! o Southwest, mediur size town 
Office Appliances, Chicago 
IN PAPER Distributors and continuous form manufacturers 
und operating carbor uper plant to fulfill your desired 
er or one time. Reference ipon request. Address H-1 
100 FE i2nd St New York Vo We We 


RE MANAGER is available as buyer for commercial sta 
th full line including furniture. Preference is for Souti 
nsideration to oper in any section that offers reason 

Good salesm well as manager. Excellent refe 

Chicago 6. 





care Office 


FORMERLY OPERATED wn retail business desires to sell 
< will carry two or three non-competitive lines on 
Interested particularly in southern states where n 
der opening anywhere that offers suitable opportunity 

iress H-138, care Office Appliances, Chicago ¢ 
enced of corporation books including manufacturing 
nd business N Address Post Office Box 104 


SALESMEN WANTED 














ested in se r t} brings repeat order 1 
NDER for ng loose-leaf records, once ad i 
ser’s filing syste r ring repeat business. Exclu ‘ 
lesirable representative Write: The Reb-Wal Hunt ¢ 
Michigan 
t old established manufacturer of brief cases. Ver 
lar priced to the finest zipper goods, ring binders 
et Excellen for men carrying person 
r other n lines. Territories open—(A 
bama Mississipry La siana, Tennessee B)—Oh 
r ck West Virginia C)——New England, New York 
New Jersey, Delaware Maryland, D. C and Virginia 
States. Write | I Manning, National Brief Case 
512 South Peoria Street, Chicago 7 
ABLE for factory epresentatives to handle Duplicating 
nd Correction fF d Manufactured by un old and 
ssion base Ct enger Inc 125 Winder St 
ell line fx tic typewriter brushes or bstantial 
{ territories per Indicate lines that you now carry 
. teen Gln. Inc 523 Marquette Ave., Minne 
ATIVE: Leading |} ‘ Manufacturer has openings for 
ull on stationer n Midwestern and Southern State 
n on heir territory } € s drawing 
their traveling expenses Send complete informatior 
ble and persor nterview will be arranged. Writ« 
‘ bon Compar I mee BV, He 8 
FILING and office « pment line now in D1 
en All territ « Liberal commission and ex« 
Write ful Standard Industries, 27 $ LaSalle St 
LCULATING AND ADDING MACHINES, both manufactured 
being imported t th country Available f st b 
er who sé ‘ y t flices ‘ f ese 
ng and profitable jeline. Write room 501. 210 Fiftl 
‘ y 
GENT WANTED ¢t ctive repr we ‘ blished 
fice furniture throug Several t« 
Send co ete nformation neluding reference 
ft Ar : € z 
‘ and nee tional commission represe tive 
ule g | t nd Gulf Coast including Met 
€ Profitat g established line. Contact Mr 
t r N 
O TRAVEL g { tates, most] west f the 
f € M e knowledge f filing plies 
ner store Ac ntance 
ant eonent ‘ particulars g ‘ 
SALESMAN, Nortl le ndustrial territor alary nd 
tail office supplies and equipment, established er 20 


ners, phone KEYstone 5361, 3445 Lawrence Ave 


APPLIANCES, August, 1948 


AND tOR SALE 


r classified advertisements is ten cents a word, minimum charge $2.00 


WANTED FACTORY REPRESENTATIVE by nationally known midwestern manu- 
facturer of office equipment and supplies. Excellent opportunity. Must have 
experience selling dealers; be able to conduct sales meetings; evaluate mar- 
kets; open up new dealerships. The position is full time and permanent. Give 
omplete background and details of experience. Mid-western territory open. 
All letters shall be kept confidential. Write W-277, care Office Appliances, 
Chicago 6. 








NO COMPETITION on our new “OUTOSIGHT telephone directory that slides 
between the feet of the modern telephone. A light flip of the finger and it 
sutomatically disappears under the base of the phone. Established saleamen 
calling on stationery and department stores write for territory giving full 
experience. G. A. Higbee Co., 544 Bellevue Ave., Detroit 7, Michigan. 





SALESMEN—CALLING ON commercial stationery and office furniture stores; 
for fast selling line of Foam Rubber Office Cushions; all territories open; 
commission basis. Address W-269, care Office Appliances, 100 EE. 42nd St., 
New York 17, N. ¥ 





COMMISSION SALESMAN WANTED for entire New England territory to sell 
well known catalogued line. Must have car and be able to cover ground 
completely. Address W-267, care Office Appliances, 100 E. 42nd St., New 
York 17, N. Y. 








OFFICE SUPPLY SALESMAN wanted to sell the new way to make carbon 
copies direct to offices. Quick sales, steady repeats, good profits. Wire or 
write today for samples and territory. Copifixt Carbon Co., 427 Guardian 
Bidg., Cleveland, Ohio. 








SALESMAN WANTED TO TRAVEL Southwest for manufacturer of well known 
and widely accepted line of stationery specialties. Will travel out of Dallas 
A good opportunity for salesman who knows the trade and can work wit 
dealers in developing sales volume. Send complete information to W-278, 
care Office Appliances, Chicago 6 








EXPERIENCED AGGRESSIVE INSIDE-OUTSIDE man for old established 
etail office furniture store in Chicago. Prefer man under 50. Salary $75.00 
er week to start plus bonus. W-273, care Office Appliances, Chicago 6. 








SALES REPRESENTATIVES WANTED for complete line of aluminum furniture 
suitable for offices to call on wholesale office equipment concerns. All terri- 
tories open well rated concern Box W-270 care Office Appliances, 
Chicago 6 








SALESMEN WANTED: Experience not necessary 25% commission basis. 


Catlett Bros., Goodland, Kansas 


EXECUTIVES WANTED 





WANTED——EXPERIENCED MAN as assistant anager established office supply- 
furniture store State experience. Reply P. O. Box 503, Savannah, Ga. 














MECHANICS AND REPAIRMEN WANTED 








BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on Burroughs 
Bookkeeping Machines and Moon Hopkins. Permanent position, good pay. 
All applications trictly confidentia Write W-284, care Office Appliances, 
Chicago 6 


ESTABLISHED SMITH-CORONA & DICTAPHONE DEALER needs experienced 
typewriter and adding machine mechanic on all makes. Prosperous city of 
5,000 located in Eastern Atlantic state. Salary and bonus. Write W-275, 
eare Office Appliances, Chicago 6 





WANTED—EXPERIENCED MECHANIC on Sundstrand Adding Machines and 
| makes of typewriters. Must have car. Possibility of buying into business. 
Answer by return mail. Harbor Office Machine Co 180 Wall St Benton 
Harbor Mich 








WANTED—EXPERIENCED TYPEWRITER MECHANIC Must be sober and reli- 
ible Permanent position for right man Talbert Office Equipment Co., 
Casper Wyoming 





EXPERIENCED TYPEWRITER MECHANIC WANTED—AIll makes. Steady posi- 
tion for steady man. Will assist in obtaining living quarters. Addre W.-2764, 
ure Office Appliances, Chicago 6 








TYPEWRITER AND ADDING MACHINE MECHANI( with sales experience 
preferred. Salary $75 weekly plus commis ns. Muncie Typewriter Exchange, 


Muncie Indiana 





ELLIOTT FISHER MECHANIC wanted. Must be able to repair electric key- 
board. Maloney Gilmore Co., 329 S. Wood St., Chicago 12 





REPRESENTATIVES AVAILABLE 








MIDDLE WESTERN SALES AGENCY has ample capacity for another line or 
two of office supplies or office furniture. First « ric is for lines manufactured 
wth while product regard- 
fourteen states from Ohio 
: and Dakotas. Prepared 
i1, care Office Appliances, 





n Chicago area or nearby, but will cons 
‘ of location. Staff of experienced 
ntucky west to Oklahoma, Kans 
do outstanding sales »». Send parti« 





(hticago ¢ 


MANUFACTURER OF FILING SUPPLIES ocated in Chicago lesires to take 
n as jobber lines kindred to filing supplies, such as steel filing equipment, 
Red Rope File Jackets and Envelopes, and Transfer Cases. We are selling our 
ne to about 400 dealers in the Middle West at present and expanding 
ymstantly. We are centrally located, have ample warehouse space and trucks 
fo local deliveries. If you want your products stocked in this Middle 
West market, contact us. Box H-132, care ‘ e Appliances, Chicago 6. 











WANTS AND FOR SALE, Continued Page 8 


7 








WANTS AND FOR SALE, Continued from Page 7 








continued 


REPRESENTATIVES AVAILABLE, 


JOBBER OF CARBON PAPER, inked ribbons flice jury ating, et« 
and furniture, well known since 1921, invite proposals f 

who desire competent, aggressive New Yor ( represe 

well known downtown building. Addre H } e Office A ances 
E. 42nd St., New York 17. 





supplies 
nufacturers 
Address is 
100 


SALESMAN with exceller t terested in one 
cover Virginia and ‘ t Maryland Address H-1 
Chicago ¢ 





WASHINGTON, D. C., 
additional line. Also 
care Office Appliances, 





REPRESENTATIVE covering e South 


ent De le re ‘ vo addi 


WELL KNOWN MANUFACTURERS 
calling on Stationery and Office Eq 


juipr 
tional lines. Box H-131, care Office Appliance ( zg 








REPRESENTATIVES WANTED 


WANTED——MANUFACTURERS'’ AGENTS. All te ¢ g of tatione: 
drug, notion and chain store trade to represent fa yg well know 
lines of paper products. Commission, bonus range 

and full details first letter. Must live in t t ' . : 
Paper Company, Inc 441 Lexington Ave New Y¥ 





MANUFACTURERS’ REPRESENTATIVE WANTED ¢ ‘ esent nation 
ally known line of steel office furniture t t g dealers 
clothing lockers to industrials and choo I ed é ' f eas 
Pennsylvania, lower half of New Jersey. ¢ ‘ t ete de f past exper 
ence, lines carried, and territory co 
Chicago 6. 


ered. | e Office Appliance 


LOCAL REPRESENTATIVES WANTED in a ‘ g M West ties b vel 
known long established manufacturer ale Manag tend hicag 
convention for interviews Advise line ‘ ‘ ( fidential Rey 

W-279, care Office Appliances, 





Chicag 





SALES REPRESENTATIVES for Midwest and territ é actively 
earry one of the best lines of desk pad esh t ' { ) r 
fine quality and low prices. Large earning : < . . ‘ P com 
mission arrangement. Address W ] \ 

St., New York 17 





>20 are 





CARDBOARD BOX FILES and Social Se: t and hee ellir 

commercial stationers, department and ‘ ble for 

territories; commission, Colonial Compar i Redf ‘ Brookl 
v. 





REPRESENTATIVES WANTED ABROAD 





CANADIAN IMPORTER WANTED: American facturer ler asse 
bly of office metal chairs in Canada w t ping t ‘ ed. Writs 
fully about yourself to W-283, 


care Office \ < ( 





EXPORT REPRESENTATIVES AVAILABLE 








with 
Ave., 


World wide contacts 
Co,, 1156 W. Barry 


office equipmer ic ' M Export 
Chicago 1 


EXPORT REPRESENTATIVES WANTED 





EXPORTERS ATTENTION: Manufacturer f eta posture ! lesires to 
hear from well established Pan-American ex rt f f t 
have good following. Advise fully Confers ‘ g & N.S.A 
Address W-282, care Office Appliances, C! g f 











MANUFACTURING PLANT FOR SALE 





Middle West nufac g plete line of 
folders, alphabe x ‘ r é et sell 
including invent Might P partnership 
party Gr t é twelve ynths 


PLANT in the 
such as file 
facilities 
responsible 
Address W-272, care Office Aj ea. . 


OWNERS OF 
filing supplies 
entire plant and 
arrangement with 
more than $140,000, 


RETAIL BUSINESS FOR 


FOR SALE: TYPEWRITER DEALERSHIP ) e Fur I 
and Service. Modern equipped shop. G i lease A going ‘ Foot 
trade area. Inventory $10,000.00 to $12,00 ) I ‘ ! h ce 
city over 100,000 population. Addre B W ‘ ) Appl 
Chicago 6. 


ntrai 


ances 


FOR SALE: OFFICE SUPPLY STORE. $75,00 ‘ t four ye 
A good business well established Seve ‘ i ‘ 
$25,000. Jack Wolf, Colby, Kansas 


old 








WANTED TO BUY RETAIL BUSINESS 





SALES MANAGER WITH MANY YEARS’ EXPERIENCH 
established retail office equipment and t t Pre fe ed sized 
town in South or West. Will also cor ‘ ed ed ting 
provided there is operating personnel and ‘ pment. Please furnisl 
complete details as to manufacturers 
covered, number of salesmen and 
Address W-281, care Office Appliances, Cl 


volume f 


MFG. AND DISTRIBUTING AGENCIES ABROAD 











WELL KNOWN BRITISH OFFICE SPECIALTY r 5 epresenting 
prominent American producer of mex : r f r . 

city to manufacture staplers, perforator r g r de es 
and sell to dealers throughout Great Br elsewhe ’ , t 
other stationery merchandise to sell t le ge es repre 
sentative basis. Prepared to gi 


= ¢ 
references. Address H-135, care Office A ‘ g 








ADDING MACHINE PARTS FOR EXPORT 
AND BOOKKEEPING MACHINE PART ounertel 
Dearborn Equir ( ear rn 





ADDING 
invited, 


BURROUGHS 
Foreign inquiries 
Chicago 5. 


ADDING MACHINE PARTS, TYPE, ETC. 








used Adding and Cal 


LARGE STOCKS of new and 





Machine Par 












































available. Quotations furnished on specific parts upon re I. A. Dehn, Jr 
164 lMist Ave., Oakland, Calif ra a! 
TYPEWRITER PARTS 
TYPEWRITER PARTS ryYPt ETC. Good used typewriter parts type ‘ 
rt hard get kind Large stock. Will do my best to get your part if 
n st Bright's Typewriter Exch., 604 5S. Brand, Giendale, Cali 
FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
ELLIOTT-FISHER, Burrougt Moon Hopkins, Adding and Calculating Mac! 
Co eter Electro t Typewriters, and fanfold hines, bought 
s Ch ‘Z Office Ay ance { 1930 West 21st St Chicago & 
BURROUGH MOON HOPKINS, Elliott-Fisher Bookkeeping Machines, ‘¢ I 
t ete ll makes ca lat bought and sold. A. I D ‘ Office Ma ‘ 
( ) S l M ‘ Minn 
ELLIOTT-FISHER achine lating machines, adding hines— fice 
equity b ght and ] \\ J. Crowley Compar ( 108 N. Wa S 
M kee 2 W 
WANTED TO BUY Sundstrand bookkeeping machine M els A. ¢ i Dp 
ind S142I Give plete 1 number, serial size ge and w the 
fr f i r back feed International Office Appliance Inc 29 I 
2 1 New York 10 N 
WANTED \ ake ‘ 1 and adding mact r ake le 
ser be and adding apacit International Off \ppliance I 
29 22nd st Ne } 10 
BURROUGHS, MOON HOPKINS, Elliott-Fisher, Remingt Acc ‘ 
ind everyt @ in the tice achinery line. State cle d 
we will te highest « prices. International Office Ay am ) 
East 22nd St New York 10, N. Y 
ELLIOTT-FISHER Machines Adding Machines, Compt et« { 
Monroe Calculators, T ew and all office ma b 
Teete Warsh Co 849 Milwaukee 3, W 
BURROUGHS, MOON HOPKIN Billing and Bookkeeping M hines, Comy 
ete r tors, et boug and sold Dearborn | pmer ( 
60 Dearborn, Chicag 
BURROUC PRODUCT pecialty. Get our highe prices f 
at eepe bill ptometers. A Ste 0 West H 
ch g 
BURROUGHS SPECIALIST A buy, sell and rebuild al ffice a 
( ehe t dealer < r Nelson Adding Ma Ser € ~ 
Deart ( cago I 
QUANTITY f M < i Marchant Calculators, har electric K 
é } es r n ill types of othe hines Ame 
I { I es, 1 ( i St New York 1 N } 
BURROUGHS MOON HOPKINS ELLIOTT-FISHER We t sell ‘ 
ebuild. ¢ prehensive r e for dealers. Adding and I kkeeping M 
Se e 1307 Grand, Kas City 6, Mo 
VANTED TO BUY Late del Elliott-Fisher bookkeeping and b K 
hine M t be over 0,000 serial number Ack ng Machirs S 
( é W Washingtor Chicago 6 
FOR SALE: Burroughs Accoun g Payroll Machine, Ser N A3748 Mode 
No ) mn keyb d 10 registers, A-1 condit Make Te I 
Daven, 126 N. Galt Ave I isville, Ky 
TYPEWRITERS SOLD—Select Rough, Reconditioned, Reb ‘ size 
face ge Also Bought. A Languages Typewriter ¢ 119 We 
N k 11 N. ¥ 
DICTAPHONES—Ediphons Fore st specialists ! I ng ale 
purchase f i ne « ent Write for catalog rican ) g 
Ma ( Fifth Ave.. New York N. ¥ 
VANTED TO BUY—S pment of all tys buyer. ¢ t 
Trading VW r I New York N, ¥ 
KARDEX ACMI al ake ised visible filing equipr t Th and 
reconditioned cabinet pane books, always on hand. Special service 
prices t lealers for ! sale. Get our qu Chas. S. N 
ne ik Broadwa New York 12, N. Y¥ 
VISIBLE EQUIPMENT bought id and exchanged. We ecialize eb 
Karde Acme and Internat Visible Factograph cabinet s well a ‘ 
ake Write and tell u ‘ t Visible Equipment y nee r have f ale 
Spe es to deale E. H. Heineman, 4 North Eight St St. 1 M 
VISIBLE FILING EQUIPMENT 
ILDEST ESTABLISHED DEALER specializing in reb t K ‘ Acme i t 
nde é We ffer f ‘ peration to the deal r and =f ‘ 
Write full confidence t ir twenty years of « e gives 
now y req ‘ ( ercial Card Systen ( Grand 
New Y N Y 
WANTED 
INTERNATIONAL \V t I ‘ cabinets, in ¢ 12-drawer 8 é 
ete tr card le Ne ire ilso ntereste « a S-in 
lers in a tit Advise what rilab } H 
{ I $ M 
VISIBLE FILES 
KARDEX ACME, POSTINDEX AND GLOBI 
WE HAVE IN HAND and ffe for mmediate delive pe ‘ 
Deal lirie we ed | versal Business Eq ‘ Ss 
Dearb S Ct ago 


OFFICE APPLIANCES, 


August, 1948 








PATENTS 


pies patents shown here can be obtained ‘ 

m the Commissioner of Patents, Washington, 

( nts each in cash, postoffice 

ney w certified check. Stamps and 

sonal che t accepted. Copies of design 
ts are ten cents each. 





2,442,4 Forward and Reverse Tabulating Mechan- 
sm for A ting Machines. John T. Davidson, Pa 
N. Lehman, Jessie R. Ganger 

i Herman F. Sadgebury, Day 

The National Cash Register 

: rporation f Marylan i. 28) 


i4, Serial N 24,846. Grant : : , 7}, freckes 


oe cae . : we - 
k Protector Williar R Jessey - LG) 8 -. —s+ ~ . iy : " ~ 
r f one-half t Frank fF \ > ves *P, |” : 


Application N 





near 





Granted June | 48 — seenans a) oe] 
442,574 t Contre! for Duplicating Machines 
\ ngt Mass a 5 rt 





~ 
r ‘ tior } t 
Mia 4 , 
‘ G J l 
on ° ; }- 
442 , Time Calculator Ss I re 
' tion Se r ' . : a SP | 
N i June 1, 1948 - 
2,442,694. Pocket Letter Opener. W Freder - . ES. : 
Application Ma 45 . . | 
f t a 3 os — a. An, 
{ de . ' 

















44 y Ider ( r G H Akrotr ’ 
‘ 4 = N Leeh.oue 2eneer teen teen set noasn 
2,442,8 jer. ( e Flynn. N | 
, 194 e N 
442.9 t Attachment for Telephones Lou = ? . 
M assignor to 7 Phot a | . 
a . ZL / “xf «a t 
7, , S N j c I-39. ad en ° 
‘8 7 Wiis 25) iT | <ul 
" . a ea a . 
443,154 f fer for Loose Sheets. John Scha 4 a ; 
ke, Mass., assignors a7 >| } 
any Holyoke Ma y 
4 catior June ’ j “ar a3 188 148 eet tenes neem 
‘ June x 1 
‘ in | 
44 St aphic Notebook Holder H 
Mad gn to Lar « _ 
( : ra 1 f b = c . 
. H s ul N 8 | ol ef A 
ep hae Oe 
443,397 tmented One-Piece Billfold Con- eae 
truction fF vid with Window Opening I Lar a 
ation lecembe 
June +s 
143.4 Mat al Applicator for Printing Machines - Z 
1 o a b pr ft \ > . : ? 
‘ t Oh! a 2eeener Leen neon ee oe 
4 t Fe 
Granted June i8 
44 i x rd and Signal. Perry R. Smit! ' 
} rR j n 
a ' Z me ‘ 2 . F - en es ee 
No. 563.191. Granted June A Sas “j ' aR 
. . * - ed ' r A 
h Ny gen ot 7 os VAs Be * 
‘ pper. ( ge W. W y, Cl ] WS Al 7 } . fie EY | gos 
eR oe 1 2 N | “S¥ iw ' ‘ ae % 
> . - ° % " 7 
" y Wen é P Bie ry 
Paper Box. Wilbur G. Ander an oe 7 | Ary nent ay 
t 4 Box 7 4 ¢ . 
R Mich 1 t seaue 2 enon? neeeete Leceme 
‘ N he { < 
. 2, 1948 . 
14 c A Machine for Computing Bearing ‘ ei 
Angles t, Sheffield, Ill. A 7 { 
44 : \ ace T Aller D ¥ 7 7 
D Company, Detr M ; |e j XY < E ‘ft C \ 
4 tion Ar ‘ z ‘ f wn ; 
June 22, 194 u RE " 
444 w Implement. I ( j g ‘ = t 
I e Per ( a = Se t = 
Anniicat ] ] a San 
Granted June j 2eeeres 148.186 149 poe see ass 
" Writ Implement l ( er | 
et Per ‘ | 
‘ | 6 ‘ 
Gea tee 19 i eo 
144,18 Print Plate Controlled Feed Means > 
‘ wT atior | a 
N 8.48 Granted 1} ~” — 
: 
2,444,44 site Flexible Moistureproof Wrap- H _-— L y 
g Tap t Fran i t Los | | 
‘ | ' 
' 


Mins Minir & / 7 : + 
‘eation “Februar = > em a) 




















. hy vl | senant or 2 moe 
Mechanism for Feed’ng Statistical Rec- — _ 
{ ar Delivering Them to a _ Receiver | 
tor England : t 
Ltd I Englar 
n Decem! l ; { Pyner Roselle P N J Application February tion of Delaware Application April 10, 1946, Serial 
‘ t Britain Decemh« f 1945, Serial N 76,495. Granted July € 1948 No. 128,434 Granted June 8, 1948 
18 2,444,676. Exposure Time Control for Photographic 149,897. Design for a Magnetic Pencil. Richard 
444 { : Register Ticket Feeding and Print Printing Apparatus Karl Rati New York N y McFadden, Upper Mor 1 N. J., assignor to Ket- 
o UM 1 4 G ir ( 4 Application J 194 Serial N 605.908. Granted cham & McDouga ir East Orange, N. J a cor 
nor The N ( j 1948 poration f New Jersey Application May 1, 1947, 
nm, O a 3 2,444,723. Means for Itluminating and Trimming Serial No, 1 . Granted June 8, 1948 
ecember 144, & N Paper Everette | Bb Cedar lowa, as 149,921. Design for a Pen Nib. Norman EB. Weigel 
18 nor to Ea Kod ( “ ” ster, N. ¥ Short Hills, N. J Ap ation February 18, 1947, 
with Secret Compartment. A 4 rporatior New Apr ation April 28 Serial N 13 ) Granted June 8, 1948 
N 1 ‘ \ 1944, Serial N G ted July ¢ 1948 149,922 Desion for a Writing Instrument. Alex 
T \ 149,796 Design for a Typewriter. The re G ander Sydney Westor ew York _» Applica 
(5 Clement toche N. ¥ g! > Internationa tion April 24, 194 Serial No. 138,570. Granted June 
Business Machine ( ration New Yor N. ¥ ‘ 8, 1948 
4 t Paper Step for Business Ma- orporatior f New Y Application October 150,041. Design for a Typewriter or the Like. John 
I t M I 1946, Serial N 874 Granted June 1, 10948 Cc Veltman and Williat 0. Michelser St Louls 
‘ ‘ Det Mict 149,804. Design for a Desk with External Shelves County, Mo., assignors to The Emerson Electric Man 
AI i N ré Frank P Flet Pasa " Calif assignor t r St. Louls, Mo., a corporation of 
(st J Fletcher Aviation ( Pasadena, Calif a corpora tion September 23, 1946, Serial No 
44 t Calendar and Memorandum tion of California 4 tion June 28, 1946, Serial ] ‘ June 2 1948 
H ‘ Ls Ange Calif No. 131.121 Granted June 1, 1948 150.160. Design for a Container for Adhesive Tape 
Seria N 784 149.885. Design for a Controt Desk. Louls Kniep, or the Like. Hubert I. Salsbury, Los Angeles, Calif 
Jr., East Orang N sssig to Federal Telephone Application September 30, 1946, Serial No $3,651 
144 f Correcting Typewriting. Robert and Rad Corpor New York, N. Y., & corpora- Granted July 6, 1948 
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A candidate for th 


it you were by y 
and were being pursued | 
n another car doing 60 


j 7) 


what would you d 


The candidaté ked 
sponded brightly, “‘f 


— cc 


Little Oswald was striving desperately to save all his pen 
nies in order to buy a baseball bat. And he was having a hard 
struggle. 


One night when he was saying his prayers, his mother heard 
him say fervently, “O Lord, please help me save my money 
for a baseball bat. And, God, don’t let the ice cream man 
come down this street!” 


A couple of rabid ba: 
his pal retorted, “Americar 
n Biblical times. Dan 
Adam stole first, Eve st 
park, the prodiga 
Goliath. What d'ya 


=== €C 
A tourist stopped at a small hot-dog stand and ordered 


coffee. By way of conversation he remarked 
doesn't it?” 


Looks like rain 


“Well,” snapped the irritable proprietor, “it tastes like cof 
fee, don't it?” 


o— OS = 
At a womans tunera 
husband, wt sppeared t 
ang a young mar } 
dec ded y upset. 
Returnina alte th, 
the shoulder and 
miaht marry aaqair 
== CC 


Two pals were attending a formal party where many ex 
pensively attired ladies were present. Pointing out an attractive 
girl, one of the men remarked That woman is wearing a 


thousand dollar gown.’ 


“Maybe,” was the retort, “but her heart isn't in it 





OF COURSE | HAD — 


A GOOD TIME ON MY 


VACATIO va 










- 
NOTHIN’ WRONG . 
hh \( witha me tHar ZO 


§L& MONTHS 


OF WORIC 


; 





“Course | had a good time. There's nothing wrong 
with me that 50 weeks of hard work won't cure.” 


10 





BUSINESS OPPORTUNITIES 





Wan.ved Abroad 


Central American Firm Seeks Steel Office Furniture.—-F. Saba & 
Company, San Salvador, El Salvador, is interested in securing line 
office furniture, principally desks and fil from an Am« a 
m ifacturer not now tablished in the Republic of El Salvador. Com 
municat s should be idressed to J. Bodewig 
San Salvador Firm Wants U. 8S. Connections—Communication with 
{ S. m ifact Wal exclusive representation in that Central 


An ‘ area is d ed y F. Sabater & Company, P. O. Box 268 


Ss : dor, El § ( 4. Such ager for pens and other 

ffice utilities < | t larly sought. The firm desires connection 
manufactu who can supply 400 bla ooks of §& pages 
wr ‘ 


Cape Town Firm Seeks Agencies for South Africa—Everready Type- 


Agency, 2 St Cape Town, South Af office mac} 
d_ ribbor " sts, seeks commu with Ame 
n fact ers of new ewriter cash reg te adding nm 
presenta South Africa. 
Agencies Wanted in Belgian Congo Lou I ‘ P.O. Be 
Elizabethville, Belgi: ( go, a firm establis! 
hecome espresentative i distributor for Am 
ff pment in B Congo (Ruanda-l 


Wanted at Home 


Columbus Firm Desires Exclusive Steel Furniture Distribution Rights.— 


Kellnai Systems, 236 | Long St., Columbus, O particul: 
ested in obtainir ‘ of steel files, des | other relate 
x ve | I rn s about to beg t tion of new and 
rs wit! half a block of its pre tior Phe I ‘ 
Firm at Everett, Wash., Seeks Additional Line—The firm of S. J 
P ‘ 116 Wetmor Ave., Everett, Wash., now emodeling for ar 
itstandir store ‘ nz a line ff adding machines and cash 
reg nan exe and to be featured the grand oper 
of the tore The wanted to round out the office equi] 
lines « ried by tne firn 
Contacts With Suppliers Wanted by New Mankato Firm Arre P 
I office supp! printing and lithographing firm of 422 Pike St., 


M t Minr de ‘ contacts with suppliers nd wv welcome 


nd cor 





NEW TRADE LITERATURE 





Better Packages, Inc., Shelton, Conn., has ju published a I 
hook titled “Gummed Tape User’s Handbook”. Writt« by Mills W 
Wag r, the box is offered as a comprehen 1ide to me eff 

tion, moistening and application of gummed tape. Attractive 
ormat ise of color and numerous illustrations add to the readability 
th paper-covered book which is priced at $ f single copies. It 
ible from Bett Packages, Inc., or fron ny of the mpany’s 

ul d ibuto 


Art Steel Sales Corporation, 306 E. 145th St., New York 51, N. Y., 


j ied sal tfolio size 124% x 164 hes chock-full « 
proof f newspaper ad ppearing in newspapers all over the 
rm ! t f whicl e available to dealer nd a smalle 
neludir catalog | ‘ nd glossy proofs of Steelmaster ; iM 
maste products, t I with folders available for imprint 
le helps have bs f d to be effective 


The J. L. May Company, 111 W. 19th St., New York, N. Y 


the w price list cover e of ( t 
rift card embossed metallic seals, 1 ‘ folders, met 
ift folds I price list include t merchand 

Ni Cl tmas cabinet assortn A 1 

ade Ww é nt upon request 

Murphy-Miller, Inc., Owensboro, Ky., has ju 
pplement to the sp 448 catalog, show 
m the house chairs.”” This pplem«s s rep 
3 in black and white and gives complet« format d 
ducts of the Murphy-Miller firm. A 
Horder’s, Inc., 231 S. Jefferson St., Chicago 6, Hl., has jus 
mplete 00-p: or « detailed illustrati« pecificat 
f the \ d stationery, office supplies and equipment 
ff ipply house. The catalog ha refers 
rder forn d helpful suggestions or 


The Standard Diary Company, 122 E. 23rd St., New ork, N. ¥ 


shed its new talog of 1949 diaries j 
ippointment books. Fu olors illustrate ! 
vide price range, fo ffice, home, personal and 1 oni e. Among 
mplet line of undated bo of weet 
r. The catalog w n 


Cummins Business Machines Corporation, 4740 Ravenswood Ave., 


Chicago 40, Ill, blished a 16-page ‘ } 
vainet lo thre negligence or fraud, I 
the i let s clearly i trated t« show how 

id p he book let 


compa 
Rockwell-Barnes Company, 35 E. Wacker Dr., Chicago 1, Il., } 
u f new items. The |} 
for dealers’ sale 
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Rice Brothers, Inc., 2900 Euclid Ave., Cleveland 15, Ohio, has just 
ght t a new catalog, No. 48, covering Rice casters and floor pro- 
oT pment, plus the regular accessory line. New products are de- 

ibber desk leg stripping in nine-foot lengths and the 
ew drive-on type no-dent cushion. 

The Taylor Chair Company, Bedford, Ohio, has just issued three new 

folders I pages and printed in two colors. Of 8% x 1l-inch size, 
tically present, in large illustrations, 
eg and matching steel desk chair line. 


the company’s 





CORPORATION REPORTS AND 
FINANCIAL NOTES 


Clary Multiplier Corporation, 1524 N. Main St., Los Angeles, Calif.- 
e firn nereased its common dividend to 10 cents a share from 
previously paid. A regular quarterly dividend of 67%« 





ent nt was also declared. The common dividend was payable 
Ju t ecord June 15, and the preferred payable July 1 to 
f re June 15. Increase in the quarterly dividend, according to 


Hugh I ident, reflects an upward trend in earnings. Organ- 
mpany has paid dividends for seven consecutive years 


The Globe-Wernicke Co., Cincinnati, Ohio—Net earnings of $253,860 


} months of 1948 after allowing for taxes and charges 
tement issued by J. S. Sprott, president. This was 
cents per common share after preferred dividend 
ompared with net earnings of $154,225 for the 

same p* 7, which was 48 cents per share on the common 
we Ri 
Underwood Corporation, New York, N. Y., reports for the quarter 
led J 1948, net income of $1,487,305, or $2.03 a share, 


me of $1,346,215, or $1.83 a share for the like 1947 


x months ended June 30, 1948, net income was 

{ a share, against a net income of $2,168,935, or 

the like 1947 period. (New York Herald Tribune, 

Clary Multiplier Corporation, Los Angeles, Calif.—A recent attractive 

f t t hure tells of Clary’s growth during 1947. Earnings 
whic 1.00 in 1946 increased to $450,201.45 in 1945 or $1.55 


fter provision for preferred dividends. The corpora- 
the year 1947 reached a total of $5,636,463.00, almost 
les of the preceeding year. 





MISSING MACHINES 





Emmons Stationery & Office Supply Company, 114 Strongs Ave., 
Stevens Point, Wis., reports that Victor portable adding machine 
| S | No. 583356, is missing from the store. A reward of 


Mod 
; leading to its return has been posted. 


SAVING DISAPPOINTMENTS 
WITH PENNY POSTCARDS 


By Robert Latimer 
je USE of “blank form” duplicated penny post- 
cards, to notify office supply or office machine cus- 
have ordered repairs or new supplies that 


tomers wh 


the ord ready to be picked up, has proved to have 
many vantages for Halsey & Griffith, Inc., office 
applia lealers of West Palm Beach, Fla. 

James Waugh, head of the store, developed this idea 
when cl reported that men who had ordered new 
lupli equipment, typewriters, repair service, of- 
fice forms and loose leaf fillers which weren’t in stock 
t the of the first call were coming in several 


earch of their merchandise before it actually 


rrive businessmen who had turned in calcu- 
lators kkeeping machines for repair and needed 
them | were coming in too often, resulting in 
disapp tments which Mr. Waugh felt were not good 
for store relationships. 

The s tion has been found in penny postcards 
which e duplicated 1000 at a time and are re- 
ligiously used to notify customers when they should 
lrop in for delivery. The cards are printed “Dear 

—— which was ordered for you has 

I WwW you please call for it at your conveni- 
nee Below are two blank spaces in which the clerk 
sendil card jots in the amount due, and signs 
his initials. Filling out the card takes only a few 
second er every delivery of merchandise to the 
Tore 

Ha ®& Griffith has found that the cards do away 
vit} me disappointments altogether. Now, 
whene' customer requests merchandise or serv- 
es ¥ h will require several days, he is told to 
await notice before coming in. In that way 
1 rep for efficiency and complete freedom from 

will i hieved 
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IN AUGUST OF 1878, WHEN: 
Doe Manufacturing Company produced a pencil holder 
to fasten the writing device to clothing. The product was 


to be handled by Eberhard Faber . . . Mabie, Todd & Com- 
pany, New York City, used a new principle in gold-pens, 
utilizing a groove on each side of the slit to secure better 
operation of the pen Hatfield & Frost produced a 
waste basket made from hickory splints . . . (From files 
of the American Stationer). 


IN AUGUST OF 1888, WHEN: 

Sill Manufacturing Company, Philadelphia, offered a 
flexible blotter with spiral springs . . . 300 persons were 
on- the payroll of H. S. Crocker & Company, occupying 
an imposing structure on Bush St. in San Francisco, 
Calif. . Stege’s Self-Closing Inkstand was introduced 
to the trade by A. A. Weeks, New York City . . . Boorum 
& Pease experimented with the 100-page plan of manu- 
facturing blank books . (From files of the American 
Stationer). 


IN AUGUST OF 1898, WHEN: 
The Spanish American War was on and stationers re- 
ported good business in war badges, pennants and flags 
William H. Hoskins of Philadelphia, selling office 
supplies, exhibited a desk and chair made entirely of 
satinwood, priced at $425 . A. C. McClurg & Company, 
Chicago, produced a new stationery catalog . . . Diamond 
Point Pen Company, New York, N. Y., offered a penholder 
in which was combined a rapid pen ejector and an ink 


guard ... (From files of the American Stationer). 


IN AUGUST OF 1908, WHEN: 

A business show was held at Topeka, Kans. ... W. J. 
Kennedy was elected president of the St. Louis stationers 
...A paper by Fletcher B. Gibbs of Chicago was read at 
the Cleveland Booksellers’ & Stationers’ Club banquet of 
Cleveland, Ohio . . . Joseph C. Skeen, senior member of 
the old stationery firm of Skeen & Stewart, the parents of 
Marshall, Jackson & Company, Chicago, died at his home 
in Oak Park, Ill... . (From files of Office Appliances). 


IN AUGUST OF 1918, WHEN: 

The Molle Typewriter Company offered its product in 
three separate self-contained units—base, action and car- 
riage ... Benjamin Wallsten, manager of the copy depart- 
ment of OFFICE APPLIANCES, was en route to France with 
the U. S. Navy, serving as a chief yeoman .. .The Rem- 
ington Typewriter Company service flag contained 531 
stars as it flew in front of the home office building at 374 
Broadway ... A. B. Dick Company purchased a $300,000 
plant for the purpose of manufacturing Government war 
material in Chicago ... Thomas H. Pancoast was named 
sales manager for the Thaddeus Davids Ink Company, 


Inc. (From files of Office Appliances). 


1 












A. time to make hay... 
(ut down the inventory... 


Relax by vacationing... 
Register for the NSA convention. 
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“Office Appliances’ Surveys 


Fourteenth of a Series of Journeys to Metro- 


politan Centers for the Purpose of Obtaining 





Dallas 


Firsthand Information on the Retail Division of the Office Euipment and Supply Industry 


iler in this city,” a 

; dealer declared, “for as soon 

he thinks everything is all set 

ind he | the business he can 

handle nothe wonderful account 
siness horizon. 

“Then he ff to land the account 

nd, when that has been accom- 

problem of getting 

re merchandise to handle this 


T HERE’S NO REST for an office 
supply ae 
D 


] I eeds.” 

And tl ist about as clear a 
definition of how the office supply 
ind equipment business is operated 

Dalla e could devise in two 


Dall: ke Houston, is booming 
mse of the word, and a 

y debate ild last many hours 
whic t ; the front runner. 

As a ng and_ industrial 
cente) second to no other 
thwestern orbit. New 
announced almost 
weekly e are of major im 
portance. ( eaders have done a 
great f attracting eastern 
to Dallas, parti- 

v industrial district 

ch lies directly under the city’s 


sy f means that there is 
nt the Dallas office 
ipp 1 equipment fields. Even 
the t dealer has not known 
é means to be sell 

ng o1 plus market; the de- 
nd heavy for every- 
the stores. New 

husine every classification, ex- 
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pansion of old enterprises and an 
entire trade territory in the midst 
of its greatest growth within a 
decade ... these are great factors 
for an office supply man in any 
town! 

Variety Plus Competition 

The city’s stores are many and 
varied and a representation of just 
about every possible type of office 
supply and equipment store can be 
found within the Dallas business 
district. Competition is a very lively 
thing; the fact that there’s plenty 
of business for all here today hasn’t 
deterred the Dallas firms from 
scrapping for every possible dollar 
of business. 

“Sure,” answered one dealer, “we 
know that we have all that we can 
take care of right now. And the 
way things look here this picture 
isn’t going to change in the im- 
mediate future. 

“But how long will it last? No 
one knows. Perhaps a year from 
now the whole picture may be alter- 
ed either by a slackening of the 
business pace or by great production 
on the part of all of our suppliers. 

“Then there’s going to be a merry 
scramble for business and the fellow 
who has done the best spade work 
is going to be sitting on top. That’s 
what we’re doing now ... winning 
friends and influencing future cus- 
tomers. 

“That always seemed like a good 
idea to me anyway . no matter 
where an office supply man was 


By Ernest W. Fair 


Field Reporter 


doing business or in what period of 
business activity. When you quit 
rooting for new customers you're a 


” 


dying business sure! 


An Unofficial Credo 

Which is certainly good business 
philosophy. It’s more than that at 
Dallas; it’s a sort of unofficial credo 
of the Dallas equipment and supply 
field! 

The city of Dallas itself covers 
an area of 90.05 square miles and 
has a population of 470,052 for the 
metropolitan area. It ranks 33rd in 
size in the nation. More than 
2,000,000 people reside within a 100 
mile radius of Dallas. 

It is the ranking retail center of 
the Southwest. The 4,294 retail 
establishments sold more than 
$293,572,000 worth of merchandise 
last year. It is the finest wholesale 
center in the state by a wide margin 
and ranks thirteenth among the 
cities of the nation, fourth in the 
nation in the distribution of dry 
goods. Approximately 1,200 manu- 
facturing plants produce a varied 
line of products valued at over 
$175,000,000 annually here, an in- 
crease of approximately 1,000 per 
cent in 20 years. 

Most Dallas firms have been 
established for many years, al- 
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though there is a small scattering of 
new blood in the office supply field. 
There are 47 firms selling office 
supplies and these include retail out- 
lets of every type and description. 
At least one-third can be counted 
among the major group of office 
supply firms in the nation. 

Thirty-three firms are listed in 
the office equipment field and there 
is considerable duplication with the 
foregoing list. Four handle and ad- 
vertise used office equipment, there 
are three firms in the wholesale 
office equipment field, four offering 
office furniture refinishing, three 
featuring rental service on office 
furniture, 24 dealers in new office 
furniture and six offering used 
office furniture in the Dallas field 
today. 


Major Firms Are Complete 

The major firms are complete 
department store type institutions 
offering and displaying everything 
needed in the field of general busi- 
ness. They maintain elaborate show 
rooms, have good advertising sched- 
ules and feature name lines most 
prominently. Well - known brand 
names are a must in this area, for 








OFFICE EQUIPMENT CO., NEW 
AND USED FURNITURE OUTLET 


SKYLINE OF DALLAS, TEX., AS SEEN 
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businessmen customers in Dallas 
are most conscious of trade names. 

Most stores have been in business 
for many years and that is an asset 
that is of importance in this area. 
It is a trait that makes the launch- 
ing of a new enterprise a rather 
difficult proposition, but once the 
new store acquires a few years 
aging the battle for business be- 
comes less heart-breaking. 

The varied industrial activities of 
Dallas firms has also made this an 
exceptionally good market for 
specialized office supplies, forms, 
machinery and other equipment of 
all kinds. A number of small dealers 
have weathered their infant days by 
thorough specialization to fit the 
needs of a limited market. Almost 
every major store caters to such 
needs of its customers. 

Most of the big manufacturers of 
equipment and appliances who oper 
ate retail branch units are repre- 
sented in the Dallas area by such 
units. Dallas was’one of the earlier 
cities to have such branch units 
established and one of those cities 
in which the idea was given a 
thorough test. 


Many Firms Have Own Outlets 


This means that most of these 
big name brands of appliances and 
equipment are represented locally 
by their own outlets. However there 
are quite a few typewriter dealers, 
for example, doing business in the 
used, reconditioned and some in the 
new market. There are 37 type- 
writer dealers doing business here. 

This particular situation differs 
from that we have observed in many 
cities in the sense that many of the 
major manufacturers have turned 
their former retail outlets into dis 
tribution centers and placed dealer 
ships with several local firms. This, 
in the opinion of most local trade 
men, has been a wise move for it 
has given each such manufacturer 
1 much broader distribution of his 
product than he could attain in a 
single outlet of his own. It has also 

iintained a great deal of goodwill 
within the trade. It was found here 
long ago that this happens to be 
mportant, also, for office supply 


* 





THE DORSEY CO., STATIONERS, 
PRINTERS AND LITHOGRAPHERS 


dealers can very often exert a 
powerful influence on many type- 
writer sales. 

In addition to the foregoing 
number of new typewriter dealers 
there are four firms offering used 
typewriters, 15 doing typewriter 
repair service, and two featuring 
typewriter rentals. Several of the 
major supply dealers maintain their 
own repair shops and plan to con- 
tinue so doing in the future. Only 
recently have these shops proven 
profitable despite the great volume 
of work available; costs of labor 
had skyrocketed to five and _ six 
times the wages paid in pre-war 
days and parts were expensive to 
secure. 

“T look on a complete repair de- 
partment as a necessary evil which 
can often be turned to good profit,” 
observed one dealer, “for a good 
customer of any supply house will 
think of that place as the source 
of solution for all of his business 
needs or problems and that’s the 
goal toward which every dealer 
should be working. 

“When you permit one bit of ser- 
vice to be turned away or tell a 
customer to go elsewhere you are 
inviting that customer to find a 
dealer who can give him complete 
service. 





FROM BRIDGE APPROACHING CITY 
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I consider it a neces- 
ary evil and something that should 
be maintained whether profitable or 
Worked right, it can be profit- 

ible but f that particular de- 
vartment eceives just as much 
it 1 y other section of 
he busine When the repair 
t ade a stepchild of 

the busin« t’s little wonder that 

cannot operate profitably. 


Want Complete Service 


‘Also I ardent believer in 
halfway easures about this 
busine f inning a repair de- 
partment. I believe a dealer should 
be é to repair anything 
he sells, if it possible to do so 
uutside of the factory. That’s com- 
plete service d that’s what one’s 
cust el e going to demand 
re ( the years ahead. 
“One dor t have to maintain 


price 
sopPLies 


— on ‘ 


. J — — 
i ay OF ra “Supp, IES . 





THE RUSH CO., DEALERS IN 
OFFICE AND ARTIST SUPPLIES 


e under the roof of 

great many things 

ich a i furniture remodeling 
rep be sublet to artisans 
tne < workshops or to 
ner f But for all the customer 
of such repair work 

d be done within the dealer’s 

! rs nm. It’s the safest 
nd surest I’ve found to keep 
ne’s ré 1d customers loyal 

ne’s store for every dollar they 
pend ir field!” 

Sucl I departments are re- 
elving and more attention 
fro D ffice equipment and 
ppliance dealers in particular. 
slely to general sup- 
es, and iling no machines or 

hown little interest 
ents. Good adver- 
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tising allowances are used by the 
former to boost such services and 
those who, like the dealer quoted 
just above, use their departments 
to build all business, are giving 
them the most attention. 

There’s also still good money in 
used equipment in this area, al- 
though stocks of older typewriters 
are beginning to accumulate for 
rental use and in used dealerships. 
Such machines are generally un- 
acceptable in the local market in so 
far as most businessmen are con- 
cerned. Their main market in this 
area is professional men, firms oper- 
ated by a single individual and very 
limited in capital, and students. 


School Demand is Great 


Greatest headache of most dealers 
today in the whole southwestern 
area, and this is particularly true 
at Dallas, is in handling the school 
order problems. More and more 
schools are putting in larger and 
larger typewriter classes and de- 
manding machines of modern design 
for use therein. Attendance at busi- 
ness schools has never been larger 
and every student is interested in 
typing as part of his or her course. 
The demand here is greater than 
ever before. 

In addition, there’s more of a 
demand for portables and good 
used machines for student and home 
usage than dealers have ever known 
before. Good reconditioned machines 
are acceptable to this market and 
it has been absorbing these ma- 
chines for quite some time. A slack- 
ening of the demand from these 
groups accounts for the presence 
of more of the older reconditioned 
but still very servicable machines 
on the Dallas market. 

The adding machine and cash 
register market here is still far 
from satisfied, particularly in the 
lower-and medium-priced ranges of 
both types of machines. Cash regi- 
sters in less expensive models are 
in heaviest demand. One can get 


= ~ 


oe a all 





er, 
iia Mm oo 
CATHEY OFFICE FURNITURE CO., 
ANOTHER NEW AND USED OUTLET 


the better price range models on 
pretty speedy delivery in this area 
but this situation appears to hold 
true in most other areas we have 
visited recently. 

Some actual sales work has begun 
in outside selling of appliances here 
and outside salesmen are grubbing 
for business once again, not so much 
because they need it today but be- 
cause they are certain they will 
need the business tomorrow. The 
idea of trying to keep a good 
backlog of orders in the office sets 
well with Dallas firms, and supply 
salesmen are also working on this 
theory. 

Selling is not as easy here as it 
Was even as recently as the turn 
of the year, There’s some worry for 
the future of the country as a 
whole in the minds of businessmen 
but: very little worry in so far as 
Dallas itself is concerned. This con- 
cern is not an anticipation of a 
depression or even a recession; it’s 
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MODERN HOME OF FINGER OFFICE EQUIPMENT CO. 


more of a feeling of uncertainty in 
E.'s. not knowing what can 
possibly happen nationally or inter 
nationally during the 12 months 
ahead. 

Even though this element of 
“aution crops up now and then, Dal 
las business shows little if any sign 
of slowing up but of reaching out 
for more activity. Dallas has con 
plete faith in its own business fu 
ture and practically every offic 
supply and equipment dealer therein 
belongs to that congregation. 

The Dallas trade roster: 


Office Equipment Retailers: 


Accessories and Office Supply Company, If 
Pacific 

R. C. Allen Business Machines, Inc., 18 
Young 

A’Mell Office Supply Company, 1201 Eln 

American Office Supply Company 71 
Jackson 


The Baltimore Salesbook Company, Wholesal« 
Merchants Building 
Bennett Printing Company, 1829 Corsicana 


Cathey Office Furniture Company, s N 
Akard 

Clarke and Courts, 1506 Young 

Dallas Office Supply Company, 11! Mai 


Diebold, Inc., 2016 Main 

The Dorsey Company, 210 Poydras 

Fred Farrow Business Machines Company 
1908 Commerce 

Finger Office Equipment Company vf 
Lamar 

H. A. Meierding, 2037 Main 


Graya Office Furniture Company { Eln 

International Business Machines Corp 1 
Commerce 

Johnson's, 1417 Pacific 

Kenney Office Equipment Company 1 
Commerce 


LeFebure Corporation, 3303 Rosedale 
The McBee Company, 1801 San Jacint 
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Vance K. Miller Company, 1916 Main 
Office Accessories, Inc., 1617 Pacific 
Office Equipment Company, 1306 Young 
Remington Rand, Inc., 2101 Commercs 
Searcy-Hodges & Company, 515A N. Akard 
Service Printing and Office Supply Company 
124 W. Jefferson 
Stewart Office Supply Company, 1523 Com 
merce 


rexas Office Furniture Company, 2214 Mai: 


Used Office Equipment Dealers 

\’Mell Office Supply Company 

Cathey Office Furniture Company 

Finger Office Equipment Company 

Office Equipment Company 

Office Equipment Wholesale 

Finger Office Equipment Company 

Jack C. Kern Company, 2100 McKinney 
Wilhide Equipment Company, 2107 Mai: 


Office Furniture Refinishing Companies 
Arterburn Furniture Company, 400 S. Fitz 
hugh 


Bohme Furniture Repair Company, 3111 Ross 
Cathey Office Furniture Company 
Grays Office Furniture Company 


Office Furniture Rental Firms 
Cathey Office Furniture Company 
Finger Office Equipment Company 
Grays Office Furniture Company 


Office Furniture Retailers 

A’Mell Office Supply Company 

American Office Supply Company 

Campbell Duplicator Company, 413 N. Akard 

Cathey Office Furniture Company 

Chrome Furniture Company, 1218 S. Lamar 

Clarke and Courts 

Custom Bilt Furniture Studio, 6801 Snider 
Piaza 

Dallas Office Supply Company 

The Dorsey Company 

Finger Office Equipment Company 

Grays Office Furniture Company 

Johnson's 

Kenney Office Equipment Company 

Vance K. Miller Company 

Oak Cliff Office Furniture Company, 225 W. 
Jefferson 

Oak Cliff Office Supply Company, 359 W. 
Jefferson 

Office Accessories, In« 

Remington Rand, In 

Shelby Company, 1723 Corsicana 

Stewart Office Supply Company 

Suggs Office Supply Company, 421 S. Ervay 

Texas Office Furniture Company 

Wilhide Equipment Company 

Used Office Furniture Dealers 

A’Mell Office Supply Company 

Cathey Office Furniture Company 

Finger Office Equipment Company 

Grays Office Furniture Company 

Office Equipment Company 

lexas Office Furniture Company 


Typewriter Dealers 

A-1 Typewriter Service, 407 N. Ervay 

Allen McWhorter Cash Register Company, 
1611 Pacific 

Auto-Typist Sales and Service Agency, 190% 
Commerce 

J. T. Boyce, 1919 Main 

Campbell Duplicator Company 

Cathey Office Furniture Company 

Dallas Writing Machine Company, 162 
Pacific 
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Connelly Typewriter Company 926 Ww 
Jefferson 

Ralph C. Coxhead Corporation, Southland 
Life Building Annex 

Dallas Office Machines, 2547 Elm 


Dallas Typewriter Exchange, 1919 Mair 

Dallas Typewriter And Supply Company, 1917 
Commerce 

S. L. Ewing Company, 1919 Mair 

Justowriter Corporatior 3403 Mair 

F. W. Gipe Typewriter Company, 2015 Main 

Grays Office Furniture Company 

Haseloff Typewriter Company, 604 N. Akard 

Hubert H. Head, 313 Steinman 

International Business Machines Cor} 

Johnson's 


Kenney Office Equipment Company 


Main Typewriter Company, 2021 Mair 

J. Pat Malone, 527 N Akard 

Roy C. Malone, 2021 Main 

Midland Office Machine Service, 711 Main 


Office Machine Service Company, 2 N 
Akard 

Paine-Wooster Typewriter Service, 415 W 
Davis 

Reinle Typewriter Service, 2017 Main 

Remington Rand, In« 


Royal Typewriter Company, 507 S. Akard 
Neiman-Marcus Company, Main at Ervay 
L. C. Smith and Corona Typewriters, Inc., 


1726 Canton St 
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s Br Main at Lamar 


Comptometer Division Felt Tarrant Manu- 


Monroe Calculating Machine Company, 208 


Titche-Goett r, Main at St. Paul facturing Company, Gulf States Building S. St. Paul 
Texas Typewriter Company, 1007 W. Davis Connelly Typewriter Company Office Machine Service Company 
Underwood Corporation, 1807 Commerce Dallas Office Machines Paine-Wooster Typewriter Service 
Presbyterian Book Store, 1814 Main Dallas Typewriter Exchange — a a —. Typewriters, Inc 
Adding Mesdins Desks Dallas Writing Machine Company Underwood Corporation 
S. L. Ewing Company Typewriter Service Company 

4-1 Typewriter Service Friden Calculating Machine Agency, 2037 Woodstock Typewriter Sales Company, 2021 
R. C. All I s Machines, Inc. Main Main 
Adding Machine Exchange, 1917 Commerce Grays Office Furniture Company Addressing Machine Companies 
Allen-Wales Haseloff Typewriter Company Addressing Machine Service Company, 612 
Dallas Office Machines Kenney Office Equipment Company Brazos St. 
Burroughs Adding Machine Company, 400 N Marchant Calculating Machine Agency, 1318 Elliott, Inc., 1724 Canton 

Akard Wood Addressograph Sales Agency, 1712 Jackson 
Clary Multipler Corporation, 1624 Bryar Midland Office Machine Service (Next month—New Orleans, La.) 





This Profit-Sharing Plan WORK 


Departmental Setup Offers Practical Possibilities For Office Supply Store Owners Who Are 


EGARDLESS OF PERSONAL VIEW of employers, 
R the trend definitely is toward a more equitable 
income for the so-called white-collar workers of the 
country, and that means employees of stationery and 
office supply stores. 

Fortunately for the industry, the average employee is 
not looking for “something for nothing.” He is willing 
to work harder for more income. He thrives on oppor- 
tunity and a promise of a brighter future. 

One southwestern office supply concern has solved 
this problem with entire satisfaction and as a result 
it is well ahead of future demands on the part of key 
employes in the matter of wages. In other words, the 
owner of this company has solved his profit-sharing 
problem before it confronts them. 

His first step was a complete departmentalization, 
a step which he believes every stationery store should 
take, even though the business is comparatively small, 
for it enables the management to break down profits 
and losses and put a finger on poor lines and depart- 
ments 

He broke down the business into these well-defined 
departments: (1) business machines; (2) office sup- 
plies; (3) office and industrial furniture; (4) stationery 
and specialties; (5) printing; (6) service. 


Selected Good Department Heads 
He selected the best man available to head each 
department. In two cases, he found it necessary to 
go outside the company and bring in men who were 


qualified to handle the departments. Because of 
his proposed profit-sharing program he was able to 
hire men of exceptionally high caliber, for they saw 
an opportunity to rise above their former level of 


earnings 

He proposed to each department head that each 
would work on a “partnership” basis with the com- 
pany, each earning in direct proportion to the profit 
made by his department. 

Each department manager, on this basis, receives 
25 per cent of the net profit earned by his depart- 
1ent. One manager drew over $6,000 as his share of 
profits for the first year under the program. The low- 
est man made a little over $3,300. Every man made 
materially more money than he ever had made before, 
either for this company or any other. 

Naturally, under such a program, a department 
manager must know the gross profit on every item 
handled by him, so that he may know his approximate 
profit from each transaction and what lines are 
worthy of his greatest sales effort. 
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Seeking a Streamlined Program for the 
Long Pull in Employee Relations 


By Ruel McDaniel 


Staff Writer 


Net profit is determined by figuring the cost of mer- 
chandise laid down at the store, the department's 
share of fixed and general overhead, and the salary 
cost of operating the department. 


The management out of its profits pays such 
general operating and overhead costs as delivery, in- 
surance, office expenses and the portion of the rent not 
chargeable directly to the individual departments. 
The owner of this establishment points out, however, 
that it is possible to prorate these costs to the various 
departments on the basis of departmental volume, if 
desirable. 


Rent is charged against the individual departments 
in proportion to the percentage of the total sales floor 
space occupied by a department. In this particular 
store, for example, the stationery department takes up 
30 per cent of the total floor space, and the depart- 
ment is charged with 30 per cent of the rent and fixed 
general overhead not absorbed by the management. 


Excess Personnel Eliminated 

Each department naturally stands the cost of sales 
help, and obviously each department head sees to it 
that he does not hire an additional salesman until 
needed and he further makes certain that the man or 
woman is making the department a profit on the 
salary investment. 

Each department head hires and fires his own de- 
partmental employees and is responsible for their 
efficiency. 

Only the department head enters into the profit- 
sharing formula, all other employees receiving salaries. 

The department head receives a fixed weekly draw- 
ing account, against his share of the profits. This 
varies according to the earnings of the individual de- 
partment managers. The lowest-paid manager re- 
ceives a weekly drawing account of $50. The highest- 
earning manager draws $75 per week. In all cases, the 
drawing account is sufficient to pay the manager's 
current living expenses, and the owner encourages 
thrift by urging all managers to live within their 
regular drawing accounts. 

Each department manager receives a monthly state- 

(Turn to page 220, please) 


17 








“Ribbon Education” Is Clue to 


How One Dealer Profitably Reveals That There IS 
a Difference in Inked Ribbons for Office Machines 


AKING THE CUSTOMER 

“ribbon-conscious” nets stead 
ily increasing profits for R. J. Brun 
ner, operator of a typewriter repair 
and office equipment business it 
Carbondale, Ill. 

Mr. Brunner, who disagrees with 
the general feeling that ribbons ar 
messy affairs that nobody wants to 
change, casually “educates” the cus 
tomer about ribbons, and makes 
more sales, 

With about 40 per cent of his cal! 
directly or indirectly involving the 
ribbon, or its mechanism, Mr. Brun 
ner finds that a friendly explanation 
of the difficulty (and how to avoid 
it in the future) brings repeat sales 
Type bars on most machines requil 
ing a new ribbon, particularly home 
machines, are clogged with dirt and 
lint. After installing the fresh rib 
bon, the dirty type is far more 
noticeable; by typing a sample line 
he demonstrates how even a new 
ribbon cannot produce a good job 
when type is dirty. So out comes a 
handy typewriter brush, or a bottle 
of solvent, to clean the type. Result: 
the sale of type cleaning materials. 
If the ribbon is frayed, or if hole 
are present in the ribbon from a 
hard platen, Mr. Brunner explains 
the simple physical fact that 
ribbon can stand up under such 


7 


pounding any more than a string 
could keep from breaking when 
pounded between two rocks. Once 
educated to this fact, the customer 
wants a new platen to prevent fu 
ther ribbon mutilation. 


Display Device Helps 

\ display device showing sample 
lines of typing with different rib 
bons and high-grade ribbons are 
has found. This display is made by 
taking several sheets of good bond 
paper, selecting a typewriter (with 
pica type) in good condition, and 
then inserting different 
With each ribbon, a few lines are 
typed on each sheet, the lines them 
selves describing the ribbon used. 

The variety of ribbons demon- 
strated include those lightly inked. 
medium inked, and heavily inked. 
Then, to demonstrate quality in com 
parison with price, “bargain” rib 
bons and high grade ribbons are 
ised side by side. To liven up the 
display, some lines are typed with 
colored ribbons. To show the con 
trast with a fresh ribbon, a few lines 
from an exhausted ribbon are made. 
The exhibit also includes lines from 
silk and hectograph ribbons. The 
sheet is neatly mounted on card- 
board, covered with cellophane, and 
held in place with Scotch tape. More 


ribbons. 


ORONT FE 
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R. J. BRUNNER. CARBONDALE TYPEWRITER SPECIALIST, 
PAUSES ON ONE OF HIS NUMEROUS SERVICE CALLS 
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Repeat Sales 


By Rotert A. Sieffes 


Field Writer 





“RIBBON EDUCATION” FOR TYP- 
ISTS.— When service calls involve 
installing a new ribbon, R. J. Brun- 
ner, Carbondale, Ill., typewriter man, 
takes the time to explain different 
grades of ribbon and instructs the 
typist in proper installation, a prac- 
tice building good will and sales. 


than one sheet of each is made so 
that additional displays can be filed 
and used later. 

Mr. Brunner is careful about 
selecting the right ribbon for the 
individual user. For instance, he 
always installs a lightly-inked rib- 
bon on machines with elite type, 
and observes the touch and kind of 
paper the stenographer uses. If the 
operator has a weak touch, a 
heavily-inked ribbon is better. If 
the paper normally used has a hard, 
non-absorbent finish, light inking is 
best. Mimeograph paper, on _ the 
other hand, can accommodate heav- 
ily-inked ribbons. 

Mr. Brunner finds he is often able 
to help the typist by pointing out 
the value of high-grade ribbon. 
He warns against ribbons that type 
an oily or smeary letter, and points 
out the poor effect obtained from a 
ribbon with fabric. Here 
again, his little display comes in 
handy so he keeps one of the cards 
in his repair kit. 


coarse 


Willing to Install Ribbons 
Realizing that most people mis- 
trust their own ability to change a 
ribbon, or just “hate to get their 
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hands dirty Mr. Brunner empha- 
sizes the “let us INSTALL a new 
Installing the rib- 
involves making a 
service many blocks away, 
for other sales or 


ribbon ttitude. 


ens he enue 


he ive gre person is so com- 
y igi of the manufacture 

d characteristics of ribbons that 
any type of consumer education is 
Brunner found out the 
technicalitie f ribbon manufacture 
fter that information. 
nstance, that a U. S. 
Department of Commerce circular 
(N C431 from the National 
f Standards contained 

le facts. The circular, 
pewriter Ribbons and 
a per, for sale by the 
Superintendent of Documents, 
Washingt D. C., at 10 cents a 
Mar bbon manufacturers have 
designed to help 
the sal n know the product. This 
atel be obtained by writing 

ympany and asking 
nagazine, “Consumer 

published by the Con 

Union, carried an interest- 

, fact rticle on ribbons in its 
1946, 


+} } , 
¢ ) ce 


issue. 


Points Emphasized 

ting” his customers, here 
ire the points on ribbons which he 
tries to ¢ pnhasize: 

(1) Elite and type need 
they will 


micro 
I bbons or 
eal nda 1 up. 


(2) It seldom helps to “flop” a 
ribbon after the top half is worn 
dim. Capillary attraction serves to 
replenish the top area from the bot- 
tom area. 

(3) A worn-out ribbon is a hope- 
less case. Only a complete reinking 
will restore its color satisfactorily, 
and “ribbon renewers” generally 
provide only a temporary, make- 
shift effect. 

(4) Two-color ribbons (such as 
red and black) are impractical un- 
less the user has wide need for the 
second color. 

(5) Generally speaking, the finer 
the weave of the fabric, the sharper 
the typing. 

(6) If your ribbons rapidly wear 
to shreds, it’s probably due to a 
hard platen or type bars which are 
badly out of alignment. 

(7) Dry heat is your ribbon’s 
enemy. Keep the typewriter away 
from hot radiators. 

(8) Worn, dim ribbons reflect 
poor taste on the part of the letter 
writer. 


Recommends Light Inking 

Mr. Brunner recommends moder- 
ately light inking for the business 
typewriter. “If the impression is 
sharp and clean (such as one gets 
with a ribbon of fine. fabric), the 
lighter ribbon is easier to erase, 
gives a feeling of greater dignity, 
and looks generally neater,” he 
says. It must be remembered, of 
course, that lighter ribbons must be 
changed oftener. 

He also insists that equipping the 


customer’s machine with the proper 
ribbon for his needs is the sure-fire 
method of getting repeat business. 
“I even have customers who order 
certain ribbons regularly by mail— 
quality ribbons I introduced to them 
long ago,” he adds. 

He also makes sure, when install- 
ing a ribbon, that the ribbon reverse 
is working properly. The average 
typist in inclined to blame the rib- 
bon if it does not reverse when the 
end is reached. Mr. Brunner con- 
tinues to be amazed at the fact that 
most typists don’t know how to 
change a ribbon. Often he explains 
to the secretary the steps in chang- 
ing a ribbon as he does it. 


Emphasis on Quality Works 

That the Brunner philosophy of 
educating the customer about rib- 
bons—and emphasizing quality rib- 
bons—really works is evidenced by 
the fact that practically all of the 
ribbons he sells retail between $1.85 
and $2.35. He cites the instance of 
one larger user who had long bought 
“cheap” ribbons which, on his busy 
machines, lasted only one to one 
and one-half months. He got per- 
mission to install high-quality rib- 
bons on two of the office machines, 
and kept a check on the time before 
renewal was necessary. Lasting five 
to five and one-half months, the 
ribbon demonstration convinced the 
customer that quality ribbons are 
actually cheaper in the long run, 
and produce a better “write” during 
the life of the ribbon. 





What Makes A Carbon Copy? 


HAT MAKES A CARBON 
COPY The average office 


nanage! ffice worker will say, 
“Well, paps ind carbon paper, of 
”’ The average forms sales- 


il lealer will improve the 
eply, “The proper light 
veight pape and the proper car- 
bon pape \ forms and systems 
7 nust give the 
plete er and say, “Proper 
irbons PLUS the effort 
Mucl ild be written about the 
ent in writing carbon 
copy | ne forms, for that human 
element the unknown factor in the 
ance of one-time car- 
bor te . Manufacturers 
d do, supply proper weights and 
plus a carbon 
designed for maximum legibility and 
I f smear. Hand-written 
parts seldom 
but forms of 
s require an entire 
thod of writing. 


com- 


can, 
grrad¢e f papers 

three 

lifficulty 


four f e part 
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By Norman L. Hanna 


Sales Promotion Manager, 
Philip Hano Company, 
Holyoke, Mass. 


First, the form requires a hard 
writing surface, either a hard desk 
or counter top or the metal writing 
plate of a snap-a-part holder or the 
metal table of an  autographic 
register. 

Second, the user of the form, man 
or woman, be willing to use 
more pressure than is used in nor- 
mal writing. A No. 2 or No. 2% 
pencil is entirely unsuitable for the 


must 


writing of carbon copies. 


Pencil Needed 

recently completed a 
tests for hand-written 
resulted in a change in 
formula. Of more im- 


Correct 

We have 
series of 
forms that 
our carbon 





portance we found was the pencil 
used. Through the co-operation of 
a pencil manufacturer we were able 
to secure pencils made for manifold 
form usage. With such pencils the 
form writer may bear down with 
sufficient pressure to make copies 
without fear that the pencil lead 
will break or that the sharp point 
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will snag the top copy of the forn 
The lead in these manifold pencils 
is hard, yet writes with a dark, 
easily-read impression. Field tests 
show the pencils require far | 

sharpening than the conventiona 
No. 2% or No. 3 pencil. 

Incidentally, during our tests of 
forms for hand-writing, we tested 
several “Dry-Write” ball-point pens. 
All gave good results . 
crisp copies . . . when used on a 
hard surface. 

In checking over usage of one 
time carbon for hand-writing we did 
encounter some usages designed to 
give the average dealer or forn 
salesman an early crop of gray hair. 
Some users insisted upon loose sets 
and attempted to write the form 
either upon the soft blotter pad on 
their desks or, even worse, simply 
placed the form upon their day’ 
accumulation of mail, scribbled 
lightly on the form with No. 2 per 
cil and wondered why the light in 
pression on the last sheet. A carbor 


rood 
i 4 


suitable for such usage would be 

impossible from a manufacturing 

standpoint; even the lighest of 

handling would smudge the copies 

beyond any hope of legibility. 
Some Conclusions 

The conclusions from these tests 
were unescapable. The lighter the 
paper used and the harder the writ 
ing surface, the harder the pencil! 
and the more pressure applied, the 
better the carbon copies. It is easy 
enough to make the forms correctly 
but, after all, the customers must 
make the copies. Many stationers 
and form dealers, when in doubt, 
submit a dummy with their pro 
posal ... and sell the idea of writ 
ing the form in the proper manner 
with the proper pencil. They then 
have a satisfied customer and are 
assured of repeat orders. 

Equally important is the usage of 
machine-written forms. Any form of 
six or more parts used in a standard 
typewriter requires far more pres 
ure on the keys than that of a 


“speed” typist. It isn’t necessary to 
punch the keys but it is important 
to strike with more than the regular 
pressure. A classic story in the in- 
dustry is the dissatisfied customer 
who wanted to write a nine-part 
form on a noiseless typewriter with 
Elite type. Paraphrasing the old 
farmer and the giraffe, “there ain’t 
no such form”. 


With complete co-operation of the 
typist a standard typewriter can 
supplement, or substitute for, a bill- 
ing machine or a billing type type- 
writer on light billing work .. . it 
can never take its place for the 
heavier multiple-copy forms. If 
there is any doubt successful dealers 
sell the idea of copies .. . then make 
sure of the installation and submit 
a dummy. We, as one-time carbon 
paper manufacturers, take off our 
hats to no one on carbon papers... 
but a light touch writer can some- 
times take our shirts on an order. 
Write right and you get a carbon 
copy. 





Specialization in Carbon Paper 
and | ypewriter Ribbons Pays 


T IS IMPOSSIBLE for any office 
| supply organization stocking 
many thousands of items to do 
complete merchandising job on each, 
according to Otto Stumpf, head of 
the Otto Stumpf Company, 804 Pine 
St., St. Louis, Mo. 

Since 1938, Mr. Stumpf, a veteran 
of the office supply field, has utilized 
this theory in operating one of St 
Louis’ most unusual supply organ 
izations, which is devoted entirely 
to supplying two items carbon 
paper and typewriter ribbons. 

Mr. Stumpf who does most of the 
selling personally, is widely known 
in St. Louis, East St. Louis, IIl., and 
suburban towns, both for his fre 
quent appearances in _ business 
offices with huge varieties of ribbor 
and carbon paper “to fit special pur 
poses” and the small one-inch news 
paper ads which appear daily it 


leading St. Louis papers. Mr 
Stumpf’s newspaper ads are ex 
tremely simple, consisting merely 


of the statement, “Otto Stumpf has 
good carbon paper”, with the ad 
dress of the firm. These have ap 
peared every day since 1938, alway 
on pages most likely to attract the 
attention of business executives, 
store managers and _ professional 
men. Occasionally, similar ads are 
run on typewriter ribbons, but in 
the main it has been carbon paper 
which has built the reputation of 
the firm. 


The company, which sells one of 
e largest volumes of carbon pape. 
in the Middle West, is located on the 
third floor of an office building, and 
features a large line of nation 


tt 


ally-advertised carbon paper and 
typewriter ribbons, all of which Mr. 
Stumpf stocks to meet the peculia: 
problems of many of his customers. 
The office has a personnel of only 
two people, who handle telephone 
orders, fill the orders sold by Mr. 
Stumpf sold personally and operate 
a direct-mail program. 

Mr. Stumpf is out on the territory 
7 o’clock in the morning until 

each evening, calling on purchas 
ng agents, office managers, profes 
sional men, insurance houses, and 


fron 


any large-scale user of carbon paper 
or typewriter ribbons. To increase 
the “unit sale” possible at each con 
tact, he has developed a coupon se 

ng system, whereby large offices 
may economize on carbon paper con 
sumption by purchasing carbon 
paper in 6, 12, 24 or 36 carton units. 


To do so, they purchase a book of 


coupons, each of which is good fo1 
one $4 box of carbon paper, amount 
ng to a 15 per cent discount on the 
entire order. Coupon sales of 12 
to 36 are not the least unusual 
the business, and Mr. Stumpf has 
carefully nurtured many of his cus 


tomers to 


T 


“automatically reorde 
ing” so that the same quantities are 
sent out automatically vear afte 


_the wearing out 


By Bert Merrill 


Staff Writer 


year. Another coupon system is 
used for merchandising typewriter 
ribbons in the same way, with Mr. 
Stumpf carefully figuring out the 
approximate intervals at which they 
should be mailed to coincide with 
of the previous set. 


A Typical Customer 

A typical customer is the South- 
ern Acid Corporation of St. Louis, 
which purchases 12 carbon paper 
coupons at a time, at regular inter- 
vals. Mr. Stumpf got this account 
by merely visiting the purchasing 
agent, finding that the firm was 
using huge quantities of carbon 
paper, and was perpetually running 
out. By guaranteeing to deliver the 
carbon paper at a timed interval, 
Mr. Stumpf was able to contract 
for all the carbon paper used in the 
office, which has worked out very 
satisfactorily for both 
Literally scores of various types of 


parties. 


carbon paper are carried in stock, 
all there to fit particular require- 
ments and to back up Mr. Stumpf’s 
reputation of being able to solve 
carbon paper-usage problems. Sim- 


ilarly, the ribbon stock ranges 
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through all colors, through various 
ades of blackness, and so forth, 
h pi running all the way 
from to $2.50, the latter refer- 
ring t ng-lasting, pure silk rib- 
bons which Mr. Stumpf has success- 
roduced in many locations. 


sy 


His Selling Technique 

This wide variety has~ been 
brought about by the “selling tech- 
the St. Louis supplier 


que nici 


regularly uses. His “merchandising 
plan” based upon getting the 
prospec t’ nterest by offering to 
study |} arbon paper and type- 
writer problems, and to make 
recommendations which will both in- 
crease efficiency and save money. 


Thus, Mr. Stumpf has frequently 
found that large firms who could 
not obtain sufficient clear carbon 
copies for their work were either 
using too light a grade of carbon 
paper, or too heavy a weight of sec- 
ond sheets. By demonstrating mul- 
tiple-copy carbon paper, and insert- 
ing a few samples of light-weight 
second sheets, Mr. Stumpf has been 
able to increase the number of car- 
bon copies which could be turned 
out from four up to eight or nine, in 
many instances. Once this is demon- 
strated to a purchasing agent or 
office manager, he is usually willing 
to let Mr. Stumpf similarly study 
the typewriter ribbon problem. 
Scores of firms have been found 


attempting to “get by” on low- 
priced ribbons, replacing them fre- 
quently, when a higher-priced rib- 
bon, such as the silk variety, would 
last from three to five times as long, 
according to Mr. Stumpf. 

Through testing out company 
typewriters, making a quick check 
of the amount of typing which 
must be done in the normal run of 
business, he has been able to con- 
sistently make recommendations 
which result in both better carbon 
copies, better originals, and less 
typewriter ribbon expense. Covering 
the entire city himself, Mr. Stumpf 
has a long list of customers who 
automatically mail both carbon and 
ribbon coupons in. 





Cash Discount — One 


Attitude 


ta GOOD OLD TWO PER 
CENT—ten days after end of 


id healthy custom in 
ir indust1 Some manufacturers 
exact ten-day terms 
are actu n many cases getting 
paid in advance. Those of us whose 
tore re the Midwest know that 
i freight pment from New York 
roany } t on the East or West 
Coast take from two to four weeks 
arrive. In fact, sometimes it takes 
ple f weeks to come only 
00 é ing these invoices in 
ten d ints to advance pay 
suld be worth at least 
inotne e per cent. 
Then, 1 consider the girls in 
ir bookke g departments. They 
rk ve d for only 40 hours. 
[ a ire that it is unwise to an- 
tagol e tner by forcing them to 
t vrite checks when all 
ne friends are on the way to 
tne De r Writing checks on one 
day « nth is much more 
efficient doing it four times 
Would e manufacturers have 
routine (it is a 
es each month when 
ne t do the job? It is 
nderst f course, that many 
é ger firms employ two or 
re eople just to take care of 
ccounts payable.” That is fine, but 
ller operators have 


tne et tne 


By Henry W. Jacobsen 


only two or three people who look 
after not only “accounts payable” 
but also “accounts receivable,” 
“stock record,” “ordering,” “cash,” 
and a host of other things. 


Equipment Slow in Arriving 

Besides, all of this fine new equip- 
ment for the bookkeeping depart- 
ment somehow is not coming 
through very fast in this great post- 
war era—insulated machine book- 
keeping desks, machines, and so 
forth. 

So we struggle along as best we 
can with what we have in the way 
of personnel and equipment. 

At this time of year, vacations 
are in order. When the head girl 
goes for two weeks, should an in- 
experienced girl do the checks, 
should a_ substantial amount of 
money be lost in discounts or should 
the boss work nights? 

Another thing which has helped 
to make things difficult for the 
bookkeeping department is the con- 
stantly increasing volume of busi- 
ness. This, of course, makes bosses 
and sales managers very happy, but 
the folks in the records departments 
are complaining. 

Erratic shipping by manufac- 
turers also causes dislocations and 


ealer's 











nuisances in bookkeeping. Summer 
merchandise, fall merchandise and 
Christmas merchandise, for ex- 
ample, is being shipped now. We do 
not know why, but it sure is coming 
in. 

If fair-minded treasurers would 
consider our various problems I am 
sure that they would agree that our 
good old two per cent—10 E. O. M. 
terms are the best possible way to 
handle this important problem, pro- 
paganda dispersal by some manu- 
facturers notwithstanding. 

Some businesses are forcing a 
change now and getting away with 
it. But some day soon, when they 
get competition again, they will 
smile sweetly, get in line again and 
be friends with the girls in book- 
keeping departments. 

Such are my sentiments at this 
time. 





apital is something you write in a book at the bank; tn another form, 
a collection of little dead, hard, round bright things that chink or rustle 
in your pocket; at its best, capital is only REALIZED IWEAS. Ideas are the 


true produc tive ¢ apital. 
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MODEM DISPLAY for the 
OFFICE EQUIPMENT DEALER 


— Monthly Feature on Visual Promotion — 





Potent Pointers for 
Perfecting Displays 


How You Can Boost Your Stationery Sales by 
the Application of a Few Simple Display Tips 


HE TIME ELEMENT is very hould all be added. When you have 

important in any _ stationer; this material all in a compact port 
store, There are so many details t ible case your shop is at hand and 
be attended to that there hardl) i great many steps will be saved a 
seems time to complete what has t i result. 


be done in each work day. There 


no line of buSiness where syste PRICE TICKETS 


more important than it is in the Never save a price ticket. There 
stationery game and this is pa is more time wasted in trying to 
ticularly true in the case of the locate a ticket with the right price 
stationery displayman. on it than in practically any othe: 

If this matter of display t operation. A very methodical persor 
systematized, then the waste in tim: might succeed in keeping a file of 
and effort is tremendous and w tickets but the average person fails 
penalize that organization or me! miserably when he attempts it. The 
chant a pretty penny. In the cass quickest way to take care of this 
of the man who has to do his own detail in your display work is to 
windows this is particularly true, have on hand at least 1.000 blank 
because his time is so valuable o1 tickets made from three-ply white 
other details. Yet, if he neglect eardboard. These should be cut on 
his displays that also will cost iwchine to size 114% x 2% inches. 
money in lost sales. [hey should be kept in the display 


It is our purpose in this article kit at all times and when a ticket 
to point out a few short cut needed make it on the spot wit} 
the average merchant fails to take peedball pen using Higgin’s black 


under advisement due to the pre nk. If you have never learned to 
of his daily task. Display, however, us¢ speedball use your writing 
like every other phase of busine pen and at the first opportunity 
calls for study and if approached take a few lessons in  speedball 
from a_ scientific angle will not vork. It is quite simple and you ca 
prove so arduous or difficult. earn enough to write price tickets 


n a few lessons. Remember this 
ry s , ry 
THE KIT statistics have proved that the win 


; 


A great deal of time is quite ofter dow shopper stops 15 per cer 
consumed in trying to locate mis longer at the window which display 
placed tools which someone else (01 the prices. This is something to 
you) have used and neglected t think about. All that is needed to 
replace. A definite time saver fo1 stand the tickets up is a straight 
the stationery displayman is kit pin stuck through the base of the 
which is used only by him and to ticket and used as an easel. Practice 
which no one else has acces The this it soon becomes easy to do 


time element is so important 
Seiad ae PINS 

a set of display tools in a portable 

kit is essential. Not many tools are There are few people who fully 





needed in this phase of merchand re 


ing but the necessary ones aré 

small tack hammer, a good pail 

wire cutters and a pair of larg 
shears 
straight pins, scotch tape, shingl 
nails, long fine wire nails, Higgir 
ink, speedball pens, and price tickets 


or scissors. Of course, 


ilize the practicability of the com- 
mon pin. I have worked in many 
tores where I see the walls of store 
and windows, and in any cases 
very fine finishes, ruined because 

eone fastened a very light card 
board display sign place with a1 
eight-penny spike. This is so foolish 


The "OA" Display 
Section Is Conducted 


By George D. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





; 


because a pin can be used to hang 
even framed pictures and to keep 
them in place for the duration of the 
display. Ask a carpenter to help in 
the windows and he will nail the 
temporary backgrounds so securely 
that you will ruin the background 
base removing them. A window man 
will do the same job with his tack 
hammer and two straight pins. 
Think about this—displays are only 
temporary and do not have to be 
built solidly except where there is 
considerable weight to be supported. 
I can drive a common pin to the 
head in any soft wood. A popular 
trick is to run the pin through the 
hair before tacking. The oil in the 
hair makes it easy to drive the pin 
into the wood as far as you want 
it with light taps of the tack or 
pin hammer. If you hit it too hard, 
of course, it will bend, but when 
done in the right manner a pin will 
support a weight that will surprise 
you. Experiment with this—it will 
pay you. There are times, of course, 
when you have to use the shingle 
nails or the long brads, but under 
no condition use anything larger 
except in a permanent way. 


DOILIES 

Every store selling stationery 
carries a line of paper doilies. Use 
one of these wherever the display 
looks cold or bare. A piece of color- 
ed cardboard under the doilie will 
add to its appearance. Be sure 
when you use the doilie that a piece 
of merchandise of suitable size is 
placed on it and that the doilies set 
“off” the article. These doilies save 
a lot of time and are very attractive. 

RULE OF THREE 

I will close with two simple rules 
which will help the novice in arrang- 
ing good displays carrying a lot of 
merchandise. In planning your over- 
all trim try to keep in mind the 
balance of a scale. The center can 
stand out on its own but the two 
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ends must in some way balance. 


This balance can be obtained 
through the use of similar display 
stands or build ups, but when you 
maintain that balance the final re- 
sult e than satisfactory. 
Whenevs uu are in doubt as to 
‘ an item to use in a 
ven spot in a window, use three. 


employ three bottles 
e). Take the bottles 
ns, Place one empty 


box on top of the other. Make a 
step in front using the other carton. 
Now move the “step” carton so 
that it conceals just half of the 
“lower” carton behind it. Now 
place one bottle of ink on the top of 
the two stack, one on the single 
box and place the remaining bottle 
in the half rectangle formed by the 
two lower boxes. The result is pleas- 
ing to the eye. Now take three one 
foot rulers, lay one on the table. 


Doesn't look like much does it? 
Now lay another one along side it. 
There is still something lacking. 
Add the third one, and space them 
one inch apart and four inches 
ahead of each other and you will 
get what I mean. This rule is good 
for larger merchandise also, such as 
a four, three and two-drawer filing 
cabinet. In fact almost any mer- 
chandise grouped attractively in 
threes looks well. 





The Shadow Box Typewriter 


You Don’t Have to be a Display Expert to Construct a 
Shadow Box and It’s Time Well Spent from a Sales Angle 


by George D. Taylor 


Display Specialist 


Te RI 


NO QUESTION that 
box display, if plan 


ed jud y, is one of the most 
effective ethods of calling atten- 
en item. When the 

d used the item is 
featured definite manner which 


oked by the passer 


mple matter to in- 
box although the 
nt shrinks from the 
were a big job which 
ded because of the 
Actually it is an 
th the while and will 


help t p the merchant using 

part from the store- 

keeps takes no pride in his 
a 

The eparation needed is to 

vi prepared at the mill 

( oval cut out of the 

cents e level. The size of this 


position of the open- 
f irse, depend on the 
eight 1 width of the display 
ch it is to be used. 


You so purchase some 
tt tt to spell out the name 
f the it 1 are featuring, and 


Reycurve. 


Use a Light Color 
nel a light color. If 
ve color skill, use 
ilways reliable for 
presentatior and 


merchandise effec 


piece of cardboard 
back up the mitten 

t on to the panel 

ten the letters in 

e a contrasting dark 


trade name will stand out very 


prominently. 

Now improvise a platform large 
enough to hold an 18 x 24-inch 
drawing board. The level of this 
platform should be an inch below 
the bottom of the cut-out circle, It 
should be set behind the panel and 
should, of course, be reasonably 
solid. Place the drawing board on it 
slanting at about 15 per cent toward 
the front. The featured item rests 
on this board. 


Now use the roll of Reycurve as 
a background and curve it on the 
level platform around the drawing 
board. Care must be taken to cut 
this Reycurve the right height so 
that the display will look profes- 
sional from the outside. No Rey- 


Display 


curve should show above the panel 
and yet it should appear to be a 
solid background on the inside of 
the shadow box. In some cases it 
might be necessary to roof it in. 
This can be easily done with white 
cardboard. 


Spotlighting Is Necessary 

Be sure that this shadow box is 
powerfully spotlighted from the 
front and below. The _ spotlight 
should be concealed to give the best 
effect. Set a covered box on the 
floor of the window in center front. 
Use a box large enough to hold an 
extra typewriter on top. The spot- 
light is placed inside the box and is 
focused up to the shadow box. If 
this light is not sufficient it may 
be necessary to have a spot focussed 
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purpose so that the TYPICAL TYPEWRITER SUPPLY WINDOW FEATURING USE OF THE SHADOW BOX 


OFFICE APPLIANCES, August, 1948 23 








The typewriter table on the right display. One arrangement is illus- 
and the accessory stand on the left trated in the accompanying sketch, 
should carry displays of typewriter but many different arrangements 
are possible using the same props. 
It pays to be different. 


from the top front of the window 

To complete the display use two 
covered boards in V arrangement 
Display accessories on these and or 
the floor of the window. 


lt Doesn't Take Much — 


HE ILLUSTRATION shows Do 

More chairs installed with ver 
little expense. Displayed are thres 
types of Do/More— the executive, 
the Junior Executive and the Steno 
grapher’s posture chair. The props 
are a large size desk, floor pad, a 
sheet of plate glass and variou 
signs including one large one, 
framed. 

Raise the Featured Item Off the 
Floor: You will notice that the 
featured executive chair has beer 
raised a trifle off the floor. A on 
by-two frame was used under ths 
green pad strong enough to support 
the chair. It is the unusual that 
catches the eye and by setting the 
chair on this improvised platforn 
it will attract more attention than 
if just placed in the window without 
any thought being given to the dis 
play plan. 

Use a Panel of Wood: To the left 
is the stenographer’s chair which 
yas placed on the floor of the wir be lying around in the store. This 


supplies. This will give you a very 
comprehensive and sales producing 











LOW COST, HIGHLY-EFFECTIVE WINDOW INCORPORATING 
EVERY SUGGESTION OUTLINED IN ACCOMPANYING ARTICLE 


attention to safes, lamps, storage 


dow but is “glorified” by the panel 
behind it on which are five circular 
signs calling attention to the selling 
features of the chair. These, too, 
are given an added touch. After the 
signs are prepared they are attached 
to the panel over one-inch block 
of wood tacked into position before 
hand. Thus, the circular signs are 
held away from the panel, This 


was cleaned up and pages from a 
Do/More circular dealing with seat 
ing problems were attached to it 
with Scotch tape. This method of 
presenting the subject stopped a lot 
of window shoppers who otherwise 
would have passed by. 

Advertise Other Items in the 
Same Window: Where you are short 
of window space use the small 5 by 


cabinets, filing cabinets, typewriters, 
book cases and new desks. You can- 
not afford to pass up a bet, even if 
your windows are small. 

Use Store Name Effectively: I 
cannot overemphasize the use of 
your store name. Incorporate it in 
your displays and thus burn it into 
the minds of your prospective cus- 
tomers. Just because you have been 


, ’ » > ty ray attract . . ° ° ° 

a very effective way to attr 8-inch cards, attractively arranged in business 20 years in a community 

attention. on the floor of the window wherever does not necessarily mean _ that 
Use a Panel of Plate Glass: To 


there is a vacant space. In the illus everyone in town knows you, espe- 
the right of the window is a pans 


tration seven cards were used in cially in large communities where 
of plate glass which happened to this manner, calling the customer’s people come and go. 








QUESTION BOX 


4 My windows are very into squares with colored 
scotch tape and pin the 
smaller items to them. 
Space the boards far 
enough apart so that the 


narrow an / the b a ck- 
yrounds are huilt only half 
ay to the ce ilir 0. What is 
he hest way to handle this 


ituation? larger items to be display- 
1. This series on window ed can be shown on the 
display will carry items floor of the window. This 


method of display is very 
simple and saves a lot of 


from time to time dealing 


vith this type of window. 











It the neantime use physical effort because 
12-inch boards cut to the boards can be lifted 
fit from the top of the out of the window placed 
background to the lower on the display table or 
front of the window showcase, redecorated and 
igainst the glass. Cover easily replaced in_ the 
hese boards, divide them window. 
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Federal Controls on the March? 


Congressional Attempt to Reduce Inefficiency in 


Federal Government Buying Hits Typewriter Indus- 
try, Singled Out in the Reform Effort Legislation 


HE EIGHTIETH CONGRESS 
Tiers Washington in June this 


year, satisfied it had done a bang-up 
iob. In many instances that was 
true But its final sessions, 
tucked awa an appropriation bill 
for the Treasury and Post Office 
Departme it had included . a 
‘sleeper” which could be the first 
step to end American free enter 
pi —€ 

Aimed efficiency and down 
right wastefulness in the Govern 
ment, the shot has unfortunately, 
missed. Instead it has exploded 

quarely and directly on the type- 
vriter ind Carried further, it 

ay affect every dealer, every 
nanufacture1 f every item, com 
modity or piece of equipment sold 

the Government. It it inconceiv- 
ibly e than OPA, where in 
dustry ( had an opportunity 
f a hearing and more or less equit- 

able adjustment of selling price. 
The pres , designed to correct 
the ind minate spending of 

oney-p bureaucrats, arbi- 
trarily nanufacturers and 
dealers the an sell typewriters 

y at price capriciously taken 
ut of thir ir. Nowhere in the 
record is there any indication that 
Congress investigated labor, mater- 
al and othe typewriter company 
costs wher t came up with its 
brainsto! 

The eeper” as it finally was 
ipproved provides that:- 

1. No appropiated funds, except 
s indi paragraph three, 
shall be ed for the purchase of 
typewrité the continental Uni- 
ted Stat luring the fiscal year 
1949, 

2. The Bure of Federal Supply 
shall survey the machine situation 
n all age and redistribute sur- 
plus type ters to those agencies 
n need iditional equipment. 

. In the event the Director of 
he Bure Federal Supply is un 
able to furnish typewriters out of 
tock, he purchase machines 
provided he does not pay more than 
90 per cent of the most favored 
customer’s } e plus Federal excise 

¥é 

Here’s The Damage 

It n paragraph three that the 
damage done. For the first time 

the hist f Federal purchasing 
1 single industry is selected as a 
‘whipping | ’ to correct a surplus 
propert tuation growing out of 
he lat It is the only industry 
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at which such gross discrimination 
has been directed. Congress made 
no attempt to change the basing 
point system of the steel industry; 
no price ceilings were set on the 
purchase of automobiles, on the pur- 
chase of airplanes or any of the 
three million other items bought by 
the Government. 

In all fairness to the Congress, 
the provisions were considered as 
the best possible method of checking 
extravagance in the executive de- 
partments. The record of hearings 
does not indicate malicious intent 
to harm the industry. But, as so 
often occurs, the innocent bystander 
suffers by punishment intended for 
others. That Congress came up with 
a faulty conclusion becomes obvious 
with the evidence. It remains for 
the typewriter industry to reinsti- 
tute a planned educational program 
so that the Eighty-first Congress 
may correct an error committed in 
the heated and closing sessions of 
its predecessor. 

Actually, the legislation resulted 
from a survey, undertaken by a 
House investigating committee in 
1947, of typewriters owned by the 
Government. The report of the sur- 
vey disclosed the Government had 
a total of 817,042 machines, of 
which 635,000 were usable and in 
use. The total includes some 250,000 
second-hand machines bought dur- 
ing the war years from the general 
public, a great number of these ma- 
chines being manufactured in 1935. 
They were the best available and 
were urgently needed for the tre- 
mendously—expanded activities of 
the wartime Government. When 
purchased, the overage, obsolete 
equipment was considered as a 
temporary expedient and, like the 
250,000 victory desks purchased dur- 
ing the emergency, were to be dis- 
carded at war’s end. 


Reached Wrong Conclusions 

It is from this collection of varie- 
gated obsolete equipment that the 
investigating committee erroneously 
concluded there were three and six- 
tenths machines for every steno- 
grapher and typist in Federal em- 
ploy. Even using this obsolete 
equipment as a basis for study, had 
military and naval personnel ashore 
and afloat using machines been in- 
cluded in the tabulation, the com- 
mittee would have discovered that 
its conclusion would have been at 
least cut in half. And had it also 
taken cognizance of the fact that 


By Lee W. Schooler 


O. A. Washington Correspondent 


many typewriters in Government 
are used by technicians, analysts 
and administrators themselves 
(rather than by typists and steno- 
graphers) the figure of 3.6 machines 
per typist would be shown in its 
true light—that of being ridiculous. 

Had the committee gone beyond 
mere figures, it would have estab- 
lished conclusively that the present 
equipment was costing the tax- 
payers far more in inefficiency and 
dollars expended in repair con- 
tracts than purchase of new equip- 
ment. 

Historically, Government has 
taken its cue from industry and 
followed the improvements estab- 
lished by industry. In this case Con- 
gress did not. If it had, it would 
have learned that competitive in- 
dustry—where inefficiency means 
red ink in the profit and loss state- 
ment—discovered long ago that 
typewriters become liabilities after 
five years of use; that industry 
traded in six-year-old typewriters 
because greatest benefits were real- 
ized in terms of use and price. Pro- 
gressive purchasing men in and out 
of Government have accepted that 
as dogma. 

In an effort to show the House 
Appropriations Committee where it 
erred, M. R. Pack of Remington 
Rand, Inc., pungently summed up 
the situation. He pointed out that 
the average typing station cost the 
Government $2,500 a year in salary 
and stationery and supplies used. 
But with the use of obsolete equip- 
ment, taxpayers were being gouged 
some $50,000,000 through inefficien- 
cy and many millions more on re- 
pair contracts. 


Quotes Figures on Cost 

Illustrating his argument, he 
said: “If the Government cost of a 
new typewriter is $104 and this 
machine is operated at maximum or 
near maximum efficiency for five 
years, the yearly cost is approx- 
imately $20 per machine per year, 
which is less than one per cent of 
the total annual Government ex- 
penses per typing station. If, at the 
end of five years a typewriter is 
sold for replacement and_ the 
amount received is taken into 
account, the actual yearly cost per 
machine would be _ considerably 
under $20. 

“Assuming,” Mr. Pack continued, 
“that the United States Government 
has only 100,000 stenographer- 
manned typing stations, the annual 
expense is $250,000,000. If these 
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machines are such an age that there 


is one per cent loss of operator 


efficiency, the cost to the Govern- 
ment is $2,500,000 yearly. If there 
is five per cent loss, the amount 
is $12,500,000 yearly. If there is a 
ten per cent loss in operating 
efficiency, which is more probable at 
the present time since the majority 
of the machines owned by the 
Government are at least ten years 
old, the loss to the Government 
$25,000,000 yearly.” 

Mr. Pack declared the figures do 
not include the increasing repair 
costs to keep the old machines in 
operation. He said also the Govern 
ment has at least 200,000 typing 
stations so that the loss to the tax 
payers would be in excess of 
$50,000,000 annually. 


Other Experts Are Heard 

Despite the arguments of such 
experts as L. D. Waller of L. C. 
Smith & Corona, H. N. Webster of 
Woodstock, J. V. 
Underwood and Col. T. J. Shryock 
of Remington Rand, the House 
Appropriations Committee was ada 
mant. It recommended there be no 
typewriters purchased for the 12 
months beginning July 1, 1948. 

It is an excellent commentary o1 
the ethics of the typewriter con 
panies that they found no fault 
with the Congress limiting such pu 
chases. They disagreed, and prope 
ly so, with the conclusions of the 
committee but recognized its right 
to pare budgets where it saw fit. 
Their attitude has been that if the 
Government did not need machines 
it should not buy them. Moreover, 
they did not want the Government 
buying them under such conditions. 
since it prevented regularly au 
thorized dealers from obtaining the 
quantity required for commercial 
selling. 

On the floor of the House, and 
without previous debate, the unfai) 
amendment establishing a buying 
price of 90 per cent of the most 
favored customer price was tacked 
onto the bill. In this form it was 
sent to the Senate. There, Cor 
necticut Senators McMahon and 
Baldwin fought a losing battle to 
have the amendment stricken. 

“One product,” Senator McMahon 
declared, “in the whole range of 
everything the Government buys 
has been singled out and selling 
price set upon it .. . That has not 
been done with respect to anything 
else the Government buys.” 

At this point Senator 
demanded a reason for “singling 
out this one particular product.” 

Replied Senator Cordon lamely, 
“T cannot read the minds of thos« 
who considered the matter.” 


Baldwin 


Fights Discrimination 
As the upper chamber passed the 
bill over the objections of the 
Connecticut Senators, Senator 
McMahon asserted, “I intend, and 1 
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Brownell of 


am sure my colleague will join me 
in the intention to see if we cannot 
eliminate this discrimination in any 
future bills providing for the pur- 
chase of typewriters.” 

While the bill may have salutory 
effects on the overbuying  pro- 
clivities of certain agencies, it sets 
a precedent which an aroused in- 
dustry should justly fight. If 
industry permits the practice to 
continue—that of establishing ceil- 
ing selling Federal! 
officials themselves see the pro- 
visions extended to more and more 
non-expendables. They point out 
that the Government is the largest 
single purchaser of desks, chairs, 
filing cabinets, fans, billing and 
accounting machines. To _ prevent 
overbuying, Congress in future ses- 
sions might arbitrarily set buying 
prices on those products too and the 
price set might be below cost. Every 
dealer and manufacturer would be 
compelled to pass up Government 
business. What then?, one Federal 
official inquires. Will the Congress 
issue a mandate—an order to sell? 
Is this, he asks, to be a variation of 
taxation without representation, a 
policy against which 13 colonies 
rebelled ? 

Actually the history of the pre- 
sent legislation had its beginning 
back in 1922 when the Government 
decided to give each typewriter com- 
pany a fair opportunity to supply 
its typewriters. Under the procedure 
of awarding contracts, the Govern 
ment then was compelled to award 
a contract to the lowest qualified 
bidder. Whichever company was the 
lowest bidder would supply all the 


prices many 





machines, possibly creating a mono- 


poly in Government sales. The 
Government saw that it would suffer 
under such an arrangement. It was 
recognized and experiments proved 
the conclusion that a typist trained 
and experienced on one machine 
would be psychologically unfitted to 
perform as well on another. Thus, 
the Government decided to make 
awards on a multiple basis; all com- 
panies would participate and the 
selection of machines was to be left 
up to the desires of the individual 
typists. 
Set Up a Ceiling 

Congress approved the idea; it 
gave each company a fair oppor- 
tunity to market its product and 
prevented any company from gain- 
ing a monopoly. But in a moment 
of zealous enthusiasm, Congress 
slapped on a ceiling buying price 
which the Government could not 
exceed. is possible Congress was 
mindful of Congressman Dockery’s 
investigation a few years before. 
In his report of purchasing activi- 
ties, Dockery had found some 
shocking examples of poor buying. 
He found there was a total of 1,314 
different kinds of paper bought by 
the Government; he found one 
agency bidding against another for 
supplies; he found prices paid for 
the same article by two different 
agencies varied as much as 300 
per cent; he found that purchasing 
men had too much latitude with not 
enough checks and balances. 

In 1922, the ceiling buying price 
was set at $70 or approximately $30 
below then existing list prices of 

(Turn to page 34, ple ase) 
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CROCKER DISPLAY AT CALIFORNIA INSTITUTE OF GOVERNMENT. — Compre- 
hensive display of products handled by H. S. Crocker Co., Inc., at the California 
State Employees Association's Annual Institute of Government at Sacramento, 
June 10-12. The display, supervised by Crocker’s Sacramento manager, Jack C. 
Hammer, included oak and walnut furniture, executive chairs, Cramer posture 
chairs, All-Steel files, Globe-Wernicke visible files, portable typewriters, adding 


machines, letter sealers, check protectors, 


the new D-15 Ditto machine, lamps, 


desk accessories, Pendaflex and sound equipment. About 20 firms had displays 
at the meeting. Shown in the picture are William La Zansky (left) and Jack King. 
Crocker outside salesman. 
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Community Growth Warrants 
New Office Supply Store 


ieee LAST YEAR Al Hol- 


len and William Hanaway, 
just getting used to civilian life 
again after stretches in the Army 
Air Force and the Navy, respec- 
tively, used to meet in downtown 
Meadville, P: and hold serious 
discussions. These life-long bud- 
dies didn’t want to go back to 
shop work. They wanted a busi 
ness of tl r own 

We'll form a= partnership,” 
said Holde1 and pool our sav- 
ngs. What kind of business will 
stand a good chance now, with a 


and circumstances 
being wl they are?” 

They would think about it and 
studying. 
ve be reading where this 
has ha 1 population growth 
of 13 pel ent within the last 
year,’ ventured Hanaway. “Al, 
this cor nity is not having 
tough re ersion problems—it 
seems that the next few years 


Talon, oul 1 employer, is busi 
than ever, and other factories 
are expand modernizing and 
adding to payrolls 
You k w what it means, 
when factor grow and prosper, 
id busin¢ n general is good?” 
ie continued It means that in- 
isinesses are going 
equipment, and 
ewer ju ent, to do a good 
for one thing, and that means 
Meadville could use an up 
fice supply store.”’ 


Logic Behind Choice 


The. t about this for a 
while, ar the reasoning sounded 
Meadville already 
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had an annual payroll of about 
$23,000,000, with a population of 
around 24,000, and with both 
figures growing steadily. Talon, 
Inc., the world’s largest makers 
of hookless fasteners, or “zip- 
pers,” had added another plant 
recently, and was working three 
shifts. 

Also, the Palmer Brothers Wel- 
loct Tool works had expanded a 
few months ago, was contemplat- 
ing further growth and new 
buildings. And the new factory 
going up just outside town—it 
was part of a national concern, 
American Brakeshoe, and would 
employ hundreds. Altogether, the 
picture looked pretty good to 
these two ex-G.l’s., and they 
found themselves wondering how 
you “put together” an office sup- 
ply store. 

Well, they put one together, all 
right. Last June they opened 
Meadville Office Supply Com- 
pany, at 935 Park Ave., near the 
heart of the city’s business dis- 
trict. They have no _ regrets, 
they’ll tell you, as their first anni- 
versary in business rolls around, 
but they do wish that supply 
would hurry up and catch up 
with demand. 

“That’s the whole thing with 
us right now,” said Holden. “We 
are held up by the lack of heavy 
office equipment, mostly, to put 
on our floor and sell, or even talk 
up when we make our calls. Of 
course that, in a way, puts us on 
a nearly equal footing with a lot 
of other office supply dealers, but 
it is harder on the fellow just 
starting out.” 


INTERIOR VIEW OF 
MEADVILLE OFFICE 
SUPPLY CO. — Wil- 
liam Hanaway, one of 
the partners, waits on 
a customer in this 
year-old establish- 
ment, while Al Hol- 
den, the other co- 
owner, takes a phone 
order. Both men were 
formerly GI's. 


By Walter Rudolph 


The partners want to carry all 
kinds of office furniture, includ- 
ing desks and filing cabinets, both 
wood and metal. Right now they 
are holding back on merchandis- 
ing ideas which would involve 
this kind of merchandise, because 
they can’t get everything .they 
need. 


Know Their Customers 

“But we're working the terri- 
tory hard, nevertheless,” stated 
Hanaway. “This is how we do it: 
one of us sticks to the store, and 
the other goes out and makes 
calls. Having lived around here 
and worked in the city all our 
lives, we have a pretty good ad- 
vantage in that we know a lot of 
people in different professions. In 
fact, it seems that we know prac- 
tically everybody. 

“We never have any trouble 
getting in to see businessmen. 
Neither one of us has been given 
the ‘bum’s rush’ yet. We just 
walk in and start talking. 

Before they took the initial 
step in forming the partnership, 
these men looked around well 
and made discreet inquiries. They 
found that all the big office 
equipment, or practically all of 
it, was being sold by out-of-town 
salesmen. The locality was wide 
open for franchises, in other 
words. They didn’t see why it 
would not be comparatively easy 
to sell office supplies, when they 
would be continually “on hand” 
and were local businessmen them- 
selves. There didn’t seem to be 
any sense in that kind of selling 
being done by “visitors” to the 
community. 

Then there was the problem of 
just what a good office supply 
store should carry in stock. They 
did some intensive reading and 
made inquiries among business- 
men, tried to learn their needs. 
They visited established firms in 
the area and saw what they 
carried. Finally, they secured the 
services of the Associated Sta- 
tioners’ Supply Company, Chica- 
go, and studied a carefully com- 
piled list of office supplies from 
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partners 
suitable 


go, and studied a carefully com- the 
piled list of office supplies from for a 


dex filing systems; Columbia card 
files; Steel Age cabinets; Black 
bourn’s systems; Volland greet 
ing cards; Eversharp, Venus and 


have covered 


They 





under existing circumstances wallpaper 


had to 
place to set 


space, where someone else might 
over 
window frames 


had to remove a 


Flooring is of mottled 


linoleum, sometimes called dark 
texture. Three four- 


about 
up marble in 


cast 


which they made choices for business. They finally leased an tube commercial fluorescent light 
their store. old, vacated florist shop, about fixtures are suspended from the 
‘We burned the midnight oil 15 x 35 feet floor area, and ceiling to give better-than-aver- 


for a while, too,’ commented rolled up their sleeves to make age store lighting. 
Holden. “We duplicated letter it over into what they wanted. With such a small store, a 
heads and then pounded out let The rear of the store had two reach-in window was the best 
ters to a lot of manufacturers walled-in window frames that answer for what to do with the 
and supply houses, trying to get constituted a problem momen front. The window flooring is 
our merchandise lined up. It was tarily, until they hit upon using about knee-level above the store 
no cinch, you can bet, because we the space for display shelves floor, and 2% feet deep inward 
knew that even the ones in busi They covered the back of the from the show window glass. It 
ness for years were having their space outlined by the frames is covered with green, custom- 
supply troubles, too.” with wallboard, and into the laid linoleum, and gives a dressy 
Holden and Hanaway have a depth ofeach of the areas, about appearance. A solid railing about 
franchise for the Old Town line six inches, they inserted four a foot high forms the interior 
they sell Remington Rand and glass shelves. Thus they obtained boundary of this display space, 
L. C. Smith typewriters; Wheel a decorative use, and display and three spots are angled from 


the window top to highlight mer- 
chandise displays 

Nothing elaborate been 
done to the exterior of this store, 


the obsolete 
has 


parti 


Sheaffer pens, pencils and desk tion about half way back in the as yet, but a large black-and- 
sets; Robinson binders; Scotch store, too. Carpenters were hired white sign flush with the face of 
tape; Swingline products; Speed to put in shelving that covers the building lets passers-by know 
O-Print; Scripto pencils, and most of the two sidewalls, but that Meadville Office Supply 
other lines. the partners did some of it them- Company is within. More and 

Of course, even before the selves, and the latter work looks more people are coming to know 
different kinds of merchandise even “more professional than the the enterprising partners, and 
were definitely settled upon—or professionals’.’” Walls were cov- are congratulating them on hav- 
at least as definitely as possible ered with simulated rough pine ing the foresight to start such a 


business in a booming city 


































funda 
that 


EVERYWHERE are familiar with 


ternational problem 


RADERS 
mentals of the serious in 
confronts us today; Europe’s need for assistance is 
especially real and urgent. It is acknowledged that the 
United States — among all the nations of the world — is 
the principal source from which that assistance can come. 
In the coming year the United States will extend that 
help through the means provided by the Economic Co- 
operation Act, the act which provides the machinery for 
putting into operation the foreign aid program in corpora- 
tion with 16 European nations. 

The philosophy behind the European Recovery Program 
— popularly referred to as the Marshall Plan — has been 
widely publicized and discussed. Its genesis, purpose, and 
principal features need little further comment. 

Millions of words in the press and over the radio have 
raised the tempo of expectation. Inclination now among 
the leaders in business is to examine their stake in the 
European Recovery Program. It is of interest to all busi- 
ness people, who quite naturally are concerned about the 
possible effects on their position. They want to know how 
this program will affect the supply of raw materials, 
prices, sales, profits, and conditions of doing business. In 
considering the affect of this particular measure — ECA - 
it seems logical first to look at the United States position 
of world leadership. 

No group is more determined to assert itself in vigorous 
and decisive fashion than the business element. The tradi- 
tions, instincts, and experience of United States business 
set the pace for others to follow. It is recognized that the 
problem of leadership is the responsibility for what follows 
as the result of decisions and actions. 
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The Businessman and the ECA 


Information on the “Marshall Plan” Released by the Office of International Trade, 


Washington, D. C. Presented at June Meeting 
of the American Office Supply Exporters 
Association in Chicago by E. L. Davidson, 

U. S. Department of Commerce 


Inconveniences and sacrifices should be expected be- 
cause of ECA. Paying higher taxes entails definite sacrifice, 
as does going without scarce goods until the supply is 
sufficient to world demands. These are some of the 
realities to be faced in our daily private lives. However, 
some sacrifice today will make security and peace a reality 
tomorrow. 

Each of the comprehensive analyses of the recovery 
problem — there have been the Krug, Nourse, and Harri- 
man reports and numerous less formal studies — has re- 
sulted in the same general conclusion that the United 
States can successfully carry out the program to aid in 
the reconstruction of Western Europe. 

The total cost, though large, will be only about five 
per cent of the cost of our effort in the recent war, or less 
than the cost of three months of war. It will cost less than 
three per cent of our national income during the life of the 
program. Considered in terms of the individual business- 
man, European recovery is essential. The last 20 years 
have taught everyone the bitter lesson that no economy, 
not even one so strong as that of the United States, can 
remain healthy and prosperous in a world of poverty and 
want. 

In the past, the flow of raw materials and manufactured 


meet 


(Turn to page 215, please) 
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Spotlight on the Stationer 


Summary of an Informal Talk Before the Philadelphia Group Meeting in May 


ASED ON DISCUSSIONS with a sood many other 
stationers during the past year aud a half in pur- 


suance of my duties with this association, it appears to 
me to be worth while to take a good \ook at ourselves and 
ifacturers take a good look at our general 
situation it “our industry”. Especially so, perhaps, in 
view of the tremendous forward strides that have been 
taken in office management, as evidenced by the publica- 
tions and discussions of organizations sucn as N.O.M.A. 
(National Office Managers Association) and N.A.C.A. 
(National Association of Cost Accountants). 

Isn’t it true that our industry has to move as a unit 


have our mal 


that the manufacturing end is the one wing and the 
distributor the other wing of the “bird” who is known 
is a stationer? It must be remembered that this creature 


has quite a ed plumage, and in addition to the requi- 
sites of the office, he displays many other lines such as 
greeting cards, toys, school supplies, books, china and 
crockery, photographic equipment and the like. 


Can’t Neglect Major Lines 


Perhaps ild be wrong to infer that we shouldn’t 
carry china and crockery, hassocks and outboard motors, 
f we want but it is true that in such matters, as well 
as the fountain pens, inks, pencils, social stationery lines 


ll, we are entering into competition with nearly every 
vn. Then, if we neglect our major lines 


vhich are s ich affected by the important developments 
that are taking place in office procedures, we are leaving 
this field wide open to the alert, well-organized and 
trained direct sellers. 

Here is where our manufacturers should collectively take 
stock of these trends to determine their distribution if the 


stores scatter their shots in getting the volume they 
need to keep going. I fear that we will hear more and 
more about direct selling in lines of office supplies which 
stationers afe accustomed to regard as their very own. It 
doesn’t take t much, you know, to cause the transition. 
There have been cases recently wherein manufacturers for 
other have started to sell lines direct to 
communities where dealers had originally 
established the market for the products concerned. Please 
do not misunderstand; such a manufacturer need not 


the consume! 


necessarily bs blame for this. The condition described 
may simply be the result of certain unhealthy trends 
which should be eliminated from the enterprises in which 
both manufacturer and dealer have such a great commu- 
i++ of interes 4 


Moreover, large inroads have already been made into 
ir office sup} ind equipment business by direct selling 


f one kind or another. It becomes more and more ap- 
parent that up to the manufacturers as well as the 
dealers to tch the developments in modern office pro- 
cedures with efficient and up-to-date products which they 

ust make able to the dealer. 

Isn’t it likely that if production outstrips distribution to 
iny material degree in our lines, the manufacturer will be 
forced to take effective steps to see that his volume stays 
as high as possible, even if it means looking for other 
outlets or a1 ne himself of whatever diligent means he 


of his production as possible into the 
suming public? 


can get 


hands of the 


The Manufacturers Can Help 


We of ( adelphia association believe that now is 
the time f the anufacturers to move in an organized 
vay to help us. Here are a few of the ways in which I 
think tI ! e done. 

l. Up-to-date erchandise of definite functional appli- 
cation to t Wdern tempo of the “office”, with its man- 


agers, work flow, standards, and machines. Parentheti- 
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By L. 8. Her 


L. B. Herr & Son, 

Lancaster, Pa., 

and President, 

Philadelphia Stationers Association 


cally, isn’t it true that the office manager today bears the 
same burden in getting things under control in the office 
as the industrial engineer did 20 years ago in getting 
production in the mill? 

2. Proper accounting standards, with a 2 per cent 15th 
approximate cash discount as a standard for our industry. 
This would give the dealer a fair chance to get his 
deliveries and iron out all adjustments without becoming 
delinquent, 

3. A study of the individual needs of particular station- 
ers. You might be surprised how many stationers would 
be found willing for some qualified person to have a look 
at their organization and methods, someone in whom we 
could have confidence and whom he knew would have 
no axe to grind, someone who could take an audit of his 
operations and determine what his real management prob- 
lem was, the things that he would have to get done if he 
is to survive and prosper. Such tasks would not have to 
be set forth as the “last word” but a program outlined 
and topics of interest covered by the case and conference 
method. 

4. An industry research committee should be organized 
to find out what the office stationer and equipment dealer 
should sell and service, and which could derive the prin- 
ciples of an ideal organization for the job to be done. This 
is the broad general picture. | 

5. Determine on a sectional as well as a country-wide 
basis how much of the heavy expenditures of business of 
all kinds in capital goods, particularly desks, chairs, files, 
office machines, procedures such as payroll accounting, 
modern billing sets and forms of all kinds is really going 
through the hands of the outlets we traditionally speak 
of as stationers. In this matter of forms and procedures 
alone even our old standbys, the 9% x 11% ledger leaves 
may soon give way to much more difficult and less 
cumbersome methods, and from all indications, the items 
that take their place won’t be sold by the stationer. No, 
these are the things that are passing into the hands of the 
business specialists. Yes, the stationer is getting less 
and less of more and more, but it isn’t all his fault, and is 
not by any means to be attributed entirely to a lack of 
sales training. 

Not Griping, But Groping 

6. To fully understand that at the present time at least, 
and certainly for some time to come, we are definitely 
“small business” and subject to all the limitations imposed 
by a staggering management job. We cannot hope to 
develop the kind of organization that big business does 
and yet, in a minor sort of way, we have to cope with just 
the same sort of problems. Remember, when you think that 
the stationer is griping, he may only be groping. 

In conclusion, I appeal to my fellow dealers to keep 
abreast of improved office procedures and the implication 
of the changes. To the manufacturer, I ask in behalf of 
the trade that they keep alert to the demands of such 
progressive organizations as the National Office Managers 
Association and the National Association of Cost Accoun- 
tants. In so doing, improved equipment for modern tech- 
niques and training in its application should be made 
available. Only by such co-operative action between dealer 
and trade manufacturer can the stationer maintain his 
position in this progressive age. 
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The State of 
the Industry 


@ MEN IN THIS industry are well aware of 
the value of the common types of insurance 
— fire, theft and life — but too often they 
neglect what the Stationers & Publishers 
Board of Trade, Inc., recently termed ‘‘Busi- 
ness Insurance”. This is no more or less than 
an investment in ability — the securing of 
ae oe management. Not many businesses 
urn down, but many rust away. 


@ LOW INTEREST rates and shortages in 
many products has brought a tendency to- 
ward the elimination of, or a reduction in, 
discount rates, and a shortening in net 
credit terms. How do the terms of sale for 
this industry stack up with those of com- 
parable nature? Dun & Bradstreet, Inc., 
makes an interesting study of the subject 
in a recent compilation for 78 lines of busi- 
ness activity, quoting, for example: ‘‘Furni- 
ture — 2%, 10 days, net 30 days; hardware 
and tools — 2%, 15 days, E.O.M., net 60 
days, i.e.; steel, structural, fabricators — 
2%, 10 days, net 30 days, or on large jobs 
under contract, cash deposit with order and 
the balance upon delivery.” These figures 
indicate that the terms of sale in this indus- 
try are hewing close to the line. 


@ HERB GRAFFIS, pungent columnist of a 
Chicago newspaper, recently commented 
that the average businessman's office not 
only is inefficiently furnished and laid out 
but, considering the time he spends in it, 
isn't in the same class as his home for ap- 
——— In his own case, Mr. Graffis tells 
ow a desk design idea has sliced off count- 
less hours on a writing job. He then con- 
cludes, “The arrangement has saved a lot 
of time | waste elsewhere.” That's like speed- 
ing through a stop sign to wait ten min- 
utes at a railroad crossing. Office moderniza- 
tion savings via the clock should be trans- 
lated into something worthwhile, if nothing 
more than restful relaxation. — COS 








Editorial 


The NOMDA Convention 


Vv V BIGGER AND BETTER are terms appropriately 
applicable to the Twenty-third Annual Convention and 
Trade Exhibit of the National Office Machine Dealers 
Association, held in the Pennsylvania Hotel, New York 
City, July 19, 20 and 21. Full-time registrations were 
near the 450 mark and close to 600 were seated at the 
annual banquet. Well-known speakers from without the 
industry sparked the program with helpful presenta- 
tions on economics, merchandising, display, and so forth. 
An experiment in panel discussions resulted in a strong 
demand for more of the same on next year’s agenda. 
As the convention was held while the August issue 
was being prepared for printing, the complete, illus- 
trated story cannot be published until next month. 


Industrial Human Relations 


VV FOR TOO MANY YEARS the tendency of labor 
and management has been to withdraw from each other, 
to separate into hostile, accusing and bewildered groups. 
This situation has suggested the need for new under- 
standing. 

A basic attack on the problem of bridging the gap 
is presented in a new booklet, ‘““The Road Ahead in In- 
ternal Industrial Relations,” published by Oren Arbo- 
gust, Inc., 228 N. LaSalle St., Chicago 1, Ill. This firm 
of counsellors first asks top executives to “let the old 
fighting chin rest on your necktie and think the whole 
evening through on these queries: What do your em- 
. . What will they think . . 


ployees think about you . 
what will you 


a year two years from now 
want them to think... 

The Arbogust firm challenges management to “set 
yourself to control opinion, to make men understand, 
to make them feel that ‘this is my company.’ ” 

Employee manuals, house organs, personal contacts 

these may be the missing ingredients in co-operation 
between labor and management in this industry as 
well as any other. Getting the twain together is cer- 
tainly a worth-while objective. 


"9? 
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LEGION AIDS ED LITTLE 
IN PRESENTING KIDDIES’ 


PARTY AT WABASH, IND. 


The American Legior 
Ind., this year 
dies Party which ha 
for about 20 years by 
Wabash Filing Supplix 
more than 500 younast 


D 


the event in the City Parl 


30 


mar 


There 


party. So the American Legion post, 
which ha part he c 
grams for the past several years, 
undertook age th 
After the children pledged their 
L allegiance to the flag, Dr. Ware W. 
Wimber y gave 5 nort talK n 
patriotism and the makers of the 
flag. 
pon Mr. Little was introduced and was 
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AARON J. LAND HAS A 
FISH STORY AND PROOF 
t » national pas 


aence is neeaed 


LAND LANDS A BIG ONE 
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NINETY -FOURTH BIRTHDAY 
CELEBRATED WHILE CAL IS 
REALLY ABLE TO ENJOY IT 


Cal Cameron, representing Oxford 
Filing Supply Company, Inc., at Mar- 
low, N. H., decided to observe his 
ninety-fourth birthday while he (in 
his own words) “was young and 
chipper feeling because if | waited 
till it really came around | might not 
have the energy to do so.” 

Consequently, Cal had _ tickets 
made up admitting the holders to 
the local Grange Hall. He purchased 
a lot of crepe paper streamers and 
a gross of balloons and decorated 
the place. 

Cake, ice cream and soft drinks 
comprised the refreshments. Most of 
the Marlow residents turned out for 
a swell time dancing, including 
the popular square dances. 

Says Cal, “Everyone is still talking 
about it and hoping that | live long 
enough to celebrate my hundredth 
birthday, which they figure will really 
be & Numainger. 





VACATIONER MISSES HIS 

JACKPOT CHANCE; LEMONS 

TURN UP FOR HENDERSON 

George W. Henderson of Hender 
son Office Supply Company, Leb 
anon, Ind., had a phone call recently. 

That's not surprising and neither 
is the fact that the Hendersons were 
away on a vacation trip, along with 
thousands of others in the industry 
during the summer months. 

But the news concerning this par- 
ticular call concerns the parties phon 
ing. Not being home, Mr. Hender 
on missed a nance to win the 
$5,000 “jackpot” prize offered by 
Sammy Kaye s So You Want t 
Lead a Band” radio program con- 


test. Picking the best of three con 


+ 


testants who had appeared on the 
Kaye show the Lebanon dealer also 
would have been eligible for a vaca 
tion trip to Bermuda for two persons, 
an 18-foot boat and outboard motor, 
console model radio and television 
set, set of sterling silver, luggage, 
diamond ring and aas stove. 


Mr. Hendersons sense of humor 
| i 
was equal to the occasion — also his 
P 
business enterprise. Accounts of the 


ncident trom the newspapers were 
printed on ietterhead stationery plus 
this comment: 
“A Sad Situat 
You may express your sympathy 


2 the enclosed 


3 


by fil ing Ir anc 

order card. Of course, | dont ever 
| | 

expect to fly to Bermuda but a lot 


' 
to 1i@nten the ioad. 


f i 
r oraers will nett 


jseorae W. Henderson. 
ammy Kaye wasn t¢ 





HORSE SENSE FROM OLLIE THE OWL 


Ovcie 2 WHO STREET 
THE OAK TREE 
owe HOLLOW 





Ex 
LIBRI 
Dear Editor: 


Sparrow Finnegan owned a res- 
taurant down in the pines. He was 
doing well, but he had an extrava- 
gant wife who was always nagging 
him to buy her a mink coat she 
had seen in a department store 
window. Sparrow waited on cus- 
tomers until his feet had blisters 
on them trying to get enough 
money to buy that mink coat and 
hush-hush his wife, but it was no 
parsley. 


On Saturday night he counted 
up the week's profits and decided 
that his wife would never get her 
mink coat unless he made a 
mighty effort to bring in more 
business. He kept his mind work- 
ing more than his feet for the 
next few weeks and, at last, he got 
a flash in his pan. Down to the 
slaughterhouse he flew, and made 
arrangements to buy all the pigs’ 
ears they could supply. Nobody 
wanted them anyhow so he got 
them for almost nothing. 


He cooked the ears, diced them, 
warmed them with a creamy 
mushroom sauce, put the stuff in 
patty shells and hired a bird to 
hop around with a sandwich sign 
reading, “Finnegan's Piggy Pat- 
ties. Spend your jack for a snack 


” 


with a smack 

The birds flocked to his restau- 
rant and ate them like hot cakes. 
In one week Sparrow had enough 
money to buy his wife the mink 


coat, 


If you try hard enough, you can 


make a mink coat out of a sow’s 


ear. 


Very wisely yours, 


“OLLIE THE OWL” 
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Proper Advertising Important to 


Office Furniture Dealer 


By Phil Lance 


Special Writer 


IVE AND WIDE AWAKE office 

furniture retailers must adver 
tise,” says William T. Edes, Edes 
Office Furniture, Philadelphia, Pa., 
“but they must consider the type of 
advertising best suited to their busi 
ness before going into i 

“If you have been in business for 
some time and expect to remain 
in it, it is only natural for you to 
plan your advertising on a _ long- 
term basis. The time has now 
approached f 


; 
\ 


when office furniture 
dealers are either expanding o1 
competition has become keener, and 
good advertising is an invaluable 
aid to keep your own concern in 
the public’s view.” 

Mr. Edes has his own ideas about 
the type of newspaper advertising 
an office furniture dealer should do. 
He believes that small ads are much 
better than large quarter-, half- o1 
full-page advertisements. 


Prefers the Small Ads 

“There is much to be said o1 
both sides of the problem of either 
large or small size ads,” he says, 
“and the reason why I feel that 
small ads are better is because our 
advertising campaign has worked 
out well for us. But before we start 
ed our small ad newspaper promo 
tion, we had a good many theories 
to work over”. 


} 


Before preparing his small ad 
campaign, Mr. Edes studied many 
others in the newspaper, not par 
ticularly in his field, but those that 
he thought were applicable. He then 
got in touch with these advertisers 
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and received some very valuable in 
formation, in addition to the infor- 
ation about placing newspaper ads 
from a representative of a_ local 
newspaper. 

“First, we found out that ads 
nust be simply written. They should 
be slanted towards the individuals 
to whom you intend to sell office 
furniture, and the copy should be 
specific and to the point,” Mr. Edes 
points out. “Never make your ad 
sound like it is meant for special 
readers. Be basic in preparing your 
copy.” 

If an ad is slanted towards selling 
chool individuals, copy should be 
directed to them. On the other hand, 
if you wish to interest the executive, 
phrase your copy to interest him. 
Conversely, if you’re interested in 
drawing the attention of housekeep 
ers to a desk for a den or their other 
rooms, direct your ad to them. 

At no time, however, should you 
address an ad to more than one class 
of potential buyers, particularly 
when using small ads, as it will only 
nave a tendency to confuse your 
readers and your results won’t be 
worth the time and effort put into 
your newspaper ads. 

A second consideration in placing 
small newspaper ads is position. If 
you’re interested in getting school 
children to see your ads, they should 
be placed near the comic section or 
other part of your local paper that 
you feel draws reader interest. 

“Whenever we are playing up 
desks for the office and executive,” 
says Mr. Edes, “we make sure that 
our ad appears in the financial 
tion of the paper, for we feel that 
the type of customer we are trying 


sec- 
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to reach will invariably turn to this 
section”, 


Seeks Greatest Readership 

For advertising desks for the 
home and den, Mr. Edes places his 
ads in the women’s section of the 
paper. In other words, he directs his 
small ads to one class of. potential 
buyers, then places it in the section 
of the paper where he thinks he 
will get the greatest readership. 

“Another consideration in placing 
ads,” he says, “is to make them all 
uniform in some way or other. If 
you have a trademark, make sure 
that it is always seen in your ads, 
regardless of what section you are 
advertising in. Then again, perhaps 
you can identify your ads with a 
special border or some other fea- 
ture; ads that look alike are better 
remembered and make deeper im- 
pressions. 

“We run a double heavy border 
around our ads and have our firm 
name in script type at the head. No 
matter in what section of the paper 
we are advertising, we retain this 
same uniformity so that readers 
when turning pages notice our ad, 
even if they aren’t interested in 
reading that section of the paper.” 

“If you use newspaper advertising 
and do not analyze your results, 
you may be spending many valuable 
dollars for advertising that isn’t 
worth while. And yet, advertising is 
a very worth-while item and it can 
be made to pay if it is carried out 
properly. 

“Some advertisers may feel that 
newspaper advertising cannot be 
checked. This isn’t so. Try specializ- 
ing your ads for a certain length of 
time, such as layout or the position 
and you will soon find out if you are 
getting results. 

“For six months,” says Mr. Edes 
“we told the newspaper to insert 

















own discretion and 
ng three months we 
for them—with a 
ness picked up in 


each advertised line. 

“To-day, advertising is done in 
the three sections of the paper—the 
back or comic section, the financial 


part and the women’s home page. 
And because we are using small ads, 
our advertising expense isn’t high 
at all.” 





, Freight Rates and Office Furniture 


By N. ©. HAudson 


Editor, 


niture costs to consumers at a criti- 
cal time when everything possible is 
being done to deter price rises, but 
it is also a direct blow at the small- 


the National Association of Bedding 
Manufacturers, mail order houses, 
and hundreds of individual retailers 
and manufacturers. 


Transportation Supply News 


ODAY, RAILROAD freight 
rates gen¢ y are approximate- 


er retailers.” The group has pointed out that 

The railroad proposal is being furniture freight rates have al- 
fought by the National Furniture ready been increased 43 per cent 
Traffic Conference, composed of since the end of the war, adding: 











ly 45 to 50 per cent higher than representatives of the National “The railroads last year con- 
they were 139. While this rep- Retail Furniture Association, the tended that they had to have in- 
resents a bstantial increase, it National Association of Furniture creased revenue from furniture 
not large en compared to other Manufacturers, the Southern Fur- shippers because of the loses in- 
price ris The Government’s index niture Manufacturers Association, curred as a result of excessive dam- 
Fs 6whole ’ rices, for instance, 
ywws a rise of 111 per cent since 
139. Fa have gone up 204 
thie cent il me length of time. 
Every ifacturer and dealer 
dling I juipment and sup- 
plies understands that the freight 
the ate f the important com- 
his ponents « ting to the level of 
the price it his wares must be 
his offered to the public. So long as 
tial freight ite his commodities 
tion remain with freight rates 
he n othe dities, the average 
D office eq aker and dealer 
"Ing } 
Tf See Raise Above Level 
sure But ( the rail carriers pro- 
ads, | e tnat rht rates on office 
are furniture é sed beyond the 
aps general | hen the industry is 
h a prepared test. Such a situa- 
fea tion ha é t arisen, with the 
tter docket proposal of eastern 
roads t el the existing ex 
eptio t n less-carload fur- 
rde niture » tion would increase 
firm é ght rates by from 
No 5 to 11 ent, and would cost 
per he indust $25,000,000 annually, 
this rd e National Retail 
lers Furniture ation. 
ad, t sl nderstood that most 
1 inufactured modities, such as 
er.” fice fu { ind supplies, move 
sing t rat than class rates, 
ilts, isu ption ratings. 
sole he } heduled for public 
~~ hearing ffalo, N.Y., by the 
Mes Joint Conf e of the Central 
a Freight A tion, the New Eng- 
ind Fr Association and the 
that Trunk | ciation (three rail 
> rate-makins ireaus) would make 
be new tion apply on ship- 
ae” ent vit the east, and on ship 
| 
Pe. ents bet it territory and all 
tion ther tarritoric TWO RECENT ROCK-A-FILE INSTALLATIONS IN CHICAGO. — Above: the test 
ire . records department at Underwriters Laboratories, Inc. Installation was by Stevens, 
_— warned the fur Maloney & Co. Below: the new claim department files at the North Western R.R. 
des would not only be general offices. Note rolling seat and work table, enabling one clerk to service 
se rt d addition to fur all files quickly. This installation was made by Marshall-Jackson Co. 
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age claims. Consequently, the Na 
tional Furniture Traffic Conference 
worked out with the railroads a set 
of new packing specifications which 
became effective early in 1948. The 
cost of furniture shipments was 
materially increased at that time 

“The railroads have now made a 
complete about-face and demand 
still higher revenue. The furniture 
industry accuses the railroads of 
bad faith in attempting to saddle 
the industry with an additional un 


¢ 


necessary expense burden in view 
the recent, improved packing re 
quirements.” 





Officials of the National Retail 
Furniture Association, Chicago, have 
sent telegrams to Senator Wherry 
of Nebraska, chairman of the Ser 
ate special committee to study prob 
lems of American small business, 
and to Representative 
Missouri, chairman of the simila1 
House committee, asserting that the 
proposal was “a direct blow at 
smaller retailers not able to buy i: 
carload lots.” 
Wherry 
concern at the proposal, in a lette: 
to the chairman of the joint railroad 
committee. “It is ob 


Ploeser of 


Senator expressed his 


conference 


, 


he wrote, “that an across- 


vious,’ 
the-board freight rate 
affecting principally the smal! inde- 
pendent retailer, will have serious 
repercussions in that industry, and 
will result in a switch to other 
modes of transportation, an increase 
in retail furniture cost, and a grad- 
ual elimination of the small inde- 
pendent furniture retailer from the 
business scene.” 

The railroads have not yet decided 
whether to go through with their 
proposal of forcing sharply higher 
rates on less-carload shipments of 


increase, 


furniture. 





National Fire 


Furniture Sales Opportunities 


By W. B. Stoddard 


Field Correspondent 


ATIONAL Fire Preventio1 

Week, each October, is a de 
cidedly opportune time to call 
attention to fireproof 
and fire extinguishers for presery 
ing a firm’s or an individual’s valu 
able papers. 

Stockwell & Binney, stationers 
and office outfitters, Riverside, 
Calif., a week in advance of Fire 
Prevention Week, came out with an 
ad showing the cut of a burning 
building, with the caption “Will 
Your Place of Business Be Next? 
Fire is a hard master, and is no 
respecter of persons. Each one 
thinks, ‘It can’t happen to me,’ and 
then it does, and if you haven’t pro 
tected yourself against loss by fire, 
it’s too late. There are a numbe. 
of fire precautions we all can take. 
Then safeguard your files and valu 
able papers with a fireproof safe, 
and have one or two approved fir 
extinguishers handy at all times. 
They quoted two types of fire ex 
tinguishers, one at $9.50 and the 
other at $19.50. One of the windows 
showed an all metal office outfit 
desk, files, wastepaper basket and 
chair, and a fireproof safe. On the 
wall was a framed poster calling 
attention to National Fire Preven 
tion Week. The other window was 
backed with yellow, with jagged red 
points to suggest fire. A big card 
advised “Fire takes one American 
life every hour—Save them fron 
danger. Equip your home, car, boat 
and office with approved fire exting 
uishers.” Bottles and cans of fire 


receptar es 


extinguisher fluids and a number of 


fire extinguishers of different sizes 
and types were shown. 

The Krig Office Supply Company, 
Long Beach, Calif., fitted up a win 
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are a crt eee at a ee ee 


dow to show a portion of an office, 
with metal desk and files. At one 
side was a small safe with the card, 
“This is a SAFE bet—Fire Tested, 
$49.50.” Back of the desk was a 
frame showing three photos of office 
building fires, with a strip card, 
“Protect your irreplacable papers 
in a fireproof safe”. On the oppo 
site wall was hung one of the 
National Fire Prevention Week pos 
ters, and on the floor close by was a 
hand fire extinguisher. 

The Wurzmann Typewriter Ex 
change, Monterey, Calif., during 
National Fire Prevention Week in 
October sent out a piece of direct 
mail to a long list of business firms, 
and business and professional men 
headed, “Are Your 
from Fire?” The 


and women, 
Valuables Safe 


revention Week Offers 


to say “If you are 


folder went o1 
i about you! ac- 


in business, how 


counts receivable, your bookkeep- 
ing records, your inventory records? 
Are they safe from fire? And you 


owners what about your 


home 
valuable papers, documents and 
jewelry? Are they safe from fire? 
Why not take the necessary pre- 
caution NOW? We have safes large 
and small ready for mediate 
delivery. Safes for all purposes, in- 
cluding fireproof chests in several 
styles. Do not take chance: Avoid 
worrying about your valuables. Give 
them the protection of a safe from 
Wurzmann’s. See our display.” In 
the window and in the front of the 
salesroom was a good display of 
posters 


] } 
i iarge 


safes, with sever: 
showing raging fires, and photos of 
safes that had preserved their con- 
tents intact when subjected to great 


heat. 





FEDERAL CONTROLS 


(Continued fron page 26) 


the various companies. In interven- 
ing years the ceiling gradually has 
been lifted until last year it was set 


it $ . «+ a price which would 


e loss of $15 


result in an averag 
machine to the typewriter con 
panies. As a result, only one com 
pany bid in 1947 when the Bureau 
of Federal Supply issued a call for 
quotations. This prompted Repre 
sentative Canfield of the House 
Appropriations Committee to ask 
the Director of the Bureau of Fed 
eral Supply whether he believed the 
“refusal of typewriter companies to 
offer machines for sale to the 
Government is sufficient ground” to 
start antitrust action against then 

Clifton E. Mack, Director of the 
sureau replied, “I just do not have 
the information that would indicate 
there was any collusion . .. so I 
will have to say that so far as | 
know there would not be.” 

If there had been, Mr. Mack, who 
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had been one of the crack investi- 
gators of the Intelligence Unit of 
the Bureau of Internal Revenue, 
would have known. 
Ever since 1922, the 


TT 


companies have been attempting to 


typewriter 
get Congres to remove the dis- 
criminatory and unfair price ceiling. 
Unfortunately their program of 
education of the Congress, of the 
Federal officia and of the Amer- 
ican people has been incomplete. 
They have ich to do along this 
line. And next year, as now, similar 
restrictions will be invoked, unless 
a real and practical approach is 
made to the problem. 

typewriter com- 


would like to see 


Meanwhile, the 
panies probably 
the Government business handled by 
authorized dealers in each section 
of the country as it is done in many 
other industries. But with Congress 
in its present frame of mind that 
appears Worse, what 
segment of the office appliance in- 


impossible. 


dustry is next to be placed under 


Government controls? 
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Preparation for NSA\’s Greatest 


Total Registration Expected 
To Exceed 2500 — More Than 


Convention Near Completion 


200 Manufacturers to Exhibit — Program to Feature Nationally-Famous Speakers 


y-second NSA Con- 


HERE IS every reason to believe 
that the Fort 
yention and Twelfth Annual Exhibit 


will crack all existing records when 
the big annual five-day show swings 
into action on Sunday, September 
26. Pre-convention registration, plus 


the more than 200 exhibitors dis- 


playing every item from paper clips 


o safes, virtually assures that last 
year’s figure of 2,425 will fall by the 
boards 

Four fu isiness sessions, loaded 
down with top-flight speakers in the 
fields of es training, sales meth- 
ds, advert ng, merchandising, 
public relations and economics, as- 
ire that t e who attend will 
receive fat re in applicable, 
vorkable ation than could be 
gained it equal number of hours 
spent ir tensive study and re- 
earch. | d in the all-star ros- 
ter of featured speakers are such 
en a k Lovejoy, Socony 
Vacuur O Company, Inc., New 
York City am Vining, Westing- 
house Elect: Corporation, Mans- 
field, Ohio; Dr. Kenneth MacFarland, 
superintendent f schools, Wichita, 
Kans.; Eugene Whitmore, editor of 
{merican | ness, Chicago; Her- 
bert W. Adki Yahr-Lange, Inc., 
Milwaukee, Wis.; Ralph Carney, 
Coleman |] p & Stove Company, 


BEAUTIFUL PALM-EMBELLISHED 
GRAND STAIRCASE IN STEVENS 
HOTEL LOBBY, CHICAGO, ILL. 
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Wichita, Kans.; Fen Doescher, Lily- 
Tulip Cup Corporation, New York 
City; Carl V. MHaecker, Butler 
Brothers, Chicago, and Jack Lacy, 
Lacy Sales Institute, Boston, Mass. 


Exhibit Space Expanded 


To handle the unprecedented num- 
ber of exhibits, the entire Exhibit 
Hall will be augmented by the Nor- 
mandy Lounge, two elevator foyers, 
and 70 sample rooms which have 
been assigned on the fifth floor of 
the Stevens Hotel. Larger exhibits 
will thus be possible for those who 
have unusually extensive lines to 
show. To give the increased throngs 
ample opportunity to view the pro- 
duct exhibit, the Exhibit Hall will, 
for the first time in NSA history, 
open its doors at 10 A.M., Sunday, 
September 26, remaining open until 
9 p.M. Exhibits will also be open on 
Monday morning, September 27; 
Monday evening; Tuesday evening, 
September 28; Wednesday afternoon, 
September 29, and Thursday morn- 
ing, September 30. 


Topping the entertainment phase 


of the convention is the big party 
on Tuesday night, September 28, in 
the Stevens’ Ballroom at 9 P.M., 
where an outstanding floor show will 
be followed by dancing. Another 
highlight is the annual banquet on 
Wednesday night, September 29, at 
7:30 P.M., featured by the presenta- 
tions of many awards and concluded 
by dancing until 1 a.m. And for the 
athletic segment, there will, of 
course, be the annual golf tourna- 
ment held at Olympia Fields on 
Thursday, September 30. 


Ladies’ entertainment will start on 
Monday morning, September 27, with 
a‘get-acquainted’ breakfast in the 
North Ballroom of the Stevens. In 
the afternoon they will attend a style 
show in Marshall Field’s Narcissus 
Room, followed by tea. The Tuesday 
luncheon for the ladies will feature 
the Ice Carnival spectacle, presented 
for them exclusively. Wednesday 
afternoon will be given over to a 
matinee party at a Chicago theater 
yet to be selected, followed by the 
annual banquet in the Stevens 
Grand Ballroom. 








A OIE a ET LLL 


CIRCULAIR 

Chouteau, St. Louis 10, 
Circulair as the 
It is claimed to 


INTRODUCE KISCO AIRSPRAY 
Kisco Company, Inc., 39th and 
Mo., has introduced the Kisco Airspray 


smallest of the five Kisco Circulair models. 


KISCO AIRSPRAY CIRCULAIR 


ide quiet circulation of 


be ideal for the office desk, to prov 
air without disturbing papers on the 

The Airspray is of all-metal construction 
closed in a protective grill. Two finishes are 
antique bronze or gold tone 


desk 
and is en 
available 


NEW MARGINATOR OFFERED FOR IBMC 

A new model Marginator (right margin justifier) which 
fits the proportional spacing executive model typewrite 
manufactured by International Business Machines Corp., 
has just been announced by the Marginator Company of 
Los Angeles, claimed to make possible the preparation of 
inexpensive typewritten composition which exactly simu- 
lates typeset copy both in the appearance of the characters 
and the justification of the right hand margin. 

International Business Machine’s proportional spacing 





‘i : 
RECENTLY-INTRODUCED MODEL OF THE MARGINATOR 
typewriter makes allowance for the fact that characters 
vary in width, but has no provision for automatic justify- 
ing of the right margin. With the Marginator attached, 
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however, automatic justification is added, and the resultant 
copy can be used for reproduction by any of the standard 
duplicating methods, such as mimeograph, hectograph, off- 
set and letterpress printing. 

The new model Marginator operates on exactly the same 
principle as the standard Marginator which has been avail- 
able for all standard typewriters for the last two years and 
has been widely adopted for the preparation of better 
appearing copy for reproduction by many firms, including 
newspapers throughout America, notably the Chicago Sun- 
Times, which developed a new system of operation espe- 
cially adapted to newspaper use. In connection with this 
latter application, newspaper executives have been quoted 
as saying that 45 typists have replaced as many as 100 con- 
ventional compositors. 

The Marginator is a development of John S. Edison, Bur 
bank, Calif., inventor, and is distributed exclusively by 
Marginator Company, 2022 Glendale Blvd., Los Angeles 
26, California, and its sales agencies. Availability of all 


models is immediate. 


ORNA OFFERS COMPLETE STEEL LINE 
Orna Metal Products Company, 2412 S. 7th St., St. Louis 
4, Mo., is now offering a complete line of steel office equip- 
ment marketed under the trade name of Skyliner. Includ- 








NEW SKYLINER SECRETARIAL DESK 


executive island base desk, 


ed are five pieces secretarial 


desk (illustrated herewith), companion table, telephone 
stand and companion bookcase. 
The secretarial desk has non-glare gray Armstrong 


linoleum top 34 x 60 inches and typewriter pedestal width 
is 21% inches. The drawer pedestal is 17% inches wide and 
19-inch knee space is provided. Heavy duty adjustable 
glides permit height adjustments from 294% to 30% inches. 
Roomy center drawer has dimensions of 18 x 2% x 19% 
inches. The desk is available with three pedestal drawers as 
illustrated or one drawer and filing drawer. The finish is 
baked enamel in Graytone. 

Orna Metal Products Company has been manu 
office for about a year and has made 


facturing 


steel desks rapid 
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progress in the field, supplying many of the office equip- A manually-operated line indicator points out the exact 





ment dealers throughout the nation. reading place. 
——_______—— ' Retail price is $6.00. 
GAMBLE DELIVERS NEW WIRE RECORDER 

E. E. Gamble, president of Gamble Hinged Music Com- ANNOUNCE NEW FUL-VU PHOTO ALBUM LINE 
pany, 218 S. Wabash Ave., Chicago, IIl., recently announced Cooks’, Inc., 780 Wright Ave., Camden, N. J., manufac- 

new d n, The Recorder Sales Company, organized turers of Ful-Vu products, recently announced a new line of 
for handling the national distribution of M.C.A. wire re- photo albums incorporating the transparent window sleeves 
corders, product of the Magnetic Corporation of America. 

Deliveri e now under way. Of the two models now in 
production, Model 125 is declared to be an efficient dictator- 











CUSHION-EDGE FUL-VU ALBUM 








d and featuring a soft, rolled-edge construction claimed to 
make them ideal for use in pocket or purse. 

The smartly-styled covers are fashioned of one-piece 

e Fabcote and are available in a choice of colors including 
| red, blue or brown. Twin-wire binding is used, allowing 
d the window sleeves to lie flat. The line is priced from $.60 
1 up and is designed to accommodate the most widely used 
: THE NEW M.C.A. WIRE RECORDER saint siete: BEE SRE SU 
rantae te Control One geneeel purpose records: SIKES AGAIN PRODUCES COLONIST CRAFT 
pees d music reproduction and designed to meet The Sikes Company, Inc., 20 Churchill St., Buffalo 7, 
4 =e yer Ee ents of those fields for which ef- Ny recently announced that it is again in production of 
heient ption via typewriter 1s essential. In the the Colonist Craft line of true Early American Furniture 
$250.00 |} nge, this machine has accessory earphones 
nd foot ped controls for transcription are offered as 
extra ¢ t. The general purpose model No. 100 
yrder at $179.50 is declared to operate well in an 
»b six-volt rotary converter. 
\ ft é dicator scaled in minutes and seconds is pro- 
ded f gging. It is equipped with movable stops 
vhich ma pre-set to automatically stop the mechanism 
fecorde es Company offers an exclusive franchise 
| 
INTRODUCE STAND-BY COPYHOLDER 
Copy-R Manufacturing Corporation, 53 Park Place, 
New York N. Y., has introduced Stand-By copyholder to THREE “COLONIST CRAFT” EARLY 
d_ short d notebooks, binders, light books, manu- AMERICAN PIECES BY THE SIKES 
CoO.. INC., BUFFALO. N. Y. 
particularly designed for office reception and waiting 
rooms. 

Lustrous butterscotch maple tones are imparted to each 
piece. Tables, desks, benches, sofas, leg chairs and rockers 
are available with the Early American concepts of style 
and construction. Chair 7255 has width of 22 inches, depth 
of 21 inches and height of 29% inches. Table 701 is 34 
inches wide, 24 inches deep and 27 inches high and settee 
7004% is 42 inches wide, 21 inches deep and 29 inches 
high. This typical grouping of Sikes furniture is illustrated 
herewith. » es 

BERKEY OFFERS “40 WINKS” CHAIR, OTTOMAN 
. A new addition to the line of Berkey Leather Furniture 
= Corporation, 595 Broadway, New York, 12, N. Y., is the 
} copyrighted “40 Winks” chair and ottoman. The luxurious 
d and comfortable, custom-built, leather-covered, reclining 





chair is furnished with hydraulic unit which permits of all 
degrees from sitting to reclining position by means of 
slight pressure of the back. 
ript lex papers used by a typist. The device can William Berkey has recently returned from a trip to 
ight side or left side of the typewriter England and Scotland where he completed arrangements 
ble. It is made of lightweight steel with for increased shipments from those countries of top-grain 
ibbe Stand-By folds flat and can be stored in leathers made exclusively for use in Berkey custom-built 
when not in use. leather office furniture. 


NEW STAND-BY COPYHOLDER IN USE 
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MASO’S NEW SINGLE-PEDESTAL WALNUT DESK.—Full de- 
tails may be obtained from the June-July issue, page 70, or 
from Maso Steel Products, 500 S. Throop St., Chicago, III. 
ee ee ae aaa 
DIXON INTRODUCES RUBACORE ERASER 


Joseph Dixon Crucible Company, Jersey City, N. J., re- 


cently released to the trade the Dixon No. 859 Rubacore 


typewriter eraser, claimed to be an improved paper rolled 





NEW DIXON RUBACORE TYPEWRITER ERASERS 


eraser in which the erasing surface is sufficiently blunt to 
lo the job with a minimum of effort. The new eraser sells 
at $.15 each retail. One dozen are carded on a display 
easel, Dixon No. 85)-C. These it are ready for delivery. 


MITCHELL ANNOUNCES AIR CONDITIONER 
Mitchell Manufacturing Company, 2525 Clybourn Ave., 
Chicago 14, IIl., recently announced the introduction of the 





MITCHELL M-75 ROOM AIR CONDITIONER 


new Mitchell M-75 as a complete self-contained unit to pro 


is declared to 
filter out dirt, 


vide five-function room air conditioning. It 
cool, dehumidify, circulate, ventilate air and 
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dust and pollen. The unit has a powerful, hermetically- 
sealed refrigeration mechanism of three-fourth ton ca- 
pacity, developing 8250 BTU per hour. 

The device plugs in similar to any electrical appliance 
and no plumbing connections are required for use in private 
offices, homes, hotels and hospitals. Operation is on 110-125 
volts, 60 cycles A.C. 





VARIGRAPH OFFERS LETTERING INSTRUMENT 

Varigraph Company, Inc., Lincoln 3, Nebr., is introduc- 
ing the Varigraph as a new lettering instrument which 
is a small mechanical device for reproducing many sizes 
of letters from a single templet directly in ink or pencil 


on any suitable surface. It is declared that the letters 
may be reproduced to any desired width combined with 
any desired height between .075 and .750 of an inch. 


Letter width and letter height are controlled by position- 
ing two knobs. 


Resting directly on the surface being lettered, the 








NEW VARIGRAPH LETTERING INSTRUMENT 
Varigraph slides against any straight edge in being 
moved from one letter to the position of the next letter. 

This instrument can be used with equal ease by either 
right or left-handed persons. 

A wide range of lettering templet styles are available 
to expedite lettering for advertising layout, architectural 
engineering drawings, business charts and graphs, 
photoengraving 


plans, 
maps, lithographic copy, multilith plates, 
copy, and photographic tilting. 

All parts of the Varigraph are corrosion resistant and 
are enclosed by a varigated case molded of Tenite which 
is secured to an alumilited base. 


SHEBOYGAN DESK OFFERS FALL LINE 
The Sheboygan Desk Company, Sheboygan, Wis., has 
announced the availability of the new fall line of quality 





SHEBOYGAN’S MODERN HI-LOW DESK 


wood office desks in a range of 14 styles, of which the 
new modern Hi-Low desk is an outstanding example. This 
desk is adjustable in height by “Scrujak” from 29 to 30% 
inches and had in either walnut or oak, in 36 
x 66, 36 x 72 and 38 x 78-inch sizes. 

Many of the firm’s new fall desks also are presented in 
new Soft-Tone finishes. 

Recent additions to the Sheboygan factory, new equip- 
ment and the installation of a new finishing department 
provide for a considerably larger output than heretofore. 

At the forthcoming NSA convention in Chicago a new 
type of walnut finish, together with other novelty bleached 
finishes and natural woods, will be introduced. Also shown 


can be 
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Our record in maintaining a stabilized price list W here else Cai you 
since 1945 has been notable, considering the 


history of the national economy during this find a comparable 
period, Consistently maintaining quality stand- price record ? 


ards... both as to materials and labor, we have 











tried nevertheless to continue modernization and 
improvement in methods 
and products. 















will be a new space-saver desk, size 30 x 50 inches and 
commercial models in leg, island-base and Chippendale 
styles of period, conventional and modern designs. 
HOTCHKISS PRODUCES NEW STAPLE REMOVER 
E. H. Hotchkiss Company, Norwalk, Conn., recently an- 
nounced that volume production is being achieved on the 
new steel staple remover and letter opener. 
The device has a slim, highly polished stainless steel 
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HOTCHKISS STAPLE REMOVER, LETTER OPENER 


handle, five inches long, with gradually rising 
Handles are made of brilliant plastic in red, black, green 
or ivory. They can be stamped with name and address in 
quantity as an advertising medium. 

To operate the Hotchkiss staple remover, the tip of the 
stainless steel blade is slipped under the crown of any 
standard staple and the blade is slid forward. The staple 
is opened and removed without tearing the paper. More- 
over, the instrument can be used as a letter opener. 

Each remover is individually boxed. For the Christmas 
trade, these boxes will be covered with a holly decorated 
wrap. A display card, electros and mats for advertising are 
available to dealers. 


sides. 


A. I. D. INTRODUCES ECHELON SORTER 
Among recent inventions of Associated Industrial I 
signers (A.I.D.) of 3723 Effingham PIl., Los Angeles 


e 
oad 








A.LD. NEW TYPE OF SORTER 


Calif., is an individual-account Sort-O-File designed espe 
cially for file-sorting sales tickets for cycle billing and 
signature-sorting checks in banks. 

The device consists of a series of very thin aluminum- 
alloy dividers placed in echelon with visible margins on 
which are affixed special type index labels previously 
typed in gangs, quickly changed. These dividers are sid- 
ably mounted and removably fixed on rotable rods which, 
by mechanical means, turn at the movement of a single 
lever. Series of 50 dividers are separated by sectional 
guides which terminate two-section, sub-divided 
alphabetical index, the whole accomodating 1800 accounts 





in al 
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complete unit 
floor 


room for expansion. The 


ample 
approximately three square feet of 


with 
occupies only 
Space, 

It is pointed out that this echelon individual 
sorter is not designed for stuffing of bales of papers, 
cards or envelopes. A.I.D.’s looseleaf, shuttle-carriage-type 
sorter is suggested for such volume work. This new 
sorter is especially designed for daily sorting of uniform 
papers like checks and monthly groups of sales tickets. 


account 








STURGIS ADDS TO POSTURE CHAIR LINE 
Latest addition to the line of posture chairs manufac- 
tured by the Sturgis Posture Chair Company, Sturgis, 
Mich., is the new senior executive No. 1800 swivel arm- 





STURGIS NO. 1800 EXECUTIVE SWIVEL ARMCHAIR 


chair. Indicative of its generous proportions is the large 
foam rubber, coil spring seat which is 20 inches wide, 18‘: 
inches deep and 442 inches thick. Distance between the 
arms is 21% inches and the coil spring backrest is 16 x 
34 x 3 inches. 

Of all-steel construction with concealed plate type ball 
bearings and soft rubber casters, the No. 1800 is available 
in Versilan upholstery a $84.50, in cloth at $87.00, in deep 
buff leather at $92.50 and in topgrain leather at $100.50. 
Companion to the No. 1800 is the new executive guest arm- 
chair No. 1825 with NoMar tilting glides and matching up- 
holsteries at lower prices. 

MORRIS DESIGNS NEW LETTER TRAY 

A letter tray of modern design is being introduced by the 

Bert M. Morris Company, 8651 W. Third St., Los Angeles 





NEW MORRIS STYRON LETTER TRAY 


36, Calif. Complete access, generous file folder size and a 
new principle in design, fitting any combination of legal and 
letter size papers, or both, are declared to be featured in 
the product. 

Pressure } for the 


ding methods polished Styron ma 
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simple...sturdy...economical! 











Illustrated : 





Smith-Corona ‘*8M’** Adding Machine 


——--—_ — —_. 





SMIPTH-CORONA 


padebility 


LC SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 NY 


Makers a f famous Smith-Corona Office Typewriters, Portable Typewriters, Vivid Duplicators and Typebar Brand Ribbons and Carbons 
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terial are use. A truss bottom is said to eliminate dirt, add 
strength and allow papers to fall immediately into the tray 
which is manufactured in gold bronze, steel gray, green, 
walnut and mahogany. The trays are priced at $2.00 for 
the letter size and $2.50 for the legal size. 


DENNISON REVAMPS STANDARD TAG LINE 
Dennison Manufacturing Company, Framingham, Mass., 
recently revamped its line of standard printed tags, adding 
several new numbers and redesigning many others. These 





NEW DENNISON LINE OF STANDARD TAGS 
new tags are offered in an all-inclusive line including Spe- 
cial Sale, Sale Price, Price Marking, Utility and Service 
tags. The new line is ready-printed to save retailers the 
expense and time involved in buying specially-made tags. 
ARROW PRODUCES LONG ARM STAPLER 

The Arrow Fastener Company, Inc., 30-36 Maujer St., 
Brooklyn 6, N. Y., has recently made available to dealers 
a new stapling machine to be known as the Long Arm. 
It is designed to reach areas which are inaccessible to 





THE NEW A. B. DICK “400” LINE OF 
DUPLICATORS. — 1. The Model 410, 
budget-priced, is a hand-operated, 
open-cylinder machine. 2. The Model 
420, an open-cylinder mimeograph with 
a 125-sheet capacity. 3. The Model 430, 
similar to the Model 420, but with closed 
cylinder. 4. The Model 440, hand- or 
electrically-operated, with a half-ream 
capacity and signal bell recorder. 
5. The Model 450, a heavy-duty, elec- 
trically-operated mimeograph for sus- 
tained high-speed operation. Of full 
ream capacity, it will produce up to 
180 copies per minute. 
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the average machine, having a reach of 12, 15 and 18 
inches and loading 210 standard staples, % x % inch. 


NEW ARROW LONG ARM STAPLER 





The stapler is made of aluminum casting with a sturdy 
wrinkle finish base. Full information can be obtained by 
writing to the firm for new catalog sheets. 

A. B. DICK INTRODUCES NEW 400 LINE 

A. B. Dick Company, 720 W. Jackson Blvd., Chicago 6, 
Ill., is introducing its first complete post-war line of stencil 
duplicators consisting of five models — 410, 420, 430, 440 
and 450 — covering a wide price range. 

The most important feature of the 400 line of mechan- 
ical improvements is claimed to be the Flexamatic control 
of paper, ink and copy during the complete mimeographing 
processes. The heart of this control] is the exclusive A. B. 
Dick Company roll-type paper feed in which three con- 
trols adjust copy position. Uphill, downhill errors in posi- 
tioning are corrected quickly by simply turning the lever 
control and copy can be raised or lowered up to three 
inches. Lateral adjustment is made by new mechanism by 
which the cylinder is moved to change the margin width. 

The model 450 is a heavy-duty machine with a capacity 
of a full ream of 20 pound paper and will produce up to 
180 copies per minute. Smallest of the new series is the 
Model 410, a hand-operated machine with full size dupli- 
cating area, an open-cylinder model with the new roll-type 
feed. Models 420 and 430 are hand-operated mimeographs 
with 125-sheet capacity. The Model 420 has an open cyl- 
inder and the 430 is a closed cylinder machine. Model 440 
is either hand or electrically operated and holds a half- 
ream of paper and has a signal ball recorder. 

Other features of the new series include rectractable 
paper retainers which make loading the feed table easy and 
fast, a new control knob for adjusting the paper buckle, 
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Remarkably 
advanced in design and 
performance ... this dazzling 


new Monroe star brings you the 
latest development in figure production...with modern engi- 


neering and precision manufacture embodied in every detail. 
Here. with the skill which produced the inimitable “Velvet 
Toucl Monroe engineers have achieved a new triumph in 
operating smoothness. Here are simplicity . . . outstanding 
flexibility, quietness and speed .. . time and work-saving 


} 


ntages which no business can overlook. See this latest 
iddition to the complete Monroe line of Calculators, Listing 
Machines and Bookkeeping Machines. Look up the nearest 
\Monroe-owned branch in your telephone directory or write: 
Monroe Calculating Machine Co., Inc., Orange, New Jersey. 





Model CST-10 
The ultimate in semi-automatic figure pro- 
duction; a worthy companion to the new 
MONRO-MATIC which is revolutionizing 
fully -automatic calculation. Key -controlled 
automatic carriage tabulation and clearance. 
Simplified semi-automatic multiplication. 
Completely automatic division reduces five 
steps to one. Designed for effortless operation, 


MONROE 


CALCULATING MACHINES 
ADDING MACHINES 








ACCOUNTING MACHINES 
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and new improved type of strippers which are said to be 


easily adjusted or removed. 


INTRODUCE CARDFILE DESK SPECIALTY 
Sparky Specialties, Inc., 173 W. Madison St., Chicago 2, 
Ill., has introduced Cardfile, device for the filing of 
business cards. It is declared to eliminate bulging vest 
pockets, rubber-banded piles, and searching for the wanted 

card. 
Cardfile and has 30 divisions. Fea- 


drawers 


fits 


desk 





SPARKY SPECIALTIES NEW CARDFILE 


tures include sliding backstop, a hollow bottom space for 
dead cards, and a leatherette covering. Retail price is $.98, 
complete with index cards. 


OFFER NEW SANFORD COUNTER TRAY 

A new self-service counter tray is now offered by San 
ford Ink Company, Bellwood, III., for display of the 100,000 
word Ink-Well bottle. This blonde wood counter tray holds 
54 of the bottles of Penit ink. By using it, the dealer can 
display six bottles— one complete row — of each of the 
nine colors of Penit. 

This new selling device is offered free of charge to re- 
tailers who place a certain stock order, making up a color 
assortment from the varied Penit colors. 

The Ink-Well bottle for which the self-service counter 


100.000 Word 


INKWELL BOTTLE lO 


features 





H Ys a 


NEW SANFORD WOOD COUNTER TRAY 


tray has been constructed is the new size bottle that is des 
ignated to prevent waste from air-thickened ink. 

This bottle is claimed to hold just enough ink to write 
100,000 words. 


ANNOUNCE NEW SMITH METAL ART LINE 
Smith Metal Arts Company, Inc., 1721 Elmwood Ave., 
Buffalo 7, N. Y., recently announced the addition of a revo- 
lutionary new line of metal desk accessories in the medium 
priced field, listing at about one-half the price of Smith 
Silvercrest Bronze. Trademarked Moon Crest products, 
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these items are of a special aluminum alloy, anodic fin- 
ished in tone of architectural bronze, butler silver or opal 





TYPICAL SMITH METAL ARTS ENSEMBLE 


black. They are declared to be burnproof and resistant to 
ordinary scratching and marring. 
DELUXE SERVING CABINET OFFERED 

Moss Atlas Corporation, 244 Herkimer St., Brooklyn 6, 
N. Y., has introduced The Aristocrat as a new deluxe 
serving bar combined with refrigerator and liquor cabinet. 
The manufacturers declare that the bar is finding wide 
favor for executive offices, show rooms and homes. When 





NEW “ARISTOCRAT” BAR AND LIQUOR CABINET 
closed, The Aristocrat resembles a fine piece of furniture. 

Dimensions are 42 inches high, 42 inches wide and 18 
inches deep. Raising the trap door on the serving area 
automatically lights up a spacious storage cabinet. 

The refrigerater section, .with than 3% cubic 
feet capacity, is equipped with evaporator, three self- 
relasing shucker trays, glass drip tray, dia! temperature 
control, adjustable shelf rack, satin-finish aluminum lining 
and fibre glass insulation. 

The cabinet is made in 18th Century or contemporary 
designs, the first style available in either mahogany or 
walnut finish. The finish on the contemporary design is 
limed oak, walnut or mahogany. 


more 


CEL-U-DEX INTRODUCES NEW SIGNAL 

Cel-U-Dex Corporation, 1 Main St., Brooklyn 1, N. Y., 
recently announced retooling to produce an improved signal 
claimed to have a firmer grip and ultra transparency. The 
selection of 12 colors is said to produce a multitude of color 
combinations with no repetition. 

Twin strands of piano wire inserted in the transparent 
material provide the tension necessary to make the signal 
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“MAGIC” MARGIN 


Of all the makes of portable typewriters, only the 
Royal Portable has “Magic” Margin, the sensational 
margin-setting invention which sets a margin instantly 
and accurately at the flick of a finger. 





Here are some more of the many revolutionary features which make 


Royal the World’s No. 1 Portable: 


1. FINGER FLOW KEYS 3. “TOUCH CONTROL” 
2. SPEED SPACER 4. RAPID RIBBON CHANGER 
5. OFFICE TYPEWRITER FEATURES 
And so many more! 


A TIP: Royal Portable is the easiest-selling portable. Royal’s nationwide 
advertising helps sell more Royal Portables. Tie in with this national 


advertising! 


ROYAL PORTABLE 


2 PARK AVENUE ¢ NEW YORK 16, NEW YORK 


“Magic” and “Touch Control” are registered trade-marks of Royal Typewriter Company, Inc. 
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transferable from cardboard to lightweight paper without 
shagging and without loss of grip, assert the manufactur- 





Y 
CELTIU-DEX TRANSPARENT Si 











NEW CEL-U-DEX SIGNALS AND PACKAGE 


ers. A knurl, machined on the inner surfaces of the signal, 
virtually adds teeth to it. 


WEBSTER OFFERS STAR BRAND OIL 
F. S. Webster Company, 1 Amherst St., Cambridge 42, 
Mass., has introduced Star Brand precision machine oil 
claimed to lubricate, clean and prevent rust without injur- 








WEBSTER STAR BRAND INSTRUMENT OIL 


ing the delicate bearings of typewriters or any other pre 
cision instrument requiring a pure and uniformly excellent 
lubricant. 

Each two-ounce bottle is 
and applicator attached for convenience. 


equipped with a screw-type cap 








HANSON'S NEW 25-LB. POSTAL SCALE.—Complete descrip- 
tive details may be obtained from page 70, June-July issue. 
or from Hanson Scale Co., 525 N. Ada St., Chicago 22, Ill. 
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DICTAPHONE INTRODUCES TIME-MASTER 

Dictaphone Corporation, 420 Lexington Ave., New York 
17, N. Y., is currently introducing its new portable elec- 
tronic dictating machine, the Time-Master. 

This portable machine weighs only 20 pounds and covers 
a desk area only slightly larger than a standard business 
letterhead. Recording is done on a small, flexible endless 
plastic belt made of ethyl cellulose. This new recording 
medium, exclusive with Dictaphone Corporation, is called 
a Memobelt. It is claimed that the Memobelt is easily 


mailable (five nested one within the other) and is easily 
fileable in any standard filing cabinet from four, five or 
ix inches up. 


Each Memobelt holds 15 minutes of uni- 


DICTAPHONE TIME-MASTER DICTATING MACHINE 


dictation which can be transcribed on the 


transcribing machine 


\ clear 
Time-Master 


formly 


Dicataphone Corporation also recently announced . the 
introduction of a new Non-Static cylinder, asserting that 
new and secret non-static formula in cylinder manu- 
facture eliminates any possibilit minute chips to col- 
lect in the cylinder tone grooves and affect tonal qualities. 


The Non-Static cylinders are now available at no increase 


in price over the older models. 
ANNOUNCE NEW TAYLOR POSTURE CHAIR 
The Taylor Chair Company, Bedford, Ohio, has an- 
nounced introduction of the No. 4835%4 wood arm execu- 





NEW TAYLOR EXECUTIVE POSTURE CHAIR 


tive posture chair with foam rubber seat over the springs, 
and a foam rubber pivotal back. 
The arms are all wood and are 
the chair up close to the desk for 
office executives. A matching 


short to permit pulling 
all-day comfort of the 
genera! guest chair is 
No. 4807. 

Height of back from seat (adjustable) is 15% to 18 


inches and sitting depth between 1944-inch wide arms is 
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The ideal ‘all around'' machine for typewritten and handwritten 
NOTICES, BULLETINS, BUSINESS FORMS, ADVERTISING MATERIAL, 
INSTRUCTION & EXAMINATION SHEETS, MENUS, etc., etc. 





Sh Ey 
the ¥¢ : 
Extensively used by large and small 
the BUSINESSES * STORES * RESTAURANTS c 


= SCHOOLS * CHURCHES * CLUBS w) Ut) 
eo INSTITUTIONS CON Baad 


ties. Complete with Columbia ALL SEASON GELA- Even small organizations and businesses that previ- 


— TINE ROLL. Always ready for quality repro- > ously could not afford a duplicator can now buy 
this one! 


duction. 


This is but 
g a part of a 
RIBBON & CARBON day's large 

lling MANUFACTURING CO., INC. i 
the Main Office & Factory: Glen Cove, L.1., N.Y. I Colunble 
1s 3 New York Soles & Export: 58-64 West 40th St ’ 1 ne = 
Kansos City, Mo. « Chicago © Detroit « Mil- Gelatine 


an- ROLLS THAT KEEP BUSINESS ROLLING! 


Duplicator Rolls in any sizes and spindles, for 
all makes of gelatine-type duplicators. All 
Columbia quality-made, with outstanding mois- 
ture-retaining, beautiful writing characteristics. 
Get your shore of this big, ever-growing roll 
business _ eg 


| 





Write for inviting dealer proposition and prices 
on the Columbia No. 1 Duplicator and big-sell- 
ing line of Duplicator Rolls. 


wavkee © Minneapolis ¢ Nashville « Philadelphio 

Pittsburgh « Portland, Oregon « Cincinnoti 
Horris-Moers Co.) « Fort Worth « Atlante 
Also: Toronto, Conada « London, England 
Millen, ltely . Sydney, Avstralia 
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LIGHT WEIGHT — PORTABLE 


Easily carried from place to place. Fine for countless 
departmental requirements in large businesses which 
can use several such machines. 


on 


~~, EASY TO USE 


$ Even inexperienced persons can operate the 


7 


/\ \ 
 \ |\—_> Columbia No. 1 quickly and efficiently. 





\\ rey 
UNUSUALLY VERSATILE Bi sd 


Prints any size from postcard dimen- ] 1\) 
sions to 8%)" x 13” —_ 


Rolls. 
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Onder Now for Profitalle Amas 
GLOBE-WERNICKE f 


Ideal Gifts for Home or Office... Cash 
In on These Sure-Fire Volume Producers 


® Order your Christmas stock now, so that Globe-Wernicke sectional and solid-end 
you'll have sufficient merchandise in time bookcases attract customers who are 
for Christmas selling. Many dealers are tak- looking for a quality gift to give the home 
ing advantage of these sure-fire volume owner. And, as a gift for the professional 
producers and cashing in on the popularity or business office, this superb line of book- 
we of Globe- cases is desirable and practical. Take ad- 
Wernicke’s vantage of an early and profitable 

famous Christmas business by ordering NOW! 


S eetiow® l bookcases. THE GLOBE-WERNICKE CO., Norwood, Cincinnati 12, Ohio. 
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UNIVERSAL STYLE 5 ECONOMY STYLE 

Sturdily built of seasoned quartered oak, Strong and serviceable. Made of plain or 
genuine or imitation walnut or mahogany. quartered oak, imitation walnut or mahog- 
Combination illustrated consists of top, any. Combination illustrated consists of top, 
three book sections, and base, 493%” high, three book sections and base, 495%” high, 
34%” wide, 1112” deep. 33%” wide, 1142” deep. 
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ZF Globe - Wernicke 


o—- BOOKCASES 
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|BBOOKCASES: 
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No. 42—Popular size for home or off- 


—Can I -d singl 
No. 36—Can be used singly ice. Has three adjustable shelves. Will 





r in pairs. Has t adjus- . 

he — “ase ayans hold pe to hold 75 to 100 books. Genuine walnut 
> 60 bo ks Genuine walnut fin- finish or mahogany finish on walnut 

ish or on shogany finish on wood. 42” high, 24” wide, 10% of deep. 

walnut wood. 36” high, 18” 


wide, 10%” deep. 





Slob 
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No. 48 No. 48-D 


—A generous sized bookcase with univer- 


—A large bookcase with full length glass 


sal appeal to book lovers. Has three ad- doors offering protection from dust and 
ustable shelves. Will hold 100 to 150 books. damage for precious books. Three adjust- 
Genuine walnut finish or mahogany finish able shelves. Genuine walnut finish or ma- 


on walnut wood. 48” high, 36” wide, 10°” 


dee] 
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BOOKCASES 


hogany finish on walnut wood. 48” high, 
36” wide, 10%” deep. 


Filing Equipment & Supplies 


* 
Q 7? Q rn iC Q Visible Record Systems 
Office Furniture 


Office Accessories 
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19 inches. Width of seat at front is 20% inches and the 
seat adjustment permits 174 to 21-inch height variation. 
The chair is made of quartered white oak in birch, 
mahogany or in genuine walnut. It may also be secured 
in gray or green finish. Coverings are leather or Gros 
Point fabric. 


UNDERWOOD ADDS TABULATOR FEATURE 

A new hand tabulator feature is now available with the 
Underwood All Electric typewriter manufactured by 
Underwood Corporation, One Park Ave., New York 16, 
N. Y. This operating feature is declared to be especially 





NEW TABULATOR ON UNDERWOOD ELECTRIC 


suited for applications requiring a large number of tabula- 
tions to predetermined carriage positions. Located at the 
right of the keyboard, the Underwood hand or palm tab- 
ulator permits easy operation with the palm of the right 
hand and eliminates any necessity of removing the fingers 
from the keyboard when tabulation is being done. 


R. R. POWELL INTRODUCES TEL-O-REK 
Robert R. Powell, P. O. Box 2155, Potomac Station, 
Alexandria, Va., has introduced Tel-O-Rek to the industry 
as a system, in the form of printed sheets, for the home 
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TEL-O-REK DAILY TELEPHONE RECORD SHEET 


and office in recording daily costs of telephone calls. 
Provision is given for listing of day of month, number 
called, city, name of person telephoning, time of start 
and finish of conversation, minutes talked, amount of 
toll, and type of call. A cover in assorted colors is avail 
able. Retail price is $.25. 


GREAT LAKES OFFERS NEW BOOK CASE 
A new book case with frameless plate glass doors 
that slide on roller bearing tracks has been introduced 
to the industry by the office furniture division of Great 
Lakes Store Fixture Company, Dept. OA, 1910 Maypole 
Ave., Chicago 12, III. 
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Metal adjustment strips allow raising and lowering 
helves every one-half inch. Over-all size of the book 





NEW GREAT LAKES WALNUT OR OAK BOOKCASE 
case is 38 inches wide, 13 inches deep and 4 inches high. 

In walnut the product lists for $140.00 and in comb 
grain oak the price is $135. 


NEW RITEFORM POSTURE CHAIR ON MARKET 
The Riteform Chair Company, Inc., 43 S. Oxford St., 
St. Paul 5, Minn., has just announced their new No. 120 





> 


RITEFORM’'S NEW 1949 No. 120 MODEL 


posture chair with “back slope tilt” adjustment that can 
be made by conveniently placed knobs while the typist 
is seated. The three adjustments shown—(1) seat height 
adjustment, (2) shoulder pad adjustment, and (3) back 
slope adjustment—assure a perfect fit for any person, 
large or small, using the chair. The features, claim the 
makers, cannot usually be obtained in any chair listed 
in the price class of the No. 120. 

Further details, prices and the new Riteform catalog 
may be obtained by writing direct to the manufacturer 
at the above address. 


INTRODUCE NEW POCKET SECRETARY 
A pocket secretary, Model 9500, for which a number of 
novel features of convenience are claimed, is being of- 
fered to the trade by the Standard Leather Products, Inc., 
127 S. Market St., Chicago. 
The carrier, 7% x 4 inches in size, has sufficient pockets 
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Youll relax...and ease through more work with the pa 
quieter “93” electric adding machine. You'll enjoy cush- 
ioned power... almost makes you think your office is 
by the side of a rippling stream. Tension is lessened, 
3 pps a CUSHIONED POWER: 
even when the ays Rush, rush! Built-in stee] cushions reduce noise and 
‘ . n ibration, lessen strain, insure s the 
\nd work flows rapidly, thanks to streamlined action. Se ee ee 
, operation and longer life. 
With longer motor bars and the famous 10-key touch 
control key board, you add, subtract, multiply 5 ad STREAMLINED ACTION: 
swiftly, softly, smoothly. Here's new ease, new Longer, light-touch motor bars and com- 
speed, a new thrill in figure work. pact 10-key keyboard eliminate finger 
groping, speed every operation. Com- 
an Totaling invoices, preparing pay rolls, han- pletely electrified. 
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for memos and others for correspondence and is equipped 
with a special business card section provided with a handy 
pull-tab for easy access to cards. The other fold of the sec- 
retary carries memo pads for quick jot-downs. The item is 





STANDARD POCKET SECRETARY 


available in black 
Morocco leathers. 


or brown, either calf or imported 


INTRODUCE KOL NO. 1000 STAND 
After careful research and testing of the market in 
the Twin Cities area, Kol Sales Division, 220 S. Tenth 
St., Minneapolis, Minn., has introduced to the industry 
the new No. 1000 Air-Age office machine stand. 
Shipped assembled like the other Kol stands, the new 





1000 AIR-AGE STAND 


KOL'S NEW No. 


No. 1000 features a unique type of strong and durable 
snap-in-place wing. The manufacturers point out that 
the stand has new self-leveling soft rubber, swivel casters, 
a jumbo top and spacious wings for working width of 
more than 40 inches. List price is $16.95 in the Kol zone 
one. 


OFFER NEW PITNEY-BOWES MAILOPENER 

Pitney Bowes, Inc., Stamford, Conn., has introduced 
a new desk model letter-opening machine, the Model LH 
Mailopener, claiming to bring to smaller business new 
convenience in mechanical mail opening. 

The operator lightly presses a lever and a guarded 
spiral cutting blade trims off a thread-like envelope edge. 
The housing is an aluminum alloy die casting which 
mounts a cutting blade and plate of hardened 
steel, precision ground. It is 16% x 3% x 2% inches in 
dimensions and weighs 7 pounds, 14 ounces. The soft tone 


shear 
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PITNEY-BOWES MODEL LH “MAILOPENER” 
The 


of tan harmonizes with most desk tops. lever and 


feed plate are finished in satin nickel 


INTRODUCE NEW MASTER ADDRESSER 


Master Addresser Company, 5508 Excelsior Blvd., Minne- 


apolis, Minn., is introducing a new low-cost addressing ma- 





NEW MASTER ADDRESSER ADDRESSING MACHINE 


chine called the Master Addresser. 


Outstanding features claimed for the machine are that 





u $$ 


PREPARATION OF MASTER ADDRESSES 


it requires no ink, stencils, plates or 


addresses are prepared on long tape backed by 
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PRIDE IN SKILLED CRAFTSMANSHIP 


\s the name implies, Silk Spun carbon paper through every fibre of the tough, though 
a limited number of discriminating extremely light weight paper. They provide 
utives and operators a product of uncom- a far greater intensity of copy yet economi- 
mising standards that long has been rec- cally insure a more gradual weardown. All 
ized for producing the greatest possible Silk Spun ribbons continue to be made of 
mber of clear, clean, brilliant copies. These the finest quality genuine pure silk fabric 
fine examples of precision workmanship are produced. They insure accurate work of un- 
le by the exclusive “M&V” Duplex Proc- excelled neatness and uniformity even under 
that literally forces the rich ink mixture the most exacting machine conditions. 








MITTAG AND VOLGER, INC. 


ESTABLISHED 1881 


FINE CARBON PAPERS & INKED RIBBONS ¢ PARK RIDGE, NEW JERSEY 
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as herewith illustrated. The handy spoolholder is also 
shown. 

Addresses are imprinted on envelopes, postcards, folders 
and statements from tape. A 1% x 3%-inch master spool 
carries 500 prepared addresses and it is claimed that up to 
20 different addresses can be imprinted per minute and 500 
can be imprinted before changing the master spool. 

A mirror on the machine shows each address right side 
up before imprinting. Corrections are made by preparing 
a new address on a handy gummed correction slip and 
pasting it over the old one. The machine and 5,000 prepared 
addresses can be stored in a box only 12 x 9 x 7% inches 


in size. 








NEW BUDDY MEMO ASSORTMENT. 
— Wilson Jones Co., 3300 Franklin 
Blvd., Chicago, has brought out a 
new Buddy memo book assortment 
display consisting of an attractive. 
compact counter device containing 
48 books in four colors, pocket and 
purse sizes. These books are thin and 
compact with replaceable fillers. 
Circular D1244 is sent on request. 


INTRODUCE FLUSH TYPE OF CLOCKS 
Harley’s Clock Shop, Altman Building, Kansas City 6, 
Mo., has designed and is producing a flush type of clock 
to mount right into the wall of offices. Only the hands 


peuney A 





gard 
NEW FLUSH TYPE CLOCKS FOR THE OFFICE 


and characters project and there is no reflecting glass 
to distort the dial. 
The clocks have self-starting Hanse 


movements. 


Synchron electric 


ANNOUNCE FUL-VU CARD HOLDER 

A new Ful-Vu counter card holder has just been an 
nounced by Cooks’, Inc., of Camden, N. J., the device hav 
ing a Mikafilm transparent pastic covering to protect and 
enhance the advertisement. The complete item in 11 x 9 
inch size lists for $.60. 

Construction is of 30-point black 
denble winged-back easel. 


fibreboard with a 
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CELLOPHANE SHEETS PROTECT DISPLAYS 

The problem of how to display office supply items of 
paper, plastic and rubber in windows safely through the 
summer months has been solved by Aaron Pfeifferman, 
head of Mercury Printing Company, Los Angeles, Calif., 
with the installation of a novel type of yellow cellophane 
“window cover.” 

Mercury Printing Company went into stationery and 
office supply retailing heavily during 1946, and now 
operates a full-size stationery store carrying typewriters, 
duplicating equipment, a full line of office machines, sta- 
tionery, general office equipment and furniture, backed 
up by a full-size printing plant. In addition to handling 
printing requirements for small businesses located along 
Western Ave., on which the store is located, Mr. Pfeiffer- 
man plans to sell the complete line of office supplies. The 
company has four outside salesmen at present, all of 
whom are aggressively pushing the new retail sales de- 
partment, in addition to printing. 

One of the worst problems in the new store was the 
huge display windows, which are exposed to strong sun- 
light most of the day. The all-white stucco building, plus 
a white sidewalk, helped to accentuate the sunload to 
the point that it was considered dangerous to show any- 
thing which could be damaged by heat in the window. 
After experimenting, Mr. Pfeifferman found that the 
temperature in the window often went above 120 degrees, 
sufficient to melt plastic bases on staplers and to yellow 
and curl business forms and typewriter paper. 

The solution eventually hit upon is a heavy double 
yellow cellophane sheet which rolls down over the inside 
of the window exactly as does a window shade. These, 
hemmed and taped, cost Mr. Pfeifferman $200 and by 
eliminating infra-red rays and other heat-producing ele- 
ments of the sunlight, keep the windows at the same 
temperature as the inside of the store. “Display means a 
great deal to our retail sales,” the Los Angeles stationer 
indicated. “Use of the cellophane, which permits most of 
the original vision of the window, while keeping out the 
heat, has been well worth the initial expense.”—RAL 


L. E. WATERMAN ANNOUNCES APPOINTMENTS 

Carl H. Schaeffer, formerly in charge of chain store 
sales at Eversharp, Inc., was recently named director of 
the chain and syndicate store division of L. E. Waterman 
Company, it was announced by Charles S. Kernaghan, 
sales manager. Mr. Schaeffer has been with the fountain 
pen industry for more than a quarter of a century. His 
first job was with the Conklin Pen Company. 

Other newcomers to the L. E. Waterman ranks are 
Edwin V. Ackert, new representative in the Southwest; 
Norman Grass, assigned to the Pittsburgh territory, in- 
cluding western Pennsylvania and West Virginia, and 
John Demos, an addition to the Chicago staff. 


ROBERT McCARTHY JOINS DICTAPHONE STAFF 

Robert J. McCarthy has joined the sales staff of the 
Dictaphone Corporation in the central Ohio area, accord- 
ing to recent announcement in Columbus, Ohio, by W. T. 
McCartney, branch manager. Mr. McCarthy in a veteran 
of World War II and a graduate of Ohio University. 
Formerly of Marietta, Ohio, he has been a Columbus resi- 
dent since his discharge from war service.—BJ 


STANDARD REGISTER CO. MAKES APPOINTMENT 

The Standard Register Company has appointed David 
W. Ulz to head the firm’s Albany, N. Y., sales office. 
Mr. Ulz has been in the home office’s marketing division 
and has been associated with the firm for nine years.— 


GET 
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Me \IAKER introduces an en- 
1 tirely new and advanced con- 
ception of modern design into the 
building of metal desks. Its simple, 
graceful lines and lustrous gray 
finish will improve the looks of any 
office. Mode-Maker has no sharp 
corners or edges; no projecting hard- 
ware. Made of steel, it will last in- 
definitely. There will be no splinters 
or rough edges to damage clothing. 


Drawers will not warp, shrink, or 


swell. Anodized satin aluminum 
binding, drawer pulls, and bases 
add a final decorative note. Desks 
may be had in either 29” or 30}4” 
height. 

Mode-Maker is manufactured in 
31 models and is the result of GF’s 
30 years’ experience as the largest 
manufacturer of steel desks in the 
world. Write for literature and the 
name of the nearest GF branch 
or dealer. 





aker 
METAL DESKS 


ade- 


¢> 
A product of THE GENERAL 
FIREPROOFING COMPANY 


Department A8& 
YOUNGSTOWN 1, OHIO 


META METAL FILING CABINETS STEEL SHELVING 
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Lyman E. Macatee and William Paull of Valley Type- 
writer Service, Aurora, I]]., called upon OFFICE APPLIANCES 
June 18. The trip to Chicago was principally a buying mis- 
sion. In addition to office machines and supplies this con- 
cern handles an important volume in office furniture. Mr. 
Macatee is the proprietor. His operations include several 
cities in the Fox River Valley and a group of counties to 
the west. 


Ray Turner of Ray Turner Office Equipment, Spokane, 
Wash., was a visitor June 18. He was on a trip with his 
family which was to take him into Michigan and on around 
Lake Michigan, after which he was to return to Spokane, 
taking the northern route across Upper Michigan and Wis- 
consin into the Twin Cities. Shortly before his Chicago 
jaunt Mr. Turner had attended the meeting of the Pacific 
Northwest Stationers Association in Portland. 


John K. Willard of Long Beach, Calif., signed the Guest 
Book June 21. Long a resident of the Middle West, he was 
visiting with old time friends, after which he proposed to 
spend two weeks in Michigan on vacation. Mr. Willard is 
agent for the Dictaphone Corporation in Long Beach and 
vicinity. 

W. C. McMahan of McMahan Brothers, Los Angeles, 
called at our offices June 29. He had arrived the day before 
and was on a buying mission. His specialty is office furni- 
ture. He planned to call upon manufacturers in Chicago, 
Jasper, Ind., and east as far as New York City. 


Roy L. Scoggins and George W. Craig of Roy’s Office 
Supply at Bentonville, Ark., visited us on June 30. Mr. 
Scoggins is proprietor of the business which is new and is 
commencing operations about the first of August. Mr. 
Craig will handle affairs in the store. The two were calling 
upon suppliers and expected to have everything in order 
for their opening as scheduled. 


=. E. Kellner, owner and operator of Kellnai Systems, 
Columbus, Ohio, signed the Guest Book on Tuesday, July 
6. Mr. Kellner reports that his firm is planning to move to 
new and larger quarters at 195-197 E. Long St., after con- 
struction, which began in July, has been completed. 


Harry H. Spurlock, Los Alto, Calif., signed OFFICE AP- 
PLIANCES guest book July 7. Having spent 25 years selling 
loose leaf to dealers in the Middle West and on the Pacific 
Coast, he was arranging to return to the industry as a 
manufacturers’ representative after an absence of a year 
and a half. To that end, he called upon several middle west 
ern manufacturers. Mr. Spurlock is a good salesman and 
enjoys an excellent reputation among the western station 
ers. Prominent among the companies he will represent is 
National Brief Case Company. 


Helge Andersen of F. FE. Bording A/S, Copenhagen, 
Denmark, called at our offices July 13. A businessman, 
editor and economist, he came to the United States last 
winter to work for his degree in marketing at the Univer- 
sity of Chicago. Mr. Andersen’s company has 600 employes, 
covers Denmark for manufacturers of continuous forms, 
visible systems and computing machines, and is said to be 
the only continuous form printing company in the country. 


Corporation, Hollywood 
if this journal July 


iv etronic 


P. C. Abrams of 
38, Calif., dropped in at the office 
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20 with two electronic devices for the office equipment 
field, both having to do with dictating. He was in Chicago 
on a survey of possibilities which included calls on some 
leading distributors. The reaction of the distributors he 
found to be most encouraging. 

L. Miller, Miller Desk & Safe Company, Los Angeles, 
paused in Chicago on his way to New York to sign our 
Guest Book. Mr. Miller was combining business with pleas- 
ure on his trip. 

CLEVER SIGNS STIMULATE TYPEWRITER SALES 

National brand preference for particular varieties of 
typewriters has been heavily emphasized in the stationery 
department of the May Company, Denver, Colo., which 
now sells five nationally-advertised brands of portables 
from a single ten-foot counter near the main aisle of the 
store. 

A sample of each popular brand of typewriter is shown 
along the counter, the machines placed side by side. The 
counter-top is equipped with sheets of typing paper, car- 
bon paper and booklets on each make of typewriter so 
that prospective purchasers may walk up to the counter, 
test the touch of each typewriter on the convenient paper 
provided, and carry out trade literature on each brand to 
study at leisure. 

A sign over the mass display of five brands reads “We 
carry all brands of typewriters — which do you prefer?” 
The interrogation in the sign stimulates many people 
to try out a typewriter and establish their own preference, 
according to Robert Bitterman, stationery buyer. Although 
two of the popular lines carried are still difficult to obtain, 
the May Company has been able to give immediate de- 
livery on almost every portable typewriter, according to 
Mr. Bitterman.—RAL 
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ZAC P. SMITH—From foot- 
ball to engineering to world 
tours to stationery reads the 
the life story of the enter- 
prising Zac P. Smith, presi- 
dent of Zac Smith Stationery 
Company of sirmingham, 
Ala., and governor of Dis- 
trict No. 4, NSA. Mr. Smith 
was quarterback and captain 
of the football team of Ala- 
Polytechnic Institute 
: ) embarking on a 
' j fj ten-year engineering career 

which took him from south- 
ern railroads to the LaDura Consolidated mines in Mexico. 
After returning from Mexico, he organized Zac Smith 
tours and conducted parties to country 
in Europe until the outbreak of World War I. In 1916, 
Mr. Smith served as a private for eight months in 
Battery C on the border of Mexico. He then enlisted 
in the 1917 conflict and served overseas as Captain of 
Engineers 105 30th Division. After returning from service 
he became president of Zac Smith Stationery Company, 
taking charge of the business founded by his father 
in Birmingham about 1883. This store has grown with 
Birmingham, now occupying 42,000 square feet of space. 
Mr. Smith is a deacon in the Independent Presbyterian 
Church, a charter member of the Kiwanis Club and 
a member of other civic, fraternal and veteran 
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» in every desirable position 
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inch working surface to accommodate 
duplicator, impression paper and 
finisned copies. 
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sacs dlaeeens werping STEEL STENCIL FILE CABINET 
or misalignment. — Keeps stencils fresh and ready for reruns. 


Prices Slightly Higher West Of The Rockies 
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NOMDA NEWS 





National Office Machine 


Dealers Association 


R. H. Koch, Executive Secretary, 803 Third National Bldg., Dayton 2, Ohio 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 





(Convention story will be presented next month) 





The Petery-Hedden Company, 
New Albany, Ind. 

and Chairman, NOMDA 
Publications Committee 











HIS IS AN ATTEMPT to set forth the facts in- 

volved in the case of the U. S. Government’s recent 
suit against the A. B. Dick Company of Chicago. People 
in the duplicator and duplicator industry 
asked a number of questions that are not covered in the 
Associated Press and United Press reports of the case. 

We have gone to the A. B. Dick Company and asked 
their management a number of questions regarding this 
case and their plans for future development. We 
before us now a complete file of statements issued by the 
Dick Company to their own organizati: 
ous employment groups their organization. 

In addition to these state R. J. Rountree, 
ager of the advertising and sales promotion department 
of the A. B. Dick Company, visited us and supplied verbal 
answers to a number of qué He has since amplified 
some of his statements and has written us replies to cer 


supply have 


have 
yn and to the vari 


ments, man 


tions. 


tain questions on which he lacked complete information at 
the time of our original interview. 

The UP article of last March 25, reproduced in a special 
bulletin to our membership, sets forth the action of Fed- 
eral Judge Emerich B. Freed of Cleveland in accepting a 
“nolo contendere” Dick Company to replace 
their original plea of not con 
tendere” means “no Dick 
Company doesn’t admit anything. In an agreement worked 
out with the Justice Department the Dick organization 
gave up certain things and, together with the other ten 
defendants, paid a total of $99,000 in fines. The things 
given up in my opinion do not warrant the newspaper 
headline “Mimeograph Monopoly Smashed By Court.” 
The people who make the headlines often write generali 
zations by no means warranted by the facts of the story. 
I regard this as such an instance. 

A. B. Dick Company has been required to dedicate to 


plea of the 


guilty. The term “nolo 


contest.” In other words, the 
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The Federal Government and 


the public all of its patents relating to stencil duplication 
and has been required to permit individuals or organiza- 
tions to use any subsequent improvement patent based 
upon the dedicated patents on a royalty-free basis. But 
patents that may be obtained by the Dick Company after 
the consent decree are not affected. That means that the 
Dick Company will be fully protected on new patents. 
The Dick Company tells us that “the dedication of the 
non-basic stencil duplicating patents is con- 
sidered by the company as not materially affecting its 
present operations or future development.” Certain ink 
patents have limited value, but they claim that their 
machine patents have already expired, and that they no 
longer hold any basic patents. New models replacing the 
Dick Models 90 and 92 will be offered before this article 
improvements” 


company’s 


is in They will embody “major 
rather than basic changes. 

Dedication of the Mimeograph trade-mark to the public 
means very little. The Dick Company will in the future 
term its products “A. B. Dick Mimeographs.” Some other 
manufacturers refer to their products as “stencil 
duplicators” will now use the term “mimeograph” in de- 
scribing their stencil duplicators. They now have a legal 
terminology. The Dick officials 
s to them, and I believe 
this viewpoint is very general in the industry. The terms 
“Mimeoscope” and “Mimeotype” remain the property of 
the Dick Company. The former word is currently applied 
by users to scopes manufactured by other companies, but 
than Dick will not use the term 


print. 


who 


right to choose their own 


say that this is not a serious lo 


manufacturers other 
“Mimeoscope.” 
Can Sell to Government 
One of the provisions of the consent decree prohibits 
A. B. Dick from selling at retail to the regular type of 
trade ordinarily served by dealers. Dick still sell at 
retail to national organizations with branches in three or 
more states, and they can still sell to the Federal Govern- 
ment. The Dick Company will maintain a sales and serv- 
ice office in Washington, D.C., specifically to serve the 
Federal Government. Dick, together with Polychrome, 
Niagara, Speed-O-Print, and Remington Rand, sells dupli- 
(Turn to page 188, please) 


can 
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ie EK exclusive Shaw-Walker dealer leads the 


field with products available from no other 


source, exclusive items that buyers want. 


You can’t sell a Shaw- Walker file. a New Low 
Desk, a Fire-File — unless you are an exclusive 
Shaw-Walker dealer. The Shaw-Walker fran- 
chise is available only on an exclusive basis. 


Each of Shaw-Walker’s 8000 items is designed 
to conserve and direct human energy for most 
productive office work. These items bring results 
to Shaw- Walker users. 


Shaw-Walker users can point to substantial 
increases in office production, space savings, 
all vitally important for the all- 
out production required today. 


time savings 





urces of Profit 


Until we can render prewar service we will 
continue giving our entire production to the 
established Shaw-Walker exclusive dealers. — 
The Shaw-Walker 8,000-item franchise is the 
trade’s most valuable. /t’s worth waiting for. 


“Built Like» 
Taper” 








GHAW-WALKER 


MUSKEGON, MICHIGAN 





~Prorit Evements of Exctustve SAW FrRaNncuist 


® Best Known Trade-Mark 


® A Single Source of Supply 
© 8,000 Items ® A Flow of Sales Helps © The New Low Desk 
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® Simplified Selling Plan 


® Exclusive Merchandise 














Your Stationer 
to Know Better 


— 
THE 
“STATIONER™ 


WHAT 
DOES THE 


STATIONER SELLS 


SELL SERVICE 





T IS OBVIOUS the public lacl an understanding of the 
true function the stationer serves in the business world. 
There is also a lack of understanding of the many services 
the stationer is equipped to perform in solving everyday 
business office problems. 

We have prepared the program which we are going to 
present to you here in the hope that it will convey not only 
a clearer concept of the stationer’s operations, but will 
impel the business public to turn to the stationer for assist 
ance when confronted with any type of office problem. 

What Does The Stationer Sell? Most of us know that 
stationers sell paper, stapling machines, rubber bands, en 
velopes, typewriters, notebooks, pape} and so forth. 
Yes, all of these items and many, many more. A glance 
at a typical stationer’s variety of inventory would stagger 
the average business man. However, that is not all he sells. 
The disposition of the items in his store by 
stitutes his only selling activity. 

The Stationer . . . A Major Business. The stationery 
business is vast. Its scope is broad. I need not tell you this 
for it is the stationer who has helped to raise this industry 
to prominence. It is the stationer who has introduced mod 
ern methods and new ideas into the business world. All of us 
in the industry know of the great variety of products you 
handle and the services you have to offer, but is the public 
completely aware of the stationer’s great contribution to 
the operation of a business? 


( ilps, 


no means con 


You 


custome! 


Does Your Customer Know All Sell? Are you the 
man who is consulted when yout faces a majo! 
office problem? ... Does he know that you are an expert in 
office layouts? ... Does he know that you are an authority 
on the installation of business systems? Are you the one he 
calls in when modern equipment is to give his 
office a complete renovation? There are but some of the 
little known facilities you have to offer the business public. 
Vast, almost unlimited markets could be exploited if the 
stationers of America would but unify their efforts in a 
public relations campaign. 

The Stationer Sells Service. You aré 
knows office problems and the requirements of the business 
world. You know all about the peculiarities of various 
businesses and are qualified, as no one else is, to recommend 
specific equipment, business systems and office procedures. 

Service Is Based On A Knowledge of Your Customer’s 
Business. You know his personality. You know his busi 
ness history. You know his sales potential and, most im 


needed 


the man who best 


portant of all, you know hi h TL : office proble ms, You 
know those tasks which ofte: irther complicate his al 
ready perplexing job. They’re time-consuming they're 
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A Good Man 


Excerpts from an Address Presented 
Before the Recent Series of Regional 
NSA Meetings by Members of the 
Eberhard Faber Pencil Company Staff 


annoying and you are the person best suited to give 
him assistance. 

Your Customer’s Problems. Perhaps it’s » disorganized 
stockroom that has impaired the efficiency of everyone in 
the general office. Or, it may be the confusing problem of 
how to rearrange the outer office in order to accommodate 
three more clerks. Or, your customer may be harboring 
the thought of starting on a long-range office-moderniza- 
tion program. Whatever the business problem, you are the 
man best equipped to solve it with ideas that will be timely 
and helpful. Don’t hide your light under a bushel. Tell the 
public about the things you represent and the things 
you do. 

Tell Your Customer You’re A Specialist. You 
wealth of experience and knowledge accumulated through 
the years that makes you an expert on almost everything 
connected with the running of a business. You are, in fact, 
a specialist in your field in a day and at a time when there 
is a crying need for scientific, specialized selling. Here, 
then, is a golden opportunity for the stationer to turn the 
spotlight on his own highly diversified talents. 

Everything About 
rea- 


have a 


Your Customer Must Know You 
You. We, like other manufacturers, have a very 
son for wanting the public to know the all-important part 
the stationer plays in the business world. You represent the 
manufacturers at the point-of-sale, naturally their 
success is in direct proportion to your own success. Realiz- 
ing that the stationer is an important cog in the success of 
our own business, we have for years made him the keynote 
of our national advertising. Her2 are a few of the mes- 
sages we have sent to the public over the past years: “Ask 
Your Stationer,” “Say ‘Mongol’ to Your Stationer.” “Let 
Your Stationer Advise.” “That Yours is an 
Expert.” “He Serves You Well”... and many others. 

He Also Serves. Neither the American 
that World War II 
myriad supplies and 
patriotic stationers 


real 


and 


Stationer of 


The Stationer 
people nor the Government 
could not be conducted without the 
vital services furnished by the loyal, 
of America. Now, we are most happy and proud to present 
a brand new program conceived to acquaint the public 
with the varied, useful and valuable functions and services 
you are qualified to perform. Functions and services that 
save businesses time and money and increase the efficiency 
of office personnel. This new campaign is spearheaded by a 


reaiize 


(Turn to page 128, plea e) 
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YOUR CUSTOMER MUST 


KNOW YOU. nosoaren 
«, ADVERTISING | 
«EVERYTHING | | \ \ c= | 





> 
w 
© 
| 
= 
~< 
S 












OFFICE APPLIANCES, 











Business 
B.C. Allen Machines 
BM, GIVE You 

| 


PROMPT DELIVERY 
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R.C.Allen Business Machines: lac. 


680 FRONT STREET, N.W., GRAND RAPIDS 4, MICHIGAN 


r authorized R. C. Allen Sales and Service, consult the yellow pages of your telephone directory. 


The only company which offers the independent dealer a full line of 


ADDING MACHINES © CALCULATORS © BOOKKEEPING MACHINES © CASH REGISTERS — 
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CANADIAN NEWS NOTES 
S. J. Luddington, Correspondent 


The Atomic Duplicating Service, 392 Bay St., Toronto, 
recently lost its suit seeking $4,820 damages from Sam 
Buchin, its former landlord, as the result of the building 
occupied by the firm at 101 Church St., Toronto, collaps- 
ing in August, 1947. The plaintiffs claimed the building 
collapsed because Buchin failed to keep it in repair. 

A counter-claim was made by Mr. Buchin for $17,000 
damages caused, he claimed, by heavy stocks and ma 
chinery in the building, forcing the structure to collapse 

In his summation, Justice Schroeder explained that the 
premises were taken by the plaintiffs as they found them 
and they exacted no guarantee from the landlord as to the 
conditions and soundness of the structure 

Warehouse manager for the firm of Warwick Bros. & 
Rutter, Ltd., manufacturing stationers, 401 King St. W., 
Toronto, James Blair Fraser, died recently at the Toronto 
Western Hospital. He was 68 years of age and had been in 
declining health for several months. 

Born in Toronto, Mr. Fraser had been with Warwick 
Bros. & Rutter since his youth and had been associated 
with the firm for 51 years. He travelled for 35 years be 
fore being appointed manager of warehouse. In his 
youth he was well known as a runner, winning the cham 
pionship for the 100-yard dash against Alfie Shrubb, noted 
runner, and for several seasons played basketball with the 
Y.M.C.A. team. He attended McCaul Street Methodist 
Church, prior to moving to Long Branch 27 years ago. 

Unmarried, Mr. Fraser is survived by a brother, John 
H. Fraser, with whom he made his home 


the 


Sydney Alfred Evis, president of the well-known general 
and office stationery firm of Stainton & Evis, Ltd., 30 
Adelaide St. W., Toronto, died recently at the Western 
Hospital, Toronto, following a lengthy illness. He was 64. 

Mr, Evis was widely known and popular throughout the 
stationery trade in Toronto and elsewhere, and had been 
in business since 1919, when, with the late W. H. Stainton, 
they founded the stationery firm bearing their name. 

Surviving are his widow, the former Wya L. Bromley; 
a son, Frederick Allen Evis; two grandchildren, Brian R. 
J. Evis and Cheryl L. Evis; three sisters, Mrs. S. Lotimer, 
Miss Aimie Evis and Miss Ella Evis; and three brothers, 
William G. Evis, Allan A. Evis and Edward B. Evis. 


* o * 


Alexander Mayes Duncan, nearly 30 years stock 
keeper at the plant of Barber-Ellis Co., Ltd., manufactur- 
ing stationers, Brantford, Ont., died recently at his home, 


56 East Ave., Brantford. Mr. Duncan, who was born at 


for 
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Nether 


Surviving 





Pratis, 
35 years ago 
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J Due to schedule upsets following printing difficulties attendant upon 
‘| labor troubles, the London Letter did not arrive in time this month. 
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Fife, Scotland, moved to Brantford nearly 


(Turn to page 
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all living in 


GENERAL VIEWS AT BRITISH INDUSTRIES FAIR 


HELD AT OLYMPIA, LONDON, 


IN MAY, 


1948 


(Story appeared on page 96, June-July issue 
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MP (0U8 GOLDEN OPPORTUNITY FOR EXTRA PROFITS 







REQUISITIONS 


E- 


Sort-O Mat 


What “Y and E” Sort-0-Mat Does: 








Every business must sort or group 
papers of all kinds into order before 
they can go to work on them. “Y and 
E’’ Sort-O-Mat does this job quickly, 
accurately—and with minimum cler- 
ical cost. 


Why “Y and E” Sort-0-Mat Offers 
You a Golden Opportunity: 


1. Plenty of prospects. Most businesses do 
not know how much a Sort-O-Mat can help 
them. Every business man will listen when 


you offer to save him time and money. 
CORRESPONDENCE 


2. A trial sells Sort-O-Mat. You can back 
up your sales claims with a trial. Sort-O-Mat 


“A saves so much time it will sell itself. 
VOUCHERS 





REPORTS 


3. Sell one Sort-O-Mat and you sell two 
or more. Our sales records show that once a 
business uses a Sort-O-Mat to save time, they 
find other time saving uses and order more 
Sort-O-Mats. ; 


4. Sort-O-Mat opens the door for you 
h paper goss from confusion —to sell the supplies that go with it, and to sell 
systematic order in 4/2 seconds. other office supplies and equipment. 


“ ~ 
ae 
oli 
ji 


Write today for “Y and E” Sort-O-Mat selling folders. Take this golden opportunity for extra profits. 
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SOUTHERN CALIFORNIA OMDA HOLDS 
FIRST SPECIAL SUMMER CONVENTION 
convention sponsored by the 


The first annual summe1 
recently-organized Southern California Office Machine 
Dealers Association, held in the Biltmore Hotel, Los 


at the evening 


luncheon of 127. 
California Adding 
Angeles, president, presided. 

of the program which followed 
operational course pre 


Angeles, June 11, showed an attendance 
banquet of 230 and at the noor 

Gordon E. Miller of 
Machine Company, Los 

The two main feature 
the noon luncheon was a 
sented through the courtesy of the Pacific Telephone and 


the Souther 


té le phone 


Telegraph Company, with Miss Ann McGuire in charge, 
and an address by Charles Krause of New York, legal 
counsel for the National Office Machine Dealers Associa 
tion, who discussed the new Fair Trade Practice Rules. 


The object of the telephone operational course, includ 
ing the use of an illustrative 

the proper, as well as the improper, use of the telephone 
in the conduct of business. It was well received and gen 
erally commented upon as truly instructive. 


oving picture, was to show 


Talks On Trade Act 

Mr. Krause in his talk placed emphasis on the fact that 
the New Fair Trade Practice Rules are in pamphlet forn 
so that every dealer may have a specific copy of the law in 
front of him at all times. The pointed out that 
false advertising and gross misrepresentation have always 
been against the law but that many dealers have been in the 
past unwitting violators of such 
have been intentional violators. 
the fact than an innocent violation by 
in many instances reflected upon 


speaker 


law while, of course, some 
He made a strong point of 
a rood dealer had 


numerous other good 


dealers. A pamphlet like the one now available would have 





4 





been a guide against such unfortunate practices. 

Mr. Krause said he believed the publication of the Fair 
Trade Practice Rules to be one of the outstanding achieve- 
ments of industry in recent years. 

The formal features of the program were followed by a 
question-and-answer period. This phase of the program 
brought out the fact that the trade rules are not supposed 
to be hard and fast but are intended to set standards for 
the protection of legitimate dealers. 

Introduced at the luncheon program were John Romano, 
president of the Northern California Office Machine Deal- 
ers Association; Ed Peck, Oakland, past president of the 
Northern California Office Machine Dealers Association; 
and I. R. Ritchie, president of NOMDA. Mr. Ritchie was a 
guest of the convention, coming through the special invita- 
tion of President Miller. 

The evening banquet held in the Biltmore Bowl] had a 
larger attendance than the noon luncheon because of the 
presence of the ladies who earlier in the day had been 
taken on a tour of a large moving picture studio. 

C. Elmer Anderson of the Anderson Typewriter Com- 
pany, Pasadena, Long Beach and Glendale, acted as toast- 
master. The charter was presented to the Southern Cali- 
fornia Office Machine Dealers Association by President 
Ritchie. President Miller also gave a short address. 

An especially large number of prizes were given, the 
total amounting to about $1,000 in value. A unique and 
laudable feature of the awarding of these prizes occurred 
John A. Ogden of the Ogden Office Machine Com- 
pany put up a portable typewriter that he had won to be 
sold at auction, the money to go into the Association’s gen- 
eral fund. Bidding was spirited and the machine sold at a 


when 


high figure. 


A complete list of the donors of prizes follows: The 


hi. ais a 


SUMMER CONVENTION LUNCHEON, S. CALIF. OFFICE MACHINE DEALERS ASSN., BILTMORE 


HOTEL, LOS ANGELES, JUNE 11. APPROXIMATELY TWICE THIS NUMBER ATTENDED THE DINNER 
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WHAT YOU SHOULD KNOW ABOUT 





Obviously, the successful operation of a stapling 
machine depends as much on the quality of the 
Staples used as it does on the machine itself. For 
that reason the dealer cannot be too careful in 
selecting a Staple he can conscientiously recom- 


mend to his customers. 


In the production of Ace Staples only premium 
quality wire is used, absolutely uniform in size, 
strength and temper. Long ago Ace Engineers de- 
veloped a process which give Ace Staples the exact 
degree of hardness and rigidity needed to insure 
greater tensile, penetrating strength. 


DEALERS! When your customers need staples suggest ACE 
the finest and most satisfactory Staple ever made for 
ANY Stapling Machine. 


SOLD BY DEALERS EXCLUSIVELY 


ACELINER 
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ACE FASTENER CORPORATION + 3415 NORTH ASHLAND AVENUE 
IN CANADA © ACE FASTENER (CANADA) LTD. 504 ST. LAWRENCE BLVD, MONTREAL 
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Gonco Manufacturing Company, the Royal Typewriter 
Company, H. H. Saunders and Son, Remington Rand, Inc., 
Robert Picou, the Lighting Adding Machine Company, Inc., 
the Underwood Corporation, the Southern California Ad- 
ding Machine Company, and the E. L. Soister Company. 

The more formal features of the evening program were 
followed by a floor show and dancing.—J ET 


OFFICE FURNITURE DANCE TO PRECEDE NSA 
The Office Furniture Association of Chicago has an- 


nounced that it will hold a dinner dance prior to the NSA 
convention in Chicago. 

This social event will be held on Saturday, September 
25, at 7 P.M. at the Furniture Club of America in the 
American Furniture Mart. Ed Tyre of Meade & Wheeler 
is in charge of arrangements. 


= 


CONNECTECUT STATIONERS HOLD OUTING 

The Connecticut Valley Stationers Association held their 
annual outing on June 24 at the Avon Country Club, Avon, 
Conn., a few miles out of Hartford. This year’s outing was 
a conspicuous success due, no doubt, to the presence of 
wives and sweethearts. About 100 were present, a new 
high for attendance. 

After days and days of rain, June 24 turned out to be one 
f those hot, sunshiny days — ideal for both outdoor and 
ndoor recreation. While the majority of the group set 
out upon the long trek over a championship golf course, the 
ladies joined the less athletically inclined males upon the 
beautiful veranda or at card games on the lawn. 

Out on the golf course it was decidedly hot. So was the 
competition because there was a match on between repre- 
sentatives of the Boston Stationers Association, Connecti- 


LK 2 





CONNECTICUT VALLEY STATIONERS’ OUTING. AVON C. C., AVON, CONN., JUNE 24 


J. Ed Conlon, Rockwell-Barnes Co.; Chic Burt, Burt & Dell, Hart- 
ford, Conn.; Tom Stonhouse, Jr.; Burton Knust, Burt & Dell. 
Mrs. Bengston, Mrs. Thomas, Mrs. Akin, Mrs. Yates, Mrs 
Mrs. Wilson and Mrs. Fitzgerald 
Charles Weitzman, Springfield Office Supply Co., Springfield, 
Mass.; Harry Tehan, Jr., Sainberg & Co.; Inc.; Frank Valleau, Wil- 
son Jones Co. 
H. B. Van Dorn III, guest; Bob Alben, Hampshire Paper Co.; Fred 
T. Bowes, Eagle Pencil Co 
J. F. Kennedy, Trussell Mfg. Co.; Walter Moore, Yale Co-op, New 
Haven. Conn.; W. F. Kobera, Jr., Carter's Ink Co 
Charles F. Crowley, Adams, Cushing & Foster, Inc.; Gerry Mc 
Manus, Industrial Tape Corp.; A. S. Cook, A. S. Hyland & Com- 
pany, Fitchburg, Mass. 
Julian C. Shoor, Plimptons’, Inc., Hartford, Conn.; Mike O’Hanian, 
Wilson Jones Co.; Ben Willander, Thomas Groom & Co., Inc., Bos- 
ton, Mass. 
George Burns, Bainbridge, Kimpton & Haupt, Inc.; Hy Hooper, 
Hall Brothers, Inc.; Garry Dell, Burt & Dell, Hartford, Conn.; J. B 
White, Adams, Cushing & Foster 

. Ed Polmatier, Conklin School & Office Supply Co., Springfield, 
Mass.; Courtney F. Bird, M. T. Bird & Company, Inc., (governor 
Region 1, NSA), Boston, Mass.; D. Howarth, Industrial Tape Corp 
Mr. and Mrs. R. M. Thompson, H. R. Bengston and W. G. Pope, 
all Adkins Pig. Co., New Britain, Conn 
Howard Foss, guest; Everett Scanlon, Plimpfons’, Inc., 


Dell, 


Hartford, 
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Conn.; J. H. Kelly, W. A. Sheaffer Pen Co.; Jack Wilson, Ester- 
brook Pen Co. 

Morton Werksman, Morton Werksman & Co.; Arthur S. Johnson, 
Johnson's Bookstore, Springfield, Mass.; Dave Abrahamson, 
Plimpton's, Inc., Hartford, Conn.; Bill Freeman, Dennison Mfg. Co. 
Dale Brown, A. S. Hyland & Co., Fitchburg, Mass.; John Dwyer, 
manufacturers’ representative; Mike Ondusko, Yale Co-op, New 
Haven, Conn. 

Ted Hargen, Yawman and Erbe Mfg. Co.; Tom Coughlin, Yale 
Co-op, New Haven, Conn.; James T. Towhill, James T. Towhill 
Co., Boston, Mass. 

M. K. Stoll, Industrial Tape Corp.; Pete Akin, Acco Products, Inc.; 
Bud Fisher, Plimptons’, Inc., Hartford, Conn.; Bob Brennan, Indus- 
trial Tape Corp. 

Charles E. Conger, Trussell Mfg. Co.; James E. Feeley, Springfield 
Office Supply Co.; Springfield, Mass.; F. Sattler, John F. Molloy, 
Meriden, Conn.; Harry Ferry, National Blank Book Co. 

H. B. Van Dorn, Joseph Dixon Crucible Co.; Fred Thomas, Denni- 
son Mfg. Co.; John Brown, Joseph Dixon Crucible Co.; Tom Ston- 
house. 

William S. Blech, The Gustave Fischer Co., Hartford, Conn.; John 
D. Horne, Eberhard Faber Pencil Co.; Harold Stall, The Gustave 
Fischer Co., Hartford, Conn.; Elliott Wentworth, Rust Craft Pub- 
lishers. 

Miss Kennedy, Mrs. Tehan, Mrs. Valleau and Mrs. Moore 

Mr. and Mrs. Elmer W. Pape, Adkins Pig. Co., New Britain, Conn. 
Mrs. Kelly, Mrs. Stonhouse, Sr., Mrz. Stonhouse, Jr., Mrs. Kennedy 
and Mrs. Kobera. 
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bits CELL-U-SEAL provides protection for 
the tab and clear across the top of the guide 
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Like the Chain and 


lis Weakest Link 


What is CELL-U-SEAL? 


CELL-U-SEAL is an exclusive method developed by Wie 
for treating the upper portion of printed guides to give 
them strength and toughness. The process causes pen- 
etration of cellulose right into the stock, sealing top and 
end edges as well. CELL-U-SEAL provides a glass-like ap- 
pearance, but is pliable and will not .chip or peel off. 


















CELL-U-SEAL pays off with 


more profit to dealers and 


with more value to the users. 


Wide-a-wake dealers suggest 


it every time in place of plain, 


unprotected indexes. Be sure 


that you suggest CELL-U-SEAL 


to your customers. 


Naw 


The Weis Manufacturing Company 
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¥Yors 18: The Weis Mfg. Co., 54-56 Franklin St 
Bosten 10: Adama, Cushing & Foster 
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eut Valley Stationers Association and the New England 
Travelers Club. The Travelers’ team proved to be just too 
much for the other teams and they emerged victorious, 
taking home the coveted “Nutmeg Trophy.” The winning 

am was posed of Dave Howarth, captain, Industrial 
Tape Corporat Ted Hargen, Yawman & Erbe Manu- 
; y; John B. Dwyer, manufacturers’ rep- 
O’Hanian, Wilson Jones Company; and 
nison Manufacturing Company. 

ndivid scoring, all hats were doffed to Ed 
olmatier, ‘ klin School & Office Supply Company, 

rfield, M who outscorched the weather by bring- 
ng home a blistering 73 — a neat trick by any man on any 
Eberhard Faber Pencil Company, 
ran off with the net honors for the day. 

Just to ] e weather was consistent, before the last 
iged to complete their rounds the rains 
mpened the earth but not the spirits of 
this conge! vd which had been greatly increased by 
embers, guests and their ladies who appeared for the 


i) rnorne, 


The dinner was very delectable and served without too 
much delay, considering the roving instincts of most of the 
diners. And there were those whose vocal chords received 
a real workout with barber shop quartette harmony and 
community singing. It was a happy, frolicking crowd out 
for fun and they had it. And after dinner came dancing. 

This was a successful outing — one which those who at- 
tended will long remember. 





NEW YORK OMDA HONORS “TOM” DEWITT 

About 150 members, their wives and guests assembled to 
pay honor to Thomas D. DeWitt, L. C. Smith & Corona 
Typewriters, Inc., at the annual dinner and spring social 
get-together party of the Office Machine Dealers Associa- 
tion of New York, Inc., on Tuesday evening, June 15, in 
the Georgian Room of the Pennsylvania Hotel, New York, 
N.-¥ 

The festivities were conducted by President John A. 
LaHiff, J. E. Albright & Company, New York, N. Y., who, 
at the close of a delicious chicken dinner, on behalf of the 





N. = OMDA SPRING SOCIAL, PENNSYLVANIA HOTEL, JUNE 15 


(Phe ourtesy Frank Nemzer, Nemzer Typewriter Exchange, Brookiyn, N.Y.) 


Anna O. Bogdanffy, Long Island Adding Machine & 
Typewrifer Co., L. L, N. ¥.; Nick Fucci, Business Machines, Inc., 
N. Y.; Joseph Cohen, Cohen Typewriter Co., N. Y.; Miss Julia 
Klein, L. C. Smith-Corona Typewriters, Inc.; Mrs. Murray Diamond; 
Thomas D. DeWitt, L. C. Smith-Corona Typewrifers, Inc.; Mrs. 
Marion M. Farrell, Connecticut National Typewriter Co., Hartford, 
Conn.; Reuben H. Jaskow, Batlin & Harowitz, Bronx, N. Y.; Mrs 
Jessie I. Taylor, Globe Typewriter & Adding Machine Co., Inc., 
N. Y.; John A. LaHiff, J. E. Albright & Co., N. Y. 

2. Joseph Cohen, Cohen Typewriter Co.; John A. LaHiff, J. E. Albright 
& Co., president OMDA of New York, Inc.; Thomas D. DeWitt, L. C 
Smith & Corona Typewriters, Inc., guest of honor. 

3. Seated: Thomas D. DeWitt, Jessie I. Taylor, Globe Typewriter & 
Adding Machine Co., Inc., and John A. LaHiff. Standing: Wm 
Albright, J. E. Albright & Co., and Joseph Cohen. 

4. Sitting: Miss D. R. Williams and Edward Staats, Ames Supply Co.; 


1. Left to right 
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Theodore R. Patton, Patton Typewriter Exchange, Mineola, L. L., 
N. Y.; Mrs. D. R. Ames, Ames Supply Co.; Edward Stoll, Dobke 
Typewriter Exchange, Jersey City, N. J. Standing: Mrs. Sally Bills, 
Nick Fucci, Business Machines, Inc., N. Y.; Mrs. E. Stoll; Bud Bills, 
Ames Supply Co. 

5. Some of.the members of the Ladies’ NOMDA convention commil- 
tee. Sitting: Mrs. Harry Ritchie, Mrs. Irving R. Ritchie, Mrs. Jessie 
I. Taylor and Mrs. Samuel Singer. Standing: Miss Norine Gresham, 
Mrs. Samuel Stein, Mrs. R. H. Jaskow, Mrs. Dave Silvers, Mrs 
Arthur Taylor and Mrs. Edward Stoll. 

6. Seated: Miss Norine Gresham, secretary to Harry Ritchie; Harry 
Ritchie, Typewriter Distributors, Inc.; Mrs. Harry Ritchie, Mrs. Irv- 
ing R. Ritchie and John L. Gallup, OFFICE APPLIANCES. Standing: 
William Barrow, International Office Appliances, Inc.; Mrs. William 
Barrow and Kenneth Ritchie, son of Irving R. Ritchie, Typewriter 
Distributors, Inc., N. Y. 
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association, thanked George Purvin, Superior Typewriter 
Company, New York, N. Y., chairman of the entertainment 
committee, for the fine job he and his committee had done. 
He then extended a cordial welcome and expressed the 
hope that an enjoyable evening would be had by all present. 

Observing that since the guest of honor was host at the 
charter meeting 19 years ago and that a number of the 
original members of the association were present, he pro- 
ceeded to introduce them. They were: Murray Diamond, 
American Typewriter & Adding Machine Company; I. 
Rubin, Eagle Office Equipment Company; Jessie I. Taylor, 
Globe Typewriter and Adding Machine Company, Inc.; 
Leslie D. Elmer, formerly of the Economy Typewriter 
Service Corporation; Peter Carroll, formerly of the Globe 


Typewriter & Adding Machine Company, Inc.; Ben A. 
Engel, International Typewriter Exchange; Ted Schafer, 
United Typewriter Company; J. R. Teeter, Wholesale 
Typewriter Company; William Purvin, Superior Type- 
writer Company; Marcus Horowitz, Regal Typewriter 


Company; Joseph Galland, Liberty Typewriter Exchange 
Machine Division, L. C. Smith-Corona Typewriters, Inc.; 
William Albright, J. E. Albright Company; and Joseph 
Cohen, Cohen Typewriter Company, all of New York, N. Y. 

In introducing the last two guests, president LaHiff 
informed his listeners that Mr. Albright was the associa 
tion’s first secretary and Mr. Cohen its first vice-president. 
Mr. Cohen declared that he was gratified to see the re 
markable progress made by the association during its 19- 
year history. He noted improve dealer relation- 
ship and trade ethics due to association work. 

On behalf of the associatio then presented to the 
guest of honor, “Tom” DeWitt, a beautifully engraved 
testimonial plaque. 


ments 1n 
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He was followed by Philip W. Kurz, Remington Rand, 
Inc., who presented “Tom” with a handsome Parker 
fountain pen and pencil set as a taken of esteem from Rem- 
ington Rand, Inc., Underwood Corporation and Royal 
Typewriter Company. Mr. Kurz remarked that he 
happy to honor one of the association’s charter members 
who has done so much for the welfare of the association. 
Miss Julia Diamond, L. C. Smith-Corona Typewriters, Inc., 
then presented Mr. DeWitt with a beautiful combination 
cigarette case and lighter from the members of his office 


was 


force. 


brief 


Mr. DeWitt, in acknowledging the gifts, gave 
sketch of the many pleasant years he has spent in the 
typewriter business and thanked his many friends and 


associates for the honor they had accorded him. 

President LaHiff then read telegrams of regret at not 
being able to attend the affairs and extending best wishes 
for an enjoyable evening from Irving R. Ritchie, Type- 
writer Distributors, Inc., president of NOMDA, and Coun- 
sel Charles F. Krause; James P. Ward, Shipman-Ward 
Manufacturing Company; and Ted Conger, formerly with 
L. C. Smith-Corona Typewriters, Inc. 


GLTC FINDS FUN IN ROLLING GREEN GOLF 

A short downpour which sent them scurrying to shelter 
on the first nine couldn’t dampen the spirits of the Great 
Lakes Travelers Club golfers as they battled par on Roll- 
ing Green Country Club northwest of Chicago, June 18. 
The sun broke through the clouds and good weather 
finally prevailed although par usually didn’t. It was a 
day climaxed by an enjoyable dinner and good fellowship 


in the luxurious surroundings of the country club. 





IN QUEST OF PAR AT ROLLING GREEN JUNE 18 


1. Parle Cooley, Bates Mfg. Co.; Frank Cooper, Codo Mig. Corp.; 
J. B. Lynch, Browne-Morse Co. 

2. Elmer Long, Stevens, Maloney & Co.; Bill Boyd, Acco Products, 
Inc.; Jerry Johnson, Chandler's, Evanston, Ill.; Harry Balch, 
Quality Park Envelope Co 

3. Roscoe Benge, Codo Mfg. Corp.; B. J. Powell, A. W. Faber-Castell 
Pencil Co.; Ted Bowman, Graver-Dearborn Corp.; Russell Mott, 
Mott Duplicator & Supply Co 

4. Brown Hardison, Modern Stationer; 
Castell Pencil Co. 

5. A. M. Allen, American Pencil Co.; 
Doarborn Corp.; B. Rossman, United Air 
Remington Rand, Inc. 

6. Elmer Krumwiede, Elmer Krumwiede & Associates; Joe Domanski, 
Horder’s, Inc.; Ed Williamson, Elmer Krumwiede & Associates. 

7. J. B. Krom, guest; Hy Linden, Ace Fastener Corp.; Jack Zlystra 
guest; J. B. Lynch, Browne-Morse Co 


Ralph Maneval, A. W. Faber- 


Wallie Glassman, 
Lines; Milt Hemman, 
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Graver- 


8. Maynard Westring, Mid-City Stationers, Inc., Rockford, Ill.; Henry 
Brandt, Maywood Typewriter & Office Supply Co., Maywood, 
Ill.; C. W. Clemen, G. J. Aigner & Co.; John K. Robinson, Elmer 
Krumwiede & Associates. 

9. Ken Todd, Bainbridge, Kimpton & Haupt, Inc.; A. J. Hedman, 
Utility Supply Co., Gerdon Kickels, C. L. Barkley & Co.; Harold 
Nelson, Just & Son; Frank Giuntini, Utility Supply Co 

10. Tony Peters, Horder's, Inc.; Harry Rafferty and Jim McLaughlin, 
Industrial Tape Corp.; George Maines, A. C. McClurg Co. 

11. Russell E. Ragan, American Pad & Paper Co.; A. Kutok, Chand- 
ler‘s, Evanston, Ill.; Robert Reynell, Oxford Filing Supply Co.; 
Jim Petrak, Just & Son. 

12. B. Kosnich, Goldblatt's; Herb Johnston, Ace Fastener Corp.; Ken 
Reister and R. L. Sheppard, Minnesota Mining & Mig. Co. 

13. Norbert Burgess, Sanford Ink Co.; John Amato, Sears, Roebuck & 
Co.; Roy Skibbe, Victor Safe & Equipment Co.; N. F. Bickel, 
Sanford Ink Co 
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a EIRENE or oore 


These three trade marks link you 








to along chain of sales and profits! 


@ There's a big plus for you in your dealership in Art 
Metal, Postindex and Wabash—the three names that mean 
greater office efficiency and economy. In addition to mak- 
ing more | sales—you are able to offer your customers 


products services that open the way to continued 


nd profits 


repeat sales 


At the san 


costs ncre 


you offer products and services that cut 


iency and furnish better business controls 


1SEE*99MG 


Art Metal 


“Our 60th Anniversary” 


kg - 
Legume 
We. 





to every type of business . . . manufacturing, wholesaling, 
retailing, professional and many others. 

More than 60 years of research and engineering are behind 
these trade marks . . . 60 years in which Art Metal 
Construction Company has pointed the way in helping 
dealers increase sales and build profits through better office 
equipment and record control systems and supplies. 


Art Metal Construction Co., Jamestown, N. Y. 






POSTINDEX VISIBLE 
INDEX EQUIPMENT 





ART METAL 
STEEL 
OFFICE EQUIPMENT 


FILING SUPPLIES 


















Another such affair is on the club calendar for August 
17 at Olympia Fields with Ken Henderson, Carter’s Ink 
Company, as chairman. 

Presentation of the spoils of war was a highlight at 
the evening dinner, presided over by President J. B. 
Lynch, Browne-Morse Company, who called on Chairman 
Norbert Burgess, Sanford Ink Company, the day’s chair- 
man, to shepherd this loot division. Nearly 100 were 
present for the dinner and many of the golfers received 
prizes awarded under the Peoria handicap system and 
through a blind bogey conducted by the club professional. 

Taking a bow were members of the golf committee in 
cluding Harry Balch, Quality Park Envelope Company, in 
charge of arrangements; N. F. Bickell, Sanford Ink Com- 
pany, prizes; Robert Reynell, Oxford Filing Supply Com- 
pany, prizes; and Brown Hardison, Modern Stationer, 
tickets. 

First came the blind bogey prize distribution with Joe 
Domanski, Horder’s, Inc., taking first honors, pushed by 
Bill Boyd, Acco Products, Inc., and Roscoe Benge, Codo 
Manufacturing Corporation. 

J. Stuerke, Jr., Rogers Loose Leaf Company, carried off 
low gross honors for the day with his sparkling 78. First 
low net honors were annexed by J. K. Robinson, Elmer 


Krumwiede & Associates, who shot 95 and whittled it 
to 71 with handicap. Next in line for low net were Tony 


Peters, Horder’s, Inc., and Ray Achtner, Office Stationery 
& Equipment Company, with 72 each. 

Elmer Krumwiede, Elmer Krumwiede & Associates, 
and Gordon Kickels, C. L. Barkley Company, had a private 
contest in driving, with Elmer—who hits a golf ball with 
all the energy he displays in tossing a bowling ball 
emerging as the winner. 


NEW YORK DEALERS HOLD OUTING 
About 60 members, their wives and guests attended the 
second meet of a series of five in oo ninth annual golf 
tournament for the championship of the Office Equipment 
Dealers of New York, N.Y., held on Thursday, June 24, 


at the Gedney Golf Club, White Plains, N.Y. 
In the late afternon, tired, wilted and hungry, partici- 
pants were refreshed with cold showers followed by a 


delicious steak dinner at 7 P.M. in the main dining room. 
John E. Mossman, Desks, Inc., New York, N.Y., chairman 
of the golf committee, expressed the hope that a fine day’s 
sport was had by all. He then called upon President Jack 


N. Y. OFFICE EQUIPMENT DEALERS’ GOLF OUTING, 
GEDNEY GOLF CLUB, WHITE PLAINS. N. Y., JUNE 24 

1. Jack Schwander, Desks, Inc., New York, N. Y.; Philip Dameo, Se- 
curity Steel Equipment Corp.; John E. Mossman, Desks, Inc., N. Y., 
N. Y.; Bill Wood Jr., W. B. Wood Company, Newark, N. J. 

2. H. Lauzon, H. Lauzon, Teaneck, N. J.; Semon Nemlich, Bernard H. 
Nemlich and Joe Lauzon, all Regan Furniture Corp., N. Y., N. Y. 

3. Alex Burkhardt, Victor Safe & Equipment Co.; George A. Howland, 
All-Steel Equipment, Inc.; Joe Develin, Metwood Office Equipment 
Corp.; Marty R. Lindroth, Macey-Fowler, Inc., N. Y., N. Y. 

4. Martin Doyle, Desks, Inc., N. Y., N. Y.; Bob Hayward, Macey- 
Fowler, Inc., N. Y., N. Y.; Sam Katz, Art Steel Sales Corp.; Joe 
Weiner, David Kramer, Inc., N. Y., N. ¥ 

5. R. J. Berry, Berry, Dickie & Stettler, Inc., N. Y., N.Y.; Bob Fowler, 
Macey-Fowler, Inc., N. Y., N. Y.; Harvey Bright, Bright Chair Co.; 
Adam J. Andrasick, Macey-Fowler, Inc., N. Y., N. Y 

6. James Wray, brother of George B. Wray; Joe Galen, Peerless Steel 
Equipment Co.; Leo Kammerer, Clark & Gibby, Inc., N. Y., N. Y.; 
S. J. Raymond, Alessi Bros.; George B. Wray, manufacturers’ rep- 
resentative. 

7. George A. Howland, All-Steel Equipment, Inc.; Fred Stobel, Clark 
& Gibby, Inc., N. Y., N. Y.; R. B. Booth, The Leopold Co.; Tim 
Gardner, guest of Ted Patton; Ted Patton, Patton Typewriter Co., 
Mineola, L. I., N. Y. 

8. Max Sandler, Charles S. Nathan, Inc., N. Y., N. ¥.; Morris Golden, 
Business Furnifure Co., Philadelphia, Pa.; Nat Plaine, Columbia 
Steel Equipment Co.; Nat Dallek, Dallek-Desks, N. Y., N. Y.; Sey- 
mour Nathan, Charles S. Nathan, Inc., New York, N. Y. 

9. Francis LaCorte, Security Steel Equipment Corp.; Angus Gordon, 
Charles J. Lane Co., New York, N. Y.; Monroe Lakow, Lakow 
Bros., New York, N. Y¥Y.; Howard Sanders, Stationers & Publishers 
Board of Trade. 

10. Herman Lakow, Lakow Bros., New York, N. Y.; Dale McKnight, 
Lackawanna Leather Co.; A. Bright, Bright Chair Co.; Jack F 
Emhardt, Columbia Steel Equipment Co 
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Salesmen 


for YOU 


HERE 


Every dealer wants more of the prestige 
created through advertising. Here is one 
practical way in which to achieve it— 
WITHOUT COST. Sell the MONARCH 
BRAND Quality Paper Fastening Devices 
in YOUR OWN Special IMPRINT BOXES. 


Reorders flow in to you naturally. 


You can have your Own Imprint Package 
WITHOUT CHARGE by merely ordering 
a minimum quantity of staples, clips or pins. 
The minimum quantity is: STAPLES—200 
boxes; CLIPS—!00,000 of a single size; 
PINS—100 pounds of one type. Stock 
your shelves with quality products in eye- 
compelling packages, imprinted with your 
NAME, ADDRESS and PHONE NUMBER. 
Boxes for staples and pins available in a variety of 
colors. Remember—you can sell your firm name 
WITHOUT ANY EXTRA CHARGE if you buy a 
minimum quantity of STANDARD Staples, Clips 
and Pins. Your requirements of brass fasteners, 
thumb tacks and industrial type staples can also be 
supplied 

Write for samples and price list 


VAIL MANUFACTURING COMPANY 


900 EAST 95th ST., CHICAGO 19, ILL. 
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Schwander, Desks, Inc., New York, N.Y., 
hearty welcome to the ladies present. Mr. 
introduced Howard Sanders, Stationers 
Board of Trade, who declared he 
sport, 

He then announced the winners of the golf awards as 
follows: 


who extended a 
Mossman then 
and Publishers 
had enjoyed a fine day’s 


Low gross—S. J. Raymond, Alessi Brothers, New York, 
N.Y. 

Runner up—Philip Dameo, Security Steel Equipment 
Corporation. 

Tied for low net—Jack F. Emhardt, Columbia Steel 
Equipment Company, and Angus Gordon, Charles J. Lane 


Company, New York, N.Y. 
Runner up—Leo Kammerer, Clark & Gibby, Inc., New 
York, N.Y. 


Kickers’ handicap—Marty R. Lindroth, Macey-Fowler, 
Inc., New York, N.Y. 

Non-players’ awards—Sam Nemlich and Fred Sorenson, 
both of Regan Furniture Corporation, New York, N.Y. 

Ladies awards—Mrs. S. Nemlich, wife of Sam Nemlich, 
and Mrs. M. Golden, wife of Morris Golden, Business Fur- 
niture Company, Philadelphia, Pa. 

STATIONER GOLFERS HOLD LADIES DAY 

If ever there was a day to discourage even the dyed-in- 
the-wool variety of golfer, June 22 was that day. Yet, it 
was Ladies Day for the Stationers Golf Association of New 
York and the scene was the magnificent Westchester Coun- 
try Club so there were 





a surprising number of members, 
guests and ladies who were present for the luncheon in the 
Sports House at 12 noon. 





LADIES’ DAY, STATIONERS’ GOLF ASSN. OF N. Y., WESTCHESTER C. C., JUNE 22 


1. G. F. Griffiths, Noesting Pin Ticket Co.; Mrs. E. T. McIntyre; R. L 
Nevin and E. T. McIntyre, Defiance Sales Corp 

@. A. J. Schlossberg, Perry Printing & Staty. Co., New York, N. Y.; 
Martin M. Moldow, manufacturers’ representative 

3. J. B. Kemp, Jr., Ever Ready Calendar Mfg. Co.; William Linden- 
berger, Natienal Blank Book Co.; Ed Jensen, Noesting Pin Ticket 
Co. 

4. Sid Hall, guest; Leon Myers, Premier Supply Corp.; E. G. Geehring, 
American Paper Goods Co.; Irving Myers, Premier Supply Corp. 

5. Max Dreyer, American Colortype Co.; George Nicklaus, National 
Blank Book Co.; F. W. Callahan, J. C. Blair Co.; Henry Bowman, 
American Pencil Co. 

6. M. H. Chute, Bainbridge Kimpton & Haupt, Inc.; Harry Cox, 
Thomas H. Cox & Son, Newark, N. J.; F. G. Steinhilber, Geyers 
Publications; W. F. Vallely, quest 
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7. H. Garfield, Garfield Corp., New York, N. Y.; H. Seelig, Eagle 
Pencil Co.; Lou Lazarus, M. C. Lazarus, Inc., New York, N. Y.; 
Mike Berman, Berman Paper Corp. 

R. A. Weissenborn, National Pencil Co.; S. B. Eigan, guest; S. B. 
Saperstein, guest; Henry Levy, Silver Staty. Corp. 

9. Mr. and Mrs. R. B. Sainberg, Sainberg & Co., Inc.; Mr. and Mrs. 
L. A. Messina, Professional Printing Co. 

10. Frank Craig, Mr. and Mrs. R. A. Kennedy, and Herman Price, all 
Eagle Pencil Co 

11. H. S. Sanders, Stationers & Publishers Board of Trade; Fred G. 
Huber, Eberhard Faber Pencil Co.; Ed Kemp, Ever Ready Calendar 
Mfg. Co.; Walker Hall, W. A. Sheaffer Pen Co 

12. Mr. and Mrs. Henry Maedell, Eagle Pencil Co.; Rosalind Karasik 
and Charles Karasik, Jaclin Staty. Corp 

13. J. Kaye, guest; Max Stuart, Barnes Printing Co.; M. Hixson, Real 
Press, New York, N. Y 
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FACT NO. 1 FOR GREATER FILING EFFICIENCY 


| NEW, IMPROVED Browne-Morse 





EXTENSION SLIDE 


Below: An end view of 
' the new extension slide 
showing the rib forma 
tion which further rein 
: forces the ‘slide and re 
duces friction to. the 
very minimum. 





Greater filing efficiency — always a feature of Browne- 

Morse Steel Files — is never more evident than in the 

new and improved files which today offer greater 

values than any other file on the market. 

Free, easy drawer action is a major reason why Browne-Morse 
Files lighten the filing job. Drawers slide smoothly on newly 
designed extension slides equipped with eight heavy duty 
rollers and two floating rollers per drawer. This ingenious 
combination of rollers insures smooth drawer action, free from 
binding. The solid one-piece construction slide supports the 
heaviest load with ease. 

These are just a few of the many features which make Browne- 
Morse Files the “Buy” for any business office. Back of their 
construction lies over 38 years of experience in manufacturing 
better steel filing equipment, desks and filing supplies. Write 
now for full facts. 


Architects of Efficiency 5 - 
rowne-Morse 


~ (tas 
for America’s Office FILE FACTS [iets 

Get the quick facts on 
Browne-Morse Steel Files — 

ro WD nN e = O rs ra write for Bulletin 5000. Lists features 
and specifications plus a complete table 
of sizes. 

MUSKEGON MICHIGAN 


FOR OVER 37 YEARS, MANUFACTURERS OF HIGH QUALITY FILES, DESKS, 
CHAIRS, FILING SUPPLIES, SAFES, SPECIAL COUNTERS, CABINETS AND OFFICE FORMS 


ad 


— 
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Even on a gloomy, rainy day such as it was, nature’s 
panorama as viewed from the veranda of the club was, as 
always, pleasant. The club, itself, is built upon the highest 
ground in the vicinity and Westchester’s rolling hills 
stretch out for miles in three directions with Long Island 
Sound off to the East. 

While the golfers roamed the damp fairways, there were 
some real hot bridge and gin rummy games going on in 
the lounge of the Sports House where the less athletically 
inclined members of the fair sex tested their skill. 

The afternoon soon slipped by and the golfers joined 
the rest of the party for dinner where prizes for the day’s 
endeavor were awarded as follows: 

In Class A golf, Henry Levy, Silver Stationery Company, 
and Joseph Schlanger, Westshore Envelope Company, tied 
for first. Class B was won by M. P. Berman, Berman 
Paper Corporation. Guest prize was won by S. B. Saper- 
stein. Mrs. S. B. Eigan won the ladies prize. 

In bridge and gin rummy the following captured prizes: 
Mrs. R. L. Nevin, Mrs. W. Lindenberger, Mrs. Harry Cox, 
Mrs. Fred Steinhilber, Mrs. R. A. Weissenborn, Mrs. Sam 


Goltzman, Mrs. D. Klein, and Victor Martin 





mod i \ 


1. George Meinhelder, Aflas Staty. Corp., New York, N. Y.; James 
Treanor, Peerless-Imperial Co., Inc.; Russ Myers, John F. Sarle Co., 
Inc.; Murray Falk, Peeriess-Imperial Co., Inc 

2. Sam Hoffman, L. Hoffman & Co. 

3. Harry Erny, C. Howard Hunt Pen Co.; Joe Gliet, Manhattan Staty 
Co., Inc., New York, N. Y.; H. S. Bradford, American Pad & Paper 
Co.; Ed Healy, Wilson Jones Co 

4. Howard Shoemaker, Eberhard Faber Pencil Co.; G. F. Griffiths, Jr., 
Noesting Pin Ticket Co., Inc.; Max Sonnenberg, Manhattan Staty. 
Co., Inc., New York, N. Y.; Jerry Savage, Carter's Ink Co. 

. Harry Lefkowitz, Guide System & Supply Co 

6. D. N. Briggs, Sun Rubber Co.; Gerard D. White, Acco Products, 
Inc.; Louis F. Caracci, The Nor-Wood Co., New York, N. Y 

7. J. J. McQuaid and George Ramsdell, Sanford Ink Co.; Henry 
Lankenau, Noesting Pin Ticket Co., Inc.; Frank May, J. L. May Co.; 
Ralph Gerard, Sanford Ink Co.; L. Burns, Excello Products Co. 


8. Ted Bradford, American Pad & Paper Co.; Dan Nigro, Speed Prod- 
ucts Co., Inc.; Milton Stone, manufacturers’ representative; B. W. 
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13 Se. al 
N. Y. STATIONERS 12:30 CLUB OUTING, ENGINEERS’ CLUB, ROSLYN HARBOR, L. L. N. Y. 





STATIONERS 12:30 CLUB ENJOYS OUTING 
Never before in the history of the Stationers’ 12:30 Club 
of New York City has so large a group gathered for an 
annual outing as appeared at the Engineers’ Club in 
Roslyn Harbor, Long Island, N.Y., on June 15 for the 
1948 outing. The fun began, of course, with a high noon 
breakfast of scrambled eggs and so forth, which only 
proved once again if there is anything wrong with the 
stationery business in Metropolitan New York, it isn’t 
caused by poor appetites of those engaged in the business. 
The breakfast over, the spacious grounds of the Engi- 
neers’ Club beckoned to all and sundry. The cry of “fore” 
was all but drowned out by the umpire shouting, “play 
ball,” and on the veranda of the club house and the lawn, 

an assortment of card games soon sprung into being. 


There were two ball games going at one time. Sur- 


‘prisingly enough, there was more ball playing than there 


was arguing. Perhaps that was due to expert officiating as 
well as a real desire to have fun. Anyway, the 
younger lads and a few who refused to believe in the 
calendar had themselves a real workout and a mess of fun. 

The dinner bell was, indeed, a welcome sound for the 


some 


iy 





Morganstern, Carter's Ink Co.; Andy Huth, manufacturers’ repre- 
sentative; Ray Fritz, Fulton Specialty Co. 

9. I. Scheff, Speed Products Co., Inc.; J. Serveiss, Carter's Ink Co.; 
W. McAllister and A. Carlevarine, Wingard Stationers, Inc., New 
York, N. Y.; R. Benet, Robel Press, New York, N. Y. 

10. Sam Austrian, Commercial Staty. Co., New York, N. Y. 

11. John Burns, Frank A. Weeks Mfg. Co.; Sid Diamond, Diamond 
Staty. Co., New York, N. Y.; Joe Kirsch and Irving Berger, L. 
Hyman & Sons 

12, W. Lowenthal, Joseph Dixon Crucible Co.; Ben Kohl, Eagle Pencil 
Co.; Dave Kupersmith, Delta Press, Inc., New York, N. Y.; Bill 
Goldschlag, Bell Staty. Co., New York, N. Y.; Nat Brown, Brown 
Printing Co., New York, N. Y.; Dave Titelbaum, U. S. Pencil Co.; 
Harry Wolf, Globe Staty. & Toy Co., New York, N. Y 

13. Herbert Finkelstein, C-Thru Ruler Co.; M. Delin, H. Stein & Co., 
Brooklyn, N. Y.; Mortimer Libien, Libien Press, Inc., New York, 
N. Y.; Joseph Spielman, guest; M. Drate, S. Rubin & Co., New 
York, N. Y. Standing in rear: Harry Erny, C. Howard Hunt Pen 
Co.; Jack Schulman, Legal Staty. Co., New York, N. Y. 
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To: BOSS 
A Had mechanic check 


over all machines. 
| Claims they are 
100%. 


J. SCRUGGS 



























Efficiency 
( _— Ve 
a 
UEUWO $ 
To: BOSS 


Found out why our 
typewriting is poor. 
We have been using a 
wax-backed carbon 
sheet that slips in 
the roller. Many do. 
Salesman demonstrated 
New IMPERIAL WRITE- 
MASTER plastic treated 
carbon that posi- 
tively does not slip. 
Neither does it curl. 
May we buy it? 





Jane Jones 
Secretary 














To: J. SCRUGGS 


You're supposed to 
be an efficiency 

expert. You 
Solve it. 


BOSS 








To: Miss Jones 


Buy a raft of 
IMPERIAL 
WRITEMASTER 
Would you like 
promotion to 
efficiency dept.? 


BOSS 















MEMO 7 


To: PROFIT-MINDED DEALERS 





If you are not selling 


maker in the industry. 






IMPERIAL WRITEMASTER 


you are passing up the best 
good-will builder and profit- 


It is the 


perfect executive carbon which 





solves the nuisance 
writer-slippage. 
a handsome profit. 
today for samples and 
list. 


General Office and Factory: 28 Peerless Place, New 
New York Office: 7, 321 Broadway * Chigago 2, 
Detroit 18, 37 Linden Street, River Rouge, Michigan 


of type- 
It offers 
Write 
price 


PEERLESS-IMPERIAL CO., INC. 


ark 5, New Jersey 
179 W. Washington St. 
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steak dinner was heartily approved by all and was con- 
sumed with dispatch. Then it was that card playing and 
other indoor sports began in real earnest. 

The committee responsible for this successful day was: 
Chairman Louis Wachtel, American Lead Pencil Company; 





MORE 12:30 CLUB OUTING PICTURES 


1. Earl Schack and Don McLusky, National Office Specialty Co., New 
York, N. Y.; Bill Miller and A. S. Edelhoff, General Pencil Co. 

2. Standing: M. Fauer, Manhattan Staty. Co., Inc., New York, N. Y.; 
C. F. Shelly, Eberhard Faber Pencil Co.; Leo Cohen, manufacturers’ 
representative; Mike Gentile, A. I. Goldberg & Son, New York, 
N. Y. Seated: M. Shaw, Select Paper & Tablet Corp.; Milt Hopfen- 
berg, Sainberg & Co., Inc.; I. O. Glasner, Goldsmith Bros., New 
York, N. Y¥.; Ed Golde, Golde Stationers, New York, N. Y. 


3. First row (seated): D. Wexler, Pittsburgh Cut Wire Co.; Al Gurner, 
Reinhold-Gould, Inc. Second row: Max Lipscher, Henry Klein- 
berg & Co., New York, N. Y.; R. Rooney, Carfer’s Ink Co.; A 
Drate, David Kahn, Inc.; Harry Sills, Commercial Staty. Co., New 
York, N. Y.; R. Hopler, Fulton Specialty Co.; J. Gettler, Industrial 
Tape Corp. Third row: Zach Kane, Industrial Tape Corp.; George 
Sheets, Victor Safe & Equipment Co.; W. Lucaire, Industrial Tape 
Corp.; J. Rubin, Rubin Corp., New York, N. Y 


Automatic Pencil Sharpener 
Sun Rubber Company; Sig 


Co-chairman Charles Epifano, 
Company; Dwight N. Briggs, 
Engelberg, Eagle Pencil Company; Harold McNeil, Wilson 
Jones Company; Harry Fensterheim, S. E. & M. Vernon, 
Ine.; Gerald D. White, Acco Products, Inc.; Arthur Burger, 
Art Steel Sales Corporation; Joe Somol, The Globe-Wer- 
nicke Co.; Murry Falk, Peerless-Imperial Company, Inc.; 
and Ralph Barnett, Blaisdell Pencil Company. 


UTICA DEALERS HONOR W. SCOTT PURVIS 

A farewell dinner honoring W. Scott Purvis was given 
in the Elks Club, Utica, N. Y., recently by Utica stationery 
dealers. Mr. Purvis has been promoted to manager of the 
Joseph Dixon Pencil Company’s plant in Detroit, Mich., 
after covering New York State for the company. 

Mr. Purvis was given a purse from the stationers and 
a gift from the Empire State Travelers Club of which he is 
president. Vernon R. Evans and Norman E. Parrott made 
the presentations. 

Speakers included Walter S. Purvis, father of the 
honored guest; John F. Kennedy, John W. Scheideman and 
Dan W. Fox, toastmaster.—GET 
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PEN INDUSTRY HIT BY IMPORT CURBS; 
J. V. CARMICHAEL ELECTED PRESIDENT 

Restrictions on imports of assembled pens and auto- 
matic pencils imposed earlier this year have “hit the in- 
dustry hard,” James V. Carmichael, president of Scripto, 
Inc., Atlanta, Ga., newly elected president of the Fountain 
Pen and Mechanical Pen Manufacturers Association, de- 
clared at a recent meeting of the organization in the Penn- 
sylvania Hotel, New York, N. Y. 

The Association which, according to Mr. Carmichael, 
represents 95 per cent of the pen and automatic pencil 
industry,” also elected Louis M. Brown, sales manager of 
Eberhard Faber Pencil Company, vice-president; Clinton 
E. Marshall, Marshall & Meier, treasurer; Bertram E. 
Strauss, Columbia Pencil Company, secretary; and C. K. 
Lovejoy, president of the Moore Pen Company, chairman 
of the executive committee. 

As an example of the importance of the export business 
to American pen manufacturers was given by an official 
of the Parker Pen Company who disclosed that 47 per cent 
of their total production was sold in foreign countries. Can- 
ada and India were named as two important markets lost 
this year because of the ban. 

“There is little we can do about it except to hope for an 
early lifting of the restrictions,” Mr. Carmichael declared. 

Another problem discussed at the meeting was the bad 
public relations for the industry created through the sale 
of defective ball point pens. Milton Reynolds, president of 
the Reynolds Pen Company, admitted that the industry has 
suffered and will continue to suffer, to some extent, as a 
result of the sale of the first ball point pens made by his 
company and competitors. 

A. H. Berwald, marketing director of the Pencil 
Company and acting chairman of the meeting, stated that 
the pen industry is now finding itself in an unusual position 
of having the greatest production of its history and yet 
showing a dollar sales volume considerably below that of 
peak war years because the proportion of less expensive 
pens being sold is rapidly increasing. This situation is also 
largely due to the ball point pen, he said. It is his opinion 
that the present price situation will improve and stabilize 
itself before long. 


Eagle 


COMDA HOLDS PRE-CONVENTION MEETING 

About 35 members were in attendance at the pre-con- 
vention meeting of the Chicago Office Machine Dealers 
Association held at noon, July 13, at the Maryland Hotel. 
President Wes Beutler, Typewriter Specialists, opened 
the meeting by welcoming back Larry McDonough, Chi- 
cago portable manager of Royal Typewriter Company, 
Inc., who reported that he was feeling much better after 
a recent operation. 

Self introductions followed. After the secretary’s and 
treasurer’s reports had been read and approved, Jack 
Weiner, Belmont Typewriter Sales, presented the details 
of a proposed advertising program soon to appear weekly 
in two Chicago papers under the name “Typewriter Guild 
Stores of the Chicago Area”’. 


Jim Ward, Shipman-Ward Manufacturing Company, 
then introduced the guest speaker, Richard J. Zaiden, 


president of Commercial Institute, Pittsburgh, Pa., and 
secretary of the Trade School Association. He outlined 
the history and operation of the Commercial Institute, 
a school devoted to the training of skilled typewriter me- 
chanics in the Pittsburgh area, and emphasized his will- 
ingness to establish a similar school in Chicago if the 
dealers would furnish an adequate number of trainees 
and provide part-time work for students. Ex-service men, 
he stated, would be eligible to receive financial aid under 
the GI Bill of Rights. 

He answered a number of queries on the details of how 
the school would operate. Whether COMDA will support 
the establishment of such a school will be determined at 
a later meeting of the executive committee with a special 
three-man committee participating. Members named to 
this committee were Larry Walters, Peter Paul Mechan- 
ical Service; John Grobark, Brobark & Company, and 
Guy Waterbury, Typewriter Specialist 
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Designed for Beauty 
and Utility! 








One of America’s best known industrial design organizations, in 
collaboration with Corry-Jamestown master craftsmen, pro- 
duced the unequalled beauty and utility of STEEL AGE Desks. 


3000 Line Secretarial Desk 





Equipped with adjustable 
gliders for leveling on uneven 
floors and to adjust height in 
any degree from 29" to 30144". 
Left or right side typewriter 
platform available. 


Every sleek inch of the 3000 Secretarial Desk is designed for beauty 
and greater working efficiency. The drawers operate effortlessly 
and the pontoon base gives added foot room all around. Like all 
precision-built STEEL AGE Desks, the Secretarial model carries 
the unmistakable mark of fine craftsmanship that assures years 
of perfect service. Sell STEEL AGE and you sell the best in 
steel office equipment! 


ummm Se// STEEL AGE 
A988 - and you sell the best! 


CORRY- JAMESTOWN MANUFACTURING CORP. 


CORRY, PENNA 
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A BIT OF CONVIVIALITY PRECEDING BANQUET AT PACIFIC 
DESK COMPANY'S 35th BIRTHDAY PARTY. — Left to right: 
James H. Davison, western representative, Fritz-Cross Co.. 


Carl Leopold and Robert DeCou, president and western 
representative, respectively. of The Leopold Co.; Ray 
Schwartz, contract manager, Pacific Desk Co.; Grant Goocale, 
assistant state purchasing agent of the state of California. 
(Story appeared on page 29, June-July issue) 
ee a a a 
CREDIT EXECUTIVES MEET IN OHIO 

The nineteenth annual conference of credit executives, 
representing manufacturers in stationery, office equipment 
and allied lines held a three-day conference at Cedar 
Point near Sandusky, Ohio, June 16-18. 

The gathering was called to order by R. Guy Echols, 
assistant treasurer of American Company and 
national chairman of the organization. Following the 
invocation by Rev. William Ferry, pastor of the Old 
First Presbyterian Church, Sandusky, the address of 
welcome was given by Ear! L. Curtis, president, American 
Crayon Company, the response by R. L. Unser, treasurer 
of General Pencil Company. 

Speakers during the three-day meeting were as follows: 

F. A. Michels, assistant treasurer, Victor Safe & Equip- 
ment Company, “What’s Ahead in Credit”. 

Elliott F. Abbott, credit manager, Carter’s Ink Company, 
“High Cost of Slow Accounts—and the Remedy.” 

Paul F. Miller, credit manager, Oxford Filing Supply 
Company, “Problem of the Distressed Debtor.” 

M. F. Ogram, assistant treasurer, General Fireproofing 
Company, “Evaluation of Current Trial Balance.” 

Thomas W. Peck, Kalamazoo Vegetable 
Parchment Company, “Sailing the High C’s.” 

Lester S. Crowl, president, Blade Printing & Publishing 
Company, Toledo, “What the Stationery Field Expects of 
Credit Executives.” 

Scott Foster, credit manager, Dennison Manufacturing 
Company, “Capacity of Business Management.”’ 

Russell Weisman, dean of college of economics, Western 
Reserve University, Cleveland, “Current Trends in Busi- 
ness.” 

B. E. Van Dyke, credit manager, Esterbrook Pen Com- 
pany, “The Credit Department and the Credit Man’s Op 
portunity.” 

Howard S. Sanders, executive secretary, Stationers & 
Publishers Board of Trade, “What Lies Behind the Finan- 
cial Statement.” 

Robert O. Wendling, vice-president, National City Bank, 
Cleveland, “The Banker in the Credit Structure.” 

A. L. Popper, Popper & Popper, attorneys for Station- 
ers & Publishers Board of Trade, “The Out of Court Mora- 
torium.” 

The meeting came to an official close with dinner and 
dancing at the Plum Brook Country Club on Friday eve- 
ning, though many members remained for the boat trip 
between Sandusky and Kingsville, Ontario, Canada, on 
Saturday. 


Crayon 


secretary, 


OFFICE SUPPLY EXPORTERS MEET IN CHICAGO 

At the regular monthly meeting of the American Office 
Supply Exporters Association, held in Chicago on June 17, 
C. A. Hofstetter, Ace Fastener Corporation, and FE. L. 
Davidson of the Chicago office of the Department of Com- 
merce, were featured speakers. About a dozen export 





managers of leading manufacturers of office equipment 
and supplies were present. 

Mr. Hofstetter had just returned from a visit to several 
countries in Europe and was able to give his fellow export 
managers some interesting information. He reported that 
in France things looked better and that a very good busi- 
ness recovery was evident in Holland and Belgium. Switz- 
erland is at the top of the prosperity picture because it was 
never involved negatively in World War II. Advance in 
England is not as apparent as in continental countries in 
Europe. 

Mr. Hofstetter visited Germany for the first time since 
1938. General conditions are not very good, and in some 
areas, cigarettes are still a medium of exchange. The 
barter and trade idea is still quite prevalent. After some 
comments about the Marshall Plan, Mr. Hofstetter con- 
cluded by saying that the over-all picture in Europe is 
better than it was last year. 

Dr. Davidson prefaced his address on “The Businessman 
and E.C.A.” with some informative comments on the 
Economic Co-operative Administration. His clear and con- 
cise outline of the “Marshall Plan” is presented on other 
pages of this issue. 


PARKER MEETING STRESSES EXPORTS 

One of the most comprehensive reports on present-day 
foreign trade conditions by an American company was 
formulated recently as members of the Parker Pen Com- 
pany’s export department gathered in Janesville, Wis., 
for a week-long meeting. 

Among those attending the meeting were Norman By- 
ford, vice-president in charge of international sales and 
general manager of the company’s operations in the 
British Isles; Frank W. Matthay, Janesville export man- 
ager; J. D. Woodington, London export manager; T. A. 
Gavin, Toronto export manager; and C. Edward Boggs, 
assistant Janesville export manager. Mr. Byford has 
just completed an extensive survey of the South American 
including Brazil, Uruguay, Chile, Argentina, 
Bolivia. Frank Matthay arrived a few days 
meeting after a globe-girdling trip which 


countries 
Peru, and 
prior to the 


listed visits to such markets as Hawaii, the Marianas, the 
Philippines, China, Hong Kong, Siam, Netherlands Indies, 
Malaya, Burma, 

(Turn to page 


India, Pakistan, Syria, Turkey, Belgium, 


180, ple ase) 





RECENT VICTOR SAFE & EQUIPMENT SALES SCHOOL AT HOTEL 
LENOX, BUFFALO, N. Y. — First row, left to right: Milton Fine and 
Nathan Weiss, New England Staty. Co., Providence, R. I.; Sally Huff- 
master, Victor Safe & Equipment Co., Inc.; F. T. Woods-Hill, Office 
Equipment Bureau, New Orleans, La. Second row: Mark Austrian, 
Commercial Staty. Co., New York City; Robert N. Goodman, D. 
Waldner Co., Hempstead, N. Y.; William J. Fisher, Heinrich-Seibold 
Staty. Co., Rochester, N. Y.; Murray F. Smith, Ward's Stationers, Bos- 
ton; H. W. Barnes, educational director, Victor Safe & Equipment 
Co., Inc., N. Tonawanda, N. Y. Third row: Harold G. Kastensmith, 
Benche, Inc., Schenectady, N. Y.; Jerry Gilbert, Metwood Office 
Equipment Corp., New York City; Fred R. Austin, MacTaggart- 
Hoffman Co., Port Huron, Mich.; James M. Gooding, Skagseth Staty. 
Co., Inc., Miami, Fla.; Roderick C. Barber, Tefft Typewriter Co., 
White Plains, N. Y. Fourth row: C. I. Heckman, Frank Wolf Co., Phila- 
delphia; Alfred J. Riggle, Office Appliance Co., Dover, Ohio; E. 
Burger Thistel, Julius M. Stark Co., Baltimore, Md.; J. Charney, 
Charney’s, Tom's River, N. J.; Dan F. Herrmann, Office Equipment 
Bureau, New Orleans, La. 
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Say to the customer who comes to 
you to buy a desk, a chair, filing cabinet 
or maybe just a fountain pen... 


since you bought 


Show him a Protectall Safe—welded 
steel construction; maximum interior 
usable space; nationally recognized 
combination lock. Narrow wall con- 
struction with scientifically tested heat 
resistant insulation. Full swinging door. 


Protectall Safes, with the Under- 
writers ''C"' Label, are built to provide 
protection where fire risk can be rea- 
sonably restricted to exposure up to 
1700 degrees for one hour. Ample for 
the needs of business and professional 
offices and homes everywhere. Eco- 
nomically priced. Every customer is a 
customer for a safe—sell him Protectall 
—The profit is worth while. 


n 


Protectali story. 


PROTECTALL MFG. CORP. 
926 S. Salina St., Syracuse 2, N. Y. 


OFFICE APPLIANCES, August, 1948 








——— 


H TO EVERY CU 


STOMER 



















































GEORGE HOLT OPENS NEW BUSINESS 
After many years of contact with retail stores of all 
kinds, George C. Holt, former vice-president of NSA and 
long a leading figure in the Association work, has opened 
a new business in Providence, R. I., and has committed 
his full time and selling efforts to marketing of a new 
line of writing instruments through the retail stationery 
stores of the nation. This s developed 


new enterprise wa 








+ 





GEORGE C. HOLT 
after his resignation as 
W.'A. Sheaffer Pen Company, Fort 

The firm name is George ‘ 
Ave., Providence 7, R. I. 

Mr. Holt plans to develop and merchandise a 
custom built pens, pencils and ball-typs 
ments and will market exclusively 
stationery trade. For years he 
a man with outstanding and, al- 
though the full development of his new line is not yet 
ready for release, it is noteworthy that his organization 
will commit itself to outlets and that the 
products which he will introduce te the market—begin- 
ning with a propel, repel, and expel pencil—will be 
available to the consumer through no other source. 

From his vast experience in the writing instrument 
field, it is expected that Mr. Holt will have new ideas 
and merchandising projects, many of which will be ready 
for release within the next few week 

Mr. Holt gave much of his time and energy to the 
National Stationers Association. He served as vice-chair- 
man in 1945-46 and vice-president of the inufacturers’ 
division in 1946-47. He wa contribut- 
ing members of the NSA Troupe, functioning skillfully as 


manager of the 
Madison, Iowa. 
Inc., 1430 Elmwood 


rene? ale 
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line of 
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through the 
recognized as 


writing 
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merchandising ideas 


Stationery 
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a presiding officer and as a speaker. With Bob Latsch, 
NSA president when NSA General Manager Charles 


Holt 


affairs 


took on heavy re- 
ving until a 


Garvin died early in 1941, Mr. 
sonsibility in keeping Associatio 
new general manager was selected. 

Although he became outstandingly successful as a 
business man in this industry, Mr. Holt educated 


was 
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for law, completing his formal education at Northwestern 
University and receiving an L.L.B. degree from the 
Chicago Law School. He originally went into the pen 
and pencil business with Autopoint as purchasing agent 
and joined the Sheaffer staff in 1922 as purchasing agent. 
Later he also given the title of auditor. Ad- 
vancing with the organization he was made director of 
the company in 1938 and later assistant general 
nanager, then general sales manager and vice-president. 


was sales 


sales 


BOORUM & PEASE ACQUIRES WAREHOUSE; 
ALVIN R. SKIBBE NAMED SALES MANAGER 

Stepping up its service to the retail and wholesale sta- 
tionery trade in the Midwest, the Boorum & Pease Com- 
pany recently announced the acquisition of a new Chicago 
branch warehouse at 312 W. Polk St., consisting of more 
than 35,000 square feet of floor space on a single floor. 

The announcement was made by John W. Tamany, 
president, who pointed out that the new quarters would 
accommodate a greatly-expanded inventory and better fa- 
cilities for improved customer service. 

The company recently announced that its midwestern 
sales connection would be headed by Alvin R. Skibbe as 
manager. Mr. Skibbe recently resigned as vice- 
president in charge of sales of Horder’s, Inc., Chicago and 
of its subsidiary wholesale company, the Associated Sta- 
tioners Supply Company, after 25 years of service. He 
will be assisted in the expanded Boorum & Pease operation 
by C. H. Law, branch manager, and a large service staff. 

In his position, the midwestern sales manager of 


SA ls 


new 














ALVIN R. SKIBBE 


Boorum & Pease will have complete charge of the sales and 
dealer distributor organizations located in the central and 
southwestern states and serviced from the Chicago head- 
quarters of the company. 

One of the best known personalities in the stationery 
field in the Midwest, Mr. Skibbe has had broad experience 
in marketing, sales promotion and management in the re- 
tail and wholesale stationery trade. 
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| (inn HARTER QUALITY, 


When you sell Harter, you sell quality. And 
quality was never in greater demand than it is 
right now. Gone are the days when mere 


availability was enough to: sell office chairs. 


Boost your sales and profits on the strength of 
Harter quality. Demonstrate to your chair 
customers that dollar for dollar, feature for 
feature, Harter gives them more value for their 
money. This is true in comfort, in service, 


in appearance. It has always been true 





} — throughout Harter’s 21 years of experience. 


A few exclusive posture chair franchises, 
as well as steel chair dealerships, are now open. 
- If you would like to have one of them— 


and cash in on Harter quality— write for details. 





Harter tells its quality story 


to millions of top executives 
d every month in Fortune, 
Newsweek, Business Week, 
' and U.S. News-World Report. 


HARTER 


a. §.¢ zs 8. 


POSTURE CHAIRS + STEEL CHAIRS 
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HUNTING-ROBERTS CO. PLANT AND OFFICES 


Upper left: reception room and general office of the company. 
Upper right: the executive office, with Ed Hunting (left) and 
Curly Roberts, owners, busy at their desks. Center left: view 
of the extensive warehouses and offices. Center right: partial 
view of the warehouse interior. Lower left: inventory and in- 
voicing office. Lower right: checking outgoing shipments. 


HUNTING-ROBERTS UNIQUE SALES 
ORGANIZATION SERVES WEST COAST 

The Hunting-Roberts Company in Los Angeles, Calif., 
has built up an enviable record of service to dealers and 
a unique method of operation. In most parts of the coun- 
try, office equipment is sold direct from the factory to the 
dealer through factory representatives. 

The Hunting-Roberts Company started in that manner, 
but, due to the distance from the factory and the difficulties 
of maintaining stock on consignment basis, they have grad- 
ually developed into a full-fledged distributing organiza- 
tion. 

As such, they buy direct from their factories, and resell 
to dealers at regular factory prices. This eliminates the 
problem of consigned stock for the factories. At the 
same time it provides the western dealers with a local 
“factory office” of supply and prompt attention, from the 
standpoint of invoicing, service, and sales assistance. 


Represent Leading Lines 
Ed Hunting and “Curly” Roberts have represented the 
Metal Office Furniture Company in California for approxi- 
mately 20 years, and the Hunting-Roberts Company itself 
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Inset: the Hunting-Roberts staff. Front row: Pauline Isbell, 

office: Mathilde Ruenz, inventory: Russ Bassett, sales; Marie 

Powell, bookkeeping; Ed Hunting, sales; Lou Dickey, invoic- 

ing: Adelaide DeMott, office: Harold Ayers, warehouse. Back 

row: Lloyd Baker and John Whitney. warehouse; Curly Rob- 

and Edward Edwardes, sales; Pat Hammond, office; 
Fred Bourie, sales. 


erts 


existence for about 14 years. In addition to 
the Metal Office Furniture Company line, they represent 
the Mosler Safe Company, Sherman-Manson Company, 
Protectall Safe Company, and the “Mail-A-Voice” division 
of the Brush Development Company. 

In addition, many incidental items are han- 
dled, including waste baskets and desk trays manufactured 
on the West Coast. 

Since its inception, the company’s policy has been to 
service to dealers in sales assistance and on 


has been in 


accessory 


give maximum 
deliveries, billing, and the handling of complaints. Sales are 
wholesale only. There is no connection with any retail 
outlets. 

Up to 1942, sales were handled entirely by the two part- 
ners, but following the war the tremendous expansion of 
California and the West Coast, and the increased demand 
for steel office equipment made necessary an enlargement 
of the organization. Three salesmen were added, in addi- 
tion to increased office personnel. 

Immediately following the war, the company moved into 
its own building, which is illustrated in the accompanying 
pictures. The facilities are ideal for rapid and efficient 
handling of office furniture and related items. The building 
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THE BIG NAME IN FILING EQUIPMENT 
@ EXCLUSIVE 


Concealed Safe Unit is a potented fea- 
ture available only to invincible users 
because only the INVINCIBLE line of 
metal filing cabinets has it! It offers 
security for your valuables and confiden- 
tial papers in your home or office. 
Concealed Safe Units are available in 
the 2, 3 and 4-drawer filing cabinets. 



























































Invincible Filing Cabinets 


a choice of four beautiful finishes: olive 
green, grained walnut, grained mahogany and the 


You have 


new Modernaire gray. 


All filing cabinets available in either letter or cap 
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drawer size. All fittings are metal. Cradle-type 
drawer suspension gives you super-strength for max- 
imum drawer load. See your Invincible dealer or 
write Invincible Metal Furniture Co., Manitowoc, Wis. 











ee eee 








has its own railroad siding; cars are unloaded directly into 
the warehouse; and the convenient truck “pit” permits 
loading onto trucks at floor level, so that a minimum of 
handling is involved. 

There are approximately 25,000 square feet of space on 
the ground floor, in addition to office quarters and a good 
sized display room to properly show ample items for 
dealer use. 

The company has just finished installing a very attrac 
tive kitchen and dining room, where everyone eats at noon 
—an idea which has been extremely successful from the 
standpoint of morale and availability of excellently cooked 
foods. 

During the morning hours, the room is used for coffee 
by the employees and for a smoking and lounging roon 
during relief periods. 

Display Facilities Available 

The display facilities are available for use by dealers at 
any time. Frequently, customers are shown items here in 
stead of on the dealer’s floor since the offices are set up to 
demonstrate the actual use of all merchandise handled, 
and the particular item may not be on display on that 
particular dealer’s floor. 

The main activities of the con pany have been centered 
for many years in the states of California, Arizona, Ne 
vada, and Utah. More recently , the company has taken over 
the northwest states for some items, and as merchandise 
becomes more readily available will operate more actively 
in that territory, anticipating the development of a ware- 
house arrangement in the Northwest, comparable to that 
now operating in Los Angeles. 

In operating as a distributor, it is 
the dealer aware of the factory, and likewise to have the 
factories acquainted with the dealers that are being served. 
The company’s policy has always been to be an inter- 
mediary in this connection, keeping both parties completely 
informed of activities in both sides of the operation. 

In this respect, they operate much more as factory rep- 
resentatives than as distributors, and have always tried 
to make their policy a true reflection of that of the factory 
on the one hand, the dealers on the other. 

The advantage of the distributorship operation to dealers 
is considerable when it comes to prompt adjustment of 
billings, and for handling of repairs and service work. 
With most of the dealers being so far removed from the 
main source of supply, the proximity of West Coast as 
sistance is important. 

The complete repair and services facilities of the com- 
pany, in addition to helping the dealers, removes from the 
factories much of the petty annoyance of returns and 
adjustments for minor repairs. 

The company also does advertising to dealers to sup- 
plement and assist factory advertising and to help keep 
the dealers fully informed as to developments and changes. 

A unique feature of the Hunting-Roberts Company is the 
fact that Ed and “Curly” have been associated with each 
other since childhood, having grown up in Grand Rapids, 
Mich., together and been in business together almost since 
the end of their school days.—J ET 


important to have 


GEORGIA-HANKS LAUNCHES EXPANSION 

Georgia-Hanks, office appliance and stationery firm, 130 
State St., Binghamton, N. Y., has launched an expansion 
program. 

Favored with steadily-increasing business, 
Hanks has been forced to enlarge its warehouse facilities 
and has acquired an additional building for the storage 
of office furniture and other supplies. This will provide bet 
ter service to the firm’s customers and make possible im- 
mediate delivery of most shipments. 

Expansion of the Georgia-Hanks business has also called 
for a large increase in the administrative staff as well as 
the addition of six trained salesmen calling on the trade in 
the Triple Cities and Southern Tier counties 

Started toward the close of World War II when short- 
ages existed in virtually all lines handled by the firm, 
Georgia-Hanks made a bid for business largely on the 


Georgia- 


basis of a better office planning service. The partners, Roy 
Hanks and Harold G. Georgia, Jr., both widely experienced 
in the office equipment field, had preconceived notions of 
just what that service should provide for businessmen in 
need of aid in working out their office problems. 

This unique service, coupled with the complete line of 
office stationery, bookkeeping forms and systems, visible 
cabinets and book units handled by the firm, permit 
Georgia-Hanks to plan and suggest office layout and pro 
cedures to obtain the highest possible work efficiency 
GET 


GROWING SPOKANE FIRM TAKES NEW SITE 

Ray Turner Office Equipment, Spokane, Wash., has 
grown to the extent that a new and larger store is now 
being operated at W. 319 Sprague Ave. This expansion 
has taken the Spokane firm from one small room in the 
Radio Central Building to a second location at S. 12 
Bernard offering 700 square feet of floor space and now 
to the site comprising 1785 square feet and a full base- 
ment for storage. 

Ray Turner, owner and in charge of sales, and his 
associate, W. J. “Bart” Bartholomew, have been in the 
office supply business for 23 years. Both were formerly 
with Kershaw’s and before that with the Spokane Office 
Supply Company. 

Roger Lyle is in charge of the office and bookkeeping. 
Frank McBride is city salesman and Richard Peterson 
heads the delivery department. 

The main line of the firm is Metal Office Furniture 
Company Steelcase files, desks and chairs. Commercial 
stationery, filing supplies and bank equipment are also 
emphasized. A number of the products carried are through 
in the territory. 


exclusive agencies 





NEW RAY TURNER OFFICE EQUIPMENT STORE IN SPO- 
KANE.—Top: the attractive store front at W. 319 Sprague Ave. 
Center and bottom: two views of office equipment department. 
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“C” label safe, cmnasing 
Underwriters’ Laboratories, inc 
label at low cost, for volume sales. 


O ] i a / ] ] nenteae poy Sone, 
2 2 21°C combining the efficiency of a 
Uid ifie aA aedters filing case with the safety of a safe 


—every business a prospect. Armored money chest with 


Underwriters’ Laboratories, Inc. 
approved relocking device. 
Various sizes, with or without 
locking inner door. 


can still obtain an 
Exclusive Franchise insuring 
future profits the MOSLER 





Flat Sill Vault Door. No grout is 
necessary and installation is 
quicker, more economical—typi- 
cal exclusive Mosler advantages 


that make selling easier. “A” label safe with 


chest for dual protection against 
fire and burglary. The finest 
protection available. 


with the finest line 
of products backed by the ° 
cooperation and sales 


help of the greatest name Fe. Mo s | Ee | 

in safes and safety. Your 

territory may still be open : 

— Write today for full 3 4a , ate ¢ G 
details ! h. /, 


i Jelaieldl-ttamale lillies me eille 


LARGEST BUILDERS OF SAFES AND VAULTS IN THE WORLD 
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BURROWS BROS. CO. OPENS NEW, 
LARGER STORE IN CLEVELAND 


75-Year-Old Organization Establishes One of 
Most Complete Outlets in Nation — Opening 
Ceremonies Broadcast by WGAR on July 8. 


N A 15-MINUTE CEREMONY broadcast by Cleveland 

radio station WGAR, Burrows Bros. Company, one of 
the nation’s oldest and largest stationery chains, opened 
the doors of a new and completely modern store at 419 
Euclid Ave., in Cleveland on July 8. Participating in the 
broadcast of the opening festivities, with WGAR An- 
nouncer Sid Andorn officiating, were the following speak- 
ers: Donald F. Lybarger, Early Settlers’ Association presi- 
dent; William H. Gray, executive secretary, Cleveland Re- 
tail Merchants’ Board; Dr. Rudolph Ringwall, associate 
conductor, Cleveland Orchestra; H. Fred Gaertner, who 
completes his sixty-fifth year as a Burrows employee in 
October; Charles A. Otis, spokesman for Cleveland’s civic 
outlook; Louis B. Seltzer, editor Cleveland Press; Mark 
D. Schinnerer, superintendent of schools, and Howard B. 
Klein, Burrows president. Promptly at 10 A.m., Mr. Bur- 
rows presented a pair of shears to Mayor Thomas A. Burke, 
who snipped the silken ribbon, opening the store to the 
hundreds of waiting Cleveland shoppers. 


Store One of Nation’s Largest 

Even before the visitor enters the building proper, it is 
apparent that here is a store that is “different.” The entire 
front of the structure has been refaced with Indiana lime- 
stone of buff and yellow, the first floor facing being of 
South American marble, of red and gray mixture, im- 
ported from Uruguay. The letters across the store front are 
of hollow plastic, encasing neon tubes. 

The front doors, located in a recess at the rear of the 
extensive display windows, are of tempered plate glass. 
The interior of the store, approximately 40 feet wide by 200 
feet deep, is what a golfer might term a “dogleg to the 
left,” the rear half of the store roughly paralleling the 
northbound curve of E. Sixth St. Flooring is of asphalt 
tile of a soft blend of tan and burgundy, lighting a series 
of recessed fluorescents, interspersed with recessed incan- 
descent “spots.” Sound-absorbent blocks in the ceiling hold 
noises in the establishment to a minimum. Walls are fin- 








ished in light brown, accenting at intervals the shadow 
boxes recessed into the walls. Surmounting the wall shelv- 
ing at intervals are departmental signs of green plastic 
lettering, lighted from the rear. 


Combination Island-and-Counter Layout 

All the fixtures on the two-aisle main floor are of blond 
oak. Several islands — individual departments — 
stretch at intervals through the center of the store, while 
along the sides are modern showcases, backed by attrac- 
tive shelving. The first of the islands is devoted to games, 
the second to gift items, the third to photo supplies and 
cameras, the fourth to greeting cards, and the others 
to special items in the commercial stationery department. 
As one enters the store, the fountain pen and engraving 
department lie to the right, while further back along the 
same wall is the social stationery. To the left as one 
enters, and extending all the way back to the elevator 
and handsome stairway, is one of the most extensive book 
departments to be found in any stationery store in the 
nation. Most of the rear of the store is devoted to office 
supplies, commercial stationery and art supplies — about 
10,000 items — while at the extreme rear are six booths 
handling tickets for virtually every form of amusement in 
Cleveland from baseball to symphonic concerts. 


sales 


Heyer Departments in All Stores 


As in all ten stores of the Burrows Brothers Company 
chain, a special Heyer department of Lettergraph dupli- 
cators and supplies has been set up on the main floor of 
the new store at 419 Euclid Ave. Featured is a full line of 
supplies, as well as the Clearoscope stencil scope. Special 
feature display windows have been set up in most of the 
gurrows store, and for the past several weeks an im- 
pressive Heyer campaign has been under way. Claude 
Booth, of the sales promotion department of the Heyer 
home office in Chicago, has spent the past several weeks in 
Cleveland training Burrows personnel in the application 
and demonstration of the entire Heyer line of stencil dupli- 
cators, scopes and duplicator supplies. 


Second Floor Reached by Elevator or Stairs 
The second floor, finished in an attractive blue-green 
color scheme, is fully as interesting to the Cleveland shop- 
per as the first. The front third of the floor is devoted to a 
complete line of office furniture, both wood and steel. Next 
the phonograph record department, with its 
booths and an autographing booth. The 


new 


comes 


four 


listening 


BURROWS BROS. STAFF RECEIVES IN- 
STRUCTION FROM HEYER FACTORY 
EXPERT. — Typical of the Heyer dupli- 
cator departments in all ten Burrows 
Bros. Co. stores in Cleveland is this 
setup in the Hotel Cleveland store. Re- 
ceiving expert instruction from Claude 
Booth (right), factory representative, are 
left to right: Mrs. Leta King. Manager 
Orvin Goodwin, Doria Dimaline, Frieda 
Borger and Jo Barboric. 
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DHE CHROME. 


those hard-to-sell customers 


rc. 





xie Chrome gives you more features to sell, more 
reasons for y ustomer to buy! They'll see the beauty of Dixie Chrome's 
modern des and feel the comfort of its deep cushioning. Tell them 


+ D 
apour Viale 


me's durability, its solid oak inner framework, its long 


DIXIE “DEB DESK—1015 


wearing D r DuPont Plastic upholstery and about ‘‘Udylite,"’ the 

most modern method of chrome plating, which keeps Dixie Chrome 
ylean ears. These features have been built into Dixie Chrome 
help y r customers, and as thousands of them already have, 
e BUY 


DIXIE CHROME 


ry. 8 ae 






INCLUDE OUR 





DIXIE PRINCESS CHAIR—SO} 


SMOKER No. 12 
All chromium, heavy 
metal bose, 8 inch 
height 
28 in. Also avail- 


SMOKER No. 20 


Ash compartment in 
tube, 18 in. long, 
Height 26 in., Base 
10 in. (One piece 
solid steel.) Tray 
10% inches. Finish: 
chrome, copper or 
bronze. 


omber tray, 





able in copper fin 
| DIXIE SHELF TABLE—T-402 


ish or bronze 
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DIXIE CHROME PRODUCTS 
2815-17 Main Street * Dallas, Texas 


STOCK THE COMPLETE 
“SMO-KING’’ 


SMOKER Ne. 22 


Cocktail Smoker 
Ash compartment 
in tube, 18 in. long, 
height 26 in., base 
10 in. (One piece 
steel.) Tray 1414 
in. Finish: chrome, 
copper or bronze 








DIXIE POSTURE CHAIR—600 





SMOKER No. 25 


Ash compartment in 
tube, 18 in. long, 
height 26 in., bose 
8 in. (One piece 
solid steel.) Troy 8 
in. Finish: chrome, 
copper or bronze. 
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remainder of the selling space on the second floor is 
devoted to children’s books, religious books, textbooks, 
maps and atlases. The rear of the second floor is occupied 
by the store’s executive offices, and above them is located 
the accounting department. 

A large part of the basement is devoted to stockrooms, 
where new merchandise is received and inspected. Here 
also is located the store’s air conditioning unit, assuring 
shopping comfort at Burrows the year ’round. The re- 
mainder of the basement area is occupied by the shipping 
department, locker rooms, storage rooms, and an auto- 
matic telephone exchange, which will relieve operators of 
handling outgoing calls. 


Burrows Organization Founded in 1873 


The Burrows Brothers Company was opened for business 
on November 8, 1873, by Charles William Burrows, 24, a 
West Point graduate, and his younger brother, Harris 
Bradford Burrows, 21. Their original store, opened with 
$500 of savings and $5,000 of borrowed capital behind it, 
was one of the first retail stores on Euclid Ave. Moving 
from 7 Euclid Ave. to larger quarters at 23-27 Euclid in 
1877, the company continued its rapid growth and in 1886 
was incorporated. Two years later the organization bought 
out one of its oldest competitors, Cobb, Andrews & Com- 
pany. In the meantime, from 1883 to 1912, the firm had 
been active in the publishing field. In the latter year the 
brothers and their associates sold out to a group headed 
by John J. Wood and James Robinson. Six years later the 
business was sold again, this time to the Forman-Bassett 
interests, with Gordon B. Bingham as manager. 
Bingham, Albert Burkhardt and their associates purchased 
the firm in 1928, and it was under thei 


oe 


general 


management that 


the firm’s expansion into outlying areas began to take 
shape. 
The company was last sold to a group of Clevelanders 


headed by President Howard B. Klein in September, 1944. 
The only other officer of the corporation is Alfred C. Bet- 
tersby, treasurer and controller. Under the Klein manage- 
ment, Burrows has progressively built up complete stocks 
at all branches and has added to the number of new stores. 
Burrows stores are now located at the following points in 
the Cleveland area: 


419 Euclid Ave. Euclid Ave 

10030 Euclid Ave. 684 E. 185th St 

24 Union Commerce Arcad: Superior Ave., N. W 

16610 Lorain Ave. ’ + Lee Rd Cleveland Hts 
14825 Detroit Ave., Lakewood f Kinsman Rd., Shaker Hts 


ADVERTISING PROMOTES VACATION ITEMS 

Chamberlins Stationers, 113 W. Jefferson St., Syracuse, 
N. Y., successfully promoted a variety of items for vaca 
tion trips with special newspaper advertising designed to 
catch the eye of vacation planners. 

The store suggested scrapbooks, trip books, memo books 
photo albums and brief cases as items needed by vaca 
tioners.—GET 


WHIDDEN NAMED SHEAFFER SALES MANAGER 

R. H. Whidden, formerly assistant sales manager of W. 
A. Sheaffer Pen Company, Fort Madison, Iowa, has been 
elevated to the position of general sales manager to suc- 
ceed Rex M. Conn, deceased. Mr. Whidden, known to the 
trade as Harvey, will have direction of all sales within the 
continental United States. 


UTILITY SUPPLY LEASES NEW STORE SITE 

Utility Supply Company, Chicago, has leased for a ten- 
year period the ground floor of the former Chicago Title 
and Trust Company Building, 69 W. Washington St., from 
Washington-Dearborn Properties, Inc., for the sixth in the 
Utility firms chain of Loop stationery stores, Morris E. 
Wolf, and Harry Hechtman, secretary, re- 
cently announced. 

Remodeling will begin immediately on 
light-front, completely air-conditioned store, with 
square feet ground floor display room and 4,000 square 
feet of basement. Remodeling will take from three to six 


president . 


a modern, day- 
10,000 


for the term. 

At the same time Carl H. Borak, of Washington-Dear- 
born Properties said that the building lobby will be com- 
pletely modernized in harmony with the design of the new 
Utility store. 

The 42-year old Chicago stationery firm’s other loop 
stores include the newly-remodeled locations at 229 §, 
Wabash and 220 N. Michigan, and stores at 307-19 W. 
Monroe, 16 W. Jackson and 112 W. Madison. 

The new Utility store is being designed by 
Rosen of Rosen & Horowitz and Edward P. 
architect. 


Alfred J. 


Steinbere, 


HARRY CANTLION MAKES EASTERN TRIP 
Harry Cantlion, manager of A. Carlisle & Company of 
Reno, Nev., traveled east to the National Shrine Conven- 
tion in Atlantic City during June, and was the guest of The 
Globe-Wernicke Co., June 21. Mr. Cantlion intended to 
visit leading stationery stores across the country, on the 
return trip to the Nevada amusement center. 


GRAHAM FIRM CONSTRUCTS NEW QUARTERS 

Rod Muzzy, manager of the Seattle, Wash., branch of the 
John W. Graham Company, is enthusiastic about the fa- 
cilities to be provided in the new home which the firm is 
constructing at 405 Dexter Ave., for the school equipment 
and supply business in the Seattle area. The removal to the 
new location is planned during August. 

Unique parking facilities are provided and the Graham 
organization suggests to customers since bus service goes 
by the front door (five minutes downtown) that they leave 
their car parked in the store’s lot while they ride down- 
town for other purposes. 

The Seattle division will 
within itself inasmuch as all buying 
will be done in that city. 


unit 
area 


automatically become a 


for the Seattle 











ARCHITECT'S DRAWING OF GRAHAM'S NEW STORE AT 405 DEXTER AVE., SEATTLE 
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YOUR PROFIT 
GROWS WITH 


Eqo0// 


\ OFFICE 
FURNITURE 


Installation made for Peoples’ Bank by Office Equipment Co., Canton, Ohio 


NE sale of Leopold office furniture leads to another and an- 
other. For each Leopold customer is an enthusiastic salesman 


for you. Time and again sales are traced to satisfied users. 


Chere’s something about the inherent quality and richness of 
a Leopold desk which makes proud users want to tell thei: 
friends. They are anxious to explain the efficient design and 


to show off the distinctive, functional styling. 


All of this means more and more sales for you. Profit grows 
with Leopold office furniture for each Leopold customer helps 
to pyramid your future. Every detail of design and produc- 


since 1876, has been planned just that way. 





tut Leqpold/ vawrany 


BURLINGTON, IOWA 
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ADVANCE SALESBOOK MARKS ANNIVERSARY 

June 23 was a day of significance for the Advance 
Salesbook Company, 148 W. 24 St., New York 11, N. Y., 
and the filing supplies division known as Advanco Pro- 
ducts. Just 25 years before, in 1923, Philip Silver and 
his brothers, Jack and David, turned the key opening the 
door to their new plant on 39th St. and Third Ave., known 
in those days as the Acme Press. 

Philip, a veteran of World War I, had : 
the printing field. Jack and David came fron 
of endeavor and took on the several duti¢ 
going concern. 

After three years of 
decided to try thermograp! ed 
inte larger quarters on W. 24th St., just across the street 
from their present location. In their new quarters they 
were producing many kinds of manifold books. This soon 
led to the decision of entering into the business of manu 
facturing stock manifold books. The Acme Art Press 
continued to function as a printing concern but the mani« 
fold books and stock forms were sold under the Advanco 
brand of the Advance Salesbook Company. By 1932, more 
space was needed and it was secured at 148 W. 24th St., 
where the Silver brothers concentrated on the end of thei 


background in 
other fields 
needed for a 


printing business, they 
stationery and moved 


yenera 


| 
OClal 


business that catered to the retail stationer. Present 
quarters consist of four floors and a large basement for 
storage. 

It was decided to embark into the manufacture of 


guides made of pressboard and index bristol. Machinery 
was added for such production and the firm concentrated 
on many items specified by the Government’s procurement 
divisions for filing supplies 

While producing pressboard folders, 
upon the idea of adding special hooks to 
folders that would enable them to be suspended from rods 
in filing drawers and certain types of personal box files. 
Thus was born Suspend-O-Folder. 

Today, after 25 years of building, 
Company and Advanco Products enjoy a 
tribution, sold through the dealer exclusively 


the Silvers hit 
these pressboard 


Advance Salesbook 
world-wide dis 


H. F. SEBOLT ORGANIZES NEW FIRM 

H. F. Sebolt, a salesman for the Filing Equipment Bu 
reau of Chicago for the past 20 years, recently formed his 
own organization, H. F. Sebolt & Company, and begar 
operations at 216 W. Jackson Blvd., Chicago 6, III. 

The new firm is designed to service and supply all office 
requirements. Office proble: ire analyzed, 
layouts and furnishings are iggested and supplied to- 
gether with printed forms and other items pertaining to 
office operations. 


and systems, 





APPROVE GLOBE-WERNICKE STOCK PLAN 

The stockholders of The Globe-Wernicke Co. at a special 
meeting held June 18 in Cincinnati, Ohio, voted approval of 
the reorganization plan as recommended by the board of 
directors. 

According to J. S. Sprott, president, the approved plan 
allows the company to issue rights to common stockholders 
to purchase at $3.50 a share, common stock of the company 
on a basis of one share of common stock for each six shares 
held. The proceeds of the sale of the shares of the common 

















HARRY M. PENDERY 


stock will be used to retire part of the 7 per cent cumula- 
tive preferred stock and thereby reduce fixed charges ahead 
of the common stock. 
The plan also calls for amendment 
corporation to change the stock for a no par 
value to common stock with a par of $3.50 per share, to 
increase stated capital of the corporation to $1,039,041.50, 
board of directors from nine to ten, and 
director. 
The new director elected was Harry 
president in charge of production. 
Mr. Pendery joined the company in 1944 as director of 
industrial engineering, after serving in various capacities 
in the production and industrial engineering divisons of 
the Proctor & Gamble Company. In 1945 he was made 
and in 1947 was appointed to his pres- 
of production. 


to the articles of in- 


common 


to increase the 
to elect a tenth 
M. Pendery, vice- 


factory manager, 


ent position as vice-president in charge 


J. C. CONROY JOINS UNDERWOOD STAFF 
J. C. Conroy recently joined the Underwood Corporation 
1s adding machine sales representatives. His headquarters 
the Cincinnati, Ohio, agency office, Textile Building, 
-PJP 


are at 
‘ourth and Elm Sts 
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“WORLD TRADE WEEK” WINDOW AT A. POM- 
ERANTZ & CO., PHILADELPHIA. — Sponsored by 
Esterbrook Pen Co., this center window, May 
16-22, was based on the theme, “Know Your 
Neighbors.” Purpose was to promote public in- 
terest in world trade and to emphasize the need 
for closer relationship with our neighbors. Vari- 
ous countries were displayed in outline on indi- 
vidual circles, together with the appropriate flag 
of each country. Texts were written in the lan- 
guage of each country with an Esterbrook 
Renew-Point pen. Customers were encourag 

to guess the name of each country. answers 
being available in pamphlet form at the fountain 
pen counter. Esterbrook products in the display 
included fountain pens, Renew-Points, desk sets, 
steel pens, pencils, Drawlet pens, lithographic 

pens, penholders and clips. 
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NOTHER Single “FIRST”! 
SPLEDPO/N] STAPLE DISPENSER! 
——\ 
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pate 


[T'S >a we ! 
IT’S FREE 


See Swingline’s NEW “fashionable-for- 
the-office’ gray stapler ...a handsome 
desk accessory. And it loads quicker 
Works slicker, because of its ‘‘open 


raptelalal=) im 


STAPLERS STAPLES 


SPEED PRODUCTS COMPANY, INC 
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FARNHAM’S INSTALLS AIR-CONDITIONING 

Farnham Stationery & Supply, Company of 
Minneapolis, Minn., passed another milestone with the 
installation this summer of complete air conditioning 
equipment in their modern building located on Third Ave. 
S. and Fifth St. Today, Farnham customers drive easily 
into Farnham’s free parking lot and shop in cool comfort. 
“Provide convenience and comfort for customers,” says 
A. J. Walker, president, “and you have happy customers. 
Have happy customers and you have better customers.” 

The customer has always been regarded as an important 
part of the Farnham organization with customer 
satisfaction a “must” in every And that’s 
probably one reason Farnham’s have enjoyed 55 years 
of steady progress and growth. The history of this organi 
zation goes back to 1894, when the A. B. Farnham Com 
pany was first organized in Minneapolis. Later it was 
known as the Farnham Company, 


Ne | hool 


transaction. 


Printing & Stationery 
and in 1927 took the present name, Farnham Stationery & 
School Supply Company. Up until 1946, Farnham’s had 
only one store in Minneapolis located on Hennepin Ave 
and Fifth St. in the Lumber Exchange building. Here, and 
in the adjoining Edison building, were also the general 
offices and stockrooms. 

In the spring of 1945, Farnham’s purchased the John 
Leslie Paper Company building at 301 S. Fifth St. During 
the fall and winter the building was completely remodeled 
to provide enlarged and modern facilities for a new store, 
complete office furniture department, general offices, and 
stockrooms with conveyor systems to speed order filling 
and shipping. A pneumatic tube system conveys the orders 
from the office to the order fil 
seconds. 

The new building was offi 
The store on Hennepin Ave. 
Farnham store. 


ing department in a few 


29, 1946. 


operate as a 


illy opened March 
continued to 


The new Farnham store on Third Ave. S. is one of the 
most modern stationery stores in the upper Midwest. 
Fixtures are blond mahogany with cool, icy-green walls. 
Open displays and counter displays show merchandise 
with “wide open spaces” on all sides. In the new store, in 


addition to stationery and office supplies of all kinds, is 
the school supply and educational game and toy depart 
ment for kindergarten and pre-school children. Also 
installed is a complete room for displays to buyers of 
athletic equipment for schools. 

The second floor features a mammoth display room fo) 
office and school furniture, and the general offices of the 
corporation. The company employs 90 people. On the 
third floor are the employees’ rest rooms and lunch room, 
stockrooms for stationery and school supplies. The fourth 
floor houses the office furniture warehouse stock and 
furniture repair department. The fifth floor and basement 
are utilized for warehouse purposes. 


GIUNTINI WITH UTILITY SUPPLY 20 YEARS 

Frank Giuntini, prominent in the office supply field, on 
July 8 observed the twentieth anniversary of his connec- 
tion with Utility Supply Company, stationers of Chicago. 
He started with this firm in 1928 and true to the great 
American Horatio Alger tradition rose through the ranks 
from errand boy to an executive capacity. 

Mr. Giuntini was born on Chicago’s Near North 
June 22, 1912. He graduated from the Franklin Grammar 
School in 1924 and after graduation was taken by his 
parents to their ancestral home in Italy for what was to 
be a month’s vacation and which developed into a stay of 
more than four years. 

While in Italy he attended the Royal Art Institute of 
Tuscany where he pursued the study of architecture, travel- 
ing over the entire peninsula in connection with this work. 
Returning to Chicago in 1928 he made his first and thus 
far only business connection with the Utility Supply Com 
pany. 

He resides with his wife and two daughters in Chicago’s 
Forest Glen suburban district where his hobbies are pho 
tography, golf and hiking with the family through the 
Forest Preserves. 


Side 
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NSA ADDS A NEW STAFF MEMBER 

Paul E. Burbank, general manager of the National Sta- 
tioners Association, Washington, D. C., recently announced 
the selection of Homer Smith as a new staff member who 
will be known as the Director of Product Information. 

This appointment carries out the wishes of the members, 
who, when polled on different projects for expanding ae- 
tivities, showed by a overwhelming majority that they de- 
sired a training course in product information. At at re- 
cent meeting of the executive committee of NSA, final ap- 
proval of the project was given. 

Mr. Smith is joining the Washington staff on August 1 
following the conclusion of his responsibilities as a train- 














HOMER SMITH 


ing supervisor in office procedures for the U. S. Navy, 
based at Long Beach, Calif. He majored in business edu- 
cation in graduating from and securing his master’s de- 
gree from Indiana Teachers College in 1942. During the 
war he served with the U. S. Navy as communications of- 
ficer on an aircraft carrier in the Pacific. At the end of the 
war he became a training supervisor at the Terminal Island 
Navy Shipyard in Long Beach and in this capacity con- 
ducted work simplification programs of office procedures. 
He is declared to have ability to analyze products and their 
comparable ability in expressing through 
manuals the important highlights of these 


users and a 
writing and 
products. 

In joining the Washington staff of NSA, Mr. Smith will 
inaugurate a program of research in the multitudinous 
products of the office equipment, office supply and sta- 
tionery industry and will follow this with the compilation 


by the retail members of NSA throughout the nation. 
This is a long-range project. 
MARCHANT DELIVERIES AT HIGH PEAK 
Deliveries of Marchant calculators for the first half 
of 1948 approximated the production for any full year 


prior to 1947, Edgar B. Jessup, president of Marchant 
Caleulating Machine Company, Oakland, Calif., stated 
recently in his quarterly “Notes to Stockholders”. 

“Uninterrupted production at maximum capacity for 
another 12-month period was assured by the signing dur- 
ing the second quarter of a new labor contract. This pro- 
vided in the main for an increase of 12 cents per hour 
for production workers, the increase being identical with 
that established in the area,” said Mr. Jessup. 

“Two plant improvements of significance are the com- 
pletion of an enlarged heat treating department and the 
start of construction of a new engineering building as 
part of a broader program,” he added. 





EXCUSE US, PLEASE 


In an on page 122 of the June-July issue, an er 
roneous price was quoted on a table made by the Jasper 
Table Co., Jasper, Ind. The correct list price is $67.50. 
The error is sincerely regretted. 





item 
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Beauty plus Duty..... 
with Thomas Furniture 


covered with Li Mife. 


ALL- PLASTIC UPHOLSTERING MATERIAL 


This well-constructed couch by the Thomas Furniture Company is covered with 
Bourartex washable plastic material. Intended for office or industry — wherever the law 
requires a couch — as well as for doctor’s offices and ladies’ lounges, this practical couch 
has a stationary head rest, and a permanent, sturdy frame. 

The Botrarctex upholstery is the same material used for fine modern chairs . . . 
guaranteed against chipping, cracking or peeling. Wrinkle-proof BovtarLex keeps its 
‘new look” years longer than other materials. Spots and spills wash right off. 

Take advantage of this “beauty plus duty” couch offer . . . write today for price 
and new Thomas Furniture Catalog. 


The new 1948 Thomas Furniture Company Catalog is ready and will be 
forwarded to you upon request. Send for your copy at once. 






MAS FURNITURE CO. BOLTA PRODUCTS SALES, Inc. 
APOINT, NORTH CAROLINA LAWRENCE, MASSACHUSETTS 
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PEMBERTON FIRM TAKES NEW LOCATION 

Lewis N. Pemberton Printing Company recently moved 
into new and larger quarters at 833 W. Olympic Blvd., 
Los Angeles, Calif., a move which was necessitated by 
business expansion. 

The firm was established in 1944 for the manufacture and 
distribution of General Motors, Ford, Lincoln, and Mer- 
cury dealers’ standard accounting systems. Business has 
increased more than 100 per cent over each preceding year 
and Mr. Pemberton now has over $25,000 worth of stock 
on hand. During 1948 a line of commercial account- 
ing forms was added. 

The automobile accounting systems are now being dis- 
tributed throughout the nation through stationery stores, 


LEWIS N.PEMBERTON PRINTING COMPANY & 
AUTOMOBILE STANDARD ACCOUNTING SYSTEMS 
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NEW PEMBERTON PTG. CO. HOME IN LOS ANGELES. — The 
move to the new quarters (above) at 833 W. Olympic Blvd. 
was necessitated by the company’s rapidly increasing volume 
of business. Below: section of stockroom and $25,000 inventory. 


providing these concerns with an opportunity to sell auto- 
mobile accounting systems conforming with the factory car 
divisions’ manual of standard procedure. 

The forms have been lithographed by offset method and 
it is claimed that water or ink eradicator does not remove 
the lines nor does moisture smear the sheets. 

The forms will again be on display at the NSA conven- 
tion in Chicago. 


QUEEN ANNE FIRM APPOINTS JAEGER 
Herman J. Jaeger, Inc., Bergenline Ave., Union 
City, N. J., was recently appointed national selling agents 
for a new line of office desks manufactured by Queen Anne 
Manufacturing Company, Wetumpka, Ala. This is a new 
line of modern office desks and deliveries started July 1. 
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COMMERCIAL CONTROLS PROMOTES UHL 

Announcement was recently made of the promotion of 
William H. Uhl to chief development engineer of the 
USPM division of Commercial Controls Corporation. Mr, 
Uhl has been serving in the capacity of special assistant 
to the general works manager. 

In making the announcement, Scott Cass, vice-president 
and general sales manager, stated that Mr. Uh! will have 
charge of all development engineering and model shop 
work on projects related to products of the United States 
Postal Meter division of Commercia! Controls. 

The new chief development engineer has had over 35 
years comprehensive experience in development engineer- 
ing and experimental work since coming to this country in 
1912 from his native Germany, where he received his tech- 
nical training. 

After two years in the experimental department of the 
Brooklyn branch of a German magneto firm with which he 
had been associated in Germany, Mr. Uhl came to Roches- 
ter to become associated with the Todd Company. During his 
28 years there, he served successfully as a member of the 
experimental department, as chief inspector, refinement 
engineer, supervisor of the assembly department, field 
engineer, and finally as special machine designer in the 
machine sales department. 

Mr. Uhl has been associated with Commercial! Controls 
for the past six years. After supervising the moving of the 
predecessor firm to Rochester from the West Coast, he be- 
came tool room specialist and helped to organize the firm’s 
war production. Shortly, transferred to acting shop super- 
visor, he was appointed shop superintendent of the manu- 
facturing departments in November, 1942. 

Promoted to assistant works manager and general su- 
perintendent in February, 1945, Mr. Uhl continued in that 
capacity until this year when the manufacturing units 
were transferred to the firm’s Justowriter division. At 
that time, he was appointed special assistant to the general 
works manager, remaining at the Culver Road plant. 


HAINES & ESSICK FURNISHES BANK 

IN REMODELING JOB AT DECATUR 
The Citizens National Bank, opened at Decatur. IIL, 
in 1891 when Benjamin Harrison was president of the 


United States, recently completed a remodeling project 
outstanding in the spaciousness and “new look” achieved. 
Haines & Essick Company of Decatur had an important 
role in this job, supplying the new office furniture. 

Wanting the best in equipment, officials of the Citizens 
National Bank turned to this office supplies and furniture 
firm in its own city and made their selection from B. L 
Marble side executive, and stenographer chairs, Leopold 
desks, Shaw-Walker files and other furnishings made by 
leading manufacturers. 

All of the desks, chairs, filing cases, wastebaskets and 
desk sets came from Haines & Essick’s. 

Not only was the Citizens National Bank remodeled; 
it was also completely refurnished. All through the bank, 
new furniture and new equipment was installed to put 
the furnishing in keeping with the clean new style of 
the bank’s quarters themselves. 

The furniture includes Leopold executive desks and 
secretarial desks of walnut finish. The B. L. Marble 
office chairs match the desks and are of walnut finish, 
also, provided with green leather upholstery or plain 
Genuine walnut waste baskets match the rest of the office 
furniture. Sainberg linoleum desk pads with stamped 
leather edges are provided for the tops of the new desks. 

The Shaw-Walker steel files are finished with a walnut 


graining on the steel to give the appearance of wood. 


ESTABLISH FIRM AT GARDEN CITY, KANS. 
Milton Navrat and Bill Schroeder have established a new 
office supply firm in Garden City, Kans. This new business 
will operate under the name of Navrat Office Supply and 
Equipment Company and will be located in quarters for 
merly occupied by McAllister-Fitzgerald plumbing store. 
GMH 
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If you or your customers can supply us with 
12 to 24 gauge sheet steel, we will buy the 
steel from you and ship the pound for pound 
equivalent in 

EITHER 

—Lyon standard products—any selection of 
items in production at regular published 
prices (see partial list below) 

OR 

—your customers’ assemblies, subassemblies 
or parts, etc., for their product — to their 
specifications —- in an even wider range of 


gauges — 8 to 30. 


oe 7 2w 
~ 7 Py Ps z 








A PARTIAL LIST OF LYON PRODUCTS 


® Shelving * Kitchen Cabinets ® Filing Cabinets © Storage Cabinets © Conveyors © Tool Stands * Flat Drawer Files 

® Lockers *® Display Equipment © Cabinet Benches © Bench Drawers © Shop Boxes © Service Carts * Tool Trays * Tool Boxes 

* Wood Working Benches ® Hanging Cabinets © Folding Chairs © Work Benches © Bar Racks © Hopper Bins © Desks * Sorting Files 
* Economy Locker Racks © Welding Benches © Drawing Tables © Drawer Units © Bin Units © Parts Cases © Stools * Ironing Tables 
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BERT M. MORRIS, CEL-U-DEX APPOINT PITT 

The Bert M. Morris Company recently announced the 
appointment of Fred Pitt as representative for the com- 
pany in Nebraska, Missouri, Kansas, and Western Iowa. 

Mr. Pitt is well known to the stationery trade through 
his long service in the loose leaf lines. He is the son 











FRED D. PITT 
of the founder of the Irving-Pitt line, and later manu 
factured his own line of binders and forms. He was 


president of the Wilson-Jones Company before returning 


to Missouri for a well-deserved rest. 


Another new appointment of Mr. Pitt as representative 


is that made by Cel-U-Dex Corporation, 1 Main St., 
Brooklyn, N. Y., naming him to cover Missouri, Minne 


sota, lowa, Nebraska and Kansa 


ROYAL ANNOUNCES MANAGERIAL CHANGES 

D. B. Starrett, vice-president in charge of sales of all 
products, Royal Typewriter Company, recently announced 
the following appointments: 

Max D. Brown, former Oklahoma City, Okla., manager, 
has been named as assistant district manager of the Los 
Angeles, Calif., territory. G. G. Ralls, whose headquarters 
are at 1034 S. Broadway, Los Angeles, is district manager. 

William E. Droke, former Tulsa, Okla., salesman has 
been promoted to branch manager at Oklahoma City. Mr. 
Droke succeeds Max D. Brown, who has been named as 
sistant district manager at Lo 


} 


Ange ies 


PLASTICRAFT APPOINTS McPARTLIN 

Plasticraft Specialties of Chicago, manufacturers of 
plastic products, recently announced the appointment of 
S. E. McPartlin, Jr., as ge nanager. Prior to 
his entry into the Army Air Forces, Mr. McPartlin was a 
division supervisor of specialty the Standard Oil 
Company and later eastern district manager for the Gen 
eral Bandages Company. 

Mr. McPartlin has announced the 
following regional factory Allen Sales 
Company, New York, N. Y.; William G. Brown, St. Louis, 
Mo.; B. H. Vaughan Company, Houston, Tex.; and Harvey 
Balch, Beverly Hills, Calif. 


enera sales 
sales to! 


appointment of the 


representatives: 


PROMOTE NATIONAL LETTER WRITING WEEK 


Supported by airlines, railroads, thousands of local 
post offices, some libraries and many manufacturers, 
the Eleventh Annual National Letter Writing Week will 
be observed October 17 to 23 by dealers in boxed writing 
paper in every section of the country. 


distributed by stationery 
display win 


Four-color posters are being 


+ 


manufacturers to the retail trade for use in 


dow and store interior promotions. The posters illustrate 
this year’s theme, “Your Letters Are Priceless,” and ars 
available free on request from suppliers sponsoring 


National Letter Writing Week 

A principal feature of the event, in which the United 
States Post Office Department is participating, is the 
annual window display contest open to four classifications 
of retailers—department variety chains, 


stores, stationers, 
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drug stores and other outlets. Twelve cash awards totaling 
$660.00 will be made to winning entries, four of $100, 
four of $40 and four of $25. 

Rules have been shortened and simplified this year, 
Full information is available from any sponsoring manu- 
facturer. Any retailer, to qualify for awards, is required 
only to make a display of writing paper in one or more 
principal windows and put it on exhibit for three or more 
during the week of October 17-23. The window 
photographed and the photos mailed to the 
Paper Stationery and Tablet Manufacturers Association, 
527 Fifth Avenue, New York 17, N. Y. Entries must be 
received in the office of the Association, headquarters 
for the Week, on or before November 12, 1948. 

Experienced, impartial judges will determine winning 
entries on the basis of the attractiveness and effectiveness 


days 


must be 


with which the theme, “Your Letters Are Priceless,” is 
illustrated or dramatized. Checks will be mailed to win- 
ners not later than November 29. 

One or more of the official posters must be included 


in each display, and must show in the photograph. As- 
sociated products, such as pens, inks, desks, desk equip- 
ment, and so forth, may be included in displays, but 
vriting paper must be the dominant item. 


TAMMI SAFE COMPANY TO BUILD PLANT 

Development of a new type of safe and the prospect of 
a resulting 100 per cent increase in business has led the 
Tammi Safe & Vault Company, Milwaukee, Wis., to plan 
construction of its own manufacturing plant. 

The firm, which is headed by E. W. Tammi, is now mak- 
ing a safe combined in one unit with a filing cabinet. Three 
models of the safe-cabinet are in production in weights 
from 225 to 350 pounds. 

Founded 29 years ago, the firm has been in its rented lo- 
cation at Kinnickinnic Ave. since 1932. The new 
plant will be built this year at W. Lincoln and S. Robin- 
son Aves.—JH 


2204 3S. 


CARLSON JOINS S. E. & M. VERNON 
S. E. & M. Vernon, Inc., of New York City recently an- 
nounced the appointment of Carl H. Carlson to their ex- 
ecutive staff with headquarters in New York City and Eliz- 
abeth, N. J. Mr. Carlson will follow sales research and 
sales promotion. 
The new staff member was formerly with Horder’s, Inc., 





CARL H. CARLSON 


and its subsidiary, Associated Stationers Supply Company 

of Chicago, where he spent 25 years in various capacities. 

He created and developed the systems and furniture de- 
partments and later became Chicago retail sales manager. 
For the last years he acted as director of buying 
nd merchandise manager. 


seven 


NIAGARA FALLS FIRM PROMOTES REPAIRS 
Taylor and Wiggins, Third and Niagara Sts., Niagara 
Falls, N. Y., promotes its fountain pen and pencil business 
by doing its own pen and pencil repair work. The store is 
open every evening and makes a strong play in the summer 
travel months for tourist business.—GET 
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Buy WELLS 


TYPEWRITER AND 
UTILITY TABLE 


PRE-WAR QUALITY 


[here's a big market today 





and there alwavs will be—for 


this Wells all wood typewriter 






utility table. Priced for 
competitive selling—yet con- SELF PULL ON DRAWER 
structed with unmistakable 


quality features—the kind of 


quality that makes quick sales 





and satisfied customers. ti 


] 
No. 5677 LEGS ROUNDED ON 2 SIDES } 
¢ Size 18” x 32” For Smart Styling 
¢ 4” Oak tops Ls 
¢ +” Birch tops, Walnut finish 
* Satin smooth finish Ne. 5677 
. Le rs 6 f ‘a ro >» 2 si aS f = 
gs 6 ounded 2 sides Ss 15° Oo 
rs Slide . Packed 2 to carton 
* Drawer with self-pull EA. LIST 
SELL WELLS GENERAL OFFICES 
SELL WISELY 725 S$. LA SALLE ST. 
CHICAGO 5, ILLINOIS 


TELEPHONE 
HARRISON 1100 


CABLE ADDRESS 
WELLOFF, CHICAGO 


OFFICE FURNITURE COMPANY 
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ART METAL REWARDS SCHOLARS 

The Art Metal Construction Company community rela 
tions program is now in its second year of broadcasting 
over the home city, Jamestown, N. Y., radio station. This 
program is known as the Art Metal Scholarship Award 
Program and consists of a series of 20 half-hour quiz ses 
sions terminating just before graduation at the Jamestown 
High School. 

The contestants are selected in a competitive examina- 





WINNERS ON ART METAL SCHOLARSHIP AWARD PRO- 
GRAM. — Left to right: Robert F. Hoover, third prize winner; 
Paul S. Greenlaw., first prize winner; Carl Elofsen, vice-presi- 
dent, Art Metal Construction Co.; Ann E. Schobeck, second 
prize winner, and Ralph Carlson, quiz master of radio show. 


tion among high school seniors of the area, and the top ten 
in percentage points qualify as the contestants for the 
scholarship awards of $500, $300 and $200, payable to the 
college of the senior’s choice. 

This program was awarded second prize in a national 
contest sponsored by Billboard magazine for radio sta- 
tions in the 250-1000 watt class, of which there were sev- 
eral hundred entries. 


CHICAGO FIRM IS 25 YEARS OLD 

C. H. McCullem, proprietor of the Ideal Typewriter 
Exchange, 450-52 E. 75th St., Chicago, is pardonably 
proud of the fact that his firm has completed 25 years 
of uninterruped service to the public and the schools of 
Chicago’s Southside. 

This firm in addition to a of Underwood 


large stock 


portables carries all standard make typewriters, office 
machines, fixtures, furniture and stationery. A_ rental 
and servicing department is maintained 

Mr. McCullem advertises himself as “The Biggest 


Typewriter Man in the World” and that literally may be 
true from the standpoint of his actual weight. 

A member of the Old Timers Baseball Association, 
“Mc” is an ardent admirer of George Moriarty, for 26 
years player, manager and umpire in the big leagues, 
and had reprinted an impressive tribute to this sports 
figure. Moriarty’s career in baseball, incidentally, began 
with the Woodstock Oliver T Company team 
in 1902. 


J pew riter 


KELLNAI SYSTEMS PLAN LARGER QUARTERS 

Kellnai Systems, Columbus, Ohio, stationers, printers 
and office outfitters, have plans under way for a new and 
larger building to be located at 195-197 E. Long St., in that 
city. Construction will be started sometime in July and 
completion is expected within 60 days. The new building, 
32 x 197 feet, will house a new press for the manufacture of 
snap-out continuous forms with interleaf carbons. The 
building will be air-conditioned throughout all year at a 
constant temperature of 72 degrees. 

The firm has been in business since 1923 under the oper- 
ation of the owner, E. E. Kellner, who says he has done a 
good share of the work most of the time, from pressman to 
stenographer. The company has been printers for the trade 
for the past 15 years. Mr. Kellner is planning to incor 
porate the firm, selling part of the stock to employees and 
some to outsiders later. 
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PITTSBURGH INSTITUTE ADDS COURSES 
New 
chine repair have been added to the curriculum of the Com- 
mercial Institute, 2020 West Liberty Ave., Pittsburgh, Pa., 
President Richard J. Zaiden announced recently. 

The addition of the new courses followed an extensive 
survey of the tri-state area and consultations with the 
leaders of the office machines field. Both the survey and the 
conversations revealed that there was an urgent need for 
more trained people in the field, both for repair and sales 
work. 

Both full- and part-time courses are offered to prospec- 
tive students. The full-time course runs for nine months on 
a five-day week basis. The part-time course requires 18 
months, with classroom sessions held three times weekly, 
Both courses are approved for veterans’ training under the 
G.I. Bill. 

Each student enrolling in either course is required to 
purchase a complete set of standard tools and instructions 
for his own use. In the case of veterans enrolling under 
either Public Law 16 or 346, the cost of this equipment is 
paid by the Veterans’ Administration, in addition to sub- 
sistence allowances and tuition fees. 

Graduates of the courses are afforded free use of the 
Commercial Institute’s placement bureau which will assist 
them in securing employment in the field. 

The Commercial Institute is one of four schools founded 
by Mr. Zaiden. The others are the Pittsburgh School of 
Plastics, The Electroplating Institute of America, and the 
Technician Training School of Uniontown, Pa. Mr. Zaiden 
has a record of extensive activity in the educational field 
and is secretary of the Pennsylvania Private Trade Schools 
Association. 


J. W. THRAPP BUYS AKRON FIRM 

J. W. Thrapp recently purchased the Planned Business 
Equipment Company, 72 N. Main St., Akron, Ohio, from 
H. W. Stevens. The new owner has been connected with the 
office equipment industry in Akron for the past 12 years 
and will continue to act as the Akron dealer for Stow & 
Davis and Metal Office Furniture Company of Grand 
Rapids, Mich., The Sikes Company, Inc., of Buffalo, N. Y., 
and the Clemco Desk Manufacturing Company of Chicago. 

The firm is operating under the name of J. W. Thrapp 
Company. 

i 
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MELINDS SAIL FOR EUROPE. — Mr. and Mrs. Louis Melind 
as they left New York May 7 on the “Queen Mary.” They 
are combining business with pleasure in a visit to England. 
Holland, Germany, Denmark, Scotland, Wales and Ireland. 
They planned to return on the “Queen Elizabeth”, arriving 
on July 14, Mr. Melind’s seventy-ninth birthday. Mr. Melind 


training courses in typewriter and adding ma- @ 

















is believed to be the dean of American corporation presi- 
dents, having served for 55 years as head of the Louis 
Melind Co., manufacturers of Justrite products for the office, 
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DESK HIGH “‘air-flo”’ FILE. A heavy, precision-built steel 
pension file having greater filing capacity. Drawers float at the mere 
home or office. Olive Green 
Height Depth Cole Gray 
10%, 285," $45.00 $54.00 
30%," 28% $52.00 $61.00 

ng both drawers add $9.00 to above. 


Grained Walnut 
or Mahogany 


TYPEWRITER TABLE 


rome No. 755—An all-steel table with 

mu linoleum top, beautifully trimmed 
: 31” with fine aluminum edging, 25%,” 
$32.50 high, 29," wide, 154" deep. $15 


CHROME ARMCHAIR 


p 











STORAGE CABINETS No. 3491. Will keep your office sup- 


plies and printed matter clean and orderly. ideal for hand tools, or even 
quor. Two-way locking device controlled by a pora-centric lock. Two 
adjustable shelves. Olive green or Cole gray crinkle finish. 374%" high, 
0 $45.00 


30” wide, 18%," deep 


(Zones 2 and 3 slightly higher) 
OR PHOTOGRAPHS OF THE ABOVE AVAILABLE ON REQUEST 


See L 


COLE 


285 Madison Avenue, 





me Ue ee ee On ee, ee 
New York 17, N. Y. 











: P RO N TO STEEL FRONT Storage Files 


STURDY CONSTRUCTION — Prontos are built of 275-Ib. 


test corrugated fibre board and reinforced with steel on the 


shell and the four corners of the drawers. 


SAVE FLOOR SPACE — Constructed so that they interlock 
into solid units and stack as high as the ceiling, saving 


valuable floor space. 


Suggested Uses 


tletter Size 
tlegal or Cap 
Invoices 

*2 Rows 8x5 Forms 
Freight Bills 
Checks 

Drafts or Checks 
5x8 Forms 
Tabulating Cards 


*3x5 Cards (3 Rasen 
*4x6 Card s) 
*3x5 Casi? Rows) 


Vouchers (Upright) 
tledger Sheets 
tledger Sheets 


*These numbers have removable divider portit ; tPackedétoa 


Inside Dimensions 


Width Height Length 


12% 
ISY% 
10% 
10% 
%%, . 


127 

107 
5 
9 


123 


10%, 


SIZES AND PRICES 


FIBER BOARD 
DRAWER FRONT 
F Pad Ge 

N Singte} Carton 
E210 .¢Rgy:70 $3.60 


10% . Eb IO 4.50 


4.40 
8% . . 2 <a, 72 30 oa¥ 
~ i, cio 4s r 


834 5 
1. 3.00 


e 


7 " E97 
E104 «® 3.05 
EM Ge” 2.5 2 
'z:. | 2.80 


cn 


‘ 


arton 


LOCATE YOUR RECORDS EASILY — No more need of 
fussing and fuming. With Pronto files you can get at all 


records just as easily as in your regular active files. 


BEAUTIFUL APPEARANCE — Pronto files are beautiful in 
appearance, finished in an attractive olive green. The steel 


drawer front matches your regular active office files. 


a rr 
| » A W 
' _ 


STEEL 
DRAWER FRONT 


File PRICE 


No ‘ ‘Aa! e Carton 


‘+> $4.40 
| + 5.80 


109L 
108L 
1971L 
104L 
1941L 
1851L 
17311 


all others 12 to a ca Prontos Installed at the Underwood-Elliott Fisher Co. 





PRONTO FILE CORPORATION. 


285 Madison Avenue 


New York 17, N. Y. 








ON SHIPPING TAGS 


e yk 


PRINTS | ON LaBels 


ANYWHERE” 


DEALERS: 

Write for Widely 
Accepted Dealer 
Plan 


fo) me) gfe). hy ON PACKAGES 


FAST. ECONOMICAL—IDEAL FOR MARKING. 
ADDRESSING. DUPLICATING. SMALL PRINTING JOBS 


Guarantees you accuracy in those duplicate 
addresses. code markings. signatures. 

The No. 1 MULTISTAMP stencil duplicator 
permits quick changes in wording... gives 
you “a rubberless stamp ih one minute for 
two cents.” Prints in places no other cupli- 
cator can reach... takes up to 5 lines of 
type 3 inches long. Makes 1000 or more clear 
copies from one stencil, one inking. Just type 
or write the stencil. snap it on. and print. 
Complete with supplies in compact, durable 
case. Weight: 2 pounds 


If hy TAM $ 50 ; , ea | 


STENCIL DUPLICATOR Lab tactory OUTFIT 


MANUFACTURED ONLY BY THE MULTISTAMP CO., INC. NORFOLK, VIRGINIA 
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HOT WEATHER WINDOW.—Ingenious and original is this 

attractive display of cooling equipment in one of the win- 

dows of A. Pomerantz & Co., Philadelphia. Featured were 

Air-Flight circulators, manufactured by W. W. Welch Co.. 

Cincinnati. and Vornadofans, built by O. A. Sutton Corp., 
Wichita, Kans. 


ee 


LYON METAL PRODUCTS HOLDS OPEN HOUSE 

July 14 was the date of an open house program at 
the Aurora, Ill. plant of Lyon Metal Products, Inc. A 
similar event was scheduled for the Chicago Heights 
plant of the same company on July 21. Visitors included 
customers and those of the public who were 
interested. 


pe neral 


Starting at 12:00 o’clock, and at frequent intervals for 


several hours, groups were organized at the office building 
and were taken by bus to one end of the plant, which 
occupies a long strip of land adjacent to the Burlington 
Railroad. There each group was provided with an escort 
who showed them every step in the steel fabrication as 
applied to Lyon products. Visitors were impressed with 
the ease of handling steel in heavy gauges, also with the 
efficient factory operation from stamping to finishing and 
packing. 

Among the many Lyon products shown were storage 
and wardrobe cabinets, filing cabinets, folding 
chairs, tool boxes and trays, work benches, flat drawer 
files, shop desks and tables, lockers, shelving, display 
equipment and bin units. 

The tour through the plant and display 
approximately oné and a half hours. It was followed by a 
trip through the office building. The group escorts were 
well trained and explained processes clearly. At the en- 
trance to each department was suspended a large card, 
or poster, summarizing briefly the work of the depart 
ment, the lettering being large enough to attract the 


stools, 


room occupied 


attention of all who passed by. The event was a delightful 
experience to the many visitors who participated. 





NEW UNDERWOOD FILM. —J. A. McDevitt, 


Cincinnati re- 
gional manager for Underwood Corporatien, looks over the 
film, “The Duties of a Secretary”, as Program Director Barnett 
of WLWTelevision explains about video. The picture was 
made as a service to schools and colleges throughout the 
country and as a refresher course for secretaries. 
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C. E. CONGER JOINS TRUSSELL 

C. E. Conger recently joined Jack Kennedy in a sales 
capacity at Trussell Manufacturing Company, Inc., Pough- 
keepsie, N. Y., after being formerly engaged in his own 
export business in New York City. 

Mr. Conger attended Harvard Business School and the 
University of Notre Dame and from May 1943 until 
December of 1947 was priority manager for the Inter- 
national Telephone & Telegraph Corporation, New York 
City. 

Strangely, the new sales representative has a namesake 
in the business, Claude Conger, no relation, and to confuse 
matters more, Claude Conger was formerly an official in 
the Trussell firm before heading his own company, Wire-O 
Corporation. 


TROUT OFFERS NEW SERVICE MANUAL 
Wesley Trout, publisher, P.O. Box 575, Enid, Okla., an- 
nounces that his latest booklet entitled “Servicing Under- 
wood Typewriters” will be off the presses about August 15. 


This manual is illustrated, written for easy understand- 


ability. In loose-leaf form with binder, it will sell for $1. 
Mr. Trout is also taking orders for his publication, “How 
to Service Royal Typewriters,” the price of which is $1.60 


also. 


GOVIN. 


RUBBER STAMPS 





FIRM NAME AT PED&ESIRIAN LeEVceL.—Govin Hupber Stamps, 

Tampa, Fla., displays the company name prominently on dis- 

play window, where passers-by are more likely to find it. 
SM" 

BATES ANNOUNCES CHANGES IN SALES STAFF 

The Bates Manufacturing Company, Orange, N. J., 
has announced that Kenneth Moak, who has been repre- 
senting the firm on the Pacific Coast, has been forced to 
resign because of ill-health. Lloyd Robinson, Jr., who is 
well known to some of the dealers in the East and South, 
has been appointed as his successor, with probable head- 
quarters in the Los Angeles, Calif., area. He will leave for 
his headquarters on August 1. 

An addition to the sales force is also announced in the 
person of David Ogden, who for some weeks has been tak- 
ing a course in training at the Bates factory and who 
planned to take up his headquarters in Jacksonville, Fla., 
on July 15. Mr. Ogden will cover the states of North and 
South Carolina, Georgia, Florida, Alabama and Tennessee. 


JOHNSON CHAIR AND CLEMCO BUSINESSES SOLD 
As this issue goes to press word comes that O. B. and 
A. L. Johnson have disposed of financial interests in the 
Johnson Chair Company and the Clemco Desk Manufac- 
turing Company, Chicago, and that the businesses have 
by Helene Curtis Industries, as of July 

22, 1948. According to a statement by A. L. Johnson, “The 
new owners advise that they will continue to operate with 
the present personnel.” Relocation of production quarters 
planned for some buildings in the neighborhood of the 


been taken ove 


present plants. 
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EVERY OFFICE CAN INCREASE EFFICIENCY 







Save Time... 
— Save Steps... 


EXECUTIVE 
MASTER STATION 


Executive decisions and production problems 
swiftly, clearly carried to the key men in your organization 
to be executed and solved immediately. FLEXIFONE 

is quality engineered and built...modern and 
functional in design to meet your demand for a 
lightning-fast method of intercommunication. 
Choice of several models 
with capacities up to 


twenty connections. 





Bo ee sane oPERADIo 
FLEAIFONE 
Salcroow 


OPERADIO MFG. CO. 
Dept. OA-78, St. Charles, illinois 





SPEAKER 
STATION 





NE 
eage 


We et 
he tow FLEXIFO 











sees ~ \seeccccccccocceeccooncecs Please send free literature as checked: eceoeeeboooce 
[_] FLEXIFONE Intercommunication [] Plant Broadcasting 
[] Make appointment to discuss our needs 

| ¥ uk 

| 0 yo 

} | pia r Dp Name ——— 

’ | rrERneA 

x é CC ———— 
rxfgut 
City. State 








OFFICE APPLIANCES, August, 1948 107 





They te handsome.. comtortable.. 





























OC), lilt d YA Y ed greater durability, and 


the finest of modern streamlined 











because of these 


i) styling...these are the important fea- 






tures which sell your customers on 


Steelcase chairs. Scientifically designed 






to provide the greatest efficiency 







in use, and built to the most exacting 


standards of quality, the fifteen beautiful 







chairs in the Steelcase line are 






widely recognized for their smartness, 


distinction and 







unmistakable value. 


CHAIRS 


ITURE COMPANY 


GRAND RAPIDS, MICHIGAN 


















APPOINTED BY CLARY 
Angeles, Calif., re- 
of Whitney Drayton 


WHITNEY DRAYTON 

Clary Multiplier Corporation, Los 
cently announced the appointment 
as advertising manager. 

The new appointee is experienced it 
through previous associations with the 


this type of work 
Snap-on Tools 














WHITNEY DRAYTON 


Corporation and the Victor Adding Machine Company. 

For eight years until November of 1946 he was with 
Victor serving in a number of positions including branch 
manager, assistant director of sales and director of sales 
training. He served with Snap-on Tools 
a year until November of 1947 as sal 
ager. 


promotion man- 


STATIONER OBSERVES ANNIVERSARY YEAR 

Esther Taylor, partner of Taylor and Wiggins, station 
ers, at Third and Niagara Sts., Niagara Falls, N. Y., is 
celebrating her twenty-fifth anniversary in the stationery 
business. 

Miss Taylor began 
Cannon, who owned and operated a stationery 
1904, which was located in Miss Taylor’s present store ad 
dress. When Mr. Cannon became bedridden, Miss Taylo1 
assumed the management of the Cannon store until the 
owner’s death in July, 1941. 

In September of that same year Miss Taylor purchased 
the store from the Cannon estate and continued operation 
of the Cannon stationery store until 1947. At that time 
Miss Zilcie Wiggins became associated in partnership with 
Miss Taylor and the name was changed to Taylor and 
Wiggins. 

The newly-enlarged Taylor and Wiggins store has a 
large selection of greeting cards. Residents of Niagara 
Falls also find a complete line of stationery, fountain pens 
and pencils, office and school supplies, and gift wrappings. 
Personalizing work on matches, napkins, stationery, note 
paper, cover and photograph books is done in the store. 


Edw al d d. 
store since 


working for the late 


A new repair service has been added for all makes of 
fountain pens and pencils. The repairs are made by Misses 
Taylor and Wiggins who studied this work and are able to 
carry on this service in their own premises.—GET 


PITNEY-BOWES, INC., MAKES APPOINTMENTS 

Pitney-Bowes, Inc., Stamford, Conn., recently announced 
a new sales region and a number of appointments. 

Establishment of a and service 
region has been completed with rters in St. Louis, 
Mo., and E. G. Blume has been named as midwestern reg- 
ional manager. He takes charge of sales-service branches 
in eleven cities formerly covered by 
states and southern regions. 

John R. Perry has been appointed manager of the St. 
Louis branch sales and service office to succeed Mr. Blume, 
new midwestern regional manager. Vincent B. Shaffer suc- 
ceeds Mr. Perry as manager of the St. Paul, Minn., branch. 

John V. Klein was named Rochester, 
N. ¥., branch, succeeding Donovan Erard, resigned. 


new midwestern sales 


eadqua 


the western, central 


manager of the 


110 


Corporation for 








INCORPORATE FIRM FOR LEROUX CHECKWRITER 

Leroux Sales Company, Toledo, Ohio, has been incor- 
porated to distribute the checkwriting machine invented 
by Joseph Leroux, vice-president of the Franklin Printing 
and Engraving Company, Toledo. The new firm was 
authorized to issue 1,500 shares of stock, of no par value. 
Incorporators were Joseph Leroux, Frank A. Leroux, and 
William F. Koehne. 

The checkwriter is a 16-ounce machine, 
9 x 3 x 1 inches, designed to give checkwriting protection 
to housewives, business and professional people, and is 
convenient enough to be carried easily in a pocket, purse, 
or brief case, Mr. Leroux said. 

Mass production of the machine is expected to begin 
shortly in the new factory building of Ronfeldt Associates, 
Inc., at 2345 Byrne Road, Toledo. National distribution 
to retail outlets, through the Leroux Sales Company, is 
planned to begin this fall—AK 


measuring 


JOHNSON APPOINTED BY SHEBOYGAN DESK 

H. G. “Hal” Johnson, known to the commercial station- 
ery trade through his functioning as manufacturers’ rep- 
resentative at 542 S. Dearborn St., Chicago, was recently 
appointed in charge of sales in Illinois, Indiana, Ohio and 
Michigan by the Sheboygan Desk Company, Inc., Sheboy- 
gan, Wis., makers of a varied line of popular-priced quality 
wood office desks. 

Other new additions to the firm’s territorial sales force 
include Abel L. Wollenberg, eastern representative, with 
headquarters in the Furniture Mart, 206 Lexington Ave., 
New York, N. Y.; E. B. Pyle, southern representative, 
with headquarters at 3186 Kimball Ave., Memphis, Tenn.; 
Roy Wallinder, covering North and South Dakota from 




















H. G. JOHNSON 


5825 Columbus Ave., Minneapolis, Minn.; J. H. Hall, serv- 
ing Missouri, Kansas, Nebraska and Oklahoma from offices 
at 6030 Rockhill St., Kansas City, Mo.; and C. J. Schubert, 
selling Washington, Oregon, California and Arizona, with 
offices at 333 E. Third St., Los Angeles, Calif. 





WHERE MERCHANDISE MAY BE SEEN AND HANDLED. — 

Pinellas Ptg. & Staty. Co., St. Petersburg, Fla., make constant 

use of tables for display of goods. Surplus stocks are stored 
on shelves under the table, easily accessible to clerks. 
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IMPORTANT REASONS FOR 


SELLING Oxford PENDAFLEX* 
ome 





BECAUSE YOU MAKE MORE MONEY 


Your normal profit on the sale of each drawer of Pendaflex 
NO. hanging folders is $5.00. Your profit on selling conventional 
folder for the same drawer is seldom more than 90 cents. 





© BECAUSE YOUR CUSTOMER WILL 
| BE GREATLY BENEFITED 


When you sell Pendaflex, you take the fumble out 

NO. of filing for the customer. More specifically, you 
save him 20% to 50% of his file clerk's time, 
which makes the installation pay for itself many 
times over. You help him to reduce misfiling. You 
win his confidence by serving him with equipment 
that will smooth away his filing troubles. 















BECAUSE PENDAFLEX IS EASY TO SELL 


NO. The only selling tool you need is the Pendaflex Demon- 
strator Kit. Plus a consistent advertising campaign in such 
magazines as: American Business, Dun’s Review, Pur- 
chasing, Nation’s Business and the Office, that draws the 
cream of the office equipment buying market to your store. 


You don't have to be a filing system expert. To make the 
prospect want Pendaflex requires very little knowledge of 
tab positions and alphabetic subdivisions. All you have to 
know, and know well, is that 





We are adding 
distributors in many 
localities. At this time 
perhaps we can 

make an arrangement 
with you. We will 
welcome your inquiry. 
"Reg. U.S. Po Write or call today. 


Oxford FILING SUPPLY COMPANY, wc. 


340 Morgan Ave., Brooklyn 6,N. Y. © 125 South 8th St., St. Lovis 2, Mo. 


1. Every file clerk wants her job made easier, and 
her files to look their best. 





2. Every executive wants to save time and money. 





3. Every letter and legal size filing cabinet in every 
office is a sales opportunity for you. 
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STOTT & CO. IN BUSINESS 60 YEARS 

Its sixtieth business anniversary is being observed this 
year by Charles G. Stott & Co., Inc. of Washington, D. C., 
one of the country’s largest retailers in stationery and 
office supplies and equipment, as well as paper wholesaler. 
This firm has expanded with the dynamic growth of the 
nation’s capital by establishing two branches in different 
sections of the city to supplement its main headquarters 
at 1310 New York Ave., N. W. Another unit will open 
shortly at Silver Spring, Md. 

Charles G. Stott established his business back in 1888 
when he placed small orders for popular “paper” items 
with a Baltimore supplier. In those early days, Mr. Stott 
was his own salesman, delivery clerk, office manager and 
bill collector. As he progressed the firm’s stock was ex- 
panded to take in stationery stock. Several outside sales- 
men were employed and sales made under contract to 
the Federal and District of Columbia governments. 

In 1938 a warehouse was rented in the northeast section 
and the paper department was located there, the firm 
going in extensively for wholesale activities in both fine 
paper and coarse paper lines. The main building on New 
York Ave. has been renovated. Stationery and office sup 
plies are displayed on the main floor and offices and fur- 
niture occupy the four upper floors. 

Stott’s also evidences progressive developments in em- 
ployee relations. This relationship is carried out by a 
management board with details handled by an employee 
relations welfare organization officered by representatives 
of the 90 co-workers. They work out recreational pro- 
grams, financial aid, grievances and adjustments and other 
problems which may come. Furthermore, employees have 
an opportunity to purchase company stock. 

The firms officers are Charles A. Stott, president, who 
was formerly president of the National Stationers As- 
sociation and now treasurer; L. H. Milliken, vice-presi- 
dent; B. F. Reppert, treasurer; and E. W. Land, secretary. 
The subofficers are: O. G. Lange, in charge of all store 
operations; Mrs. Georgia Hermann, manager of the main 
store; W. W. Moffitt, manager of the 15th St. store; S. 
Stratton Lange, manager of the 17th St. store; Roy White 
who will manage the new Silver Spring, Md. store, and 
R. O. Land, manager of the paper department.—ASK 


INCORPORATE FIRM AT EVANSVILLE 

Ard Manufacturing Company, Evansville, Ind., formerly 
a partnership under that name, has been incorporated, with 
1,000 shares of stock valued at $100 each. H. F. Sanderson 
is president, William V. Malone, vice-president, and S. D. 
Moeller, secretary-treasurer. The firm is organized to 
manufacture, assemble, and distribute chrome and other 
commercial furniture, and has its plant at 1510 W. Colum 
bia St., and offices in the Brucken Building at 122 N. First 


St.—AK 








WEBSTER WINDOW DISPLAY AT S. C. TOOF’S. — This un- 
usual window display at Toof's in Memphis features F. S. 
Webster Company’s lines of MultiKopy Micromatic carbon 
papers and Multi-Kopy and Star typewriter ribbons. The 
window was designed by Mr. Fuller of the Toof staff, who 
has won many prizes for his unusual displays. The S. C. Toof 
Co. has been exclusive distributor of Webster products in 
Memphis for 20 years. 
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SANDMANN APPOINTED BY J. K. GILL FIRM 

Walter H. Sandmann, for 20 years with the Globe- 
Wernicke Co., has been appointed to the position of sales 
specialist for the J. K. Gill Company, Portland, Ore., in the 
office furniture and equipment division. Announcement was 
made by Mark Gill, vice-president, who said Mr. Sand- 
mann’s work will consist of supervision and sales promo- 
tion of the Globe-Wernicke line for Gill’s. 

Mr. Sandmann is an authority on office furniture and 









“4 











WALTER H. SANDMANN | 
F 


equipment, having worked in all three divisions of the 
Globe-Wernicke factory in Cincinnati, Ohio, before coming 
to Portland. 

He was an expediter in the steel, wood and paper divis- 
ions, a supervisor in the cost department, and for the last 
12 years served in the sales department. 


NIGRO JOINS SPEED PRODUCTS STAFF 
Speed Products Company, Inc., Long Island City, N. Y., 
recently announced the addition to its sales executive 
staff of Daniel Nigro, district sales manager for New 











DANIEL NIGRO 


York. Mr. Nigro was formerly with the Victor Safe & 
Equipment Company where he carried on a notable dealer 
sales training and promotion program. 


DIXIE CHROME APPOINTS REYNOLDS 

G. W. Guthrie, general sales manager of the Dixie 
Chrome Products Company, Dallas, Tex., recently an- 
nounced that Herbert W. Reynolds of Shreveport, La., is 
the new sales representative for the company, to handle 
the south central territory comprising Louisiana, Arkan- 
sas, Mississippi and western Tennessee. Mr. Reynolds was 
formerly district manager for the Underwood Corporation 
and is starting to work for the company immediately. 


HEER COMPANY MARKS 77 YEARS 
F. J. Heer Printing Company, 364-386 South Fourth 
St., Columbus, Ohio, celebrated 77 years of business oper- 
ations on June 15. Observance was featured by a furniture 
and printing show at which the latest developments in 
office furniture and printing were exhibited.—AB 
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uddy’ Memo Book 
ASSORTMENT 




















4 COLORS IN 4 SIZES 


Here is a new “Buddy” Memo Display with colorful 
Memo Books of rich flexible box grain material that 
attracts attention and creates the impulse to buy. 


It adds color to your store displays and produces easy 
profitable sales. 


The display is extremely compact—takes counter space 
only 8x Q inches. Contains 48 “Buddys” complete with 
fillers, pocket and purse sizes. “Buddys” are thin, com- 
pact, fillers easily replaceable. 


Several of these assortments placed in various locations 
of your store will produce volume sales of “Buddy” Memos 
and fillers 


Order “Buddy” Assortment No. 0308-52 


» 


WILSON JONES Co. 


GENERAL SALES OFFICES 


NEW YORK BOSTON CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
122 East 23rd Street 137 Federal Street 3300 Franklin Bivd. 816 Locust Street 500 Howard Street 


Main Piants at CHICAGO and ELIZABETH, N. d. 
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Calendar of 
| Industry Activities 
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September 26-30. National Stationers Association 
Forty-second Annual Convention and Twelfth Merchandise 
Exhibit, Hotel Stevens, Chicago. Paul E. Burbank, Gen- 
eral Manager, National NSA Headquarters, 740 Invest- 
ment Building, Washington, D. C. 

October 25-30. Fortieth National Business Show, Grand 
Central Palace, New York, N. Y. Frank Tupper, presi- 
dent, National Business Show Company, Inc., 30 Vesey 
St., New York 7, N. Y. 








October 27-28. National Office Furniture Association 
Second Annual Convention, Waldorf-Astoria Hotel, New 
York, N. Y. Moe Turman, president, Metwood Office 


Equipment Corporation, New York, N. Y. 


REYBURN OFFERS R-70 COUNTER DISPLAY 

The R-70 counter display has been introduced by the 
Reyburn Manufacturing Company, Sixteenth St. and In- 
diana Ave., Philadelphia 32, Pa., as its newest self-service 








REYBURN’S NEW R-70 COUNTER DISPLAY 


sales aid. This colorful easel-backed counter display has 
a wood grain finish and contains 70 selected items of 
Reyburn’s mending tapes, gummed labels, address labels, 
key tags, shipping tags and gummed reinforcements. 


QUINCY, ILL., FIRM TAKES LARGER QUARTERS 

Nelson Office Equipment Company, Quincy, IIl., recently 
announced removal to larger quarters at 208 N. Sixth St. 
The new site provides an office and salesroom, together 
with a spacious service department in which thé cleaning 
room is closed to free the department from noise and odors. 

The show window is large enough for ample display and 
the window lighting is such as to cast a soft light over the 
entire salesroom. 


DAN W. FOX OPENS UTICA STORE 
Dan W. Fox, who for the past ten years was associated 
with the engineering sales department of the Eagle Pencil 
Company, New York, N. Y., has opened a store at 804 
Park Ave., Utica, N. Y., specializing in drawing materials, 
engineering supplies and surveyors’ instruments.—GET 





WEDDING S 


Ruth Ann Eldred, daughter of Mr. and Mrs. Arthur Crow 
Eldred (Eldred Company, Lorain, Ohio), was married to 
Raymond Edward Haff on Wednesday, June 30, at the Em- 
manuel Church in Lorain. Our best wishes to the newly- 
weds. , 
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SELL GAINS ADDITIONAL WAREHOUSE SPACE 

S. L. Hatch, president of Sell Corporation, Chicago, hag 
announced that this company has recently acquired 10,000 
square feet of additional warehouse space. 

This is the second time in two years that is has been 
necessary for the Sell Corporation to expand its quarters, 
This latest acquisition of space was necessitated by the 
installation of additional special machinery required for 


the manufacture of new items in the Selco line, the 
latest addition of which is a fused plastic tab guide, 
Additional equipment has also been installed for the 


manufacture of the regular SEL-plastic-TAB angular tab 
guides and filing folders. 


UNDERWOOD TRANSFERS E. J. HILTON 

The Underwood Corporation has announced the trans- 
fer of Edward J. Hilton, accounting machine specialist, to 
the Cincinanti, Ohio, regional office. Mr. Hilton has been 
serving the Chicago area in-a similar capacity since 1936, 
except for the intervening years, 1942 to 1944, when he 
was on leave of absencé to participate in the management 
of several small war production plants in the Detroit area, 

Improved service on accounting machines will be afford- 
ed customers in the Cincinnati territory through this 
change, according to James A. McDevitt, Cincinnati 
regional manager.—RCE 


INDIANAPOLIS FIRM LEASES BUILDING 

Indianapolis Office Supply Co., Inc., has taken a long- 
term lease on a building at the northeast corner of Ken- 
tucky Ave., and Georgia St., Indianapolis, Ind. The new 
quarters will be remodeled extensively. 

The Indianapolis Office Supply Company has occupied 
the fifth and sixth floors of the Parcel Post Building at 
South and Illinois Sts. for the last 27 years but the Gov- 
ernment bought the building last year. The new location 
provides the company with more than 10,000 square feet on 
one floor, for display of desks, chairs, and filing devices. 
The location also provides ample parking space. Harold 
J. Hampton is president of the firm.—AK 


ROSE RIBBON AND CARBON GEARS UP 

Stepping up production to handle increased demand dur- 
ing the fall and winter seasons, Ribbon & Carbon 
Manufacturing Company, 701 Spring St., Elizabeth, N. J., 
recently added increased production facilities in additional 
machinery and augmented personnel. 

Production has been accelerated by adding more grind- 
ing facilities. Coating equipment has also been greatly in- 
creased and the Hektowriter roll department has been com- 
pletely reorganized and enlarged. 


Rose 
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ARIZONA DISPLAY —This effective window display was 
recently used by Howard & Stofft, Tucson, Ariz., in the pro- 
motion of Victor Visible record equipment. 
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THE MODERN CHAIR THE 
MODERN OFFICE DEMANDS 


is yours to deliver now! 


All Day Working Comfort With These New Models 


OUTSTANDING EXECUTIVE CHAIRS! High in popularity 
for beautiful design, efficiency and quality. Famous "Flo- 
Tilt'* executive chair tilt back seat control . . . provides 
smoothest tilting—"'floating with gentlest effort." 


No. 120 with unique “back slope 
tilt" with easy underseat finger 
knobs, adjustable “while seated", 
offers today the greatest typist 
chair value. Exact back slope, can 
fit any size person. Exact spacing 
for seat height, horizontal back No. S454 "WORKMASTER EXECUTIVE". "Fio- 
rest, with the back tilt giving per- ee ey BR Me =. nr: 
sonalized custom fit. The curved- i6" padded, body curved. Seat Height: Ad- 


to-fit back rest support eases ten- justs 17x21". Base: “Alumna grey" enamel 
on aluminum base. 


sion and nerves af the base ofthe TMM cn sheiot uc (She ot 4A cboe 
great chair not usually obtained 

in other chairs sold at nearly the 

same cost. 





No. 540 "'SEMI-EXEC."" (No Arms) 
“Flo-Tilt". 1* Seat and Back—same 
as 545A. 


Another fine RITEFORM chair for the 

person who prefers a chair without 

arms. The marvelous comfort provid- 

ing features of RITEFORM'S finest 

chairs are built into this beautiful 

model. No. 535A or 530 offer the unusual “adjust- 
able up-down" back rest on a swivel tilt 
model. A highly popular design. 
No. 535A — Fio-Tilt. Model — seat tilts with 
back. Cushion: 19''x1é"'x4"" NuKraft latex hair. 
Back Rest: 15''xl0"' padded, adjust 3" hori- 
zontal. Seat Height: Adjusts 17''x2!". Base: 
“Alumna Grey" enamel. 


No. 435A “JR. EXECUTIVE” RESILIENT BACK. 


We do not distribute thru or 
make chairs for others ALL 
RITEFORM parts are made in 
our own modern plant, at low- 
est possible cost—which make 
possible RITEFORM’S' ‘‘Lower 
than average price." 
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INSTANTLY CORRECTED 
WITH JAC-A-DESK 


Whenever your typist complains that 
her machine just isn’t right, that’s the 
time to get a JAC-A-DESK. Slip it 
under the typewriter platform and 
skipping, piling, poor touch and slug- 
gish action are all usually corrected. 


Easily 
/nstalled 





' 


Stores 
Conveniently 





JAC-A-DESK is the answer to a real 
need and should be used on every 
pedestal type desk to remedy plat- 
form sag. Vibration is really stopped! 
Touch and action improved! Unnec- 
essary wear of typewriter and desk 
stopped! Skipping and piling due to 
backlash of carriage caused by a 
shady foundation is really ended. 


Order a JAC-A-DESK for every 
typewriter today. 


RETAIL PRICE $3.75 Each 
LIBERAL DEALER DISCOUNT 
me for one dozen lots, F.O.B. Los Angeles 


MANUFACTURING CO. 


LOS ANGELES 35, CALIFORNIA 





1259 SOUTH LA BREA AVENUE . 
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SOMETHING NEW IN OLD MONTEREY 


By Al Rich 


The Palace Stationery Company and The Coast Coun- 
ties Business Supply, with headquarters at 403 and 405 
Alvarado St. in Monterey, Calif., represent leading lines 
of office equipment, furniture, business machines, and 
supplies, much of which. heretofore were to be found 
only in the metropolitan cities. 

Both of these concerns are under the management of 
Fred Horne. The Coast Counties Business Supply organi- 
zation was conceived and built by Mr. Horne two and 
one-half years ago out of 25 years of business equipment 
experience with the view of providing better representa- 
tion over the three counties. 

The Palace Stationery and The Coast Counties Busi- 
ness Supply showrooms are located in the merger of two 
adjoining buildings in the oldest retail block in Old 
Monterey. 

The interior of the showrooms are finished in soft 
grays, greens, and blues. The rooms are scientifically 
colored and lighted with the glareless floodlighting to 
heighten eye appeal, and give the impression of pure 
daylight at all times. This color theraphy is arranged to 
have a pschological effect on the customer. 


Use “Package Display” Method 
The “package” method of display has attracted much 
attention. Instead of selecting new office furniture on a 
piecemeal plan, buyers can equip new office buildings with 
a perfect harmony. With a wide range of selection, these 
moderately-priced suites of walnut, oak, and steel can be 





TWO INTERIOR VIEWS OF COAST COUNTIES BUSINESS 
SUPPLY. MONTEREY, CALIF.—Above. the inviting showroom 
of the firm, where soothing grays, greens and blues predom- 
inate in the color scheme. Below, an example of the “pack- 
age basis” method of display, showing a complete office. 
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Watch for the big announcement to be made by Bankers Box 








Qu 






Company, Chicago, of a new revolutionary, profit building 
product for the stationery trade, which will be shown and 
demonstrated at the World’s Greatest Stationery Show ... 
The Stevens .. ..Chicago . . . September 26th-30th. 


bis, you cant attord to miss 


BANKERS BOX COMPANY + 720 S. DEARBORN ST. - CHICAGO 
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Sell VALUE for PROFIT 





WELLS “heam/inct” DESKS 


Customers recognize value and quality in the 
modern design, attractive appearance and 
fine construction of Wells Streamliner 
desks. Highest grade materials, dull 
rubbed hand finishes, full dovetailed 
drawers, resin glue, adjustable 
height (up to 30!/2 inches) and the 
careful workmanship reflect quality 

and lasting satisfaction that mean prestige, sales 
and profits for you. Get complete details today. 





Write for new catalog folder describing Wells 
“Streamliner” desks and commercial grades. 


All sales direct to dealers. 
We have no branches or 
other sales offices. 





"WELLS-MADE MEANS WELL-MADE” 


Manufacturers of Office Furniture Since 1934 @ Laurel, Miss. 
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made to | ze with any office. Quick delivery and 
t ctory-trained service men are a part of 


1ipment—posture chairs, side filing with 
the new Rock-A-File cabinets, and fluorescent desk lights 

ed to “fight office fatigue.” Busy execu- 
iv ’ , in actual settings, exactly how their 
fice A k when equipped with the appropriate 


decorative ets, lamps, and ashtrays. 

The buildings have a 90-year-old tradition, and have 
been preserved and made modern with their “set-in” 
fronts witl ers that bloom the year round under the 
unique sh vindows. 

The Palace Stationery Company has two stores with 


fronts and show windows, which makes 


a k 

as 
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COAST COUNTIES UNIQUE STORE FRONT IN MONTEREY 


tore il ta Cruz equally attractive. For 47 years 

is b serving business organizations through- 
the Monteré Peninsula. During that it has con- 

stently ight to provide every possible merchandising 
eniel eet the needs of the customers. 

Monters inta Cruz, and San Benito Counties are 

t counties. From the fact that it serves 
comes the name, “The Coast Counties 

Busin¢ Supply.” The front of the building displays a 
que sigi ng a large animated map of these three 


tnese three rrcie 


H. Bordman Joins Firm 

1948, Howard Bordman, who has had 
in office furniture, equipment, and 
Horne in partnership to carry out 
spreading responsi- 


yal . rience 

nes, ned Mr. 
ire p re aggressively by 
. broader sales organization. 
fice equipment and furniture is presented to the 
blic i rgest and most attractive showrooms 
co and Los Angeles, representing the 
eading manufacturers of typewriters, calculators, adding 
achine 1 bookkeeping equipment, wood and steel 
office furnit teel desks and filing equipment, cabinets, 
chrome cl fes, and steel chairs. 

This large ganization was created to meet the rapid 
g ber of new business concerns, the new 
Navy and chools at Monterey, and industrial ex- 
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THE ARISTOCRAT 


a Deluxe, Refrigerated Serving Bar 


ATTRACTIVELY PRICED 
FOR FULL RETAIL MARK UP 





The Aristoerat is a superbly designed, beautifully 
finished piece of furniture that opens up into a serving 
bar with an 8 foot square serving area. A cleverly 
concealed yet spacious liquor cabinet and a capacious 
refrigerator combine to make the Aristocrat a thing 
of beauty and utility. 

When closed, its compact size—42” wide, 42” high, 
18” deep—makes it an inconspicuous yet beautiful 
complement to the most finely furnished executive 
office, conference room, show room or better home. 

The cabinet is available in two models — 18th 
Century and Contemporary. The period model comes 
in mahogany or walnut finish; the modern model is 
finished in limed oak, mahogany and walnut. Cabi- 
nets have built in lock for complete safety. 

Refrigeration section makes 42 ice cubes and is 
fully equipped with evaporator, 3 self releasing 
shucker trays, glass drip tray, dial temperature con- 
trol, adjustable shelf rack, satin-finish aluminum 
lining and fibre glass insulation. Hermetically sealed 
lf h.p. condensing unit. 

WRITE OR WIRE NOW FOR COMPLETE DETAILS 


MOSS ATLAS CORP. 


244 HERKIMER STREET, BROOKLYN 6, New York 
*A few excellent territories open for factory representutives 








pansion in the coast counties. Salinas Valley is the largest 


lettuce-growing section in the world. Monterey has dis- 
i 4 41 tinction as the largest Fish-Packing Port, and Castor- 
ville is the Artichoke Capital of the world. Monterey is 
NUMB@KI NG:-MAC HING/ also the Golf Capital—ALA 


\ oO MINDS. “L r IST” 
The New _ MIRROR REMINDS, “LOOK YOUR BEST 

With increasing competition for the customer’s dollar 
AMERICAN becoming evident, the Wallace-Johnston Company, re- 


tailers in Memphis, Tenn., hit upon a clever “reminder” 


to make certain that every sales employee checks his 
F F appearance frequently during the day. 
As shown, a tall mirror, 6 feet high by 3 feet wide, 











has been mounted on the wall, just inside a doorway 
3 Movement — 
Numbering Machine SER you? 
How & 9 
Consecutive $ 00 appearance today 
Duplicate 20 


Repeat 






Fully Automatic 


ee, 
oe 
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' All Steel Construction 
gt Self Inking 
' bd =e Drop Ciphers 
‘ Safety Lock for easy 
654321 setting and inking 


Facsimile Impression Weight—Only 7 ozs. 





For sharp, legible numbering, 
Number it with a NUMBERETTE! 





The New 
ff 
AM ERIC AN MIRROR EMPHASIZES IMPORTANCE OF NEATNESS 





leading to the stockroom and employees’ restrooms. Over 


| | the mirror is a sign, done in red on white, which reads 
“How is your appearance today ?”’. 











Whenever an employee leaves the floor and comes to 
All Metal the rear, he or she is reflected full-length for a moment 
Dating Machine in the mirror—a reminder far more potent than merely a 
= — Easy $ 00 printed sign, according to Wallace-Johnston, head of the 
A DATERETTE # alla 16 store. “Results have been excellent,” it was pointed out. 
U - . : 
AMERICAN “There are 1 more twisted stocking seams, ties awry, 
Pay he Automatic ill-fitting garments, or too-bright garments to contend 
1 Inking vith.” 
Many Years Capacity 
~ , = ay 4 OFFERS NEW C ~DBO t(D DISP { 
Beautifully finished C-THRI FFER NEW CARI BOARD DISPLAY 
Ua, in Nickel C-Thru Ruler Company, 827 Windsor St., Hartford, 
tat ~ Conn., is now offering dealers free of charge a new card- 
NOV 18°72 Weight—Only 7 ozs. , => an dealer: — _s rd 
board display featuring C-Thru lettering guides. Designed 
Facsimile Impression vith a simple die-cut to show a set of lettering guides, 


STANDARD | TINY TYPE 
NOV 18°72 NOV 18'72 


letters 


stater 
checks, memoran 


ne 
jums etc 





Specify size when ordering 





Clean — Economical Necessary 
Date it with a DATERETTE! 





DESIGNED AND GUARANTEED BY THE 
AMERICAN NUMBERING MACHINE COMPANY, 
MANUFACTURERS OF THE WORLD FAMOUS 
“VISIBLE” AND “5 IN 1," HAND NUMBERING 
MACHINES. 





aes 


WRITE FOR DETAILS AND DISCOUNTS NEW C-THRU LETTERING GUIDE DISPLAY 


7 


the display is compact in its 11x14-inch overall size. 
AMERICAN NUMBERING MACHINE Co. Colorful ahi aad in red aaa blue with the com- 
ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, NW. Y. plete selling story told on the card and the lettering 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILL. sin feats , 
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Aollou Core Principle... 


TWIRLIT PAPER DRILLS 


are engineered to the Hollow Bore Principle. With effortless 
ease, their razor sharp, hollow bore cutters sink silently and 


great thicknesses of paper. They “drill 


swiftly through g 


through,” they do not “smash through.” Hence there is no 


pinchjng or wrinkling of the paper. 


With a TWIRLIT the binder holes in office forms are drilled 
quickly . . . sharply . . . cleanly . . . and accurately. With 


a TWIRLIT on the desk, an office is equipped to do everything 


needed in the way of drilling holes in paper for 
binding or filing requirements. The hollow bore 
principle packs the power of a giant motor driven 
power drill into the easily turned handles of a 
rWIRLIT. A few finger-tip twirls of the handle will 


drill holes clean through 





this magazine—or through 


1 


a ¥4,” bill-of-lading pad! 











WRITE FOR CATALOG LARGER PAPER CAPACITY 
Drills holes in 2” of paper 
ot co time! 





* MITCHELL CORPORATION 


105 MATTHEWS AVE. HAGERSTOWN, MD. 
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PROMOTE BACK-TO-SCHOOL CARNIVAL 
URN SEASONAL SALES GLOOM An advertising and merchandising program designed 
to promote the sale of everything required by the 31 


million young people who will be going to school when 
summer ends, has been organized by manufacturers and 


whole distributors of school supplies. The project has been 
christened the School Carnival. 


While originators of the program are primarily interes- 
ted in expanding the sale of school items—tablets, note- 
books, pens, inks, pencils, and a vast assortment of other 
supplies—the School Carnival makes it possible for all 

- 7 manufacturers and retailers of products made for stu- 
dents’ use to devise their promotional efforts around the 
y basic theme. 

Since the School Carnival is a promotion project de- 
“RX” HANDI-CLIP signed to direct at one broad market all the advertising 
related to the back-to-school movement, it can be very 
easily tied in with ready-to-wear, sporting goods, gifts 

and furnishings, as well as educational supplies. 
Some 10,000 complete window displays, illustrating 
the carnival theme, have been produced and will be on 





Staples and pins 





lt 


 CHOOL CARNIVAL 


a nee enn 


s town 





SCHOOL 


"RX" ROBOT suPPus 
Staples, pins and tacks 





Weve GoriT/ 





CARNIVAL THEME WINDOW DISPLAY 
No. 15 PAPER PUNCH ares | egg cull 
exhibit in the windows of retailers. They are being dis- 





; Ya" hole tributed to retail outlets by members of the Wholesale 
: ‘ Stationers Association of the U.S.A., 250 Fifth Ave., 
Bright red plastic button ear Weak Cite. 


The promotional aspects of the School Carnival have 
been the work of the Paper Stationery and Tablet Manu- 
facturers Association, of 527 Fifth Avenue, New York 
City, which conducts a year-round program of publicity 
and research in co-operation with its member manufac- 
turers. This Association has produced an additional School 
Carnival poster for use in the trade. 

Some 8,000 copies of a four-page tabloid sheet, con- 
taining illustrations of advertising copy and promotion 
suggestions, have been distributed to 3,700 newspapers 
by the Meyer Both Company, a newspaper ad mat service. 
Supplementing this, the Bureau of Retail Advertising of 
the American Newspaper Publishers Association has sent 
an eight-page pamphlet, outlining a detailed plan for 
merchandising and for selling advertising, to most of 
the daily newspapers in the United States. 


PLEASE WRITE FOR Stimulating interest on the part of stores and news- 

CATALOG AND DISCOUNTS papers is a series of contests open to weekly and daily 

newspapers, department stores and small retail outlets. 

A prize of $100 is offered to the advertising manager 

of the daily newspaper which turns out the best feature 

or supplement section based on the School Carnival. The 

weekly newspaper producing the best feature also will 

. = be awarded a $100 bond. An engraved plaque will be 

presented to the retail store which turns out the best 

Dealer Division single advertisement based on the theme. Modern Retail- 

ing, a trade publication which goes to 32,500 dealers, will 

200 HUDSON ST. NEW YORK 13, N. Y. sponsor a contest, offering 17 cash prizes for the best win- 
dow displays illustrating the School Carnival idea. 

There has never been a single theme prepared for use 

throughout the country in connection with the annual 


| 
! 
| 
| 
| 
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Those who are waiting for Allen-Wales adding 
s1it- Lod ab bal =¥-Mm at hia nd al -Mr- 0-1-3 d-balel-MRob ame} ohe- Bb ab bale, 
the same fine standards of ACCURACY, 
SPEED and DEPENDABILITY for which 
Allen-Wales has always been distinguished. 


ALLEN W WALES 


ALLEN-WALES ADDING MACHINE DIVISION 
2 | OF 
THE NATIONAL CASH REGISTER COMPANY 
US ee Ye De ee Oe fe. eae oe 
MS ae” 9 AS ' a ae 














BLACK! Old Town 


% 














Old Town has earned popularity 





with quality above all! 


chemical engineers non-curl carbons. 


To make a good impression... 












Old Town ribbons, carbons, and duplicat- now offer you a smoother, BLACKER CARBON PAPERS 

ing supplies are popular beca they're JET-RITE spirit carbon that’s cleaner MASTER UNITS 

better! They are never manufactured handling, faster-working, and guaran- 

“down in quality” to meet a price. As a teed to give extra-sharp black-on-white ay Se 

resulr, Old Town users, and dealers, too reproductions. Available in master CARBON RIBBONS 

know that Old Town products are more units, sheet spirit carbons, o1 Dupli- SPIRIT-HEKTOGRAPH CARBONS 
economical because they ‘go farther” and forms. Samples available. DUPLICATING SUPPLIES 
give BETTER IMPRESSIONS always! CARSON ROLLS 

NOW AVAILABLE for your spirit-carbon You get easier, better typing, with better We bave a tew exclusive territerta 
use! A new and BLACKER JET-RITE copies, faster when you use Old Town open for distributors who can serv 


ice a volume of Old Town business. 


(dT AUT RIBBON & CARBON COMPANY, INC. 
750 PACIFIC STREET, BROOKLYN 17, NEW YORK 
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although newspaper mat services, 
press associations and advertiers, singly and in co-oper- 
nother, have conducted successfully inte- 
along this line. This year, for the first 
time, seve! trade associations have organized this vast 
tior to develop and publicize a theme of 


; ? ; rninge 
re irl ‘ ng, 





ve 

The ca dea lends a needed note of mirth and 
gaiety to the return to school. Such a phenomenal event 

opening d f school’ is not—or should not be—a 
gloomy day. For all the loose talk to the contrary, young 
people gen y like school and look upon it as a happy, 
f td , period. 

From the standpoint of the merchandise and retailer, 
he 1948-4 term, by the very volume of young 
people to be educated, will be a momentous news event. 
The United States Office of Education estimates that 
80,830,01 and girls between the ages of five and 


ned to classrooms when the first bell 


DEVELOP NEW MOORE DISPLAY CABINET 


The M ish-Pin Company of Philadelphia, Pa., is 
now ik y counter display available to the trade. 
It is d effectively present “the pin with the 
handle” hanger with the twist” for easier cus- 


and increased sales. 
Knov t 720A model, the cabinet is compact, meas- 
18\4 inches, yets holds 72 packets of various- 


Tye >a 
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NEW MOORE COUNTER DISPLAY CABINET 


ed picture ngers and push pins. The cellophane win- 
lows of the kets themselves permit quick and easy 
dentif { { the contents. 

There arge for the display cabinet. It is given 
vithout « ge to dealers who order the merchandise it 

tai res relative to the device are to be made 
throug! r the sales department of Moore Push- 
Pin ( p adelphia 44, Pa. 


SOUTH BEND FIRM CHANGES LOCATION 


The Ba fice Supply Company of South Bend, Ind., 
forme t 414 Platt Building, recently moved to 
irgé n the street level at 1624 S. Michigan 
St. TI ber is 14. 

Space f x 55-foot dimensions with 5 x 12-foot 

ndow d now available for the firm, which is 
perated | es L. Bailey and Esther B. Bailey. 

I Met Furniture Company and Boorum & 
Pease | nes are carried in the stock of office 

pple g equipment. 
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IMMEDIATE 
DELIVERY 
for 
DOMESTIC & EXPORT 
TRADE a 


REBUILT 
DICTAPHONES 


EDIPHONES 


QUALITY REBUILTS 
SINCE 1923 


fei: 


CHOOSE YOUR MODEL 


The one you want, from a stock of approximatel 
1000 machines; all models available. Modern + 
ficiency and voice clarity are assured when you 
purchase our guaranteed rebuilts. 


CLEARTONE 
CYLINDERS 


Our economical, lined, smooth textured product of 
long years of experiment and research, is the ideal 
cylinder for dictating perfection. Complete satis- 
faction guaranteed with every order. 


Write Us Today 
Regarding Your Needs 


AMERICAN 


DICTATING MACHINE CO., Ine. 
235 FIFTH AVE., NEW YORK 16, N. Y. 
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INTRODUCE NEW GUILD SALES HELP 
“Ye Ancient Stacyonere”, the familiar little man of 
Stationer’s Guild of America display, has been repro- 
duced in a cut-out easil style, 22 inches high, the right 
size for use on store counters or in windows. His tray will] 





. « » ON THE NEW +1000 
KOL AIR-AGE STAND 


lL Onrrcd suPriies 





NEW STATIONERS GUILD EASEL-STYLE CUTOUT 


hold a Guild pencil sharpener, stamp pad, adding machine 
roll or any other small Guild item. 

This familiar figure to the stationery industry is 
available to those featuring the organization’s products, 
announces J. W. McCormick, Jr., general manager. 





ARKANSAS FIRM APPOINTED AS DEALER 

James Brothers Main Office Supply Company, 322 Main 
St., North Little Rock, Ark., recently announced their 
appointment as authorized dealer for Underwood type- 
writers and Sundstrand adding machines in North Little 
Rock, Faulkner, White and Lonoke counties. The firm also 
announced that the service department is prepared to serv- 
ice all makes of office machines.—EEG 





ANN ARBOR, MICH., FIRM EXPANDS 


IT’S ALL THE RAGE Remodeling was recently completed at the Office Equip- 


ment Service Company, 111 S. Fourth Ave., Ann Arbor, 
he 3 THIS KOL AIR-AGE | weap Pipe” eB ce a a to include the 
| sale of office supplies and machines. 
Along with the expanded space, the firm has installed 
Just like its big brothers in the KOL o AW. UE CS ee ee 
family, this new +1000 is pleasing deal- 
ers and customers alike. Shipped as- 
sembled, and complete with a new type 
of strong and durable snap-in-place 
wing, the KOL 1000 is a honey of an 
office machine stand. You'll like its self- 
leveling, soft rubber, swivel casters, its 
jumbo top, the spacious wings, and its 
beautiful all around appearance too. 
Here’s a stand that is designed to sell 
itself, and it will mean added sales and 
profits for you. Write for details today. 








NEW HAVEN STATIONER DEVOTES WINDOW TO N.A.C.A. 
ACTIVITIES. — Pictured above is the display window at 


SALES DIVISION Joseph F. Yates, Inc., 50 Crown St., New Haven 10, Conn., de- 
V¥LOMNOUNL BOLUBN'la aE picting the activities of the National Association of Cost Ac- 

i NC awhe countants, New Haven Chapter, which has just concluded its 
« MINNEAPOLIS -2-AT. 2728 twentieth year of successful operation. New Haven Chapter 


is one of 99 N.A.C.A. groups, representing one of the world’s 
largest technical associations, with over 22,000 members. 
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ANNOUNCING THE Clary CADET 


Only $179.50 


plus tan 





Ten-thousand-dollar key (lower left corner of the 
keyboard) is available at slight additional cost 


a lower-priced 


(LE) (RY G8 Speed-o-lectric adding machine 





ELECTRIC VERSUS HAND OPERATION. Try the new where larger, more complex business machines are used. 
Clary ¢ See the remarkable advantages of automatic THERE’S MORE TO SEE, more to try, and more features 
| : machine performance. Think of it! to help your daily business with any Clary model. Before 
Yo ll-electric, fully-automatic adding ma you buy, be sure to try a Clary Adding Machine. Contact 
1 would normally pay for a hand your local representative today for a demonstration of 
perate e. Perfect for even the smallest business, @ Clary Speed-o-lectric. 
he Cla s also an excellent companion model Backed by factory-supervised service 


A dds - Subtracts + Multiplies 


















JUST OUT—The Clary all-electric Cash Register offers Please send me the larest infor “4 
ve mor value, protection nformation. and mation on Clary all-electr / 
—. ae ae 7" mh Pst Px business machines. I am inter 7 
nience. A startling combination of values ested in 


Adding Machines 






] Cash Registers 
CLARY MULTIPLIER CORPORATION, Main Office 
& Factory, 1572 N. Main St., Los Angeles 12 


SALES OFFICES: Clary Factory Branch. Offices or 
Dealers are located in principal cities. If our 
representative is not listed in your phone book, 
write or wire for his address. 
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2 NEW CHAIRS 


WiTH 


EYE-APPEAL 
SALES- APPEAL 


We take pleasure 


in presenting two 









beautiful new chairs. 
Upholstered for solid 


comfort. 


NO. 1600 








IN 





FINISHED 






@ Walnut 
NO. 1601 @ Mahogany 
@ Ook 
JASPER SEATING CO. 
JASPER INDIANA 
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YOUR STATIONER—A GOOD MAN TO KNOW 
(Continued from page 60) 

thought which is expressed in just eight words . 
Stationer — A Good Man To Know Better.” 

The basis of this new program is a series of consumer 
advertisements publicizing typical services offered by the 
stationer. No, we’re not setting the stationer up as a 
source of supply for trout rods or ball game tickets, but, 
we’re reminding the public that the stationer is a special- 
ist in many things other than desk pads and paper clips, 
We’re telling the public by dramatizing Stationers’ Service, 
that you are the man best equipped to serve his every busi- 
ness need. 

And when that aim is accomplished — not only will the 
desk pad and paper clip business become automatic, but 
more important, your customer will become aware of the 
scope and completeness of your business service. He’l] 
recognize and appreciate the value of the broader aspects 
of your operations. Here’s how we are doing it . . . Calling 
Attention to—“Stockroom Reorganization.” By now, 
you’ve undoubtedly seen this little smile-provoking atten- 
tion-getter . . . but let me read its message, it’s typical of 
the entire series. 

“T told you not to open that door, 

Miss Whiffletree!” 

Laugh at Miss W., but avoid serious office boners. Let- 
ting your stockroom get out of hand, for instance. Ask your 
stationer for tips on stockroom reorganization. Chances are, 
he can suggest a timely reminder for recording office 
supplies, too. These are typical of the many services your 
stationer can render.” 

Localize This Forceful Public Relations Job. This is how 
we propose that you localize this campaign and make it ef- 
fective in your own market. The success of this program 
calls for participation by the individual stationer, by co- 
ordinating his own advertising and public relations plans 
with this one. 

Tie-in Your Local Newspaper Advertising. Many of you 
do use newspapers. Publicize yourself .. . concentrate your 
efforts. This campaign lends itself well to this type of ad- 
vertising. There is so much to be gained in publicizing the 
local stationer’s services in his home town newspapers. 

Tie-in your printed literature — leaflets — blotters — 
letterheads house organs. ..any printed matter that you 
can place before your customers. 

Tie-in your regular mailings. Actual size reproductions 
of these messages can be used as envelope enclosures with 
customer invoices. They could go out with price lists ... 
with monthly statements . . . and other mailings... 

Your Concentrated, Continuing Effort Is Essential. 
These are some of the ways in which you can double, triple, 

yes, even quadruple the impart of this program. A com- 
plete set of newspaper mats, window enlargements, “ad” 
layouts, printing cuts, blotter designs and “ad” reprints, 
any or all of them, are yours for the asking. 


> “Teo 


PASSAIC FIRM OPENS NEW STORE 

The Union Office Supply Company opened its new store 
at 332 Monroe St., Passaic, N. J., recently, the new location 
the first of several retail outlets planned in the extensive 
alterations of the former Henry Muhs building. 

Retail stocks are on the main floor with executive offices 
on a set-back balcony. In addition to the stock of typewrit- 
ers, stationery and office supplies, the line will be enlarged 
to include office furniture, and a showroom and warehouse 
will be maintained on the third floor for the display. 

Abe Simon and Mike and Nathan Scott are the owners. 


DISSOLVE FORT WAYNE PRINTING FIRM 

Stockholders of the Fort Wayne Printing Company, 
Fort Wayne, Ind., have voted to dissolve the firm and sell 
the assets and business to Falco Corporation, New York, 
N. Y., effective June 22. Ultimate plans of the new owner 
call for the moving of the machinery and business to.their 
New York headquarters. The sale price is between $675,000 
and $700,000, said E. H. Dickmeyer, head of Fort Wayne 
Printing Company.—AK 


OFFICE APPLIANCES, August, 1948 
















. 
ur 
er 
he 
a 
it, 
il- . 
DS. . 
ceé * 
ne . 
ut ° 
he . 
2") } . 
cts 
ng 
~ But 
an 
} n’t find it 
ur 
: on any 
ur ft e ® / 
. inancia 
am : Lui Tt d i t 
Co- | rr 
ms statement 
a : 
ad- z 
the . 
© 
you 
I is, of course, PRESTIGE OF MAKER... the 
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ith result of more than 35 years of specialized 
engineering and manufacturing skill. More 
ial. than 35 years of serving the office equipment New satin chrome hard- 
pie, field with the finest obtainable products— ware smartly designed 
m= . : —gives this complete 
ad products which again and again secure con- filing cabinet line added 
sumer repeat business—and assure your getting customer appeal. 
maximum A-S-E quality always. 
tore 2 2? 8 
tio! 
sive 
A-S-E STEEL PRODUCTS FOR MANY USES 
- STEEL OFFICE FURNITURE * WARDROBE, STORAGE, AND COM- 
ged BINATION CABINETS » CLOTHING LOCKERS + FROZ-N-FOOD 
yuse LOCKERS + INDUSTRIAL EQUIPMENT FOR FASTER MATERIALS 
ai HANDLING «+ ELECTRICAL OUTLET AND SWITCH BOXES 
any, 
"| ALL-STEEL EQUIPMENT INC. 
ork, 600 Cleveland Avenue, Aurora, Illinois 
vner 
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No. 5450 CLERICAL 
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All desks and tables adjust- 
‘able between 29” and 301%” 











AL DESK Size 58” 
DESK Size 50” 





MEMBER WOOD OFFICE FURNITURE INSTITUTE 





ie 
5469 EXECUTIVE DESK 
Size 69” x 36” 


streamlined 
selling 


z 32° 
x 30” 


- 


with imperial’s new 
wiltshire modern... 


The wood desk line 








TYPEWRITER DESK 


xed bed Size 50” x 30” of the year 
combining modern styling 
in walnut finish 
with the latest 
sales-wise improvements 
No. 5786 PEDESTAL TABLE 
Size 86” x 45’ Also in 
ing En ila in wood desk design. 
= SB" x 32 
Write for your 


wiltshire modern 





brochure 
today. 
No. 5445 CONSULTATION DESK ‘ 
Size 45” x 30” A 
Group also includes Secretarial desk, ‘a 
bookcase and telephone cabinet 


1. eal 


No. 5486-69 . 
CONFERENCE DESK 


sete Emperia 
desk compas 


x 45 


MANUFACTURERS OF WOOD OFFICE FUR 
EVANSVILLE 7, INDIANA 






















IT PAYS TO ADVERTISE 
YOUR BIG SALES 


of advertising which builds prestige 
ness for Cramer’s Safe & Office Equip- 
Kansas City, Mo., is its policy of telling 


A specla 
and future bu 
ment Compal! 


about important sales which have been made by the 
firm 

This advertising makes the Kansas City buying pub- 
lic aware f the fact that here is a store which is 
‘going pla 

An outst example of this policy concerns 


furnished by Cramer’s for the recently 
National Bank and Trust Company 


the equipment 
completed C 
building 

The advertisement read: 


OUR CONGRATULATIONS 


to the officers and directors of the City National 
Bank and Trust Company upon the completion 
of their magnificent bank building. 


Dlustrati 
Cramer po 

William Betry 
tial custome! 
of our firm 
tiful bank | 
City.”—JLS 


this timely advertisement showed 
‘hairs and Herring-Hall-Marvin safes 
sales manager, declares, “Many poten- 
naturally, will be swayed by the choice 
uppliers for such a modern and beau- 
ding as that just completed in Kansas 


ITEMIZED BACK TO SCHOOL AD 
Capita ng n the lucrative back-to-school sale of 
during September and early October, 


S. G. Ad pany, St. Louis, Mo., ran a series of 
display yr an itemized list of the most impor 
t I eed de : 

Headlining the ad was the caption, “Back to School With 
Ad Sup] owed by cuts of a typewriter, pen and 
pe ( nd similar items. Then in three columns 

plete selection of needed school supplies was listed as 

ead , mechanical pencils, drafting supplies, 

ible type ters, pencil cases, colored pencils, fountain 
pens, ae ts, composition note books, typewriter 
paper, le ring binders, crayons, ring binders, 
nks, sket pad ose leaf paper, scrap books, water 


ther needed school items. 

By thu tins complete list of the most important 
t y stressed the need for such supplies 

reminder.—RAL 





FIGURES NEVER LIE.—Betty Koch of Los Angeles 
checks back through yards of tape to assure herself 
the Clary Speed-o-lectric hasn't erred. The machine 


was among the numerous exhibits at the NOMDA show 
at Hotel Pennsylvania, New York City, July 19, 20 and 21. 
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1948 
1947 
1946 


1945 


1944 


1943 
1942 
1941 


1940 
1939 


1938 
1937 


1936 
1935 


1934 
1933 


1932 
1931 
1930 
1929 


1928 
1927 
1926 
1925 
1924 
1923 
1922 
1921 
1920 


1919 


COLUMBIA 


We take this opportunity to 
express to our dealers every- 
where our sincere apprecia- 
tion of their loyal coopera- 


tion. It has made possible our 


29 Years 
of 
Successful Manufacturing 


of 


Steel Office Equipment 


As we enter our fourth dec- 
ade of friendly business rela- 
tions, we will continue to 
support our dealers by sup- 
plying them with a wide 
Variety of Equipment, finest 
Quality and consistently De- 


pendable Service. 











COLUMBIA 


STEEL EQUIPMENT 


COMPANHY 


LINCOLN-LIBERTY BUILDING 
PHILADELPHIA 7, PENN. 
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DEALERS 
| | oe 


STORMS’ 


PRODUCTS 
ARE BETTER! 


CARBON PAPER — 
INKED RIBBONS — 
CARBONIZED ROLLS — 


THE “COMPLETE LINE” that stands the test of time. 


Our half century of manufacturing for the 


WHOLESALE TRADE EXCLUSIVELY means 


@ better QUALITY 

@ better UNIFORMITY 
@ better VALUE 

@ better PROFIT 


Why not join the growing list 
of satisfied STORMS’ DEALERS 


and be convinced that 


a STORMS’ rropucts 





Re nos ERN 
“ORDs er ARE BETTER! 


H. M. STORMS COMPANY 


561 GRAND AVENUE BROOKLYN 16, N. Y. 
TELEPHONE MAin 2-0460 
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NEW NAME, LOCATION FOR JOPLIN FIRM 

Harding-Skiles Office Equipment Company is the ney 
firm name of the business formerly known as Jog 
Harding’s Office Equipment Division in Joplin, Mo. The 
new location is 317 Main St., and Jim Skiles is manager, 

The firm handles a complete line of business machines 
and office equipment, featuring sales, service and rentals 
Principal lines include Royal standard and portable type. 
writers, R. C. Allen adding machines and cash registers, 
Marchant calculators, SoundScriber dictating machines 
Shaw-Walker steel furniture and files, and Royalchrome 
furniture.—EVH 


SAN ANTONIO FIRM TAKES NEW SITE 

The Cash and Carry Printing and Stationery Company, 
formerly located at 404 East Travis St., San Antonio, 
Tex., recently moved into a new home at 208 Broadway, 
The building it occupied will be enlarged and remodelled 
to provide more space for the printing department of the 
Paul Anderson Stationery Company, whose main building 
it adjoins. It has been owned by the Paul Anderson Com. 
pany for a number of years.—JHR 


ABBOTT’S TO CARRY OFFICE LINE 
Abbott’s, formerly Parrott Book Company at 721 Leo. 
pard St., Corpus Christi, Tex., which has recently been 
purchased by J. C. Abbott, F. E. Hutchens and Mrs. Mary 
E. Hutchens, plans to carry a complete line of office sup. 
plies and books. Formal opening under the new owners ig 
scheduled to be held in September.—EEG 


ROY SORSBY, JR., APPOINTED SALESMAN 
E. N. McWilliams of the McWilliams Stationery Com- 
pany, Texarkana, Tex.-Ark., recently announced the ap 
pointment of Roy Sorsby, Jr., as salesman for the Arkansas 
side of Texarkana. Mr. Sorsby will handle office supplies, 
machines, printing and office furniture.—EEG 


SALT LAKE CITY FIRM DOES REMODELING 

Mid-West Office Supply Company, 60 W. Second S., Salt 
Lake City, Utah, has announced remodeling of its offices, 
display and storage space, with completion expected in 
mid-June. 

Besides interior remodeling, the plans called for instal- 
lation of a terrazzo front. Space above the store was 
acquired for a furniture display room and storage space 

Offering a complete line of office supplies, equipment 
and furniture, the firm is headed by Walter J. Phillips, 
president, and Clyde J. Powell, treasurer-manager.—BJ 


R. L. STROUD APPOINTED BY WICHITA FIRM 

Robert L. Stroud was recently appointed sales manager 
of the Duke Printing and Office Supplies, 132 North 
Topeka, Wichita, Kans., it was announced May 6 by 
Earl K. Duke, head of the firm. 

Mr. Stroud, who has been in this business for 29 years, 
came to Wichita from Amarillo, Tex., where he was sales 
manager for the Russell Stationery company.—GMH 


REMINGTON RAND NAMES GROVES 
Lt. Gen. Leslie R. Groves, the Army’s wartime atom 
bomb chief, was recently named a_ vice-president af 
Remington Rand, Inc., President James H. Rand at 
nounced, Gen. Groves will continue as general manage 
of the company’s scientific research division at Noralk 
Conn.—PJP 


BUNIS MOVES TO NEW ELMIRA LOCATION 

Bunis Typewriter Company has moved from 304 Eas 
Water St. to 142 E. Water st. The company retails ané 
services typewriters and adding machines—RCS., 
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“As simple as A, B, C,” 
says McGillicudy 


‘Yon satisfaction chocse Quality- 


for Quality, specify Quality Park!” 


A...FLAT WALLETS 
Made from tough, long lasting, soil resist- 
ing LEATHEROID .. . extra wide flaps 
. available in 10 sizes 
to. meet all needs for filing, advertising, 
carrying papers, reports, samples. 


well glued seams. . 
~ 


B...SCHOOL WALLETS 
One piece construction . 
durable Red Fibre stock 


students, salesmen for carrying papers, 


. . heavy, strong, 
used by 


drawings, samples . . . available in 15 sizes, 
flat or up to 2” expansion. Economical 


im cost. 


C...CRUSH ENVELOPES 


One piece construction . . . 150 pound 
. side opening, deep 
flaps, attached tape ties. Three sizes avail- 
able in 4%", 1", 1%" or 2” expansion. Ex- 
cellent for important papers, insurance 
policies, etc. 


Ropemanila stock .. 














QUALITY PARK 
QUALITY NAMES 
TO REMEMBER 


LEATHEROID EXPANDING 
WALLETS 


VERTICAL 
FILE POCKETS 


BLUE LINE 
AIR MAIL 


BANKER’S FLAP 
AIR WAY EXPRESS 
FLAT MAILER 





Sold Through Dealers Only 


| QUALITY, PARTIC 











Product ae 
General Office and Factory, Quality Park, St. Paul 4, Minnesota —= 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois i. 
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The COLONIAL needs no introduction to Jasper Desk 
dealers. It's been a favorite for many years .. . it has won 
the wholesome respect of office furniture dealers every- 
where. In featuring this executive COLONIAL, we're stress- 
ing a traditional style with added modern functional fea- 
tures. The new size 69” x 36” will especially appeal to your 
customers. They'll admire the genuine walnut construction 
throughout and welcome the smooth performance of the 
deep drawer with ball bearing suspension. Yes . . . here's 


a desk that any executive would be proud to own. 


The JASPE 
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R DESK Company 


SPER, 


INDIANA 
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BERT M. MORRIS APPOINTS GROTE 

The Bert M. Morris Company recently announced the 
appointment of George Grote as representative for the 
ompany in Metropolitan New York. Mr. Grote spent four 
vears in the A Air Forces as a bomber pilot flying 
the China-Bu i-India Theater. Since being discharged he 
been associated with Hansen Deane in the printing 
replaces Harold O. Atwood, who leaves 

pany to devote his full time to other lines. 


AMARILLO FIRM CHANGES NAME 
The new name of the Carl Dupriest Office Supply, Ama- 
rillo, Tex., is Generali Office Supply, effective July 1. No 
change in ownership of the business or general policies 
was made. N. L. Abraham became the owner on March 1. 


rWwO NEW FIRMS OPEN AT SPRINGFIELD, MO. 
Two new recently opened in Springfield, Mo., are 

Missouri Sch Supply Company, 306 W. McDaniel St., 

and Clary Adding Machine Agency, 323 S. Patton Ave. 
EVH 


CONSOLIDATED WIRE AIDS DEALERS 
Consolidated Wire Products Company, manufacturers of 
Mercury staple nd staples, continues “planned promo- 
tions” for deale by offering multi-colored window and 
counter disp nd imprinted blotters to all Mercury 
ler } atest in a series of promotional aids 

that started ove ear ago. 

These aids, featuring the award of the Good Housekeep- 
f Approval to all Mercury products, are declared 
consumer sales as much as 340 per- 

ere there was active dealer co-operation. 


FELDCO MOVES NEW YORK OFFICE 
The New York ¢ office of the Feldco Loose Leaf Cor- 


ration wa ed on June 1 to 200 Fifth Ave., where 
tw be under the management of Harry F. Adams, who 
was formerly with Carter’s Ink Company. Other branch 

n Sar ancisco and Los Angeles, Calif. Manu- 
facturers of a plete line of binders, notebooks and fil- 
ing equipment, Feldco has its factory and main offices at 
11 W. Leland Ave., Chicago. 





JUVENILE FILM STAR TURNS OUT COLUMN. — Mar- 

garet O’Brien, versatile MGM star now appearing in 

“Tenth Avenue Angel”, is also the youngest newspaper 

writer on record. Her column, “Growing Up”, appearing 

in more than 20 newspapers throughout the country, is 
dashed off on an Underwood portable. 
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acts are tacts 


Continual shortages of sheet steel has ham- 
pered our production to a considerable 


extent. 


In spite of many such obstacles, we are con- 
tinuing to ship large quantities of Peerless 
files to our many dealers throughout the 


country who still insist upon buying 


QUALITY PRODUCTS 














PEERLESS STEEL 
EQUIPMENT CO. 


UNRUH AND HASBROOK STS. 


PHILADELPHIA 11, PA. 
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INCORPORATED 





Take the WRITE way 
to Increased $ale$ 


WRITE products are always in demand by 
office workers who want the best in type 
writer ribbons and carbon paper they 
know WRITE quality products give superior 
results. 


WRITE Typewriter Ribbons produce clear 
crisp, uniformly sharp letters. WRITE Carbon 
Papers give more copies and cleaner car 
bons. 


WRITE Typewriter Ribbons and Carbon 
Paper are guaranteed for long wear and 
top performance. Moke your store head 
quarters for WRITE products and see how 
fast they move off the shelves! Your cus 
tomers will return time after time for WRITE 
quality merchandise 


Stock and Sell WRITE Products 
for Profits 


Volume Production permits lowest prices 
Send for samples and discounts today 
Prompt Deliveries 


420 Lexingt 
WRITE gee 


RY: Bridgeport, Conn. 
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TEXAS TRAVELERS NOTES 


Virginia Leonard, Correspondent 


Construction has started on the 38 x 150-foot two-story 
building to house the lovely gift department of Jones @ 
Jones in McAllen, Tex. The new structure adjoins the pres- 
ent 50 x 150 foot office supply and gift store and will be 
connected by archways. When the new building is com- 
pleted about November 1, Mr. Jones plans to remodel com- 
pletely the present quarters, using the entire space for the 
display and sale of office supplies and office furniture. 

* ~ 

A. W. Beseler has resigned as manager of the Houston 
division of Maverick-Clarke to be associated with the Hous- 
ton branch of Clarke & Courts. 

* * 

John McKim has resigned at Lamb Printing & Station- 
ery Company, Beaumont, to become manager and buyer 
at Finger Office Equipment in Dallas. 

* * * 

Ed Little, Wabash Filing Supplies, Inc., wants to ex- 
tend his heartfelt thanks to the Texas Travelers Club for 
the life membership in the club which was awarded him 
during the Corpus regional. Ed reports he’s feeling better 
every day. 


The Steck Company has a beautifully furnished pent- 
house and terrace atop their new building, which members 
of the organization may use for personal entertaining. 


Air conditioning has been installed at the completely-re- 
modeled Fulton Stationery Company, Houston. 
x * ¥. 
M. M. McCune, former secretary of the Graphic Arts As- 
sociation of Houston, has joined the Fred F. Hunter or- 


ganization in Galveston. 
* * 


Word comes that Courtney Wall has resigned from 
Boorum & Pease but plans to stay in the industry and will 
be down in this territory this fall. Right now he’s taking 
a couple of months off for fishing. 

* * * 

William O. “Bill” White has taken over the buyer’s desk 
at Cargill Company, Houston, left vacant by Bob Stroud, 
who resigned to go with Duke Printing & Stationery, 
Wichita, Kans., as manager. 

* * * 

“Epps” Lujan, in charge of the order desk at Paul And- 
erson Company, San Antonio, is now at home after 64 days 
in the hospital. He’s getting along fine. 

* * 

R. M. Allen, with the publication division of Steck Com- 
pany, Austin, for 13 years, has been promoted to manager 
of the city sales division. Mr. Allen replaces J. J. Le Tulle, 
who resigned. . “4 

Alex Hargrove (Hargrove’s Stationery & Book Store, 
Brownsville, Tex.) has recently purchased a 24-acre citrus 
grove on the Resaca de la Guerra resort near Brownsville. 
Alex plans to build his home right on the water’s edge 
and enjoy plenty of good fishing. 

Art Carrow (Speed Products), president of the Texas 
[Travelers Club, entered St. Joseph Hospital in Houston 
June 24 for a major operation. He expected to be hospital- 
ized four to six weeks. » «© 

The Corpus Christi Book Store, owned by Lester Gunst, 
has recently purchased Calahans Gift & Book Store at 
1325 Third St. in Corpus. Tom Brown will manage the new 
business, as well as continue to do some of the buying at 
C. C. Book & Stationery. 

The Shaw Office Supply Company, Abilene, Tex., 
the new name of the firm formerly known as Bureau of 
Systems & Accounts. r 


Mr. and Mrs. Henry Sassman (Victoria Typewriter Cogg 
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Now, VICTOR Adding 


with Completely: Automatic 


CREDIT BALANCE si 


Adds, subtracts, multiplies, divides Wherever fast 


higuring is re 









aly 


od NOW automatically computes quired— whether in giant corporation: 
(REDIT BALANCE, Even more ver or the one-man you'll find 
stile than before, this famous al!-pur Victors doing reltha-sacbetebtel ame) s) 
ose Victor Electric does more figure They’re precision sturdy — wit! 





Machines 


The world's largest exclusive 
manufacturer of adding machines 


Now in our thirtieth year 






problems . . . accurately, quickly. and FWeaselvhe-tateseM@ate-folbtyelae lle an slacelm 


easily. Anyone can operate it. thirty years of progress. See them now 


Now Add These VICTOR PLUS FEATURES! 


_ Cushioned feather-touch 


Light weight, about 15 
pounds. Easily carried. 
Covers almost same space 
as 81" x 11" letter. 


Natural reading angle 
Eye-ease colors cut glare 
reduce operator fatigue, 
and eye strain. 


Fully guaranteed. Nation- 
wide service points con- 
veniently located to insure 
prompt, efficient service 






qyick! 


al, 


“i> Simply flick the 
“TOTAL” key and 
Crh OIT MALANEG EF 


is computed and 
printed on the tape 








instantly, auto 
matically. No extra 
key! No extra opera 
tion'Fast.Easy.Exact 


& 


VICTOR BUC Me EO ce Co. Chicago 18, INlinois 


Direct factory branch offices and authorized dealers everywhele, Consult your local phone book 


vearest representative, or write 


. 
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SHEBOYGAN DESK CO. 


OF SHEBOYGAN, 


cordially invites Dealers attending the 42nd Annual Cenvention of the 


NATIONAL STATIONERS ASSOCIATION in Chicago, to visit their 
EXHIBIT IN THE CHINESE ROOM e BLACKSTONE HOTEL 


just across the street 














from the Stevens, 
where convention will 


be held. 


~— = Vv 
EXHIBIT will be 


open from afternoon 
of Saturday, Sept. 
25th until Sept. 30th 
including Sunday, 
Sept. 26th. 


A A A A A 













No. 264 


14 Styles of Commercial Wood Office Desks in Oak, Walnut 
and New Soft-Tone Finishes. 








A QUALITY LINE 
IN MEDIUM PRICE 
RANGE sold from 
Coast-to-Coast for 


many years. 


Write for FREE 
Photo Catalog 
and Price List. 


¥ 


VISIT OUR EXHIBIT 
You will be pleasantly 
surprised. 


I) ) \ h ( () M p { \ ) SHEBOYGAN, WIS. 


aiden 
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Victoria, Tex.) traveled to New York in July to attend the 


onal L Club convention. 
* * * 
Maverick-Clarke has started a new remodeling program 


at the San Antonio store. The first floor is being extended 
to the alley and the entire space will be devoted to store 


* +. 


David Myles, assistant to Frank J. Ducos of the San 


Antonio division of Maverick-Clarke, was transferred June 
1 to the Houston division as head of the furniture de- 
partme! T P 

C. Bair (J. C. Bair Co., Austin), accompanied by Mrs. 
Bair, is in Né Mexico and Colorado for several weeks to 
est up following that heart attack. Complete remodeling 
f the store pe « ympleted by July l 

> 


Wee Marian Elizabeth arrived at the Frank Ground’s, 
San Angelo, Tex., on April 11. Dick Wagner is a mighty 


NEW NUMBERS ADDED TO A.M. A. SERIES 
American Management Association, 330 W. 42nd St., 
New York 18, N. Y., recently added several pamphlets to 


ts series on office management. 

“New Hor n Office Management” is the title of 
No. 119, se g for $.75. No. 120 is titled “Keeping the 
Lid on Office Costs” and retails for $.50. A third addition 

‘Incentive nd Standards in Office Production”, listing 
it d.oU. 

In the Fir Management Series, No. 91, “Financial 
Controls and Breakeven Points” has been added, listing 

$1.00 


AIR TRAVELERS GIVEN PARKER GIFTS 
Sixty-four | engers on the maiden flights of India’s 
first home-owned overseas airline were presented with 


Parker 51 sets to commemorate the inauguration of the 
Bombay-to-London flight by Air India International. 
The pen sets were presenteé to passengers aboard the 
ntroductory flight of the Rajput Princess which left 
Bombay on June 8, reaching London on June 10, via 
ro, Egypt d Geneva, Switzerland. The maiden home- 


ward flight left London on June 11. 





UNDERWOOD NEWS” WINS LC.LE. AWARD. — Editor Lillian 
Denton accepts a 1948 Highest Award Certificate from Stew- 
art J. Wolfe, president of the Industrial Editors of Detroit and 
assistant chairman of the 1948 LC.LE. Publication Contest 
Committee. in Milwaukee recently when the “Underwood 


News” was rated a leading internal magazine of the United 

States and Canada. Certificate reads, “in recognition of ex- 

ceptional accomplishment in achievement of purpose, ex- 

cellence of editorial content and effectiveness of design.” 
Over 7,000 magazines competed in the contest. 


A 
2 
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... furniture 
upholstered in 


LEATHER 


Designed 
by 


CHRLIGH 


WELL MADE « CORRECT DESIGN 








showing 

rounded 
arm of 

style 240 


The result of 26 years experi- 
ence building quality uphol- 
stered chairs, davenports and 
related equipment. Series shown 
is style 242. 


Use this line for executive installations, reception 
rooms and various other places where luxury in seat- 
ing equipment is required. 
LIST PRICES 
Chair Sofa Loveseat Ottoman 


$190 $390 $300 $60 


Liberal dealer discount 





WRITE FOR COMPLETE INFORMATION 


GRAND RAPIDS 
LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. 
GRAND RAPIDS MICHIGAN 
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ADDING | 
Sells as Fast... 
Earns the Profits 


you can make with 


ADDOMETER: 


¥ 


* 











Sells for 3 129 5 


only 


THINK OF IT! Here’s‘an adding machine that does 
the work of a machine costing many, many times 
more than its remarkably low price of $12.95! No 
wonder dealers everywhere report “‘big sales,’’ “‘sell 
on sight,” “earn quick profits!” 


and only ADDOMETER offers 
these outstanding ADVANTAGES 


w= The perfect portable—compact, easy to use, easy to 
carry. Only 1114 x 2% in. size, weighs only 14 oz. 
Fast, simple, accurate operation —adds, has direct 
subtraction, multiplies — without use of keys or awk- 
ward levers. 


8-column capacity—models available to handle 
fractions, feet and inches as well as whole numbers. 


Single stroke dial clearance. 

Combined with 11-in. ruler, handy stylus com- 
partment. 

Fully guaranteed |! year. 


51% PROFIT FOR YOU! 
On every Addometer you sell you make double its 
cost to you—profits ranging from 49“), to 51%, de- 
pending on quantity purchased. And —Addometers 
sell on sight—profits come fast! 


WRITE OR WIRE TODAY 
FOR DESCRIPTIVE FOLDER 


444 


Reliable Typewriter & Adding Machine Co. 
Dept. A-8, 303 W. Monroe St. e Chicago 6, Ill. 


WDAUULONUEADENUNUNNUNUDEGAN LOL LAGU OaddeY 
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FLORIDA REPORTING 


Joseph Lawren, Correspondent 

Govin Stamp Company, Tampa, reports a new store 
front and a new line of shipping supplies. The interests 
of M. D. Johnson have been purchased. 

* : * 

Morgan’s, West Palm Beach, wants to know, “Is there 
some way to get us off the lists of office supply and equip- 
ment manufacturers and jobbers — also costume jewel- 
ers?” Since 1941, Morgan’s has been a gift shop. 

* * 

Parker’s Book Store, D. H. Parker, owner and general 
manager, reports that a complete line of office equipment 
and supplies, including Royal typewriters and Allen-Wales 
adding machines, has been added. 

’ * * 

Carter Bradford, president-manager of the Rollins Press 
Store, Inc., Winter Park, reports “a very successful year 
(ending June 30) with considerable increase in volume over 
any previous year.” 

A little remodeling is done each summer this time it 
was the stationery section. Mr. and Mrs. Bradford spent 
the month of July on vacation, including attending markets 
in Chicago, Atlanta and New York. 

“It’s rather wonderful what can be done in a smal! town 
with a small store,” says Mr. Bradford. 


Ritter’s, West Palm Beach, (Sol B. Ritter, owner and 
manager) has just signed a lease to occupy the adjoining 
store, and will take occupancy August 1. It will be devoted 
exclusively to office furniture and equipment. 

“Really believe we’ll have the nicest place in town in a 
few months,” says Mr. Ritter. 

+ * . 

Jo Howell, assistant to Miss Catherine Casey in the book 
department, P. K. Smith & Company, 326-328 Central 
Ave., St. Petersburg, reports that Karl H. Grismer’s “A 
Story of St. Petersburg” is one of the best sellers. The 
store has the exclusive sales on this book. 

* * 

Pinellas Printing and Stationery Company, 263 Cen- 
tral Ave., St. Petersburg, reports that Mrs. Ethel Bongard 
has been in its employ 25 years. A flying enthusiast, she 
has had a private pilot’s license. 

“We are trying to get away from the idea of having a 
sales person take from hidden stock something which he 
thinks may interest the prospective buyer,” says H. S. 
Randall, vice-president of the company. “Instead, we are 
getting things out where the customer can see and touch 
everything we carry in that line. 

“This has been done by the use of many tables, uniform 
in size. Recently we have completed changes in our artists’ 
material department. It is located at the back of the store, 
under a balcony. How were we to draw the customer the 
entire length of the store? 

“This was accomplished by fluorescent lights along the 
front edge of the balcony, which not only light the depart- 
ment brilliantly but, placed behind black glass strip signs 
with white letters, produce very effective results”. 

E. B. Peterson is president and C. A. Shorts, secretary 
treasurer. + r 

The march of industry to Florida brought an important 
development in Dania recently when the Ribbonwriter 
Corporation of America announced that it would begin 
initial operations at once in the first units of its vast new 
plant. 

Construction of the plant on a 1l6-acre site at Dania, 
adjacent to U. S. Highway No. 1, the Florida East Coast 
Railways and the Dania cut-off canal, is going ahead at 
a fast pace. The Crouch Brothers and Weller construction 
companies are the builders. 

The office buildings and assembly plant, designed by 
Claude R. Moberg, Hollywood architect, will incorporate 
latest equipment in air-conditioning and construction 

Siegfried Bechhold of Fort Lauderdale, former president 
of the Armored Tank Corporation and the North American 
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CREST METAL DESK ACCESSORIES 








Typical Ensemble selected from Open Stock 


NOV)...a companion line to the famous Smith Metal Arts 
Genuine Bronze Ware... at approximately one-half the Cost 





— CREST Products, the sensational Moon Crest Products are styled and priced 


new line of metal desk accessories are for fast, profitable turnover — made to the 


CHECK OVER THESE 


made of a special aluminum alloy in a choice same exacting standards that have charac- 
of three beautiful color-tones — ARCHI- terized Smith Metal Arts products for more 
TECTURAL BRONZE to match most types than 30 years. 

-BUTLER SILVER to 


blend with the newer trend toward grays— 


of wood finishes 


To be sure you benefit by the profitable 
opportunities offered by Moon Crest Prod- 


and OPAL BLACK for a pleasant contrast ; ; : . 
ucts, write now for more information on this 


in modern office styling. The lustrous finish 
of Moon Crest 


special anodic process (no lacquer is used). 


. : revolutionary new line of desk accessories. 
Products is achieved by a 


Don’t delay. Never before have new items 
They look like, feel like, and are the best been so enthusiastically received wherever 


value in the medium-price field. they have been presented. 


Write for Descriptive Literature and Introductory Selling Plan 


MOON CREST FEATURES 


OPEN STOCK 
Wide Assortment of 
20 carefully-planned Pieces. 


Made of Special Aluminum Alloy— 
Choice of 3 Color-tone Finishes 


Reasonably Priced—S-piece Set 
Retails less than $30 


Burn-proof, Will Not Tarnish or 
Stain, Resistant to Scratching— 


MOON \\ CREST PRODUCTS 


Clean only with clear woter 

















CHICAGO NEW YORK CITY LOS ANGELES BOSTON DALLAS 
M Mart 2 Fifth Avenu 801 Brack Shops Parker House Office Bldg. Second Unit, Santa Fe Bldg. 
R 7 527 W. 7th Se Room 1007 Room 303 
Y SMITH METAL ARTS CO. INC. 1721 Elmwood Ave. Buffalo, N.Y. 
a een 








OFFICE APPLIANCES, August, 1948 





141 


















* Built of Heavy-Gauge Metal 
*& All-Welded Construction 


* Three point locking device 








e COMBINATION 





Special Features 


* Shelves adjustable on 2” centers 





and 








Shipped set- 
up and ready to 
sell. Modern 
gray or olive 
green baked 
enamel finish. 


(Specify) 


Literature 
and Price 
List 
Available 


7 * CABINETS x 
% Storage-Wardrobe-Combination 


* COUNTER HIGHS x 








e WARDROBE e 

















Special Features 


* Chrome plated handles 

* Available in 18” and 24” depths 
* Cabinets—72” high, 35” wide 
* Durable baked enamel finish 








e COUNTER HIGH e 

















STEEL EQUIPMENT 
FOR THE 
OFFICE 
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Canning ¢ , is president of the Ribbonwriter Cor- 
poration 

The company said the plant would employ 400 persons 
the year around with a monthly payroll of more than 
€25.000. 

Officials of the company said orders of $6,000,000 al- 
eady had piled up. Sales program includes outlets in 165 
territories throughout the United States. Distributors will 
have exciu é gehts. 

The corp tion has scheduled its building program to 
tart deliv f the typewriter attachment on or before 
October 1, d it plans for continued increase of produc- 

until it reaches 8,000 units per day. 

The new attachment to be manufactured by the com- 
pany, will be keted under the registered name, “Rib-n- 

te’. It can be used on any machine and produces as many 
as five copi ppearing in ink type similar to the orig- 
y Dp 

Sponso1 that the new device eliminates the neces- 

The cory tion has completed its executive staff, with 
Ernst and Ernst of New York as auditors. 

Two hundred dollars in cash and an expensive traveling 
bag were stolen from the Office Equipment and Supply 
Company Central Ave., St. Petersburg. 


GAVRIN OFFERS COLOR CARBON FORMS 





Users e-time carbon-interleaved forms to consoli- 
late offic itine may now have them printed in color, 
cording t the Arthur J. Gavrin Press, Inc., New 
I helle, N. ¥ 
The Gav has recently completed assembly and 
ruct f istom-built 17-inch cylinder, four-color 
pre h was designed and built on the com- New ideas for every office decor are gathered from everywhere 


by the Murphy-Miller master craftsmen. MUR-MILL chairs 


es to meet its exacting standards for 
please everyone. 


ifacturins Snapeasy” carbon-interleaved forms. 

“Now it ble to use three colors of ink and obtain 
hairline register between colors as well”, explains Arthur 

\y rir ent. 

The n so boasts two numbering units, one of 
which w ber on face and the other the back of form, 
f desired, both on face. 

Informat bout any specific carbon-interleaved job | 

vy be obt d by writing directly to the Arthur J. 
Gavrin Pr Inc., 50 Webster Avenue, New Rochelle, 
N. ¥ 





CEL-U-DEX OFFERS NSA SERVICE 
Cel-U-Dex Corporation, Brooklyn, N. Y., is offering a 
ecretarial s« ce free to stationers attending the NSA 
nvention at the Stevens Hotel, Chicago. 


The company has set aside Rooms 535A and 536A as the 
nventior tendants’ “offices away from home.” This is 
neeting place where privacy will be respected and a 
tenographe be in attendance to assist on appoint 
ents, messages, typing and other private office work. 





No. 1305, in oak wood or solid walnut. An object of beauty in 
Duran, Barraplex, or Genuine Leather. 








MURPHY-MILLER 


INCORPORATED 
Owensboro, Kentucky 














SELLING VICTOR VISIBLE — Ward's. Boston, Mass., gen- 
erated many inquiries and found a pickup in sales by this | sp4ce 1512 - AMERICAN FURNITURE MART - CHICAGO 
window display of Victor Visible record equipment. WESTERN FURNITURE MART - SAN FRANCISCO, CALIF. 
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Tarnishing 
Rusting 
Peeling 


NO 


Beautiful and Everlasting 
Aluminum That Will Give 
Years of Service 


ATTRACTIVE PRICES 





LIFETIME GUARANTEE 





DROP SHIPMENTS 





INDIVIDUALLY PACKED 
ASSEMBLED 





HEAVY BASES 





GLARO 


Products include .. . 
COSTUMERS 


many styles including 
revolving types 


UMBRELLA STANDS 


SMOKING STANDS 
and TRAYS 


HAT and COAT RACKS 
TORCHIERES 
SAND URNS 


SEND FOR NEW COMPLETE 
CATALOG — PRICE LIST 


GLaRO MACHINE PropucTs COMPANY 


MANUFACTURERS 
3711 EDGEMERE AVE. FAR ROCKAWAY, N. Y. 
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REX-O0-GRAPH USES NEW PACKAGING 
Rex-O-Graph, Inc., 3729 N. Palmer St., Milwaukee 12, 
Wis., manufacturer of fluid duplicating machines, is now 
distributing the carbon paper and master unit supplies in 
new packages designed by Richard M. Franz, Milwaukee 
package designer. To illustrate the improvement, old pack- 
ages are shown at the top of the picture herewith. 
In the new designs, product names are run between two 
circles, symbolizing the duplicating method. The company 
name, Rex-O-Graph, is spotlighted on the top circle. 

















NEW PACKAGING FOR REX-O-GRAPH PRODUCTS 


Colors are a dark green to prevent smudge appearance 
after handling and a yellow center panel is used. Attention 
has been given to emphasizing a “clear appearance” and a 
particular point has been made to differentiate clearly be- 
tween the two products. This is accomplished by prominent 
display of product names on horizontal white bands. The 
design has been adapted to several different paper sizes 
and will be used also on lithgraphed cans containing a 
third product, duplicating fluid. 


NAME DALLAS IBM MANAGER 
Charles F. Dean, formerly of Chicago, has been named 
manager of the recording machine and electric typewriter 


divisions of the Dallas, Tex., office of the International 


Machines Corporation.—JHR 


Business 





o SEA O Mes ae 
STUDENT WINNER — Loretta Young, this year’s Academy 
Award winner and star of “The Bishop's Wife,” presents a 
first prize Underwood Portable Typewriter to Reuben Allen. 
Mr. Allen was winner of a contest in which representatives 
of all Los Angeles high schools reported an interview with 
Miss Young. United Press staff members judged the stories. 
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THE CONFERENCE DESK 


N OT AE R 


REASON WHY MYRTLE Pacemaker 
MAKES EXTRA SALES 


A desk for every user—and something new in every one. 





Presented here is the Conference Desk, designed to 
accommodate 5 conferees and the Chairman. There is 
a nine inch top overhang at one end as well as in the 


ene back, providing spacious comfort for all. Highest quality 
(=) construction is supplemented by six features shown in 
NN j 

rs the small photos. 


There are nineteen other items in the Myrtle Pace- 
maker Line; every one is an outstanding value, each 
has the power of an extra sale. 


MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 


" Suspension File Rails Tamper-proof Lock 
ijustable Heigt nvenience Tray for legal or letter size Cigarette Burn-proof Top Ball Bearing File Drawer System 
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YOU'RE THE MOST IMPORTANT LINK 













in the HERRING-HALL-MARVIN 
chain of distribution 








FACTORY 


With us, you come first. 
You, as our dealer, are 
the most important link 
in our sales planning. 


We believe that no 
manufacturer has the moral 
right to cultivate dealers for 
purpose of providing a dump- 
ing ground for surplus pro- 
duction. 


Regardless of business con- 
ditions—in times of scarcity as in 
times of plenty—you'll find this to 
be true. We have never yielded to 
the temptation of harvesting the fruit 
of our dealérs’ labors. 

Since VJ-Day, we have made and 
distributed through our established dealers 
over 100,000 fire-resistive units, so priced 
as to yield our dealers a worthwhile margin 
and a worthwhile volume of profit. 


Dealers in unassigned territory are invited to 
write to the factory for details of our protected, 
profit-making exclusive agency proposition. 











































CONSUMER 





GENERAL OFFICES AND FACTORY AT HAMILTON, OHIO 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


On June 25 day meeting was held at the Biltmore 
Hotel, Los Angel for Rex-O-Graph dealers and distri- 
uters of Southern California. 

Fred H. McMahon, general sales manager of Rex-O- 
ph, In M ikee, demonstrated one of the new 
models. Because of his long experience in the office ma- 
chine field he able to give detailed and valuable 
natio1 e of the machine to the dealers and 


distributers 
/ Robert L. Parker of the Robert L. Parker Company, 
1837 South M St., Los Angeles, the Southern California 
distributer, states that he feels the meeting was of great 
erest and e to every one present. 
Mr. McMahor poke before a similar group in San 
Francisco under the auspices of the Walter H. Raddell 
mpany. Mr. Raddell is the Northern California dis- 
butor for Rex-O-Graph. 


* * . 





C. B. Goodman, activities secretary of the Chicago 
Office Furniture Association, was a guest at the Southern 
California grou} linner meeting held July 12 at the LITTLE Quality Carbons 
Biltmore Hotel, | Angeles. and Ribbons build dealer 

Mr. Good ight greetings from the Chicago as- | PRESTIGE — guarantees 

ciation and t ed briefly on the association’s operations | maximum service and satis- 

many helpful suggestions to the | faction to the user. 








I Angeles ¢ ly 
The princi eaker of the evening was Harry Banoff, LITTLE Dealer protection 
M. D., wh esented by Sam Yocum, program chair- ae = ~ ° 
Dr. Banofi ibject was “The Things in Your Busi- eliminates competitive ef- 
ness That We 1 Out”. fort. 
Mike McMahon reported completion of plans fer the 
group’s fishing trip scheduled for July 28. Mr. McMahon, | LITTLE Factory Coopera- 
rman of gements, was successful in chartering | tion really helps the dealer 
1 deluxe boat f the occasion. Floyd A. Fenn, the sec- | tg obtain a satisfactory 
retary, reported ttendance of 35 and the voting in of | share of the best customer 
( * * requirements. 
Blake Lockard, secretary of the Stationers Association 
f Southern | fornia, announced the recent opening | LITTLE means profitable, 
f two new st ery stores in the Southern California | elean eut distribution, plac- 
: Yeringt tationers at 523 Coast Blvd., Carona ing the dealer at the top in 
Del Mar, d t Blue Wave at 278 S. Coast Blvd., ° ens 
we Reacl quality, dependability and 
Harry B. Yerington is proprietor of the store first protection. 
tioned Margaret Cassell of the second. hud Ped 
oe: SIXTY YEARS constant rey, aS 
Gordon E. Miller, president of the Southern California adherence to the above LIM 
fice Machine Dealers Association, and David Ligon of | policy has created confi- @/ps"e 
‘lendale 1 ter Exchange, served as delegates to | dence and good will which "yye9 
Natio fl Machine Dealers Association conven- | means much more to our ~ Ay 
eld in New York City. dealers than price and 3*3" 
Fred Rothman of the Angeles Typewriter Company, selling promises. + 
3. Spring 3 Angeles, was selected as an alter- 
The July meet f the association was devoted wholly Write for details and samples. 
ne tt The next meeting is scheduled for 
September 2 ling to Paul Jensen, field secretary. 
| I nnounced later. 


The Add-n-Type Company, which was established in 





N be 14 i has occupied an upstairs location 
S. West Ave., is now nicely tuated in more 
downstairs at the same address. 
re |} redecorated, new fixtures, show 
d fluors t lights have been added. There is 

aoubtle d splay. 
ged have enabled the firm to take on 
dd né f merchandise including L. C. Smith and 


Cor ind Re rton Rand portables and adding ma- | ‘* QUALITY EXCLUSIVELY SINCE 1888" | 


OFFICE APPLIANCES, August, 1948 147 








ee i ee ee 





ee 

















We Specialize In Your 


UNUSUAL 


ALY TR LIE 
Bank Exvelopes 


FOR EVERY BANKING 
NEED 









*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 





Write for Prices and Samples 





Seed Exuelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 













*Metal Fold Envelopes 
Inter-Fold Seal Styles 
*Gummed Seal Flaps 





ustrite 
ALELELLS 





Currency Gift 













ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 





Write for Prices and Samples 





Open End Filing 
Exuclopes 












DURABILITY FOR 
PERMANENT FILING 
Flat and Expanding Styles 
Sizes for Every Filing Need 


Used by Attorneys, Courts, 
Real Estate G Financial Firms 


uatr > 
AUSLELES 
















Pass Book Covers 


MADE TO STAND LONG, 
HARD USE 











*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donaticn to Schools. 


Write for Prices and Samples 


el 
ortho 
ENVELOPE 


Y 
i 





lales— 


COMPANY 


hy F 


SAINT PAUL 


CHICAGO 
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chines, as well as United States Federal cash registers. 

Roland Vas, the proprietor, reports a nice increase jn 
business since moving to the ground floor. 

On August 28, Mr. Vas and Miss Eloise Reis of Los 
Angeles will be married in Santa Barbara, Calif. After 
the wedding they plan to take a three-weeks trip. They 
will spend part of that time salmon fishing at Astoria 
and Humbolt Bay, Ore. 

* * 

Ray Alba, proprietor of the Compton Office Equipment 
Company, 1506 E. Compton Blvd., formerly called the 
Compton Typewriter Exchange, feels that the company 
has enjoyed a very satisfactory growth in the three years 
since it was established. Furnishing of the new offices of 





I 


RAY ALBA (LEFT) AND N. F. MAYER GO FISHING: 
MAYER HOLDS THE PRIZE SALMON CATCH 





the Barnett and Holland Chevrolet Company at Long 
Beach and Compton Blvds., was just recently completed, 
In the ten offices furnished island type desks, posture, 
swivel and side chairs were used and many of the office 
machines were also furnished by Mr. Alba. 

Mr. Alba and Norbert F. Mayer of the West Coast 
Platen Company, 643 S. San Pedro St., Los Angeles, en- 
joyed a very successful four-day fishing trip at Red 
Bluff, which is situated on the Sacramento River in North- 
ern California. Their prize fish was a 36-pound salmon. 
Proof of the catch is shown in the accompanying picture. 

* + ‘ 

A. R. Hamm and A. W. McMurtry, proprietors of the 
Park Adding Machine and Typewriter Company, 6024 
Pacific Blvd., Huntington Park, are planning a_ buying 
trip to Chicago and New York City during late August 
and early September. Mr. Hamm states that business is 
quite satisfactory and that machine ire coming in, in 
fairly good numbers. Ralph Graber and R. J. Pugh, ser- 
vice men at the Park Adding Machine and Typewriter 
Company, are on their vacations at this writing. 

H. H. Saunders of H. H. Saunders and Son, 25 
Fair Oaks Ave., Pasadena, and Mrs. Saunders left June 
28 for Boston their former home. They planned also to 
attend the National Office Machine Dealers convention in 
New York and will come home by the way of Canada. 

Mr. Saunders, before moving to Pasadena in 1947, was 
proprietor of the New England Adding Machine Company, 
129 Federal St., Boston. 

His son Jordan is associated with him in the business 
and John Ramseyer, who has been with Mr. Saunders 
for more than 30 years, is office manager. In Boston, Mr. 
Ramseyer was a salesman for the company. 


6 S. 


x * * 

Norbert F. Mayer of the West C Platen | pany, 
634 S. San Pedro St., announced the arrival of a son, 
Lyle Bruce, on June 7. Mr. Mayer has another little boy 
5 years old. ‘ n ‘ 


Clifford E. Johnson, proprietor of the Olympic Office 
Machine Company, 3418 W. Olymp Blvd., says that 
business is really good and that he has a fine line of new 
portables and adding machines. 

Mr. Johnson, who was in the service department of 
the Royal Typewriter Company, Los Angeles, and in the 
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td ERASER TIK 


. ef Sih 
6 ay Erase vt 
r deatet 


799 without et. 3 
A % 
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gab with brust.19 















PPrasee THAT 
ERA ASE . A0KS 


AW FABERS 


a 


Shorpen it like o pencil—with 
kknife or mechanical shorpener 
it seconds you have fresh 
erasing stock. Gets into 
f spaces, erasing one } 
le letter without mar-| 
test of word. Suitable } 
ink, pencil or om Oath 









Accountants, Clerks 

keen about ErasesStik 

with brush 15¢ ; 

brash... 10c n 

rN | FABER Castect 
_— 





EnaserSrix is the ORIGINAL and GENUINE wood-encased eraser. 
7099 without brush. . 10c 


10998 with brush... 15¢ 
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fue" 


if A. W. Faber-Castell were General Motors— 
EraserStik would be the Fleetwood model of our 
Cadillac line. 


Of course, our entire superb line of erasers carries 
Cadillac prestige . . and we are just as proud of 


them as General Motors is of the rest of its cars. 


it's just that EraserStik is so uniquely useful, so 
remarkably convenient, so altogether ‘right’ for 
difficult erasing jobs that it has become a habit in 
so many offices. 

Shaped like a pencil, it gets into tight places diffi- 
cult for conventional erasers. Protected by a wood 
case, it keeps the erasing stock fresh and clean. 
And, of course, it is equally good for ink, pencil 
or typewriting. 

These are the features which make EraserStik 
tower over Johnny-come-lately competition—fea- 
tures which produce a harvest of EraserStik dollars 
for alert Dealers. Are you selling EraserStik? 


You pocket a liberal margin on these profit-makers. 


Positively will not harm any 
hand or mechanical pencil sharpener. 










Here ore EraserStik advs. which spear- 
head consumer advertising in such mag- 
azines as SATURDAY EVENING POST 
and others. 
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MANIFOLD BOOKS © 
and 


PRINTED STOCK FORMS 


on good quality paper 


‘ 
«* «as 


Immediate Delivery 


se ae 
-* “* 


Write for 


Illustrated Price List 
No. 548 


‘ af 4 
-* -* * 


_— oe “ - — a — — ome —_ ~ 


Our 25th Year 


Selling thru dealers exclusively 


| 
| 
| 
] 
+ | 
. 
| 
iy 


ae 
“* 


ADVANCO PRODUCTS 
DIVISION OF ADVANCE SALESBOOK CO; 
MANUFACTURERS 
ISUSPEND-O-FOLDERS * FILING SUPPLIES: 
MANIFOLD BOOKS @ PRINTED STOCK FORM 
148 West 24th Street, New York I1, N. Yoo 
Telephone CHelsea 3-1276 
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hine department at Douglas Aircraft for two 


ye estal s own business five years ago. Prior 
te g Angeles, he had a typewriter depart- 
mé n a sporting goods store in Grand Junction, Colo. 
tending the National Office Machine Dealers 
Association cor in New York City, July 19, 20, 21, 
Mr. and Mrs. E. E. Thornton of the California Typewriter 
Exchange, 54 ring St., Los Angeles, planned to go 
rthern ( da by plane for a three weeks outing. 

T} re ly by airplane. 


r to tl ention Mr. and Mrs. 


Py Thornton accom- 
panied Dy Mr. 


and Mrs. E. Kammereyer of Ogden, Utah, 


vstone Park where they did some 
] sn $ 

Members of the office force at the California Type- 
writer Excl eived a nice lot of these fish from 
Mr. and M1 nton and they say they never tasted 
e Whol Desk’s Distributing Company, located 
1006 S. Olive St., Los Angeles, has been organized 
inder the vine p of the Goodman Brothers and has 
bee ippointed the factory representative in eleven west- 
tes for the Shelbyville Desk Company of Shelby- 

Ind 
Good! have a very efficient set-up with 
wart ( pacity for housing the company’s 
plete | are now being accepted for delivery 
f Shelb ( to the office furniture dealers in the 
te? ry play of the line can be seen at the 
A hous according to Henry Goodman, one 

I e pre 


proprietor of Von’s Office Machines, 


Ernest Von Rhine, 
2625 S. Figus st., Los Angeles, and A. J. Pirovano, 


salesman pany, planned to attend the National 
Office Macl convention. They are planning to 
v D plane 

Von’s Office M has taken over distribution in the 
S hwest of the ecisa Adding Machine made in Zurick, 
Sv nd. A ng the features of this Swiss ma- 
chine are it ( key and its double and triple zero 


enables the operator to recall any 
figure in the machine without touching the keyboard, 


or rec merely by pressing this same key. 
Di but will be primarily through dealers. 

The em} Underwood Corporation in Los An- 
geles recent esented their regional manager, J. A. 
Johnson, trip ticket to Honolulu in honor 





THE BOSS TRAVELS — At left. Mr. and Mrs. J. A. Johnson in 
Hawaii. At right, H. B. Hills presents Mr. Johnson, manager 
of Underwood Corp. office in Los Angeles, with employees’ 


vacati sift in the form of Travel Tickets. 
of | with the company. The accom- 
pai picture the presentation of the ticket by 


ying pt 
H. B. Hillis, achine salesman, who has been 
associated with M Johnson for many years at the Los 
Angeles brancl e second picture shows Mr. and Mrs. 
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WC desk set line 


18 VJA you need 


... the Sengbusch HP-6 Handi-pen has 
the utility and appearance that please 
both hard-boiled office managers and 
demanding executives 























It appeals to busy executives and professional people 

Smart and dignified HP4 Handi-pens make a big im- 
pression on all who see them. In addition to good looks, 
they offer smooth, efficient, instantaneous writing service. 


Ideal for the entire office force—These efficient desk 
sets, with their effortless writing, save time and eliminate 
disturbing annoyances such as constant refilling, clogging, 
flooding. They are reasonably priced and find a sizeable 
market among quantity buyers. 


Has famous “Capillary Action” inking principle—The 
HP-~ holds 6-months supply of ink. Thanks to the scientific 
Sengbusch method of inking, there is no ink deterioration 
or waste; the last drop of ink in the container is as fresh 
as the first. 

For a sound inventory investment that turns over fast, 
and keeps on turning, concentrate on Sengbusch Handi-pen 
—the writing champion. Place your stock orders now. 
Write for circular P47. 


Sengbusch Self-Closing Inkstand Co. 


388 Sengbusch Building + Milwaukee 3, Wisconsin 


ET seen 


TAN 
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mm . Johnson while visiting at the home of their son William 
C. Johnson and family in Honolulu. 
In Honolulu, Mr. and Mrs. Johnson had their first visit 


with their new granddaughter born last March. 
EADY / OUR NEW . cw s ssa . “ange ‘ irc 


CATALOG J. D. Griswold and L. E. Winters, proprietors of Gris- 
ind Winters, 1200 W. 8th St., at Los Angeles, con- 
















wold : , con 
Bigger ... Better... ducted a business show in the company’s show rooms 
New lines added... during the week of July 12 to 17 inclusive. The purpose 
Showing the most com- of the show was the promotion of the new line of A. B, 
plete line of MARK- Dick mimeographs and Peirce dictation wire recorder 


ING DEVICES and ' i aaaill T 
SUPPLIES we have and Amplicall inter-communication systems. The prelim- 
ever offered. inary promotion included the use of newspaper space, 
radio, and direct mail. 
Write for Copy ay 
on your Here is a good idea that comes from H. J. Kearney, 
letterhead office machine dealer at 1525 8. Western Ave., Los An- 
geles. It has to do with catching typewriter thieves and 
avoiding buying stolen machines. 

Mr. Kearney and his son John, who is associated him 
in the business, have devised the following plan: When- 
ever anyone comes in with a used machine to sell the first 
thing done is to get the serial number. This is done in 
a clever way. As a rule the father engages the man in 
conversation for a minute and then calls son John from 
the rear room asking him to take this machine back 
and look it over to see what repairs it may need. The 
son does this, gets the serial number, and calls the police 
to see if a machine with such serial number has been 
stolen anywhere. If information from the police is to 
the effect that the machine is stolen the son calls the 
father in the front room by telephone. This is possible 
because a phone has purposely been installed in each 
room. Obviously the man with the machine to sell does 
not suspect that a phone call is from the back room but 
naturally assumes that Mr. Kearney is merely answering 
an ordinary business call. 


* 








MARKING DEVICES 


EVERY DESCRIPTION It takes the police but a few minutes to reach the store 

and the man is detained until the police can arrive, merely 
Ire ; through the device of casual conversation. 

DomEsTIC & EXPORT TRADE Three thieves have been apprehended in this manner, 

A COMPLETE LINE two of the three having been found to have police records. 

R EVERY PURPOSE Mr. Kearney states that since installing this plan no 

stolen machine has gotten into used stock. He passes the 

idea on for the benefit of others, and points to the fact 

that it is the dual telephone system that does the trick 

and keeps the man with the stolen machine from becoming 

nervous or suspicious. 
* * * 

Fletcher Swan, recently with the Remington-Rand sys- 
tems division in the Los Angeles branch, and prior to that 
with the Grimes-Stassforth Stationery Company, has 
opened a stationery and greeting card store at 1012% 
Mission St., South Pasadena, General commercial lines 
of stationery, social stationery and greeting cards are 
being handled. Fixtures in the store are in blossom white 
and the walls in light green. Mr. Swan’s wife and daugh- 
ter are helping in the new store. The family has resided 
in South Pasadena for the last 30 years. 














° I . WICHITA FIRM TAKES LARGER SPACE 
Line Daters and Numberers, Die Plate Pittcraft, Inc., printing and office supply firm, Wichita, 
Daters, Self-Inking Stamps, Time Stamps, Kans., formerly located at 111-W. Fourth with rooms lo- 
~ > . oa . cated at Third and Pine, has taken over 113, 115 and 117 
Stamp Pads and Inks, Notary Seals, Stamp W. Fourth, including all of the former Kelso location and 
Racks, Rubber Type Sets. Sign Markers. the space formerly occupied by Dr. W. G. Parrish. The firm 

‘. co . now covers a 100-foot frontage on West Fourth, including 
Brass and Fibre Checks, Corrugated Box all four locations. The firm is now under one roof.—GMH 
Dies, Badges, ete. —————_—__— 
A. BROWNE TO COVER WESTERN STATES 
R. A. Browne, for the past 11 years, associated with 
Samuel H. MacDonald, recently deceased, has announced 


CONSOLIDATED STAMP Mire. C0. INC. | that he will continue with the lines formerly represented 
' Pacific Coast and ten 


MAIN OPVICE AND EXPORT DEF by Mr. MacDonald throughout the Pacific 
hepits: Daas — western states. Firms represented include Hoosier Desk 


15 DEY STREET, NEW YORK 7. N. Y Company, Jasper Chair Company and Midwest Naturlite 


Company. Mr. Browne will maintain headquarters at 208 
rr 
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OOK VISIBLE 


if your customer's problem is a record keeping one, suggest Victor Book Visible. 
It is ideal for the countless small records found in every office or department. Easy to 
post and easy to refer to, it keeps vital information on up to 130 different cards in- 
stantly visible at a glance. The 4” protected visible margins can be signaled quickly 
and easily, and any pocket can be flipped back with a flick of the finger to expose any 
complete card record. 





Victor Book Visible is available in two styles —cluminum covered or bound in 
pyroxylin-coated luggage cloth. Both types are portable and lightweight, yet strongly 
constructed for long wear and hard use. Each is equipped with Victor easy-shift butt 
type pockets and are available in various sizes to accommodate 5x3, 6x4, 8x5, 8x6, 


BOOK VISIBLE RACK 8x7 and 8x8 cards. 

The Victor Book Visible Rack provides convenient housing for three or more 
pyroxylin covered visible books. It can also be used as a work organizer or a temporary 
holding file for folders, catalogs, papers, etc. Sections can be added easily and quickly 
for additional capacity. 





Housing for Victor Aluminum Book Units is provided by a Book Visible Cabinet, 
substantially constructed of metal and equipped with rollers for easy insertion or removal 
of books. Sliding doors provide access from either end, and each section is equipped 
with a protected index label. 


Consult your Victor Book Visible demonstrator, which is set up with a condensed 
library of stock forms, for specific uses and applications of Victor Book Visible. If you 
have no demonstrator, write for information on obtaining one 





BOOK VISIBLE CABINET 


FREE PROMOTIONAL AIDS to help increase y 








Book Visi 


ae 





®@ 3 color Envelope 
Enclosure 

@ 2 color Showcard 
in 3 sections 

@ New series of news- 
paper mats — 
1 or 2 columns 








fake 
ia THE VICTOR SAFE & EQUIPMENT CO., INC. 

















NORTH TONAWANDA NEW YORK 
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THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 

















| APPEAL of Guide-O-folders is irresistable to 
every one who uses a file, whether in filing cabinets or 
desk drawers. The ease with which filing and finding 


are accomplished appeals to every one. 


Persuade your customers to use Guide-O-folders in 
their own personal files or in their desks. No one who 
uses them every day ever wants to go back to the old 


method. And, once the Boss is sold, the rest is easy. 


Many dealers are using this easy selling method to 
make some very nice profits. If you are not yet familiar 


with our line, wire, phone or write today. 


Guide-O-frames set right into any standard YQ 
file drawer — adjustable for a snug fit : 
No —, of frames is necessary. Made ~~ J 
of steel, they will last a lifetime. Observe a (| 
how Guide-O-folders ‘‘hang’’ on the N- 
Guide-O-frames. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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WITH SLID-O-MATIC 
DISAPPEARING TOP 


A personal file, desk high, where information 
may be kept instantly available. The Slid-O- 
Matic top completely disappears at a slight push 
of the finger. It slides back into place with equal 
ease. Gray finish. Sturdy all steel construction 
Mounted on rollers, the Guide-O-file can be 
moved about as required. 

The Guide-O-file is equipped with 25 Guide- 
O-folders complete with adjustable metal tabs 
and an assortment of inserts for tab headings 
Guide-O-file is also available without the stand 





STEEL DESK DRAWER UNIT 


Made to fit the lower deep drawer of all stand- 
ard desks. Using this unit, the desk worker al- 
ways has important and vital data at the finger 
tips—always in an upright position. Instantly 
available and instantly replaced. The unit con- 
sists of a metal tray and 25 Guide-O-folders 
complete with adjustable metal tabs and an 
assortment of inserts for tab headings. 





NEW YORK 13, N. Y. 
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WINNING ENTRY 





BERKEY 


ADDS SALES REPRESENTATIVES 
f Berkey Leather Furniture Corpora- 
New ¥ 


, N. Y., recently announced the addition 
ree re tatives: H. C. Iske & Son, with offices in 
Mart, Los Angeles, Calif., will cover 
' erritory; and Dick Malone, with offices 
D vill cover the South and Southwest 
Leather Furniture Corporation is a 
custom-built leather office furniture 
g ind Scotch top grain leathers and 
Ott dhall leathers. 
FORT WAYNE OFFICES TO NEW LOCATION 


Inc., now located at 130% East Wayne 
to new quarters at 
the first floor.—AK 


will soon move 


t., that city, on 


OPENS NEW OFFICE AT TULSA 
pany, makers of accounting methods 
tly opened a new office in Tulsa, Okla. 
PJP 


VMcBEI 


charge. 


ert Tries 


poegoee 











a 
ob a b's 





. — aaial ssfesstoe 3 aa 
IN UNDERWOOD ARTISTIC TYPING CON- 


TEST. Of th 00 entries submitted to the contest, spon- 

sored by Ju son, Miss Thibault’s was the most original. 

The design ts of a church with numerous turrets, and is 

made of approximately 5,000 ampersands. She is a student 
at St. Andre High School in Biddleford, Maine. 





AN UNDERW PORTABLE TO THE WINNER.—Miss Cecile 
Thibault re ; the first prize Underwood Champion port- 
1k she wo! the Ninth Annual Artistic Typing Contest. 
A. N. Kitchen Underwood Corporation regional manager 


sentativ« 


rtland, M and Paul Luce, Biddleford, Maine, repre- 


sentation in Miss Thibault’s home town. 
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YOU INCREASED 
SALES AND PROFITS 


1a We 
y U 
BLOW OIL how 
CARBON PAPERS 


TYPEWRITER CARBON -BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM. CORRECTION PENCILS 


Codo-mec. CORP. 


529 So. Franklin St 
Chicago 7, Ill 


401 Wood St 
Pittsburgh 22, Pa 


Factory 


270 Latayette St 
New York 12, N.Y 
Loraopolis, Pa 





1) 

















_SPEEDRITE 


MARKET 
_ GROWING 
| RICHER 








Figures prove more and more firms 
are learning that their bank ac- 





counts are no better protected than 
the checks they issue. They demand 
the kind of protection SPEEDRITE provides, and 
they come to office appliance dealers to buy it! 
Backed by a stout flow of promotion and demon- 
tration material, SPEEDRITE checkwriters continue 
to sell their way onto more dealers’ shelves, thence 
to an increasing number of business offices. As the 
demand increases, so do dealer profits. 
Investigate your own market. Learn more about 
SPEEDRITE, about the $10,000 forgery bond that 
goes to every purchaser, Write immediately. 


frrw'r-No 


NEEDED 
EVERYWHERE 


Higher transcribing effi- 
crency standards call for 
Error-No line-by-line 
copy holders, indispensable 
for wide, bulky sheets. Be 
stocked in all sizes 










Sakk Welty 


COMPANY, 1 * ROCHESTER 7 


ADDRESS: 40 MT. HOPE AVENUE 
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with th? 
REGON ERAILERAVELERS 


There have been several changes in the stationery 
business in Spokane, Wash. Turners Office Supply Com- 
pany has moved around the corner on Sprague. Lawton 
Aris has changed the name to Spokane Office Supply 
Company and has moved to 242 West Main, where they 
prefer to be called Sosco, The John W. Graham Company 
is making many changes, not only in decoration, but also 
in policy,—as completely separating the wholesale and 
retail departments. 


The stationers of Spokane, have started having meet- 
ings every second Monday each month. I think it’s a 
wonderful idea. It promotes understanding and irons out 
misunderstandings. I hope to see more and more station- 
ers of cities and towns adopt similar programs. 

C. L. Shorno of Blake, Moffitt & Towne in Portland, 
Ore., has recently retired. P. C. MacDonald will take over 
for Mr. Shorno as vice-president and manager and F. C. 
Inkster will fill the vacancy left by Mr. MacDonald—that 
is, sales manager of the wrapping paper and stationery 
department. 

The Oregon Trail Travelers have just finished their 
annual picnic, and it was really quite an affair. Forty-two 
persons attended, including two dogs, one of which was 
Tristan, a great Dane owned by the Ed Moores. He’s so 
big that the Moores should hire a groom. Tristan and the 
other dog—Jip, a member of the S. C. Pillsbury family— 
spent the day chasing each other. The following day Jip 
was so worn out that he didn’t get up till afternoon. 

I think one of the highlights of the day occurred at 
lunch. Each family, as is our custom, brought one large 
container of picnic fare. Among all these huge pots and 
bowls of vittles was one very very little pot of baked 
beans. We all wondered who had brought such a small 
amount but went ahead and ate it down to the last bit 
along with everything else. All was well till a stranger 
came along and asked what had happened to his pot of 
beans. It seems he had seen out fire going and decided 
to use it rather than build one for such a small pot. 

We had a quite a baseball game. It ended something 
like 29-13 in favor of the other side. I think the reason 
for the lopsided score was because of Chuck Cortman’s 
wife, Dorothy (bride of one month). Wow! could she 
hit that ball and run! And her fielding was really some- 
thing. She could return the ball twice as far as anyone 
else in the game. That’s about all we did besides go swim- 
ming, play tennis, play cricket, go roller skating, not 
to mention those who ended the picnic by dancing. 

* * 

The Blaisdell Pencil Company have put on a new man 
in the Northwest, name of Anderson. A very likeable 
chap. You will all be seeing him soot 

Bill Cruickshank had a very nice offer to go back to 
work for Johnson, Inc., of Wenatchee so the buyers will 
have a new Carter’s Ink man coming around to see them. 


DECREE PROTECTS HORDER CATALOG COPYRIGHTS 
Protection of catalog copyrights for those in the station- 
ery industry is reaffirmed by a consent decree entered by 
Judge Philip L. Sullivan in U. S. District Court, Chicago, 
June 14, granting Horder’s, Inc., Chicago, a permanent 
injunction against a Chicago office supply dealer. 

The action was initiated after it was claimed that the 
defendants had infringed copyrights by reproducing, witl 
out permission, several illustrations in Horder’s No. 51 
retail catalog, published in September, 1946. Horder’s 
waived damages and attorneys’ fees, but defendants agreed 
to pay court costs. 
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The Exclusive MERCURY feature of “Removable Head" 


eliminates jamming. Channel completely open from front 











to rear for removal of defective staples or foreign sub- 


stances. Instantly converted to tacker by flip of fingers. 
ERE eS Three way anvil for stapling, pinning and temporary 


stapling. Heavy duty construction for longevity. « 


— STAPLERS GE jc 


Featuring exclusive 
sé 9 ait JUNIOR edition of the famous 
D oe B L E- E Ny MERCURY Sr. Stapler. Has the same well- 
pen Chann e ui made construction and the many outstand- 
es ing features of the “Senior,” including 

a exclusive ''no-jam" open-end channel. 















Exclusive open- ul channel e 
eliminates jamming. aa 
2. Can be used for stapling, © K <a 4 oy) 
inni teckian : ” Guaranteed by * 
pada Bhasestic is 9 ° Good Housekeeping 
3. Heavy-duty construction for Came —_ 
long wear and service. e = 


4. Easy loading of staples 
@eeeeeeeeeeeeeseseste ese e @ 


QRS 


TONG REACH Standard Mercury Stapler 


Ly > Head. Hardwood maple 
J STAPLER =o ae 
LR 8 8” throat punched for easy attachment 





to work bench. Loads full strip 


LR12 12" throat (210) standard staples 


LRI16 16" throat 









A Preferred by artists. drafts- 
TACKER men, builders for tacking 
drawings. blue prints, etc 
Loads full strip (210) stand- 
ard staples 





EQUI 
~~ STAPLES 


Suggest Mercury Standard Staples for use 
with Mercury Staplers . . . and for superior 
performance with every standard stapler. 





For best results recommend high quality, high luster, pre- 


cision made and carefully inspected MERCURY Staples. _ i as D a! d uc t S company 
Packed 5,000 per box, —2!0 or 105 staples per strip. 145 SPRING ST..NEW YORK 12. N. Y. 


Consolidated 
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Berkey Lurwrious and Comfortable 


CUSTOM BUILT LEATHER FURNITURE 








No. 562 SOFA 





The old MAJESTIC LOUNGE line of custom built LEATHER FURNITURE is again being offered to the trade. 


A complete selection of better grade OFFICE FURNITURE featuring imported top grain leathers, made for 
us exclusively in ENGLAND and SCOTLAND, is now available. 


Also can be had in EAGLE OTTAWA GUILDHALL leathers. 


COMPLETE SETS OF ILLUSTRA- 
TIONS NOW AVAILABLE TO 
THE TRADE. 








ee 
a WINKS” CHAIR AND OTTOMAN 


Hydraulic unit permits all degrees from sitting to reclining 


position with slight pressure of the back. 


BERKEY LEATHER FURNITURE CORP. 











No. 140 WR 595 BROADWAY NEW YORK 12, N. Y. 
EXECUTIVE SWIVEL CHAIR WaAlker 5-6506-7 
Matching Arm Chairs Available CABLE ADDRESS: BERKHIDES, N. Y. | 
aaa 
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PACIFIC NORTHWEST NOTES 
C. M. Litteljohn, Correspondent 


expansion, Lowman & Hanford Company, 
tationery house of Seattle, Wash., has put forth 
i branch in Wenatchee, Wash., purchasing 
irge stationery and office outfitting firm. 
this move, T. M. Polly, president of the 
hat with the acquisition of the Johnson 
organization that C. G. Johnson, manager, and other per- 

nnel at the new Lowman & Hanford branch. 


Charles W. 
904 Third Ave 


ship in the seattle 


Hoover of the Clary Multiplier Corporation, 
Seattle, was recently elected to member- 
Chamber of Commerce. 


Clark R. Cram was recently appointed Pacific Northwest 


representative f White & Wyckoff Company, Holyoke, 
Mass., greeting cards and stationery firm. Well known in 
the statione ind paper field, Mr. Cram takes over the 


tates of Washington, Oregon, Idaho and Montana, for- 
covered by Charles E. Robinson, who has been pro- 


noted to Pax Coast managership for White & Wyckoff 
vith residence and headquarters in California. Mr. Cram 
vas formerly nnected with the Zellerbach Paper Com- 
pany in Seattle, reaching the position of stationery depart- 
ment manager during his 20-year tenure. For the past year 
and a half he been with Carl Draper of Los Angeles, 
Call 

The W Burt Typewriter Company in its latest 
expansion move created a new office machine center at 


ond Ave., Seattle. 


1204 Sec 


R. J. Harris, branch manager of the typewriter division 
of Remington Rand, Inc., 1910 Fourth Ave., Seattle, and 
C. L. Schulze at organization were recently elected 

embers of the tle Chamber of Commerce. 


* 


of the enlarged ground floor of the Uni- 


versity Book Store at 4326 University Way, Seattle, has 
given this c e supply and stationery firm wider scope 
fe tations erchandising. 


* 


Montgomery, head of his own advertising 
was recently elected a member 
of the dire f the Portland Traction Company. He 

‘mers th J..K. Gill Company, pioneer stationery 


Richard G. 


agency in Fortiand, Ore., 


for? 


; trict branch store of Lowman & Han- 

d Compar Seattle has completed its face lifting 
nd facad ng. A resplendent store front has been 
provided. Harry S. Birroll is store manager. 


Robert W. Hubner has been promoted to the position of 
tric machines manager for the International 


isines u Corporation at Seattle. He formerly 
held a s position in Spokane, Wash., for the IBM or- 

The J. K. Gill Company of Portland, Ore., recently staged 

big autog ty and welcome in its spacious store 
for the auth ‘The Magic of Believing,” Claude M. 
Bristol. . . * 

Widely k the stationery and paper field of Ore- 


Palmer C. Macdonald has recently been appointed as 


president 1 manager of the Portland’s division of 
Blake, Moffitt & Town, O. W. Mielke, general manager of 
rganizatior nnounced. Mr. Macdonald succeeds 
Ciinton L. Shorno, who is retiring from the field after 
11 veal f service to stationers of the region. Mr. 
Macdonald |] been with the Blake, Moffitt and Towne 
f quarter-century, serving as tle 
pany’s Sal livision manager and as wrapping paper 

ne manager of the Portland organiza- 
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ANNOUNCING the new Model M-25 
Parcel Post Scale 
that cuts 
mailing time in half 
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9 25 PARCEL POST 
Carec:t+ 6 " oF 


eseeee : 
Sisi=fa] 
= Zi Ld 
Z TTT 
f 5 
: —¢ 


Last month we told you to expect improvement... 
NOW MAKE THIS TEST! 


Find the postage charge for a package going to zone 6 
which weighs 13 Ibs., 6 ozs., on both dials. 

See? There's no use laboring fhe point. You know instantly 
that the new Pelouze Parcel Post Scale is easier, faster and 
more accurate. 











The old-fashioned dial with its multi-colored figures and whirli- 
gig pointer is confusing to the eyes—you almost have to twist 
your head upside down to read it. 

Hundreds of people have made this test. They're all en- 
thusiastic about this new dial. But—the people who really 
got excited were the buyers; the professional buyers. They 
say it's the best thing that’s happened to Parcel Post Scales in 
35 years and that we'll sell a million .. . well hardly, but we 
hope they're right. 

What do you think? How many can you sell if you say to 
your customers “MAKE THIS TEST.” 


EVERY PE Z—E POST ‘ S INDIVIDUA TE 
AND BALAN c NS NC RING A 


MANUFACTURING CO. 


Itling ‘ A 


PELOUZE 


1208 Chic 


ago Avenue . Evanston 
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Analyze Your Sales 


Z Keep Accurate 


Cash Records 


3 Simplify 


Tax Problems 


ANA 
Ctutographic 


CASH REGISTER 








For an efficient, practical, inexpensive way of 
keeping these three important records use the 


Indiana Cash Register. 





Just the machine for every kind of small business. 
Entries made when transaction occurs. At end of 
the day you have a complete record of sales and 


cash. Simplifies tax problems 





Write us for full information 


SHELBYVILLE, IND. 
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tion prior to this recent appointment. For this latter post 
Mr. Mielke has selected Frederic C. Inkster to succeed 


him. 
* * > 


Remington Rand, Inc., has launched legal action against 
a county group in Seattle, user of its machines for sales, 
rental and repair. Named in the suit are King County, a 
former county treasurer and his bonding company. The 
firm asks $6,754 for sale, rental and repair of machines 
installed in the treasurer’s office during a previous regime. 

. ¢ .@ 

Capitalized at $100,000, the Precisa Distributors, Inc., of 
Seattle, Wash., was recently incorporated for entry into 
the business machine field. Peter Stager et al of Seattle, are 
incorporators of this Swiss enterprise to “import, buy, sell 
and distribute business machines and parts manufactured 
by Precisa, S. A., a Swiss corporation.” 

” ~ * 


For 20-years with The Globe-Wernicke Co., Walter H. 
Sandmann has been recently selected as the Globe-Wer- 
nicke sales manager for the J. K. Gill Company. Mark 
Gill, vice-president of Gill’s, stated that Mr. Sandmann 
will have charge of the supervision and sales promotion 
of office furniture and equipment of his retail outlet, since 
he is a specialist in those lines, having worked in all three 
divisions of the Globe-Wernicke factory in Cincinnati. 

* * * 

Augmenting his civic stature in Seattle, Paul C. Baker, 
of the National Cash Register Company there, has recently 
become a special member of the Municipal League of 
Seattle. 


Replacing Hal Robinson, Robert Casey has recently be- 
come manager of the Broadway store in Seattle of the 
Diamond chain outlet for stationery, school supplies, ete. 

* * * 

Due to its expanding lines and the demand for modern 
business machines, the Clary Multiplier Corporation, 904 
3rd Ave., Seattle, is expanding its sales force and its 


Seattle branch offices. 
* * * 


Newly elected to membership in the Seattle Chamber of 
Commerce is B. Reinhardt, of the Diataphone Corporation 
at Seattle. _— 

TYPEWRITER MAN SEEKS PUBLIC OFFICE 

Clay Price, owner and manager of The Typewriter 
Exchange, 207 West Sixth St., Austin, Tex., is a candi- 
date for the position of treasurer of Travis County, in 
which Austin is located. An unusual campaign promise 
which he has made is that, if he is elected, he will dispose 
of his typewriter business in order to devote his full time 
to the duties of that office—JHR 





1949 CATALOG—The Standard Diary Co., 122 E. 23rd St. 
New York. N. Y., has published this new catalog of the 1949 
line of diaries and other books. 


(Story on page 10 
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AN EXCLUSIVE FEATURE 
Makes This “Hank of England” 
EASIER TO SELL! 


One-piece continuous back posts bolted to the seat and to the steam- 
bent seat rail — an exclusive strength feature that makes our “Bank of 
England” chairs easier to sell. 


This is a typical example of the extra quality which dealers confi- 
dently expect in all chairs made by High Point Bending. 


Our new catalog, ‘Chairs for all Business”, is now ready for distribu- 
tion. If you have not received a copy, write for yours today. 


HIGH POINT BENDING & CHAIR CO. 


SILER CITY, NORTH CAROLINA 





No. 6710 No. 6711 No. 6712 No. 6713 
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THE wewSEL- TEX” rouver 


Now you can supply a Premium Quality Manila File Folder which will meet with 






the enthusiastic approval of your most exacting customers; at a reasonable price . 
with a profit. 

The new “Seltex’’ manila Folder is manufactured of 100% pure sulphate stock, 
the finest obtainable, and is available in all standard cuts of letter and legal sizes. Special 
sizes made on your order of course. Medium heavy, heavy and extra heavy weights can 
be furnished in single top folders; medium heavy and heavy weights in the popular 
double-top styles. 


Other items of the Selco Line include SEL-plastic-TAB Vertical File Guides, SEL-TAB 
Jr. Card Guides, Executive Guide-Folders, Pressboard Expansion Folders, Selco Roll Folder 


Labels, Clip Boards, Desk Trays and many more filing specialties. 


Write for illustrated price list and samples 


ee nen a cok o- Mammen, 


531 S. JEFFERSON STREET - CHICAGO 7, ILLINOIS 
Wanufacturers of Selea Line Filing Systems and Supplies 
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FLORIDA FIRM OCCUPIES NEW LOCATION 
The Business Equipment Company, a Fort Lauderdale, 
Fla., firm since 1928, is serving the industry through a mod- 
ern new ted at 201 E. Las Olas Blvd., for mer- 
chandising of office supplies, steel desks, files, safes, chairs, 
and a complete wood furniture line. 
William E. Sampson also advises that the store features 


store 











be. . ahead oo] 
NEW HOME OF BUSINESS EQUIPMENT CO. AT 
201 E. LAS OLAS BLVD., FORT LAUDERDALE, FLA. 


Speed-Q- Print tors and United Autographic Reg- 
ster Comp: egisters and forms. A complete line of 
greeting card stationery is carried and a Kings- 
ey gold stamping chine is used for imprinting napkins 


PUBLISH NEW BOOK ON LABOR RELATIONS 
. “Modern Lab Relations” has been recently completed 
by E. W. Mounce, Professor of Law and Labor at the Uni- 
versity of Mary “A complete guide to your labor re- 
| latior probler e-publication reservation may be 
| made with Robley D. Stevens, publisher, 801 E. 33rd St., 
| saltimore 18, Md pecial introductory offer of $18.50. 
| Regular publi: rice will be $25.00. Formerly a prac- 
. ticing attorney d th the U. S. Department of Labor, 
i Prof. Mounce | new survey of the entire field of 
| labor relation years of experience and study and 
| clud ‘Se Manual” for the subscriber. 
) Pat st cts covered includes The Labor In- 
| junction, Colle Bargaining, Mediation and Arbitration, 
| Fa Labor St is Act of 1938, Labor Provisions in 
| Government C nd a history and detailed study of 
he functior S. Department of Labor. 
OPEN NEW ALEXANDRIA, LA. FIRM 
Off Machine & Equipment Company, authorized Rem 
deal nd “Central Louisiana’s newest, most 
| modern office e store,” opened for business at 309 
| Jack St., Alex La., July 6. The company features 
| Remington equi t, and expert repairs for all machines. 
| J. W. Norred and Cheneval are the owners.—EEG 





GUILTY — OF MATRIMONY. — Wilson Jones co-workers re- 
cently staged a humorous surprise for young Edward Whitte- 
More of the sales division prior to his marriage on June 12 to 
Miss Jean McConnochie of Pelham, N. Y. Neck in noose, he 


He is the son of H. C. 
the Wholesale Stationers Assn. 


Zood-naturedly accepted his “fate”. 
Whittemore, secretary of 
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EVERY OFFICE A PROSPECT 


The Easy -To- Sell 
Ritchie 
Air Cushion 


AIR-CHAMBER 
stops vibration .. . 
softens touch 


SPONGE RUBBER 


absorbs noise 


For All Business Machines 


@ At long last a pneumatic type cushion 
that definitely softens the clatter of typewrit- 
adding machines 


ers all business 


machines! 


@ And more than that the RITCHIE AIR 
CUSHION eliminates fatiguing and costly 


vibration! 


@ There is a need a genuine need 
for a RITCHIE AIR CUSHION under every 
business machine! It adds to office efficiency; 
it’s inexpensive and EASY TO SELL! 


@ The sales and profits potential on the RITCHIE 
AIR CUSHION is practically unlimited 


and the wide-awake dealer will write for price 
and discount information today! Remember, 


IT'S EASY TO SELL. 


W. H. BIFCHIE 
COMPANY 


CHERRY & SHERIDAN STS. 
PHILADELPHIA 6, PA. 
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AMES SUPPLY 
COMPANY 
TYPEWRITER PARTS 


PLATENS 
ACCESSORIES 


Ames Quality Accessory Items 


* 


True-Mark Felt Typewriter Pads 


True-Mark Stenographers’ Cleaning Sets 


True-Mark Liquid Type Cleaner 


True-Mark Plastic Type Cleaner 


Gold Crest Ribbons 


Gold Crest Stencils 


®@ Gold Crest Duplicator Ink 


®@ Gold Crest Correction Fluid 


Gold Crest Wrinkle Finish Polish 


®@ Peerless Rubber Typewriter Keys 


@ A. W. Faber Erasers 


Toledo Guild Typewriter Stands 
For Quality Accessories 


Specifically Request Above Items 


AMES SUPPLY COMPANY 
964 West Randolph Street 


Chicago 6, Illinois 


BRANCHES 


37 Murray St 
New York 7. N. \ 
538 Market St 191344 Commerce St 
San Francisco 5, Cali! Dallas 1, Texas 
417 Wall St. 191 Cain St 
Los Angeles 12, Calif Atlanta 3. Ga 


Agents in the Principal Cities 
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NEWS NOTES FROM THE MARITIME PROVINCES 


W. J. McNulty, Correspondent 





When a float parade was held at Yarmouth, N. S., as 
part of the local celebration of Naval Day, R. H. Davis @ 
Company had two floats entered and one of them took first 
prize. The portable production was based on Mother Googe, 
and had_foyr young women impersonating characters in 
the Mother Goose rhymes. The second Davis float was on 
stamp collecting, and with thousands of the stamps being 
shown. R. H. Davis & Company have been wholesalers and 
retailers in office appliances and supplies, generally, dur- 
ing the past half century. 

R. W. Wright & Company, Halifax, N. 5., a senior entity 
n the office supply trade in the Maritime Provinces, at 
both wholesale and retail, have been sidelining rubber 
lobster bands by the pound, offering about 520 to the 
pound. This is believed to be the only office supply firm 
handling lobster bands. 

Eastern Speed-O-Print, St. John, N. B., which started 
sut about a year ago, concentrating on duplicating for di- 
rect mail advertising, bulletins and circulars, has added the 
sales and servicing of duplicators, portable typewriters, 
desk lamps, office safes, steel filing cabinets, desks and 


typewriter stands. 


H. Parker Allen, Yarmouth, N. S., features office appli- 
ances, such as typewriters, duplicators, adding machines, 
and also safes of varying sizes and office furniture, but he 
has some lines extra-curricular to the office supply trade. 

*“ * * 

Baldwin-Marshall, Ltd., St. John, N. B., and Fredericton, 
N. B., have been stressing complete sales and service fa- 
cilities for mimeograph duplicators at both locations, and 
ire emphasizing demonstrations on the premises of firms 
and individuals interested in seeing what these machines 


can accomplis! 


Demerco Agencies, Halifax, N. S., has been devoting spe- 
cial attention to surplus office furniture, including swivel 
ind all other types of office chairs, typewriter desks, single 
and double pedestal desks, tables, stands and safes. 

ss ¢ 

W. Raymond Crewdson, Fredericton, N. B., has been 
representative for Baldwin-Marshall, Ltd., in 
New Brunswick, with base at Fredericton. He is 
Royal typewriters, mimeographs, Friden cal- 
culators, adding machines, Ediphone, Visi-Record furni- 
ture, and office supplies of all kinds. 


. * * 


named 
central 


handling 


Remington Rand products are being shown in the office 
of the News-Sentinel, Ltd., Amherst, N. S., publishers of 
a daily and a weekly newspaper, and doing job printing. 
The publishing agent for Remington 


Rand appliances 


firm has become sale 


CLEVELAND FIRM OPENS TOLEDO BRANCH 

H. K. Baumgardner Sales and Service, Cleveland, Ohio, 
has opened a branch office in Toledo, Ohio, in the Spitzer 
Building in the heart of the downtown section, to handle 
and service Davis duplicating machines and folders. Will- 
iam E. Staff, Jr., has been named manager of the Toledo 
office, which will serve 24 counties in northern Ohio. Mr. 
Staff, who with his wife and two children have moved to 
Toledo, formerly was assistant to the president of the 
Diebold Safe and Lock Company, Canton, Ohio.—AK 


UNDERWOOD MAN CHOSEN FOR TEACHING 
Robert member of the market research depart- 
ment of the Underwood Corporation, has been appointed 
an instructor of market research for the summer session 
at City College School of Business and Civic Administra 
tion, 17 Lexington Ave., New York, N. Y., it was announced 
by Dr. Thomas L. Norton, dean of the school. 


Sauer, 
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t. t SELLS because it TELLS all about it 


“QUICK QUIZ on 
PROTECTION” 


Attractive Display Sleeve 
Answers All Questions 






GA€4 


LUMA LIZ" 


SAFE-T-VAULT. 


Yes, it literally sells itself . . . because the 
colorful sleeve gives customers all the facts in a jiffy. 
This selling star of the Hercules line offers double-wall, 
electrically-welded steel construction with Thermo-Cel 
insulation. Bears SMNA Certified ONE-HOUR label. 
Handsomely finished and lined. Lists at $24. CHECK 
YOUR STOCK . . . AND ORDER TODAY! 


another MREWLES SALES BUILDER! 


SALES-DISPLAY STAND TURNS 3 FEET OF FLOOR 
SPACE INTO A PROFITABLE SAFE DEPARTMENT! 


Dealers everywhere report substantial sales increase with Hercules Sales- 
= Display Stand. Sturdy tubulor steel construction, displays at least eight 
f units to best advanta 
2 





ge Also features ‘topper’ for advertising material. 
Get yours without delay. Write for details 


MEILINK STEEL SAFE CO. 


TOLEDO 6, OHIO 
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A New Yardstick for LIQUID DUPLICATORS 


There's a sounder way to measure LIQUID 
DUPLICATORS today—the Copy-rite yardstick. 


1, ECONOMICAL 2. FOOL-PROOF 
3. NO SERVICE PROBLEM 





> ~ 








“ 
tm, Yee 


Copy-rite Electric 
EL-47 
(illustrated) 


Hand Models also 
available 










oe 


Copt pyruichl® 







LIQUID 
DUPLICATORS 


Write Today for Copy-rite Dealer Plan. 














wo LB F “DUPLICATOR & SUPPLY CO. CHICAGO 14, ILLINOIS 


Copy-rite. A Name ognized By Leading Dealers The World Ove 
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PENN-MAR-VA TRAVELER NOTES 
dent Earl Prentzel and Vice-President George Leon- | 
ard of the Penn-Mar-Va Travelers Club have worked out a 
plan for me secure an emblematic button for their 
apels. A cl 1.00 can be sent to Rese Cushman, 740 
Investment g, Washington, D. C., by those members 
g to pu ne of the buttons. 
* * 
M. S. Gini pany is opening two new branch stores 
the R ding at Washington, D. C., and on 
Spring, Md. 


Homer Webs es 
pal and M W ebe 
| 


manager of Cooke & Cobb Com- 
»bserved their silver wedding anni- 


Jack Carter rfolk Stationery is back on the job and 
ch improve fter a long illness. 
t * 

Howard L. Huxter, representing W. W. Welch Company, 
d residing i S. 17th St., Philadelphia, Pa., died | 
June 19 ee | 
Outing will be held on Tuesday, Aug- 
the ) facturers Country Club, Oreland, Pa. 
y Company is a new stationery store 
Renovo, Pa. The buyer is B. J. Smyth. | 
| 

Company of Tamaqua, Pa., has 

at 146 W. Ridge St., Lansford, Pa. 
that of the Cotterel Company of 

Harrisburg pened at N. 8th St., Reading, Pa. 


pened ; D t 


| 
from the Penn-Mar-Va Travler, | 


* 4 


t | t 
by Ben Wachtel. 


NEW ENGLAND TRAVELERS CLUB NOTES 
The New |] nd Travelers Club golf team recently de- 
ted the B [Travelers at the golf club of Avon, Conn. | 
ng team were Ted Hagan, Bill Free- | 


Playing on th 
man, John Dwyer, Mike O’Hanian and Dave Howarth. 


L. Freeman Company of Pawtucket, R. I., recently | 
yvved from M t., around the corner to 36 East Ave. 
Ne play f fluorescent lighting and two large 


ve tne 


that “new look.” 


Edgar M. Berry, esident of Loring, Short & Harmon, 

ind, Me completed his fiftieth year in the 

These ite: ken from the Netclub News, edited by 
John F. Nackley Franklin St., Boston 10, Mass. 


WORTHINGTON _FIRM REPRESENTS PELOUZE 
George F. W gton & Associates, 714 Washington 


\ N. M Minn., has been appointed exclusive | 
repress ve for the Pelouze line of scales in 
Mir t W Iowa, South Dakota, and North 
Vakota 
T) ( vill be covered by George F. ‘Worth- 
gt Js, 1 Reed, Jr., L. W. Carlson and R. W. 
The Wort rganization has served midwestern 
hai re, far ment, and allied trades for 27 years. 
lhe é , 1218 Chicago Ave., Evanston, IIL, 
I ture recision scales, postal, darkroom- 


dairy, dietetic, ice cream overrun 


Li©@S 


rAYLOR CHAIR COMPANY APPOINTS SEGEE 
ion D. Me ce-president in charge of sales for 


or | pany, Bedford, Ohio, recently an- 

the tment of Ralph C. Segee as Taylor 

representativ: Ne England. His headquarters will be 
at 346 Silver I t Hartford, Conn. 
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Vowce or 
MARKING DEVICES 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 

SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 








PASTSWAPRT 


EGO LANDA Ae 


80 DUANE ST.NEW YORK 7,N.Y 
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Protected Profits 


Naga. 1 


DARNELL 
CASTERS 


Possess Exceptional 
FEATURES That Will 
Command Instant 


Attention From Your 
CUSTOMERS 


DARNELL CORP. LTD 
LONG BEACH 4 CALIFORNIA 
60 WALKER ST NEW YORK 13. N.Y 
36 N CLINTON CHICAGO 6 ILL 





STATIONERS 12:30 CLUB NOTES 
The June issue of the club bulletin was dedicated to the 
United Jewish Appeal-and told of plans for a stationery jn- 
dustry dinner in its behalf at the Hotel Pennsylvania on 


June 30. tee 


Jack Savoy recently celebrated 25 years as a member of 
the selling staff of the Silver Stationery Company and was 
a guest of honor as the company held a dinner at the 
swanky Crest Room. President Henry Levy presented Mr, 
Savoy with a fine television set. 

oe -“. 

George Christie of Cushman & Dennison Manufacturing 
Company and Mrs. Christie recently observed the twenty- 
fourth year of wedded bliss. 

* * ‘ 

The third meeting of the New York Commercial Sta- 
tioners Association was held at the Hotel Pennsylvania on 
Monday evening, June 28. 

x ~ 

These notes are taken from Stationery Whitems, edited 

by Gerald D. White, Acco Products. 


AIGNER TO AGAIN SERVE DOUGHNUTS 
Coffee and doughnuts will again be served during the 
NSA convention at the Stevens Hotel in Chicago. Tradi- 
tional with the “Aigner family” for many years, the Aigner 
Index Company, New York City, and the G. J. Aigner 
Company, Chicago, will act as combined hosts in booths 





TRADITIONAL AICO NSA REFRESHMENTS 


145-148. The Aigners are extending a cordial invitation to 
everyone attending the NSA sessions, saying: 

“We'll be waiting with the java, 

The sugar and the cream, 

We'll be waiting with the doughnuts, 

Our faces all abeam. 


We’ve lots of fancy item 

To sweeten up the line, 

So please drop in and see us, 
At this convention time.” 


BURTON TAKES OVER EAST ST. LOUIS FIRM 

Raymond R. Burton, purchasing agent for the East 
St. Louis school district, recently took over the manage- 
ment of the Watson Book Store, 510 Missouri Ave., East 
St. Louis, Ill. He planned to remain on the job for the 
school board until his successor was installed. Mrs. 
Burton is assistant manager of the Watson firm under 
the new setup.—PJP 


PAT HARKINS BUYS SOLE INTEREST 

Pat Harkins announced recently that he had purchased 
full interest in Rankin and Harkins Stationers, 220 W. 
Pearl St., Jackson, Miss., and the business is now owned 
entirely by him. The name will be changed to Harkins 
Stationers. This firm features office furniture, office sup- 
plies, printing and engraving. Mr. Harkins is manager and 
George Smith assistant manager.—EEG 


OFFICE APPLIANCES, August, 194 











he 


er 
ie? 


hs 

















OPPORTUNITY UNLIMITED! 
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There’s no obstacle big enough to prevent 
a hustling young fellow from making a 
little extra pocket money. Yes even a 
lemonade stand located on a busy highway 
pays off. A good product plus aggres- 
sive selling clicks in all kinds of business 


enterprise. We believe that those dealers 


JASPER, INDIANA 
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—JASPER OFFILE FURNITURE LU.— 











who sell JACKSON DESKS also have un- 
limited opportunity to achieve success and 
distinction in the office furniture field. We 
take pride in the success of our dealers 
and for that reason we're determined to 
continue furnishing JACKSON DESKS that 
will always provide opportunity unlimited. 


REPRESENTATIVES 
James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion V. Follin, 220 Fairbanks Rood, Riverside, IM. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
Howard Maley, 115 Tarbell Ave., Bedford, Ohio _ 
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L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Rolph A. Bender, 813 Bona Allen Bidg., Ationte, Ge. 
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sets a new desk tempo 
fo a profitable tune! 








The Flow Desk* represents the sum total of 
“Business America’s” desk needs both for today 
and in the future. The Flow Desk has everything — 
smooth, modern styling, advanced functional fea- 
tures and of course superior construction. The 
authentic SOFT TONE finish is kind to office 


eyes . . . the streamlined clerical size 58” x 32” 








saves valuable floor space. The diagonal skid base, 
rounded edges, smartly styled wood pulls and lock 
on upper right hand drawer are other features that 
add up to the greatest office desk on the market. 
The Flow Desk is our answer to those buyers who 
purchase today with tomorrow's needs in mind. 


Ride the furniture crest with the FLOW DESK. 


* Designed by Henry P. Glass — Industrial Stylist 





urvdisandu desk. co. — 


JASPER, INDIANA 
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SAMUEL JOHN MOORE 
Moore, 88, who introduced the carbon 
» retail business and used the proceeds 
rporation with assets of $23,000,000 died 
Ont., home recently. The Moore Corp., 
headed, controlled manufacture of filing 
forms, paper boxes, commercial sta- 
tionery, machinery and equipment through factories from 
Montreal to ‘ fornia. 
re Group” comprised the American Sales Book- 
Gilman Fanfold Division, Niagara Falls and Elmira, N. Y.; 
Pacific Manifold Book Division, Emeryville and Los 


Hamuei Jo 
paper sales b< k 
to establish 
at his Toront 
Ltd., which 


Angeles, Ca Southern Division, Denton, Tex.; Midwest 
Cosby-Wirth D on, Minneapolis, Minn.; Moore Busi- 
né Forms Western Ltd., Winnipeg and Vancouver; F. N. 


Burt Co., Inc., Buffalo, N. Y.; Dominion Paper Box Co., 
Ltd., Toronto; Kidder Press Co., Inc., Dover, N. H. 

Born in Eng Mr. Moore came to Canada with his 
parents in the late 60’s. He early entered the publishing 


field and mad cided success in newspaper work. Work 
on a sugges a friend he formed a company to pro- 
duce sales books with a single sheet of paper which could 


be inserted between the leaves of a sales book. With the 
backing of J. L. Morrison, Toronto machinery manufactur- 
er, Mr. Moors ed a syndicate to market the patent. 

s birthday several years ago, he was 
rman of the Moore Corp, Ltd. 


1 


Surviving besides his second wife, Miss Martha Lane 


whom he 1 ed in 1929 at Norfolk, Va., are one son, 
Samuel John M e, and three daughters, Mrs. Wm. Find- 


lay, Mrs. A. M. Shook and Mrs. Lawrence Bragg. A grand- 
Tindlay, is a missionery in Bolivia.— 


SJI 
CHARLES R. BARRY 
Charles R head of the Charles R. Barry Company, 
{ Brannan § San Francisco, Calif., died early in 
the morning 1 at his home after an illness of a few 
onths. 


started by Mrs. Barry in 1907 and has 
steadily grown to its present position in the western terri- 


The busine 


tory 

Mr. Barry ell known and respected in the trades 
he served bot n the Pacific Coast and in the East. He 
was active il ovements for the improvement of the 
stationery and off equipment industry. During 1930 and 
1931, he was res | governor for the National Stationers 


Associatio1 
As arrang‘ 


> > 
v Barry Uo! 


Mrs. Barry, the operation of the Charles 
will continue as before. His associates 


ved by his widow, Mrs. Ann Barry, 


THOMAS E. REESE 
Thomas E. Reese, 60, of Cleveland, Ohio, died June 27 


after an illn everal weeks. Mr. Reese joined The B. 
L. Marble Cl Company in 1925 to train as assistant 
superintendent. In 1931 he was advanced to superinten- 
dent, later be g factory manager, and in 1941 was 
elected to the rd of directors. 

Mr. Rees« uch interest in sports. He was active 
n golf d ber of Acacia Country Club, Cleveland, 
ei, 

Surviving the widow and three daughters. 


SAMUEL H. MacDONALD 
1el1 H. McDonald, 68, of Seattle, Wash., for the 


past 38 yea ifacturers’ representative in the office 
furniture field ten western states, died recently following 
| t atta turing his long service he had, at one time 


ented The Leopold Company, Tell City 
Desk Compa onial Chair Company, Hoosier Desk 
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“Of course | use 
eunison Srodes 
in my 
Class Room’ 


“Everyday, I have need of one or 
more of the many handy products 
which Dennison makes. Transpar- 
ent Mending Tape, Gummed Stars 
and Seals, Crepe Paper, and 
Gummed Reinforcements are just 
a few of the Dennison items which 
make my job of teaching a little 
easier.’’ 


School teachers are only one of the many groups of 
people who are regular customers for Dennison Goods. 
Everyday, in home, school, and office, there are hun- 
dreds of instances where Dennison products can be 
of help. Acquaint your customers with Dennison 
quality, and always remember to stock and display 
the full line of Dennison Goods. It is a sure way. to 
build customer satisfaction and real profits for your- 
self. Don’t forget the school market. 
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BUILT 
FOR 
DESK 

~ WORKERS 


~ ALMA 


Standardizer 


Here is a desk built to enhance the efficiency 
of every desk worker. With a working surface 
firm and true—with commodious drawers ar- 
ranged for every need—with rounded corners 
and “‘softone” finish—plus sturdy, staunch con- 
struction, the new ALMA Standardizer is a 


desk every desk worker is proud to call his own. 


In design this desk is new but not radical. 
With standard legs it matches existing in- 
stallations. With the island base it becomes 
strictly modern. And it appeals to the purse 


as well as the eye. 


ALMA DESK COMPANY 


HIGH POINT, N. C 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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Company and Jasper Chair Company. 

He is survived by his wife, Mrs. Charlotte MacDonald, 
and a daughter, Mrs. Charlotte MacDonald Malone, both 
of Seattle. - 


RENICK M. BELL 

Renick M. Bell, 74, secretary and treasurer of General 
Fireproofing Company, Youngstown, Ohio, for 35 years, 
died June 23 at his home in Daytona Beach, Fla., following 
an illness of about a year. He moved to Florida in 1946, 
three years after his retirement from active service with 
General Fireproofing, although he continued as a director. 

He joined General Fireproofing in 1909, leaving his post 
as cost accountant for the Babcock-Wilcox Company in 
Barberton, Ohio, to take a similar post with General Fire- 
proofing. Five years later he was made secretary and 
treasurer, holding these posts until illness forced his re- 
tirement. 

He was prominent in civic affairs, and was long-time 
chairman of the vital tax committee of the Youngstown 
Chamber of Commerce. 

Mr. Bell was one of the key figures behind the establish- 
ment of the Mahoning Valley Sanitary District, and worked 
long hours on financing the new water supply. 

Surviving are his widow, the former Irene Shafer of 
jarberton; two daughters, Mrs. Lawrence Miller and Mrs. 
Albert J. Brandt of Youngstown; two sisters, Mrs. F. K. 
Rhines of.San Diego, Calif., and Mrs. E. C. Hess of Hamil- 
ton, Mont.; a brother, J. Earle Bell, of Mexico, Mo., and 
seven grandchildren.—AK 


JOHN C. COOKSON 

John C. Cookson, only recently appointed vice-president 
in charge of sales of the L. E. Waterman Company, Ltd., 
fountain pen manufacturers, died suddenly at his new of- 
fice on the ground floor of the Shawinigan Building at 
Montreal, Canada, on Saturday afternoon, June 26. 

Mr. Cookson was completing final arrangements for the 
official opening of the new office when he was stricken with 
a heart attack. 

Born in Montreal in 1896 he served with the Royal Ca- 
nadian Artillery from 1914 to 1918. Upon his return to 
civilian life he joined the sales staff of the Waterman 
company. After representing his company in various ter- 
ritories across Canada he was moved to Montreal as sales 
manager. He was then named to the post he held at the 
time of his sudden death. 

An Anglican, Mr. Cookson, was active in the affairs of 
the community church at St. Hilaire, Quebec, where he 
resided. 

Surviving him are his mother, Mrs. Joseph E. Cookson, 
his widow, the former Norman Olsen of St. Hilaire, and 
one sister, Mrs. R. A. Carmichael.—RC 


eo 


CHARLES I. MAGUIRE 

Charles I. Maguire, 85, president-treasurer of Walter R. 
Miller Company, Inc., Binghampton, N. Y., wholesale and 
retail stationers, died June 17 after an illness of two 
months. 

He was first employed in 1884 by the wholesale sta- 
tionery firm of Stephens and Miller. In 1892 Walter R. 
Miller withdrew from that firm and, with Fred A. Miller 
and Mr. Maguire, formed Walter R. Miller & Co. Follow- 
ing the death of Walter R. Miller in 1922 the business was 
incorporated and Mr. Maguire became president and treas- 
urer. The company is one of the largest of its kind in this 
area. 

He is survived by his widow and several nieces and 


nephews.—RCS 


GUY H. GUFFEY 
Guy H. Guffey, 55, an employee of the Royal Typewriter 
Company for 38 years, and foreman of the service de- 
partment in Denver, Colo., died June 17 at the Veterans’ 
Hospital at Fort Logan, Colo. He had been ill several years. 
In World War I, Mr. Guffey served in France almost 
two years and was wounded three times. He was one of the 
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sickly inserted in billing machine 
or typewriter. 











Simplifies all billing. Puts an end to waste. 


Here are two reasons why your 
customers will experience faster, 
easier and smoother billing this 
summer and the year round. “Jilly 
Set” offers greater economy, too. 


QUEEN introduces to you 


QUEEN OFFERS YOU NEW BILLING PROFITS 


with the speediest billing system yet... 





The second reason: Personnel show 
new enthusiasm for their work, get- 
ting fast, clean results every time. 
This “no change” carbon pack 
takes the mess out of billing and 
lasts longer. 


for your customers’ billing needs, 


“JIFFY-SET”, the new carbon pack for multiple billing — the time- 
liest advancement in years. Far superior to older methods, QUEEN 
“JIFFY-SET”, proven under every condition, gives your patrons: 


@ Newest type of floating carbon for fanfold and continuous 


form machines. 


@ Also adaptable for typewriters equipped with continuous 
form adapters — open or closed forms. 


@ Maintains continuous operation from 1 to 4 weeks. 


@ Avoids dirty hands — no touching of carbon when chang- 


ing sets. 


@ User gets fullest use of carbon — no waste. 


® The speediest, simplest billing form yet devised. 


Introduce yourself to ‘‘Jiffy-Set.” Like all Queen Quality Products, 
‘Jifty-Set” will be your steady salesmaker. Sample pack on request. 


FACTORIES: Brooklyn, N. ¥.; Chicago, Ill. 


QUEEN RIBBON & CARBORM CO., Inc. 


742-760 WYTHE AVENUE 


EXECUTIVE OFFICES 


=) 51010) 454, 


N. Y 
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pir ? 
¢ the 


is the WM 
f JASPER CHAIR CO’S 
i SUCLESS 





Dealers tell us that it’s a source of great satisfaction 
to know that they can always depend upon JASPER 
CHAIR CO. for the “right chairs”. 26 years of chair 
manufacture provides a tremendous amount of “know- 
how’. We've learned how to make your selling easier 
and profits greater by making top values in office 
chairs available to meet all of your customers’ specific 
seating requirements. 


WRITE FOR COMPLETE LITERATURE 
No. 220 


Jasper Chair 








JASPER, INDIANA 





REPRESENTATIVES: James S. Fowls, (Southern) R. A. Browne, (West) 
327 Sunset Drive, North 208 Orpheum Bidg. 
Geo. A. Litchfield, Sales Mgr. St. Petersburg, Florida Seattle, Wash. 
Fred Deutsch (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicago 26 383 Madison Ave. 
Dallas 5, Texas (Phone ROgers Park 3644) New York, N. Y. 
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1 troop ship that was sunk by a torpedo 
on the way to France in 1917. He moved to Denver from 
rity 18 years ago. 

Surviving are the widow, Mrs. Mayme Guffey; a son, 


Donald Guff« f the home; a daughter, Mrs. Robert 
Mathews, Littleton, Colo.; his father, two brothers and 
fou siste? GMH 


O. P. MELOY 

O. P. Me founder of the Joplin Printing Company, 
Joplin, Mo., died Freeman Hospital, Joplin, on June 28, 
at the age of 78. In ill health for the past four years, Mr. 
Meloy had been a patient in the hospital since March. 

Born May 1870, in Monroe county, Wisconsin, Mr. 
Meloy went Joplin in 1896, when, associated with the 

ite L. C. McC: and the late Frank Tew, he established 
the Joplin Globe, now the city’s principal newspaper. 

In 1906, in partnership with the late Bert Manning, he 
founded the Joplin Printing Company, serving as its presi- 
dent until his retirement several years ago. 

Active in « and church affairs, Mr. Meloy was a 
charter member of the First Community church and had 
served as elder in the church and a member of the church 
inding. He served as president of the 
everal years. He was a member of the 


board since 


church board 


Rotary Club and of Fellowship Lodge No. 345, A. F. and 
A. M. 

Active bearers, all from the Joplin Printing Company, 
were Jack Manning, Mark Farrar, Ernest Brickney, Ned 


stewart and Eugene Hays. 

Survivors include the widow, Edith; a son, Clarence 
Meloy of Lou e, Ky.; a daughter, Mrs. C. E. Snell, of 
brother, Dr. Ralph Meloy of Claremore, 


Carman, Jame 


Ciencoe, l 


Okla.; two Mrs. Myrtle Bonebreak of Oklahoma 
City and M ella Scott of Marionville, and six grand- 
chilarer 

The Meloy ebrated their golden wedding last Sep- 
tember 16.—EVH 


o> 


B. E. BUCKMASTER 
The head of the North Pacific Bank Note Company of 
the Griffin | pe Company of Tacoma, Wash., for many 
years, Bertrand E. Buckmaster, prominent in the stationery 
nd general business field of both Seattle and Tacoma, 
T: hospital quite suddenly recently at the 


Nebraska, he came to the state of Wash- 
, and had carved a career in the manu- 


facturing stat ery field. 
Broadening this base of business, Mr. Buckmaster 
ended | 1 of operations and his usefulness financi- 
becoming president of the Pacific First Federal 
Savings aud n Association of Tacoma, and a director 
f the follow irge scale enterprises of his Puget Sound 
inity: the General Insurance Company, the Puget 
Sound Natio1 Bank, and the Tacoma Drug Company. 
He leaves | les his widow, Dorothy, two daughters in 
tle and 7 CML 
GUSTAV A. WINCKLER 
A.W kler, 69, a dealer in office and commercial 
ture f ears at 722 Dey St., New York, N. Y., 


Jersey City Medical Center. He lived at 
itral Ave., Hasbrouck Heights, N. J. 
viving are the widow, Mrs. Elizabeth Becker Winck- 
daughté Mrs. Gilbert May; two brothers, George 


Fred W and three sisters, Mrs. Charles Braun, 
M Clara | d Mrs. Harry Kirchof. 
EDWARD J. BARNETT 
Edward J. B ett, 66, owner of the Reliable Typewriter 
Exchange, § Diego, Calif., died July 9 in National 
City hospital. | was born in Indiana and had resided 
San Dieg f years. 
Surviving e the widow, Ione May Barnett; a daughter, 
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STEEL TRANSFER 
CASES... 





...Can be Stacked” 


and used as a file 


Steel transfer cases in 
sizes—as shown—CAN 
BE USED AS A FILE. Inter- 
locking legs to assure 
sturdy stacking. Ideal for 
small offices or vaults. 
Constructed of heavy 
gauge steel to stand up 
for years. High gloss 
olive green baked enam- 
el finish. 





‘why 
INSIDE DIMENSIONS OF FILES ¥ 
Width Height Length Pocked 


No. 5 Letter Size........12V¥ge x 10% x24 1 With or without rollers 
No. 6 Legal Size....... 15% x 10% «x24 1 With or without rollers 
No. 11 Voucher Size..... 8Yg x 5% x24 3 On Guides Only 
No. 12 Invoice Size...... 1 +=« 8 «24 3 On Guides Only 
No. 14 Check Size..... .-9 x» 3%%x24 3 On Guides Only 


No. 58 Letter Base 

No. 6B Legal Base 
Write for Literature on Other Sales 
Producing OFFICE ACCESSORIES 


M. E. EXRMAN & CO. 


30 N. LASALLE STREET 


CHICAGO 2 ILLINOIS 
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in step with 
progress... 


The NEW 


SINGLE PEDESTAL STEEL DESKS 


with Island Base 


This attractively designed new modern desk 
with skid base has been ac: epted by the trade 
enthusiastically, for it is completely up-to-date 
and a good money maker. Both regular and 
conference models are equipped with box 
drawer, letter drawer, current work or loose 
space drawer and dictation slide. Floor space 
42” x 30”,-conference model 58” x 34”. Top 
of conference model has overhang of 16” to 
the left, 4” on the back. Height variable 
from 2914” to 3042”. Covered with linoleum. 
Desk top finished in gray or green, brushed 
aluminum binding 


DESK 
FINISHED 
IN 
GRAY 
OR 
GREEN 








@ Complete information wil! go 
promptly upon request. 


“vv. <a 


@.' 


*y NY 
a al 5631 W. MADISON STREET 
CHICAGO 44, ILLINOIS 
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Mrs. Maxine Vallery; a son, Edward J. Barnett, Jr., all of 
San Diego, and a brother Earl Barnett, of Kankakee, II], 


52 ep 


S/SGT. HENRY HUELLHORST 

The body of Staff Sergeant Harry F. Huellhorst, who 
died at Cambridge, England, May 15, 1945, at the age 
of 37, was recently returned to Springfield, Mo., for ser- 
vices and burial. 

The decedent was born October 9, 1908, in Mt. Vernon, 
Mo. In 1937, he purchased the Office Supply Company at 
Springfield, Mo., which he operated until January of 1943 
when he sold the business to J. J. O’Connor, who combined 
it with his own typewriter business. Mr. Huellhorst con- 
tinued to work for the Springfield Typewriter Exchange 
and Office Supply Company until he entered service in 
August of 1943. 

He served overseas with the 70th Division of Infantry 
and was injured in battle. Brought back to England for 
an operation, his injuries proved fatal. 

Surviving are the parents, Mr. and Mrs. Fred Huell- 
horst of Aurora, Mo.; his widow, Mrs. Edna Huellhorst 
Williams; and two brothers, Otto and Roy, both of 
Aurora.—EVH a 


WALTER GEORGE UTECK 

Walter George Uteck, long active in the Canadian paper 
industry and a former resident of Toronto, Canada, died 
recently at his home in Belfountain, Ont. He was 58 years 
of age. 

Born in Preston, Ont., Mr. Uteck went to western 
Canada when a lad of 17 years. He was associated with 
Barber-Ellis of Canada, Ltd., paper manufacturers, at Port 
Arthur for some years and later moved to Vancouver. Dur- 
ing World War I he served overseas four years with the 
Canadian Engineers. Mr. Uteck spent 15 years in Florida 
with the E. C. Palmer Paper Company, but returned to 
Canada in 1939 and joined the staff of the Wartime Prices 
and Trade Board at Toronto. Three years ago he moved to 
Belfountain, where in partnership with his son, he has been 
active in the development of a summer resort. 

Surviving are his widow, the former Jessie Green, and 
his son, Carl Uteck, a professional ballplayer.—SJL 


ah 


LAWRENCE CLOS 

Lawrence Clos, for 36 years proprietor of the Clos book- 
store at Twin Falls, Idaho, died at his home in that city on 
April 26. 

Born in Washington County, Wis., he was schooled and 
married in LeMars, Iowa, where he entered the bookstore 
field as an employee and later became owner of a retail es- 
tablishment. After 12 years of traveling as a stationery 
salesman, he opened a store in Idaho Falls in 1908. Four 
years later he opened his Twin Falls bookstore, one of the 
city’s first business establishments. 

An ardent baseball fan, Mr. Clos was active in the Ma- 
sonic order and was a member of. the Royal Arch Masons, 
Consistory, Knights Templar and Shrine. He was a charter 
member of the Twin Falls Rotary Club and a member of 
the Elks. 

Survivors include his widow and several nieces and 


nephews. 


L. FRANK PERKINS 

L. Frank Perkins, 67, of Cochituate, Mass., owner and 
founder of several typewriter and office equipment estab- 
lishments in Newton, Framingham and Waltham, Mass., 
died suddenly July 6 while on vacation in Princeton, Mass. 

The decedent was active in civic and lodge affairs. 

Surviving are a son, Leon H., and a sister, Mrs. Gladys 
Greenwood. PJP 


MRS. MARIAH A. RICHARDS 
Mrs. Mariah A. Richards, 54, wife of Thomas Richards, 
who operated a stationery store for many years at Aber- 
deen, Wash., died recently at the couple’s Seattle home. 
Born in Glenwood, Iowa, she came to Seattle two years 
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Pat. No. D 144,677, other Patents Pending 


THE COUCH WITH THE ADJUSTABLE HEAD REST 


and waterproof plastic materials in a variety of colors. 


Write for 
our new 


catalogue 





The “Leisurest” couch is now being featured 
in Leading Trade Publications to Doctors, Den- 
tists. Institutions, Purchasing Agents, and Ex- 


ecutives. 
It will pay you to look into “Leisurest”. Write Today! 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET 
NEW YORK 19, N. Y. 
Dept. O. 














See MARKS Promotional 


DESK LAMP DISPLAY 


National Stationers Show 
Stevens Hotel, September 26 to 30 


- 
boom 
~ 
* 










No. 90! Marks Super Secretary 
—all-over felted base . . . bronze 
baked enamel finish . . . sagless 
flexible arm. 


See the Super Secretary designed 
with a permanent fountain pen base 
. planned for special promotions. 


(ary OR 208-0090 58S ORO OR ORG 44.4.9 


, 


\\ 


LN 


No. 901 No. 18 Aurora Two-Lite Fluorescent 
Desk Lamp—the answer to the cus- 
tomer demand for a two-tube lamp. 

ou are welcome at Handsome English bronze finish. A 

triumph in modern design . . . priced 

for volume sale. 


MARKS MANUFACTURING COMPANY * chickcc 2° tinois 
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ANNOUNCING ANOTHER NEW pa PROFIT MAKER! 


OFFERS 
TROUBLE-FREE 
THE N ' W BEAUTY * LONG LIFE ” os a 









POSITIVE 
PERFORMANCE 


EASY TO OPERATE 












Guided action assures 
finger-tip, easy, trouble- 


less operation. Three-way 





support holds the staple 


sy 


yradlaghe 


rigid as it is driven 
through the paper. No 
wobble—no shimmy — it 


can't bend or jam. 


IT STAPLES POLISHED CHROME 
2 

IT TACKS EBONY PLASTIC CAP 

USES STANDARD es 
STAPLES 
. 
All-Over Soft Rubber Base 
2 . 





Ask for your Low Net Prices . . . Today! 





METAL SPECIALTIES MANUFACTURING CO. cnicace oeiuiners 





No. 900 SUEDE Circular — the 
typists’ favorite soft gray eraser. 


No. 9000 SUEDE WHISK — the Suede 
eraser with new style brush. 


No. 120 SUEDE —all purpose eraser 
for ink and “‘stubborn” pencil marks; 
bias beveled for details; broad flat 
surfaces for cleaning. 





WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 














WORLD'S =" STANDARD 
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ago from Aberdeen, Wash., where they had conducted the 
tationery re 

Surviving, in addition to her husband, are two daughters, 
Mrs. Shirley M. Weeks of Seattle, and Mrs. Geraldine M. 
Smith of Adak, Alaska; a son, Leonard B. Richards of 





GEORGE B. McGLADE 
George B. McGlade, 52, chairman of the board, presi- 


dent and gens manager of Acco Products, Inc., Ogdens- 

burg, N. Y., died July 7. He came to Ogdensburg from 

Long Island City, Queens, N. Y., about a year ago when 

his firm, wl akes loose leaf binders, began operations 
the former ‘ eland Container Company plant. 


WATER M AN OPENS NEW MONTREAL OFFICE 

One of th nmercial landmarks on St. James St., 
Montreal, Canada, has disappeared with the opening of the 
and sales office of the L. E. Waterman 
Company, Ltd inufacturers of fountain pens. The firm’s 
new quarters the Shawinigan Building at Dorchester St. 
W. and Beaver Hall Hill, were opened in the presence of F. 


new service 


D. Waterman, Jr., president of the Waterman organization, 
und other officia 

The old Waterman’s store in the downtown financial dis- 
trict has bee familiar sight to Montreal residents for 
more than 30 y« , but now makes way for the new quar- 


ters R¢ 


SAFE COMPANY NAMES SALES MANAGER 

is has been named manager of sales for 
e C. W. Hain Safe Company, 362 N. High St., Columbus, 
distributor for Herring-Hall-Marvin Safe 
Company, Hamilton, Ohio, in eight central Ohio counties. 
Mr. Farris f rly was with the Hamilton concern. The 
Hain Safe ¢ has been at its present location 36 
ears AK 


Herman J. |] 


REPRESENT FIRM IN HIGH POINT CLUB 


C. E. R nanager, and Calvin J. Rossell will rep- 

esent the | Wayne, Ind., branch of the Monroe Cal- 

iting M: e Compeny, Inc., at the company’s High 

Point Club 1 ng in September at Mackinac Island. C. E. 

| sell | membership ring and membership in 12 

npany clubs. Calvin Rossell holds memberships in two 
\K 


PI a ISH SEVENT rH EDITION OF MAHOGANY BOOK 
Ma Association, Inc., 75 E. Wacker Dr., Chicago 
l, Ill., ha no inced the publication of the seventh 
edition of “The Mahogany Book”, edited by George N. 
Lamb. It cont the same basic information on mahog- 
ny found in the other editions. Most interesting additions 
re two n ges that discuss mahogany names. For the 
tin er a rather complete list of the uses of 
ahogany and one of the most useful additions is a 
mpilatio1 the official rules for the designation of 
established by the Federal Trade 

( mission. Another useful new chapter is on mahogany 


ERECT BUILDING FOR NEW PENCIL FIRM 


\ new or { brick building covering approximately 

acre of ¢ d is being started at Shelbyville, Tenn., 

ve as the e of the new pencil company owned 

Clint Rusker. The plant is expected to be completed 

thin five nths in order that business operations may 
started J i ry Ml 

general manager of Musgrave Pencil 


any til 1946 when he began to make plans for 
Since that time, he has been sales 
nager for 1 Mallard Pencil Company in Georgetown, 
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HERE’S WHY 





RINGS THE SALES BELL 


Allied’s FLAGSHIP Carbon Paper wins new cus- 
tomers, insures repeat sales and greater profits. Its 
superior performance under all operating conditions 
-ssonraed popularity and acceptance everywhere. This 
is why: 


NON CURL—Potented metallic plating makes Flag- 
ship unaffected by moisture, dryness, heat or cold. 

LONGER WEAR —Flagship makes more excellent 
copies due to the combination of imported papers, 
tough pigments and patented metallic plating. 

FINER COPIES—Clean, perfect impressions from first 
letter to last. 





CLEANER TO HANDLE—Flagship is easier to collate, 
is crisp and clean. 

EASIER TO ERASE—Clean erasures with no telltale 
smear is another Flagship feature. 

BETTER LOOKING—The attractive box and beautiful 
sheet design give Flagship a distinguished appear- 
ance. 

GREATER ECONOMY—Popular price and superior 
performance offers user top poll ~s at low cost. 

WIDE RANGE—Flagship is available in weight and 


finish combinations to meet every requirement. 


The Allied line of carbons, ribbons and related prod- 
ucts is complete. Each is well known for fine quality 
combined with true economy in use. 


CARBON PAPERS e PENCIL CARBONS 
TYPEWRITER RIBBONS @¢ HAND CLEANER 
SPIRIT FLUID e MASTER SETS 
CARBON PAPER RIBBONS FOR ALL MACHINES 
SPIRIT AND HECTOGRAPH CARBON PAPER 
TABULATING AND ADDRESSOGRAPH RIBBONS 


A few exclusive Allied franchises are still available 
for alert dealers. Write today for free samples and 
full details. Address Dept. Al. 


aan 





an 








ALLIED CARBON AND RIBBON 
MANUFACTURING CORPORATION 


GENERAL OFFICES AND FACTORY—165 DUANE ST. W. Y. 13, MY. 
WESTERN OFFICES—1629 SO. BROADWAY, LOS ANGELES 15, CAL 
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No. 1800 Sofa 


Send at once for complete new 


catalogue, just off the press 


GRAMERCY 7-566! 
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MEETINGS — CONVENTIONS — DINNERS 
(Continued from page 82) 
and England. Within the past year, C. Edward Boggs 
has completed condition studies in all markets of Africa 
and the Mediterranean Middle East area. Mr. Wooding- 
ton, based in London, has also traveled and analyzed 
post-war market situations in Europe. 

Adding it all together, various members of the Parker 
export department have covered since the conclusion of 
the war most of the principal market areas of the world 
with the exception of those which are under military 
control, Russia, and those countries under the sphere of 
Russian influence. 

In commenting on the forthcoming meeting, a company 
spokesman said that “this conference hopes to soften 
many of the problems with which the export trade of 
this company has been saddled due to the drought of 
dollar reserves abroad, The meeting resulted in long- 
range plans for the continued development of Parker's 


” 


world-wide business. 


BALTIMORE FURNITURE DEALERS ORGANIZE 

Office furniture dealers of Baltimore, Md., recently met 
in the Park Plaza Hotel of the city for the purpose of or- 
ganizing a Baltimore Chapter of the National Office Furni- 
ture Dealers Association. The meeting was called to order 
by John A. Wagner, who introduced Moe Turman, Met- 
wood Office Furniture Company, New York, N. Y., and 
president of N.O.F.A. 

Following Mr. Turman’s talk, decision to form the chap- 
ter was made and the following officers were elected: 

President—John A. Wagner, Lucas Brothers, Inc. 

First Vice-president—Walter Vernay, James T. Vernay 
& Sons. 

Second Vice-president—M. H. Kuntz, American Office 
Equipment Company. 

Secretary—Agar Bergeron, Lucas Brothers, Inc. 

Treasurer—C. G. Wilcox, Modern Stationery & Printing 
Company. 

Sixteen firms immediately joined the organization. 


STATIONERS CLUB OF CHICAGO TO 
SPONSOR SALES TRAINING COURSES 
Though attendance was small at the regular July meet- 
ing of the Stationers Club of Chicago, held at 6 P.M., July 


19, at the Merchants and Manufacturers Club Restaurant, 


Merchandise Mart, the session developed into one of the 
most important ever held by that group. 

In the absence of President Elmer Long, Stevens, Ma- 
loney & Company, Whit Hansen, Chicago Stationers, ex- 
president of the club, presided. Following roll call by 
Secretary E. R. Hooper, Stuart-Hooper Company, Mr. 
Hansen introduced the speaker of the evening, Al Aigner, 
G. J. Aigner Company, who talked at some length on the 
proposed retail stationery salesmanship courses to be 
offered by the Extension Division of the University of 
Illinois, in Chicago, starting in October. 

The courses, Mr. Aigner explained, are to be broken 
down into four subdivisions: Effective Speaking and Sales- 
manship, Bookkeeping and Accounting Systems, Business 
Organization and Management, and Advertising and Mer- 
chandising. Each course will require two hours per night 
for 16 weeks, total of 32 class hours, plus time spent on 
factory visits. Certificates will be presented upon com- 
pletion of a course, and a special diploma at the comple- 
tion of the series. 

Factory background is to be provided by regular visits 
to factories in the Chicago area, where special emphasis 
will be placed on products, product use, production me- 
thods and sales points. 

The third part of the course involves dealers’ co-oper- 
ation and includes such supervision as analysis of sales- 
men’s accounts, checking of work, determining best 
approaches, store merchandising, and store selling, in- 
cluding both counter and telephone sales. 

The response and enthusiasm of those present at the 
meeting was immediate. Members present pledged 22 
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CHECK THESE 
EIGHT HILCO 
FEATURES: 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 
Sheets. 


Automatic Counter. Counts only printed sheets. 
Enclosed Drum. Automatic Inking. 

Hilco Slipsheeter can be attached. 

Automatic Feed. 


Paper Pusher is automatically lifted and carried 
back to feeding position, to eliminate lint on the 
stencil. 


5R950 Plus Tax 


IMMEDIATE DELIVERY. 


“VPuP,w P= 


DEALERS ARE REQUESTED TO WRITE FOR 
COMPLETE CATALOG AND DISCOUNTS. 


8. Orums are quickly interchangeable for color printing. 
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You Can Doa BUSINESS 


on our Quality Line of Fast-Selling 
MANILA AND KRAFT FOLDERS --- ALPHA INDEXES 


Vertical Guides --- Record and Ledger Cards 
Factory and Office Forms 


Priced to give dealers a good profit margin 
So made and devised as to assure repeat business 
A trial order will convince you 


MANUFACTURERS OF FILING SUPPLIES 


Write today for our 
Complete Price List 


FILING SUPPLY CO. 


GRAND HAVEN, MICHIGAN Phone 499 


THE 
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The Department Store 


Of Office Machines 


e loor® 
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and y\o°* 
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\st 4\oo% 


29-31 East 22nd Street 
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MODEL “Cc” 


‘The Wright Co 


MINNEAPOLIS, MINNESOTA 








182 





IMPROVED 


when in New York... 
Visit Our New 
see our Continuous Business Show 


Of Rebuilt Office Machines. 


Show Rooms - 


International Office 
Appliances, Inc. 

* 
Addressing Machine & 
Equipment Co. 

* 
Typewriter Distributors 
Inc. 

* 
Paramount Dictating 
Machine Corp. 


“iy 
~ Y 








for further details and prices write department OA 


New York 10,N. Y. ORegon 4-6400 
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NO STENCILS — NO 


THE 

ven the highest priced machines do Pe 
typing or hand drawing or lettering 
me master carbon—and up to four colors with one 
tion. Handles any size sheet up to 9 x 14. 
n the new Model C Wright Spirit Dup 
paper guides, a new type moistening unit desig 
fluid 
release crank handle 


luded with the new 


and insure better distribution, and 
A handsome dust 
cover is in 
levice is available at slight extra cost 
‘’s work and features with any 

Wright C 


Minn 


Spirit Duplicator 
chine Phen look at the price The 
1330 Quincy Street N. E., Minneapolis 13 


New Wright Spirit Duplicator does everything 


riect copies | 


cator nel ice 


a new autor 





INK — NO GELATIN 


that 


rom 


as many as 500 from 
opera- 
Improvements 
nger 
ied to save 
natic 
and moisture proof 
Model C and a co 
Compare the Wright 


unting 


hia 


mpany 
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egistrants 
stated that 


ould later b« 


Aigner ther 
yuld assure 
r the fa 
The exec 
August 5, a 


assured the 


the new courses, and officers of the club 


was a virtual certainty that this number 


expanded to 50, perhaps 60, students. Mr. 
members that these pledges 
east two, possibly three, separate classes 


committee was scheduled to meet on 
is expected that a committee on educa- 
it details as to the type of subject matter 
the new sales curriculum. Secretary 


tated that letters would be sent out to ab- 


give them an opportunity to participate 
an. 


NEW YORK OFFICE EQUIPMENT DEALERS 
HOLD GOLF MEET AT PLANDOME, L. IL. 


The first 


Li M 


CANADIAN 
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| championship play of Classes A, B and 
nnual golf tournament for the champion- 
e Equipment Dealers of New York was 
y, July 15, at the Plandome Golf Club, 
| land, N. z. 
prevailed throughout the day, which 
number of enthusiasts of the ancient 
early and get in a full 18 holes before 
ediately following lunch, all contestants 
1 C teed off and every hole was strongly 


n the early evening, tired and hungry, 
beef dinner awaited them to which they 
n E. Mossman, Desks, Inc., New York, 
the golf committee, called upon presi- 
ler, Desks, Inc., New York, N. Y., who 
e that a fine day’s sport was had by all. 
club, he thanked Mr. Mossman and his 
ng a splendid job. He then introduced 
adies, Mrs. W. Chisena and Mrs. Adam 


ced the tournament winners as follows: 
J. Bloempot, The Sikes Company, Inc.; 
nal Cabinet Company; C. Lundgren, 
ew, Inc., New York, N. Y. 
Gordon, Charles J. Lane Company, 
Marty R. Lindroth, Macey-Fowler, Inc., 
- Jack Schwander, Decks, Inc., New York, 
McCree, Lackawanna Leather Company. 
ird H. Nemlich, Regan Furniture Com- 


, N. Y.; Joe Develin, Metwood Office Equip- 


n, New York, N. Y.; R. J. Freeman, manu- 
tative, and R. B. Booth, The Leopold 


f awards were: 
arles J. Lane, Charles J. Lane Com- 

, N. Y. Runner Up Charles Lundgren, 

Sellew, Inc., New York, N. Y. 
ap: 

Bloempot, The Sikes Company, Inc. 2nd 
arles J. Lane Company, New York, N. Y. 
under, Desks, Inc., New York, N. Y. 4th 
Charles S. Nathan, Inc., New York, N. Y. 

rds: 
er, David Kramer, 
Miller Desk & 


Inc., New York, N. Y. 
Safe Company, Los 


STATIONERS GOLF AT STRATFORD 
July 13, a group of stationers really 
golf course of the Stratford Country 
he outing by James Preston of Preston- 
tford, Ont., stationers from Chatham, 
k, Hamilton, Kitchener, Stratford and 
ted in the annual golf tournament. 
time to enjoy a delightful lunch at 
ome 26 made two rounds of the classy 
Clifford England of Costain-Stiles- 
London, Ont. led the field with a “hot” 
He was closely paced by his buddy, Ted 
e company, with a low net of 61. W. J. 
Peerless Carbon & Ribbon Company, Ltd., 
round for a of 82. Ray Ulch, 


gross 
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LOOK 


The Toledo Metal Furniture Co. 
PRESENTS 


Little Dandy 


Typewriter Stands 








No. 671-LSX 


TWO SIZES 


With or without side leaves 
With or without locking device 


FIVE-PLY WOOD TOPS 
and side leaves 


COLD ROLLED 


bases 


STEEL 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 


Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Toledo 7, Ohio 
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FOR PROFITS! 


Popular in public demand .. . popular 
for dealer profits . . . that's the reason 
Fount-O-Ink Writing Sets have been the 
popular pen choice for over 14 years! 
Distinguished beauty of design plus 
proved-in-performance years of service 
have increased Fount-O-Ink popularity 


every year since its invention in 1934, 





A wide range of styles and sizes... 
lovely models for the ladies . . . massive 
models for men . . . standard sets for 
students . . . utility sets for large com- 
mercial installations provide dealers with 
extra steps to added profits. Consistent 
national advertising keeps Fount-O-Ink 
Writing Sets moving over your counter 
for greater profits. This year, feature 
Fount-O-Ink and please yourself with 
added profits. 


The Only Set with All These Features 


AUTOMATIC INK SUPPLY FEEDS 
THE PEN THAT FILLS ITSELF - 
CONTROLLED INK SuUP- 
GREGORY PLY + INSTANT ACTION 
WRITING + SAVES TIME 


* SAVES INK + SAVES 

Oun =ii- f PATIENCE + SAVES 
MONEY + NO SLOP + 
NO DRIP » NO WAITING 


* NO MESSY WELL 
FILLING EVER. 


“14 Years Preferred” 









Write for Price List and Catalog of All the Beautiful Models 
GREGORY FOUNT-O-INK COMPANY, LOS ANGELES 41, CALIF. 
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Eastern. Business Supply Company, Ltd., hit a low net of 
62. Other prize winners included Jeff Preston, Preston- 
Noelting, Ltd., Stratford; Jack Hood, Hood School Sup- 
plies, Stratford; Geo. Hood, Venus Pencil Company, Ltd., 
Toronto; and Controller D. A. Balfour, designated as this 
tournament’s most honest golfer. 

GREAT LAKES TRAVELERS CLUB NOTES 

At the monthly business meeting of the Great Lakes 
Travelers Club, held Friday, June 25 in the Sherman 
Hotel, Chicago, Gene Crone, Business Equipment Company, 
Peoria, Ill., newly-elected president of the Illinois Book- 
sellers & Stationers Association, and Tony Markelz, The 
Bookshop, Joliet, Ill., perennial secretary of IBSA, were 
guests. Another out-of-towner who graced the meeting was 
George Schumacher, Siekert & Baum Stationery Company, 
Milwaukee, Wis. 

Following a reminder announcement about the next golf 
tournament of the club to be held at Olympia Fields on 
Tuesday, August 17, there was a discussion on the idea of 
the club having advance hotel reservation cards printed, 
carrying the GLTC name, but to be used by individual 
members. A committee was appointed to give further con- 
sideration to the project. 

NEW ENGLAND OMDA MEETS AT BOSTON 

The final meeting of the New England Office Machine 
Dealers Association until fall was held on June 24 at the 
O Sole Mio Restaurant in Boston, Mass., with President 
Rudolph Nettle showing some interesting pictures taken 
during a recent trip through the Far West. 

George Catuna brought in a work schedule to be sub- 
mitted to the Apprenticeship Council of the State of 
Massachusetts. Jim Sheehan and Joe Heaton will assist 
Mr. Catuna in the plan’s revision before its submission. 

Clarence Prentice was named to assist the entertain- 
ment committee in making plans for a summer outing. 

Guests were A. M. Haas and Donald Knowlton of the 
Haas & Forbes Typewriter Exchange, Exeter, N. H. 

OKLAHOMA OMDO HOLDS AN OUTING 

Fairview Lodge in the wooded hills northeast of Tulsa 
and overlooking beautiful Spavinaw Lake was the scene 
of the Oklahoma Office Machine Dealers Association sum- 
mer outing June 19 and 20. 

Thirty-one members and guests attended. Among the 
latter were Tony Kartous of Ames Supply Company, Tom 
Boyce of S. L. Ewing Company, and Frank Dellett, Under- 
wood Corporation, who drove up from Dallas, Tex., for the 
festivities. 

Fishing and a trip to the mammoth Grand River Dam 
were on the program arranged by “Speedy” Adair. 


PLAN HORDER ANNUAL GOLF TOURNAMENT 

The Horder Employees’ Annual Golf Tournament will 
be resumed on Sunday, August 29, after an absence of five 
years. 

Reservations have been made to hold this affair at the 
St. Andrew’s Country Club, West Chicago, Ill., starting at 
11:30 A.M. 

A chicken dinner will be served in the evening. 

Golf committee is Karl Schultz, W. E. Bashaw and 
Frank Rainey. 


SPRINGFIELD SALESMAN IN ACCIDENT 

Eugene B. (Gene) Powell, salesman with the Spring- 
field Typewriter & Office Supply Company, 323 E. Walnut 
St., Springfield, Mo., made headlines in the Springfield 
newspapers recently when his car overturned on Highway 
60 west of Poplar Bluff, Mo. 

Mr. and Mrs. Powell were en route to Cape Giradeau 
to attend a regional meeting of the Missouri Junior Cham- 
ber of Commerce, of which Mr. Powell is regional vice- 
president. 

The Powells escaped serious injury and were dismissed 
after doctors at a Poplar Bluff hospital said their pre- 
liminary examination failed to reveal any serious injuries. 


EVH 
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“Sentry most tamper-proof 
small safe on the market! 


Dealers find excellent “talking points” in the added pro- 
tection features of the handsome new metalescent finish 
“Sentry”. 


“Sentry’s” dial ring is embossed in the 12-gauge one-piece 
door—can never be moved to throw off combination. 


Dial sleeve is welded to door; 2 of the three lock wheels 
being fastened to this sleeve making it impossible for the 
lock to be punched. Even if dial is knocked off, 2 wheels 
remain to hold bolts. 








**Sentry's’’ tamper-proof dial 
ring is embossed in door, can 
never be moved. 


These and many other features make “Sentry” 


an easy seller for dealers everywhere. 


DIMENSIONS 
Outside 241/.” x 17/2" x 17/2" 
Inside 15” x 12” x 121/,” 





pe 
| 


[ BRUSH-PUNNETT C0. 


| SENTRY 545 West Avenue, Rochester 11, N.Y. 


~ SAFES 














Designed jor me General Office 
» laylor 






An exclusive — not duplicated — medium-priced chair of 
excellent lines and good taste. Rounded seat with flush 
skirting, tapered legs, and streamlined arms and arm pillars. 
Built for sturdy and dependable service — double stretchers. 
Interlocking multiple tongue and groove on all corner blocks 
und seat rails. 


The Taylor line is complete. Full line of other 
Taylor Comfortable-Posture Chairs for every office 
duty. Other lines in full range of models and 





ZROED » pricing in All-Wood Bank of England and Com- 
he S mercial Flat Back. Also Turned Leg and Modern 
¢] Chairs. Upholstered Models. Special finishes to 
( aylor | match any new desk colors, wood or steel, 
ae RS Write for dealer proposition a few choice 
Se, territories not covered. 
tae )- 5-5-7 * 
| THE TAYLOR CHAIR COMPANY 
Bedford, Ohio Date | 
| Please send dealer proposition and open territory. 
‘ | Name | 
The‘Taylor ChairCompany Him | 
BEDFORD, OHIO, U.S A FOUNDED 1816 | City State ] 
| By Position 
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The CHAMP 422 scored another Victory with his footwork / 
Tow with RUBBER FEET added... 





TWO OPENINGS FOR 








USE ON SINGLE O8 

OOUBLE DESK 
CHAMP << 
MAXIMUM CAPACITY 


ALUMINUM 


DESK TRAY eres 


STANDING on the pedestal of popularity “THE 
CHAMP” is by far the finest desk tray on the 




















STREAMLINED CORNERS 














market today. 
The graceful streamlined design together with the a i 
rich baked enamel finish combine to make this ARANTERD SAPETY 
tray a welcome addition to any office 
The solid one piece construction of heavy gaug« 
aluminum affords the utmost in strength, dura- - ~ 
bility and service. Another feature of these trays FO hy gin 
which is most important, are the four soft rubber ‘aint 
feet. No fear of scratching the most expensive or . 
highly polished desk. These feet are not glued or 
pasted on, but securely eyeletted so that they 
cannot come off. RUBBER 
“THE CHAMP” is now being sold with increas- FEET 
ing success by all leading stationery, office equip- 3 : ee 
ment and ofhce furniture dealers throughout the : it ea 
United States. When your customers ask for desk — = ~ =“ 
trays, why not introduce them to “THE CHAMP.” [* RDY ALUMINUM POST 
FOR STACKING INTO 
: : . TIERS MAHOGANY 7 JUT — GREE? 
Write today for illustrated circulars and Bis tesa eng exsael 
: Ps , AY-SATIN FINI UMINU 
complete information on dealers prices ~~ mstend , 


and discounts. AVAILABLE IN LETTER AND LEGAL SIZES 


NU-CRAFT PRODUCTS CO. 


95 Atlantic Avenue, Brooklyn 2, N. Y. 
TRIANGLE 5-8831 Dept. A 





























FIVE FINISHES 























ln in tin ti tin inn tn tin ti tn tl tn dn tl in a a a a ln a a nc lc 


ONE-PIECE 
RED cain SPONGE 


NON-BREAKABLE PLASTIC CUP 
WITH A NON-SKID RUBBER BOTTOM 


What a Seller! 








| Every office has a place 
for the new - terrific 






SMOKERACK - 


‘ 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

‘ 

4 

{ It's a “natural” —and how 
} they'll go for it! SMOKE- 
(| RACK fits perfectly into re- 
} ception room, private office, 
4 

4 

4 

4 

4 

‘ 

4 

4 

4 

4 

4 

4 

4 

4 





restroom —in any business Fort mg &. Pe é 
establishment. Here's a oe Beruf 
smoker and rack combined “t i, a 

into one beautiful, compact Pon ~ ——— 
accessory. Exclusively de- ; 


signed and made by Nestler- 
Fields, famous for their com- 
plete line of “Smo-King” 
smokers, SMOKERACK 
comes in gleaming “*triple- 
plated chrome finish. When 














i i i i i ae — 
we ee ap ee eae 














LIST 4 orderin am 
g it, specify “Smo- 
PRICES | King #200” . 
No. 3-K Moistener Complete ee ee 60 7 
”“ yy," *Tri -pl d: 1 lati , prevents rust; 2nd plat 
3" x 1% (12 to carton) | en ale Fo Bdded’ prkeeiion; Sd plating, "chrome, 
No. 3 Sponge Only (3”) . . . : ; / ; - 95 } to na egy hardness and brilliance for lasting protection 
4 
eee : + Ve 
‘ 
| NESTLER-FIELDS aa 
T M Q M AY e A i ae ¢ oO e | ppp Co., Ine N-F Mfe 
315 N. DESPLAINES ST. CHICAGO 6, ILLINOIS } onde — ~s a 
i — _A ae meee RR Ree RR Re RR eee aoe oe : 3 
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NEWS NOTES FROM NSA DISTRICT NO. 7 





\. J. Nordstrom, Correspondent 





Among the recent vacationers in the north woods were 
Herb Fall of the Japs Olsen Company and Art Grayston 


1f Thomas & Grayston Company. Harry Wester of Miller | 
Davis Company has been vacationing at Glacier National | 


Park and with Mrs. Webster was to meet the R. B. Val- 
leaus of St. Paul, Minn., about July 15. 


* + * 


Harry Bergquist, secretary of the Northwest Travelers 
Club, has iled out notes to the membership and to the 
Twin City dealers relative to the golf match between the 
travelers and dealers to be held at Southview golf course 
on August 23. “One Putt” Griebel has been practicing 
diligently every other day at the country club for this 
match, but, according to “Hot-Shoe” Regan, “One Putt’s” 
game gets worse with each succeeding practice. “Lefty” 
Hasty, Wayzata’s contribution to the industry, is said to 
purchased a new set of southpaw clubs for the 
match in the hopes that his improved? game will enable 
the travelers to win the cup. Miller Davis will be well 
represented by those two putting experts, “Putt Putt” 
Hansen and Bob Davies. Firing for Bertelson Brothers 
will be O. J. 


nave 


2ceant 
present. * * * 


Miller-Davy 
shape and w 


Company’s new store is beginning to take 
soon be completed. All of which reminds 
us, do you remember the old Miller Davis store way back 
when it was 
back as the time 
Brown Blodgett 


Ss ( hoolboy ? 


when Bob Valleau was connected with 
and Fred Schaefer was a Milwaukee 


NEW MARCHANT OFFICES AT MEMPHIS 

A 50 x 187-foot building is being constructed at Memphis, 
lenn., for A. W. Frederick, district representative for 
Marchant Calculating Machine Company. The building will 
be shared with Underwood Corporation. 

Partitioning, fluorescent lights, mahogany paneling for 
Mr. Frederick’s 
ire planned construction to be completed about Sep- 
tember 1 CG 


FRANK E., 
Frank | 


Show Com! 


TUPPERS TAKE MOTOR TRIP 
Tupper, president of the National Business 
ny, Inc., and Mrs. Tupper have been enjoying 
moto} Canada. The occasion was all the more 
delightfu t July 22 marked their wedding anniver- 
and thi pent the day at New Glasgow, Nova 
were married 45 years ago. 








PREVENTING FRAUD — This 16-page booklet on fraud pre- 
vention was recently published by Cummins Business Ma- 
hines Corporation, 4740 Ravenswood Ave., Chicago 40, Ill. 


(Story on page 10) 
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and Kenny Bertelson, George Wendell and | 
Tom Erickson. Farnham expects to have a banner crowd | 


cated on lower Nicollet Ave., almost as far 


GET SET! 











V.P?.D. transparent plastic work 
sheet holder. Both sides trons 
porent, or one side transporent 
—one side leatherette. 4 stock 
sizes, others to order 


office and other construction refinements | 





Special order items. For any 
sheet size, purpose, shape, gouge 
— with eyelets, punched holes 
or thumb notch. 





Loose leof, V.P.D. leatherette 
bound heovy gouge tronsporent 
plastic envelope in 9 sizes, from 
6% x 3% to 14 « BY,. Punched 
or unpunched. 





Get set for sales .. . to the thou- 
sands of manufacturing plants 
which, because of world condi- 
tions, are humming anew with 
activity. 











Plant purchasing and production 
executives realize the importance 
of protecting their factory records, 
instruction data, job tickets, and 
blueprints from grime, oil, grease 
and rough handling, and they know 
from experience how efficiently 
Meier's V.P.D. durably sewn and 
welded heavy gauge transparent 
plastic containers give this protec- 
tion. 


To get started after this market, 
write for the new V.P.D. plant sell- 
ing circulars and mail ‘em out... 
and if your V.P.D. Catalog is miss- 
ing, write promptly for another. 


Nationally advertised for 
you in Sales Management, 
Advertising Age, Printers’ 
Ink, and Advertising & 
Selling. 


For range, saleability and profit, WORK 
WITH V.P.D. 










For ideas that 
create more soles 
and profit, consult 
and use 


Catalog #48. 
Write for it. 





| JOSHUA MEIER CO., Inc. 


36 EAST 10th STREET, NEW YORK 
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WE 


SCO 


DESK COMPANIO 





Constructed of High Grade Furniture Steel 


Electrically Welded Construction throughout 


Reinforced Upright Construction for Greater 


Strength. ’ | 


Positive Center Locking, Easily Adjustable Follower 


Block and Recessed Guide Rod in each Drawer. 


Drawers Operate smoothly and easily on four 


BALL BEARINGS 





& 
Ly 
HE) Pearl Grey or Olive Green Baked Enamel Finish 
& 
& 


EXPORT OFFICE 
50 Church St., New York 


For,jllustrative circulars and dealers price list write 


WESTERN MFG. co 


AURORA, iLL. 


WESTERN MANUFACTURING COMPANY 


=> AURORA, 


A 


EASTERN AND EXPORT OFFICE: 
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ILLINOIS @ 


50 CHURCH ST., 


NEW YORK 7 


FEDERAL GOVERNMENT AND A. B. DICK CO. 
(Continued from page 58) 

cating machines and/or supplies to the Federal Govern- 
ment on contract. Several of the larger stencil manufac- 
turers have gone after this business actively. More than a 
decade ago Dick was the only Federal contractor, but this 
is now a competitive market in which both manufacturers 
and dealers participate, although the bulk of the supplies 
business has generally been handled direct by manufac- 
turers at high discount rates. 

At the end of five years the Dick Company can re- 
establish its branches. They have a year and a half from 
the date of the decree to convert their branch operations 
to dealer distribution, and they consider this ample time 
to reorganize their sales efforts. Employees leaving the 
company as a result of this change or transferring to 
independent dealers will exercise conversion features on 
the insurance maintained by the company. Dick branches 
will be closed in the following cities: Albany, Atlanta, 
Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, 
Detroit, Hartford, Indianapolis, Kansas City, Milwaukee, 
Minneapolis, New York, Philadelphia, Pittsburgh, Roches- 
ter, and St. Louis. 

Your question now is: “Who is going to handle the dis- 
tribution of Dick products where the branches are being 
el sed ? “ 

It is our belief that the branch managers will take over 
independent distribution and will maintain as nearly as 
possible the sales and service staffs now used by the 
branch offices. But some branch managers may become 
district sales managers; others may take over other dis- 
tributorships; some independent distributors not in any 
way connected with the company may take over branches. 
I asked the Dick management if they planned to put up 
the necessary capital on a loan basis to some of their 
branch managers who might not have the money or the 
credit available for a sizable dealership. I am told that 
Dick positively will not engage in such financing or en- 
dorse any such obligations, as this is foreign to their field 
of business activity. That is, the Dick Company is a manu- 
facturing and distributing organization, and not a financ- 
ing house. 

What About Sabotage? 

The UP dispatch of March 25 said: “The Government 
produced evidence to show that the Dick Company taught 
employees to sabotage the duplicating machines of rival 
firms, or their own machines of customers using rivals’ 
supplies. Among the companies sabotaged, the Government 
said, was the Monsanto Chemical Company of Oak Ridge, 
Tennessee.” 

I asked the Dick Company for comment on this particu- 
lar charge and elaboration on the basis for it, and here is 
a quotation from their reply to me: “With respect to the 
purported ‘sabotage’ at the Oak Ridge Plant of the Mon- 
santo Chemical Company, this company (A. B. Dick) does 
not operate branch offices in the area where the alieged 
practice occurred. If this practice occurred, it was done 
without the knowledge or consent of this company (A. B. 
Dick), or in accordance with company policy. At the time 
the Government’s release accused the company of par- 
ticipating in practices of this nature, the company made 

investigation and the head of the mimeograph depart- 
ment of the Monsanto Chemical Company at Oak Ridge, 
Tennessee, was interviewed, and he advised that he was 
unaware of any such practice being effectuated in his 
plant. He was without knowledge as to the activity 
alleged to be carried on, and stated that no complaint had 
ever come from his department that A. B. Dick Company 
or any of its employees, or any distributor or its em- 
ployees, had participated in such a practice. 

“Why did they give up so easily if they weren’t guilty 
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ORIGINATORS OF 


Homogenzed Inks 


CANODE TAKES ., — 
ANOTHER STEP 
FORWARD 
¢ 
NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 

LEADERS IN THE 

. MANUFACTURE 

OF DUPLICATING 
INKS 


| Gnode | | Fate TABLES 





e 
TRY THIS NEWLY 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 














Preeision 


BUCKEYE | | We COSTUMERS 


CARBON PAPER er 1 














ht) the fruit of long 


¥ | experience and 
a awn constant improve- 
EE 66s a 


4 





AND RIBBONS | 


write for 














Buckeye SUPREME carbon 


papers are curl proof, smudge complete | 
. proof, long wearing, easy to | 
| andle. The SUPREME coating catalogue | 
| formula provides uniform color, and 


trength and durability. Five 


weights and five finishes for stand 


price list 


) | 
Buckeye SUPREME typewriter j ’ 


ribbons recover more rapidly and Manufacturers of donc dsill 
provide cleaner, sharper impres FAIR FOAM RUBBER CHAIR CUSHIONS . 
sions than ordinary ribbons. COSTUMERS ¢ TYPEWRITER TABLES 


‘“s, a aa Be ied 
* FURNITURE 
4 4 


ard and noiseless typewriters. 











GLE COMPANY ! 


l6 COLRT ST. © BROOKLYN 2. 


THE FS LE very & CARBON CO. 


7209 ST. CLAIR AVENUE * CLEVELAND 3, OHIO 
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Immediate Delivery From Stock 


FIBEROK FIBRE CANS 





Specially Hardened Fibre 
Metal Rim and Bottom 


POPULAR—TAPERED—for OFFICE, SCHOOL, HOME 
ALL-PURPOSE—for HALLS and WASHROOMS 
HEAVY DUTY—“JANITOR’S DELIGHT” 

(With or Without Casters) 

BROWN OR GREEN 


Write for Information and Prices 


A NEW COLORFUL CIRCULAR IS AVAILABLE 
FOR YOUR DISTRIBUTION 


BAINBRIDGE, KIMPTON & HAUPT, Inc. 


Office Equipment Distributors 
WHOLESALE STATIONERS 
218 GREENWICH ST. NEW YORK 8, N. Y. 





















Scwice LETTER TRAYS 
WITH STACKING DEVICE—BUILT FOR 





Molded = 3 COLORS 


plastic corner SILVER GRAY 
provides vise-like grip WALNUT GRAINED 
OFFICE GREEN 
Proven stacking feature These handsome trays are made of 
provides utmost rigidity — ’ beoutifuliy grained plastic me- 
teria at comoOines extreme [ignt- 
easy access to papers. ness with exceptional strength. 
No. 912 — LETTER SIZE No. 915 -— LEGAL SIZE 
(10” x 12'/2” x 2%”, inside) (10” x 15” x 2%", inside) 
$2.00 Ea. List $2.25 Ea. List 


\WoOoODALL [NDUSTRIES [NC. 





2035 Catumet Avenve + Chicage 16, Illinois 
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WITH YOUR LOOSE LEAF LINE! 


Business just naturally falls off during these lazy, humid summer 
months. Now . . . when your activity is at the low point . . . 
is the best time to take stock of your loose leaf needs for Fall. 


Check your loose leaf requirements today! Then check with 
CESCO for the MODERN LOOSE LEAF AND VISIBLE REC. 
ORD EQUIPMENT line that has been in demand for almost 


filty years. 


VISIBLE RECORD SYSTEMS 
BUSINESS FORMS 
PRONG AND POST BINDERS 
TRANSFER SYSTEMS 
CATALOG BINDERS 





WRITE FOR FREE 
DESCRIPTIVE LITERATURE 


The C.E. SHEPPARD CO. 


44-O1 21*' Street,- LONG ISLAND CITY, N.Y 


IT’S another CLIX best-seller. A personal 
paper punch for home, office or factory. Ideal 
for punching tickets, tags, restaurant checks 
. .. for paper, light cardboard, etc. Light pres- 
sure of thumb punches clean 1% inch hole, %4 
inch from binding edge. Packed 24 in counter 
display carton. Retails at 50 cents. 


Order from your wholesaler 


*By the makers of the popular CLIX 
three-hole ring binder punch. 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 
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f anything?’ undoubtedly what you are now asking. 
Here’s the Dick Company’s answer to this question: 

‘In July, 1946, the Department of Justice instituted two 
proceedings nst this company, charging violations of 
the Sherman Anti-trust Act, At the time you were advised 


that it was ir opinion that these charges were un- 
founded; and ympany by formal answer denied them. 
Thereafter it developed that even though we had every 


reason to believe that the outcome in both cases would 
1 is, the course of this litigation would be 
appeared that the trial of the first case 
' bability begin early in 1948. Thereafter, 
necessary app to the United States Circuit Court of 
Appeals and to the United States Supreme Court would 
[It was estimated that from the time trial 
night begin in the first case to final decision in the second 
pproximately five years. 
“At the same time we were facing problems that could 
years for a solution. Early in 1947 it 
became apparent that because an important part of the 


Jackson Blvd., factory would be taken from us by the law 
of ‘eminent domain’ for the proposed new Northwest 
Highway, a new plant would have to be built in which, 
for sound busin reasons, all of the company’s opera- 
tions would be nsolidated. We purchased a site in the 
age of Nil ind plans for the new factory were an- 
yunced on Ay 1, 1947, and ground broken on October 
1947. Nec rily these plans and the construction of 
the new fact ild not await the conclusion of litiga 
Another probl too urgent for a five-year delay was 
the manufacture and introduction of a new line of dupli- 
ting equipment along with allied supplies and acces- 
sori f we to merit the continued patronage of our 
stomers, it essential that we continue to supply 
them with n« d improved products—and to maintain 
ir position of leadership. 


No Diversion of Energy 

‘Furthermore, it was considered imperative that the 
of the company employees and execu- 
y free to carry on the plans for product 
development and the myriad details of plant construction, 
and consolidation of manufacturing operations 
not deemed practicable to divert their 
to the major extent which a prolonged 
nd bitterly ntested litigation would require. In short, it 
was felt that even ultimate court victory following pro- 
nged litigat ould immeasurably injure the company, 
distributors, and the customers which 


“In view of this, it was decided to explore the possi- 
bility of negotiating a so-called consent decree with the 
‘e. Under this type of decree all the 
defendants agree to the entry of a civil judgment without 
of any issue of fact or law and with- 

iny ad n of guilt.” 

The Dick report to its branch managers continues: “A 
provision of the decree requires A. B. Dick Company to 

dicate on a f its stencil duplicating products that the 
product is ‘for use with all makes of suitable stencil 
Accordingly you will soon find this 

riptio1 the stencil duplicating products manufac- 
red by the iny. The word ‘suitable’ is necessary in 
that the purchaser can guard against 

ection of st r sizes of stencil sheets or other prod- 
icts that wv t fit the duplicator or be otherwise un- 

ible. We | eve that this inscription works no hard- 
n eithe ers or sellers of our products.” 


Records Remain With Company 


ked M intree whether the customer supply rec- 
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WHERE TO REORDER? That question 
is answered automatically when you sell 
Wabash Form Cards as an exclusive Wabash 
Dealer. In every box there’s a stamped 
order post card bearing your name and 
address. It reminds the user when the 
stock is running low...and insures YOU 
of the repeat business without effort on 
your part. It’s only one of many similar 
ways in which Wabash helps you sell more 
when you sell Wabash Supplies. 
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jl 
jee 
"BETTER MOISTENER® 


For moistening envelopes, labels, stamps. 


3A — Chromium 
cover, porcelain 
base with glossy 
baked enamel fin- 
ish —in black or 
brown. 


$3.95 


each, list 






oo Chromium 
cover, cast iron 
base with attractive 
wrinkle finish — in 
black or steel grey. 


$4.50 


each, list 


PIKE “BETTER MOISTENER" is advertised regu- 
larly in The Journal of Accountancy. 


Pike Glaswik Sanitary Finger Moistener 
a practical aid for 
Bank Tellers 
Bond Houses 
Bookkeepers 


Mailing Depts. 
Postal Clerks 
Printers & Binders 
Railroad Offices 
Restaurants 
Theaters 


each $1 .50 list 


Cashiers 
Insurance Offices 
Libraries 





IMMEDIATE DELIVERY 
EXCELLENT DEALER AND JOBBER DISCOUNTS 


DEALERS NOTE: Order from your favorite jobber. If he cannot 
supply you, send your order direct with your jobber's name to 


FE. W. PIKE « CO. 


492 NORTH AVENUE « ELIZABETH 3, NEW JERSEY 
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ilyze the individual 


ords which Dick dealers maintain to ar 

purchasing of each account were the property of the deal- 
er or the propert of A. B. Dick. “Tl record is supplied 
by us to the dealer when he is enfranchised,” he replied, 
“and remains property.” This means that when Dick 


cancels a dealer out, the Dick Company can still compel 
e dé er to tur! ver to Dick for the use of his s iccessor 
the custome ipply records. Aside from this particular 


ntracts are sim! the contracts of 


ther manufacturers. Anyone car buy Dick parts 


sures me that the Di 


operate witl both the letter and 


k Company means 
the spirit of the 
decree. If any members of association have 
question the fact of this px 
at Dayton, O! 
ittention from oul sociation and the 


t co-operation of the Dick Company, 


cy, please write the 


, and the matter 


} { ter 
n eaaquarters 


according to the 


e of the anagement. 
he court decree will not put the A. B. Dick Company 
f busine Whether it will basically alter the com- 
relative } tion in the market remains to be seen. 
good share of the market for some 
pet e lit 1 had better plan to work just as hard 
1 ever did for it. 


ve tried t vrite an objective t idy of thi matter 

al vel is fully as possib e the questions that 

nembe! Dp is been asking. I have never worked for 

\. B. Dick, and ve competed with them with varying 
es of succe for the past 13 year 

J ( happy to see tl new and er courag- 


g development in the field of dealer sales distribution. 
‘he new A. B. Dik into independent 


ing it cities will make an alert and effective 


k dealers who wi 


iation membership. As fellow dealers, 
extend the ur fullest fellowship and co-operation. 
USE GROUP ADVERTISING AT SAN JOSE 
ffice appliance stores in San Jose, Calif., re- 
three-column newspaper advertisement to 
ress important factors in purchasing portable typewriters 
recognized typewriter firms. 

[he ad carried an illustration of a 
vith the headline, “Buy It Like You Would A New Car. 
Directly underneath it said, “You Wouldn’t Buy A New 
Car In A Drug Store. Same For Portable Typewriters.” 


ied, “Only recognized typewriter stores 


roup yf 


’ 7; 
Apeu 


portable typewriter, 


ve dependable service departments. Your new portable 
‘ ) I by an 


yp, your gu ntee 1s 


roughly checked before it leaves the shop 
xpert. And if trouble should deve 
cked up immediately.” 
It w pointed out that the firms ted below ere type- 
‘ specialist and included the names of Americar 
Office Appliance Inc., Modern Office Machines Con pany, 
Hunter-Pete1 re lipment Con pany) Kennedy Business 
M ines, Popk Office Equipment Company, Roberts 


[ype er Company, San Jose Office Supply & Equipment 
Company. and S Jo e Typewriter ( pany. 
e ted to have re ilted I ed 


es. LBM 


AKRON FIRM OBSERVES ANNIVERSARY 
Fred L. Kolb Printing Company, 90 E. Mill St., Akron, 
lebrated its thirty-eighth anniversary on August 
inded as a printing establishment, add- 

ts line of office supplies 16 years later in 1926. The 

, believed Ak 
recently added a new press to speed service to their cus- 

ers. Robert Kolb, son of the founder, is associated with 
ncludes loose leaf 


n’s oldest printing and supply business, 


father in the business. The stock 
equipment, blank books, typewriter and adding achine 
ipplies, a « plete fountain pen department, and inks, 
ers and pe! sharpeners. The printing business 1s 
r eal f the store for specializing in al types of 
e! ( printing work AK 
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Do You WANT MORE PROFIT? 
Commercial Accounting 
Forms 

Up to date — Extensive — Complete 
Sheets size 11 x 11 
Liberal Dealer's Discount 
FOR THE FIRST TIME 
STATIONERY STORES CAN NOW SELL 
GENERAL MOTORS, CHRYSLER AND 
FORD ACCOUNTING SYSTEMS 
Used by General Motors, Chrysler, Ford and 
Many other Automobile Dealers 
200 EXCLUSIVE AGENCIES FROM COAST TO COAST 
Forms can be seen at Chicago N.S.A. Convention 
Lewis N. Pemberton. 
Manultacture & Distributors Printing Ca. 
833 W. Olympic Bivd. Los Angeles 15, Calif. 
TRinity 5201 





THE NEW... IMPROVED! 





“EVEREADY” DUPLICATOR 


A Modern Hectograph in Sheet Form 


. Ge x 18” each attached to sturdy all aluminum 
t roof base Fully protected against dust and 
ijury b impregnated cover and gold embossed leatherette 
® Rubber eet hold duplicator firmly to desk or table top, 
allowing free use of both hands 
© Each shee < f producing over a hundred copies. Worn 
it t t r aced. 
© The sus ‘ graph process is employed—simply press origina! 
m the al —— 
© Sheets be washed after use; they clear themselves 
An ide juplicator essential to practically any business 
firm of moderate scale 


turers of Hectographis Hi Test 
i metal tray Gelatin Duplicators. 
MESTIC and EXPORT trade 

r NEW CATALOG “O” 


HECTOGRAPHIA CORP. 


Manufacturers 


110 WEST 17th STREET NEW YORK 11, WN. Y. 
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LETTER 
BOX FILE 
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“ etait _ on wines Se 
An Amfile adaptation of the old-time box file. Cov- 
ered with marble paper, orange back. Pull tab at 
back. Suit-case catch. Equipped with index. Packed 
12 to carton. 


Gross lots 

Per Doz. Per Doz. 
No. 890 Letter Size. 16-division A-Z $17.00 $15.50 
No. 891 Letter Size, 31-division 1-31.. . 19.50 18.75 
No. 892 Cap Size, 16-division A-Z — 19.75 19.00 

No. 893 Letter Size, double thick (Jumbo) 

2i division A-Z . sosees , 25.50 24.50 

No. 899. Similar to No. 890 but made of steel $2.70 each 


Higher weat of Rockies and Canada 


Oxper Topay. Send for Amfile Catalog showing 
complete line of filing specialties. 


AMBERG FILE & INDEX CO. 
1608 Duane Boulevard . Kankakee, Il. 





HERE'S WHY YOU SHOULD SELL 
SPEED-MO PADS! 


1. MORE PROFITS—A fast selling line—a key to 
new profits. Sell Speed-Mo for greater sales 
biewger profits 

2. PAD NEVER BUCKLES—Speed-Mo's Spongs 
Rubber Pad always stays flat—never bulges in 
the middle, causing poor uneven impressions 

3. RE-INKING SIMPLE—Here's one stamp pad 
that requires no complicated re-inking devices 
just brush the ink on! 

4. NO INK SEEPAGE—Dirty fingers are unknown 
to users of Speed-Mo Ink dot snt flow onto cover, 


leanest pad ever 


edges or onto valuable papers. 
produced 













There’s a Speed-Mo for every 
purpose—special pads made to 
order. To help you sell, we'll 
send you free display material 
and advertising literature with 
your first order WRITE 
FOR COMPLETE PROFIT 
DETAILS NOW! 





RIVET- O MANUFACTURING 





701 Main Street Orange, Massachusetts 
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Go With 
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Dealers: im 4 
Write for free illustrated brochure on — 
complete Skyliner line. 


TLE: Metal Products Co. 


VENTH ST sT tous MISSOURI 








AS OF MAY FIRST 1948 


TRI-PAR’S 


Own Sales Organization! 


NOW Dealers To Share In Benefits And 
Economies Of Direct Factory Sales! 


On and after May 1, 1948, office 


PRODUCTS equipment dealers will be serv- 
iced by our own sales organiza 

No. 72, All Metal FI tion. Orders may now be placed 
Costumer, baked enamel . . 7 ‘ 3 
2 directly with the factory. This 

No. 73, All Metal Floor a ree ' 
Costumer, chrome plated Means that, as production effi- 


No. 1730, Challenger A ciency increases and economies 
; . ger A 


Stee! Office Table in materials result. the savings 
No. 1731-D, As above, will be passed on to the dealer 
ith e| drawe ° . , 
ccacnareemndbapeptiiad in the form of lower prices and 
No. 1515, Modern Chrome 6 
Chair, 12 colors in seat An opportunity 
and backrest 


higher quality. 


to serve you is welcomed. 


WRITE TODAY FOR FREE CATALOG! 
All Orders Promptly Filled. 


TRI-PAR MAN’FG. CO. 2222 5°Feisu: ne. 
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NOTHING COULD BE FINER 


4200 
Series 
MIDCO 
desk 
lamp 





Available in 1-Tube and 2-Tube models 


MIDCO's acknowledged superiority in lighting efficiency, trouble-free 
operation and choice of beautiful finishes have made it the fastest selling 
portable desk lamp in the quality field. 


There is ao MIDCO model for every supplementary lighting requirement. 
Neu catalog and prices on request 
MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois 














Four Roller Bearings. Sturdily 
Constructed 

Brass Card Holder and Drawer 
Pu 


AVAILABLE AGAIN 


STEEL OFFICE 
EQUIPMENT 


42" x 36" x 18" 
Double Door 
Counter High 

CABINET 


LEGAL & LETTER 
Steel Transfer 
FILES 


Desk High 
CABINET 


42" x 26" x 18" 
Counter High 
Single Door 

CABINET 





WRITE FOR PRICES & DEALER 


Single — Drawer Transfer Files 
Easily Built Up to a Four DISCOUNTS 
Drawer Unit Manufactured By 


54-60 COLUMBIA STREET 
BROOKLYN 2, N. Y. 







30//."" x 24" x 18" 





PARKER STEEL PRODUCTS INC. 
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IN OTHER LANDS 


ntinued from page 62) 


tland. H fe, the former Betsy Jane Wallace, died 
1943 * * 

Richard A. Bindon, 68, founder of the stationery and 

nting f f Bindon’s Ltd., Vancouver, B. C., passed 

recent 1 hospital in that city. He had founded 

‘ m bearing name 46 years ago. Born in Swansea, 

Wales, he ed Vancouver as a child in the early 


mei)? 
** * 


Mrs. William W. Sharpe, for many years the owner and 
perator of tionery store in the Wychwood district of 
loronto, died ently in Toronto Western hospital. 


Alexander C. Gillies, for more than 55 years the founde1 
: successful stationery business in Ayr, 
succumbed recently in Galt Hospital to 

ness. He is in his eighty-first year and took a keen 
terest il Jusiness as well as his hobbies of hunting, 
hing and photography until a short time before his 


ind operat 


irviving ( widow, the former Emma T. Thorn, of 
Brighton, Ont ne son, John T. Gillies, Ayr, also one 


* . 


[The Abitibi Power and Paper Company, Ltd., 408 Uni- 
ersity Ave mnto, has awarded the contract for the 
erection of a ¢ dwood mill in connection with its paper 
a I Falls, Ont. When equipped, the new unit 
present nvestment of about $10,000,000. 


: 
The Nat Typewriter, Inc., 718 St. James St. W.., 
Montreal, ning to have extensive alterations made 
694-700 St. James St. W., Montreal, to provide office 
ind display room. The firm has purchased the 


) 
~ 


Supply Company is the name of an 
fice station 1 supply firm opened at 1167 Lakeshore 
Rd., Long | Ont., by K. West. 


he Canad International Paper Company, Temi- 

ng, Qué et the contract for the construction 

one-st dormitory building, in connection with its 
skaming. 


The Martitime Pulp & Paper Corporation, Loyalist 
Building, Fredericton, N. B., and 41 East 42nd St., Room 
400, New \ is having plans prepared for a pulp 
nd pape1 to be erected at Lepreau, near Saint John, 
N. B. Plans } de for a 750-ton per day capacity news- 
paper print nd 250-ton per day bleached craft mill. 
Cost of the ] ect is estimated at between $45,000,000 


na miial 
a uv. . + * 


Jean Duclos, president of Duclos & Duclos, Inc., Mont- 

, manufacturers and distributors of office equipment, 
ntly a d the opening of a new branch office at 

95 King St., | Toronto. The sales manager will be C. W. 
[llsely. 


i ear substantial progress has been made 

he moder tion of the Great Lakes Paper Company 

, reported President Earl Rowe, at the firm’s annual 

eeting held ently in Toronto. The program is aimed 

it increasil! duction and improving quality of the 

product ( as lowering costs. Approximately 
expended to date. 


* 


Samuel John Moore, founder of Moore Corporation, 


Ltd., sales b nufacturers, Toronto, who died recent- 
eft an ¢ t ilued at probate purposes at $600,687. 
Plat ire be ynsidered by Provincial Paper, Ltd., 
Mille R nt., for the boosting of production by ap- 

te ( ent. New production methods and in- 
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VITAL 
INTANGIBLES 
You Sell with Every 
Fine Office Chair 
Equipped with the NEW 








True 
Bodily 
Relaxation 


Clearer 
Thinking 
Resulting from 
Freedom a Sitting 
from 


Fatigue 


@ The new SENG “SYNCRO-TILT" Posture Action 
Control on EXECUTIVE and Junior Executive Posture 
Office Chairs provides perfect adjustment by com- 
pensating for the occupant's weight, size, shape, 
height, and length of legs. With all these comfort 
features quickly and easily adjusted by the conven- 
iently operated finger wheels, the user enjoys genu- 
ine office chair comfort and relaxation. 


REPEAT SALES and profits from serving satisfied 
customers are your tangible dividends from recom- 
mending quality office chairs comfort-equipped with 
the new SENG “SYNCRO-TILT" Posture Action Con- 
trol. Build good will while protecting your reputa- 
tion for true quality and service. 


allt 


1450 N. DAYTON AVE 
CHICAGO 22, ILLINOIS 


SENG. QUALITY PROTECTS YOUR REPUTATION 
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HIGHER 






KIL-KLATTER sells faster and gives you a greater 
profit. More and more consumers are asking for 
KIL-KLATTER by name. KIL-KLATTER is 
being used more and more as a pad for all office 
machines. 


eed etal sales 
gasaet 1948 


If you are not handling KIL-KLATTER write 
for a free sample pad 


AMERICAN HAIR & FELT COMPANY 


Dept. B-88 Merchandise Mart * Chicago 54, Illinois 


IL-KIATIE 


THE SCIENTIFIC TYPEWRITER PAD 
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stallation of modern machinery is to be utilized toward 
this end. New driers have been installed and have sped up 
the drying process. The mill is situated on Highway No. 2 
0 looking Bergin Lake, which in the summer season pro- 
vides both swimming and fishing for mill employees in 


their leisure hours. . --s 


H. V. Hart, formerly operating from Deferiet, N. Y., as 
woodlands manager of St. Regis Paper Company properties 
in New York, Canada and New Hampshire, has been ap- 
pointed general manager of the pulpwood operations of the 
printing publication and converting paper division, with 
headquarters in New York City. 


A. A. (Ally) Sutherland, president of the Sutherland 
Stationery and Printing Company of Kenmore, N. Y., re- 
cently sent a substantial check to the St. Thomas and 
Elgin Memorial Centre fund being raised in the town of his 
birth, St. Thomas, Ont. Mr. Sutherland left St. Thomas 
many years ago for Kenmore, N. Y., and was one of the 
first residents in that attractive suburb of Buffalo. He is 
a brother of F. W. Sutherland, president of the Sutherland 
Press, Ltd., St. Thomas. 

Se 

Members of the Windsor Stationers and Office Machine 
Dealers Association, along with many guests from western 
Ontario centers, held their ninth annual golf tournament 
and dinner at Lakewood Country Club. 

Heads of the committee responsible for the success of 
the event were Wilfred Bulmer of Bulmer Typewriter 
Company, and Walter Copeland of Copeland’s Book Store. 


* 


The Toronto Stationers Association decided at a recent 
meeting to appoint a committee to bring forward a plan 
for an educational program to benefit the younger mem- 
bers of the industry. 

The committee appointed is: Gage Love, W. J. Gage 
& Company; W. J. O’Reilly, Underwood, Ltd.; and Frank 
Selway, Acco Canadian Company, Ltd. The committee 
was advised to communicate with the executive of the 
Stationers Guild Club, Toronto, and to suggest that they 
appoint a similar committee to work in conjunction with 


them. 


The Brown Bros., Ltd., manufacturing stationers with 
head office and plant at 100 Simcoe St., Toronto, have 
announced that Geo. L. Knox and R. A. Gauthier, who 
have covered Montreal, will have their territory extended 
to cover that city in addition to the Maritime Provinces. 
Mr. Gauthier will look after the trade in the Province 
of Quebec. D. J. Heasley, who previously represented the 
company in the above territories, has taken a position 


with another concern. 


The Copp Clark Company, Ltd., Toronto, has named 
E. T. Lindsay manager of the textbook department and 
supervisor of educational publishing, to the board of 
directors. T. F. Burton, assistant secretary-treasurer, will 
ilso be a member of the board. 


* * 


4. Erwin Nelson, manager of the Barber-Ellis of Can- 
ada branch at Winnipeg, Man., was recently elected a 
director of the Canadian company. He joined the staff 
in 1925, was appointed to the sales department in 1932 
and became sales representative in charge of Ottawa 
territory in 1935. In 1942 he assumed his duties in Winni- 


peg. ik * 


Melbourne S. Hodges, sales manager of C. F. Dawson 
Company, Montreal, recently took over the duties of 
president of the Montreal Optimists Club. Mr. Hodges 
first became associated with the C. F. Dawson Company 
as a youth, around 30 years ago. He is married and has 


two little daughters. 


Miss Marion Beattie, daughter of L. W. Beattie of 
Beattie-Hill, Ltd., office and general stationers, St. Cath- 
arines, Ont., took top honors in the recent retail selling 
course sponsored by the St. Catharines, Ont., Chamber 
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Sparkling Clean from Cover to Segment 


with the AGITOR 


PARTS CLEANING SYSTEM 











SEND FOR HELPFUL FOLDER 
“How to Clean Typewriters and 
Office Machines the Profitable Way" 


GRAY MILLS CORPORATION 
1962 Ridge Ave. Evanston, Ill. 








The 
Ideal Typewriter 
Support 


Sharp eyes, nimble fingers and 
clear brains are essential to con- 
stant speed and accuracy in business 
service. KARLO, the Ideal typewriter 
support, is unique in this service. No 
other Stand is so rigid, so free from 
wobble and vibration—-no other so easily 
moved or adjusted—no other so nearly 
indestructible. “Proven high- 
ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 
prefer it because they can do 
more work with less fatigue 
by having their typcwriters at just the right height. Their 
increased output and greater accuracy soon pay the cost. 









Patent 
“D90848” 





DEALERS: Every business furniture display should include 
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MANUFACTURING CO., INC. 


General Offices and Factory 701 SPRING ST., ELIZABETH, N. J. 





















this business producer. Write for information and prices. 


“J , } led FOAM OR SPONGE RUBBER 


MANUFACTURING 
COMPANY 








CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 

Colors: Brown, Green. Sizes: 
17” «x 1e°—15" «x 17°—14/," 
x 15/7". 


THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats Elastic grip holds 
on stool firmly. Cush- 
3 ion is instantly 
slipped on to give 
soft comfort to 
q those who use stools 
constantly. Made 
of resilient one- 
piece sponge rub- 
ber and covered 
<q | = with sturdy mate- 
rial. Available in 
13-14-15 inch diame- 
ters. 


WRITE FOR NEW ILLUSTRATED FOLDER 
GIVING COMPLETE INFORMATION 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 








Philadelphia 24, Pa. 
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Esterbrook Outsells 
yf All Other Fountain Pens 


G 


In Stationery 











Stores... 


Esterbrook 
has the right 
point for the 


way you write 





sterbrook. 
TO SELECT OR 
RENEW HERE'S 
ALL YOU DO 


*From a survey made by 
National Analysts, Inc. 


sterbwok NTAIN PEN 





iinet tii in tii tii tin ct eee 


For better 


Give Your Customers 
DRI-KWIK STAMP PADS 


Here is a stamp pad with outstanding features . . . 
a box cover with rolled-edge for ease in opening 


. a pad carefully constructed of special woven 
felt and muslin on perfectly insulated block — inked 
with Dri-Kwik, a special ink that is odorless and dries 
instantly after use, but remains moist in stock. 


RED, BLACK, VIOLET, 
BLUE and GREEN 


Ie Tf ae Pra rar 


All type inks and pads. Send for Catalog. 


i 


Fulton Specialty 


COMPANY 
Factory and Showroom 
82 FULTON STREET ELIZABETH 1, N. J. 
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/ 
2999, ZIPTIPPER 


PENCIL POINTER 


— hur You Caw Dol. 








Once you “get the knack” of how to use your 
ZIP-TIPPPER you will find that it gives you a perfect 
point—ALMOST AUTOMATICALLY. 

Makes any kind of point desired—long or stubby; 
round or “chisel point.” 

CLEAN ® FAST © CONVENIENT 
Sells for 25¢c each 
Packed 3 dozen to a box, each ZIP-TIPPER individually 


enveloped. 
IMMEDIATE DELIVERY 


CROFOOT, NIELSEN & CO. 


205 WACKER DRIVE CHICAGO, ILL. 
TELEPHONE—RANdolph 3341 


























“Acco- Bound Papers we Safe Papers” 
* 


{ll papers of importance 


should be bound with 


ACCO 


Paper Fasteners 


the standard of quality 


(0 


Aeceo Produets. Ine. 
Ogdensburg. N. Y. 





In Canada: Acco Canadian Co. Ltd., Toronto 
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of Commerce and the city’s board of education. 
: * ” 


J. S. Luckett, Jr., 


5s the new 


Luckett Loose Leaf, Ltd., Toronto, 
president of the Toronto Stationers Association 


the ne George Callow, Callow Bros., Ltd., 
corner Adelaide St. E. and Victoria St., is vice-president 
nd Frank Hooker, Hooker Stationery, secretary. 
ss 8 
K. W. Murphy, sales director, Barber-Ellis of Canada 
Ltd., Toront ecently made a tour of all branches of 
he company Canada from coast to coast. 
soe 
The Office Specialty Manufacturing Company, Ltd., 
Newmarket, t will be observing its sixtieth anni- 
ersal nn of 1948 by a convention of sales 
nanagel ind personnel from branches and territories 
from coast t st in Canada. During the present year 
the compar igurated a retirement annunity plan 
vhich wv pl de financial security for all employees 
at retirement ge ‘ * * 
4. G. Hacker recently took over the business of the 
May Statio mpany, Niagara Falls, Ont., operated 


d owned by L. W. May. Mr. Hacker who was born and 


educated tharines, Ont., is in his thirty-first year. 
I wing a | ng career and two years service in the 
rchasing field, he enlisted with the Royal Canadian 
Air Fores discharge he took a position on the 
staff of Montreal firm. Until a short time ago 
e opel tock and brokerage business in Niagara 
I * 
Death came recently to Allan F. Robertson, president 
genel nager, National Stationers, Ltd., and the 
I Duy pany of Canada, Toronto. Mr.. Robert- 
vho tive of Toronto, was very popular and 
regarded ong the trade in which he took an 
ve part. He is a member of the Toronto Stationers 
Associatior the Stationers Guild of Canada. He was 


ictive ‘ Rotary Club of Toronto. 


. 


George M. Hatch, secretary-treasurer, Mid-West Paper 


Sale Ltd., V peg, Man., died recently. 
The annu eeting of the Office Speciality Manufac- 
g ( Ltd., foremen was held in Newmarket 
nt., recent ng which progressive euchre was played 
nd a tast enjoyed. The following officers were 
elected: president, L. H. Bovair; vice-president, H. Crad- 
dock; secret easurer, E. Dewsbury; associate secre- 


? treas I (, Ww. 


re Rogers; executive, T. Leach, W. 
Brown, O. Hisey, S. Simmons and J. Brammer. 


nD and rkers to the number of 14,000 in the 

nee Manitoba and Quebec were granted 
ease of 10 per cent. The minimum in 

e is 10 ce n hour, bringing the basic rate up to 

$ he highest te to be paid under the agreement will 

$3.64 ar to boss machine tenders. The wage boost 

eal rease in payment by the operators of 

$5,000, The agreement signed by nine unions 
he three ] es also provides for four paid statutary 

qa) nst r three, 

The Cor Paper Corporation, Ltd., Shawinigan 

Qu ork recently on the enlargement of 

boiler } n estimated cost of $100,000 and the 

towers costing approximately $75,000. 

e Minnesota & Ontario Paper Company, Ltd., with 

d offic t Baker Arcade Building, Minneapolis, 

Minn., recent et the contract for the building of an 

Fort Frances, Ont. 
f the d fixtures in the store of the Darling 
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One of the Most 
OFFERS Ever Made 


DRAMATIC 





A FREE $30 REVOLVING 
DISPLAY plus *33” List Value 


of Free Merchandise 
with this C-THRU DEAL 


You CAN believe your eyes. Here's the way to 
double and triple your sales of C-Thru ruling 
devices. This sales making action display was 
developed in answer to the requests of thousands 
of dealers who wanted a compact, dramatic 
method of showing C-Thru merchandise. Look at 
the advantages of this display. 


COMPACT — Only 17'/2 inches in diameter, and 
32 inches high — yet shows 24 of the fast selling 
C-Thru items. 


VERSATILE — Can be moved about to any part 
of your store for display, or can be used as very 
attractive window display. 


COMPLETELY ASSEMBLED — Just unpack and 
this display is ready to work for you. It comes with 
items mounted. 


MOTORIZED — Can be had with motor as op- 


tional feature. 


Write for complete details. 


RULERS + TRIADGLES « BAVIGATI/ONAL (HSTROMERTS - STENCILS « PROTRACTORS - OTHER OETICES 


VLA lityitiy 


HARTFORD, CONN., U. S. A. 
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Bassick //o-77/* 


The Top Quality Chair Control That Helps 
You Sell More and Better Chairs 


1. QUIET OPERATION . . . No metal-to-metal 
contact in tilting mechanism self-lubricating 


swivel bearings . . . can't squeak. 


2. EASIER ACTION .. . Floats in rubber 
smoother tilting action . better balance ... and 
finger-tip adjustment. 


3. IMPROVED DESIGN . 
peorance .. . no springs. 


Neater, cleaner ap- 


Chairs equipped with th 
control with the patented 1 
you these important sales features which can 


Bassick ‘‘Flo-Tilt” 
r torsion un 


lit give 


mean business . . . to you! Look under the seat 
for chair quality. THE BASSICK COMPANY, 
Bridgeport 2, Conn. Division of Stewart-Warner 
Corporation. Canadian Division: Stewart-Warner- 
Alemite Corporation, Ltd., Bellevill 





eville, Ontario 
. 
' Bassick patented rubber torsion unit .. sets 


new standards for comfort and easy action 


New, improved steel hub with 


self-lubricating bearir gs. 


“Diamond-Arrow” chair casters roll smoothly 


protect floors 


... swivel easily 








A chair with “Fio-Tiit” 
Smooth and quiet 
Makes your prospect 
Want to buy it. 
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Office Supply Company, 319 King St. W., Kitchener, Ont, 
was sold a short time ago by the Canadian Credit Men’s 
[rust Association, trustee of the firm’s estate. 

* * * 

McEwan’s, Clinton, Ont., typewriter repairmen, were 
recently appointed agents for Underwood portable and 
regular model typewriters. 

* * * 

The district high school board of Tillsonburg, Ont., has 
decided to establish a modern commercial course in readi- 
ness for the opening of the autumn term of the high 
school in Tillsonburg. The Underwood Typewriter Com- 
pany of London, Ont., was awarded the contract to supply 
24 standatd typewriters at $115 each, with five years’ 
guarantee and maintenance. 

* * 

W. J. Gage & Company, Ltd., 84 Spadina Ave., manu- 
facturing stationers, have opened a warehouse and sample 
room in Vancouver, B. C., at 311 Water St. The company 
ilso has a branch factory in Winnipeg, a warehouse in 
Montreal, and sample rooms in Ottawa, Halifax and 
Quebec City. ‘ * 

The Robotyper Company of Canada, 620 Federal Build- 
ing, Toronto, is introducing to the Canadian market an 
automatic typewriter, operated by the new pneumatic 
nechanism produced by the parent concern, Robotyper 
Corporation, Detroit, Mich. 

Fairway Services, Box 404, Station H, Montreal, Que., 
has just placed on the market a new type of ma- 
chine designed to eliminate human errors in pricing, 
checking and general business control. Known as the 
“Profitrol” it designed handle any pricing or profit 
problem from zero to 150 per cent markup and from zero 
to 60 per cent markdown, the “price” scale and so forth. 

* . * 

C. J. Dutton, secretary-treasurer, Luckett Loose Leaf, 
Ltd., 11 Charlotte St., Toronto, was recently elected chair- 
nan of the Society of Industrial and Cost Accountants of 
Ontario, Toronto Chapter. 

‘$e ¢ 

Ted Wright, Ontario Office Outfitters, Kitchener, Ont., 

und the former Dorothy Jackson were recently married. 
x 

The St. Regis Paper Company (Canada) Ltd., Canada, 
Cement Bldg., Montreal, is considering the erection of a 
modern office building or the purchase of an existing 
building which it will convert for its own use. 

* * 

Canada Paper Company, Windsor Mills, Que., subsidiary 
of Howard Smith Paper Mills, Ltd., 407 McGill St., Mont- 
real, Que., has awarded the contract for construction of a 
ten-story recovery building at Windsor Mills. Cost is 
estimated at $250,000 or more. 

* ~ 

The contract has been let by the Office Speciality 
Manufacturing Company, Ltd., 31 Timothy St. E., New- 
market, Ont., for construction of a new office building at 
the corner of Prospect and Water Sts., Newmarket. 

* * * 

Howard Smith Paper Mills, Ltd., 407 McGill St., Mont- 
real, has just awarded the contract for the erection of a 
new recovery building and extension to the existing soda 
pulp mill it owns and operates in Cornwall, Ont. Cost of 
both structures placed at $200,000. 

NEW BUSINESS MACHINE FIRM IN BUFFALO 

{ business name has been filed in the Erie County 
clerk’s office for the Business Machines Repair Service, 157 
Georgia St., Buffalo, by Rollin W. Guernsey.—GET 
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this means PROFITS to YOU! 


The NEW 
Tru-Posture 
SECRETARIAL 

CHAIR 


a e—_ | 


You can count on this Model No. 617, to 
make a fast move off your sales floor, 
because it’s made to SEU ITSELF. 





eight regulation from 17 to 24 inches, backrest can 
4, brought forward or backward, with or without ten 
upholstered in Vinyl-Coated Leatherette 
V } shion. Steel-constructed throughout and electrical 
y-welded rt eights in similar chair are Model 620, 20 to 26 inches 
es; Model 624, 24 to 30 inches, and Model 627 

other fast moving, profit-making items write for 


And it table 





DEPENDABLE MFG. CO. 


ATTENTION 
WEST COAST DEALERS! 
ORDER YOUR SHERMAN-MANSON 


IDEA lL STANDS AND STOOLS 


OUT OF LOS ANGELES STOCKS 
FROM 


HUNTINIG-ROBERTS CO. 


2223 ©. 37/H ST. © LOS ANGELES ff 
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Maso’'s All Steel Persona! File! 


The 


“BANKETTE” 


Has the 
Mark-Up 
For Profits! 
The Features 
That Win 


Sales! 


87.95 


Suggested Retail 


Meets The Big Unfilled Demand For 
A Top Quality Personal 
File! 


Has everything your customers want in & 
personal file: secret chamber, swivelled front, 
2 different locks, equipped with 20 Oxford 
File Folders, 5 storage envelopes. Made of 
heavy gauge metal for rugged lifetime 
service; everything provided for safe, handy, 
convenient safe-keeping. Corners are rounded, 
re swivel front opens a full 3 inches. In your 
evar akc oh choice of baked enamel green hammerloid or 

oe gray finish. 13” x 12” x 5%" deep. Packed 


one to a carton; shipping wet. 9 Ibs. F.O.B. 
STRONG HANDLE pv loach Pi, alarm 


Sturdy all steel rivetted 
handle makes it easy to ORDER YOUR NEEDS TODAY 


carry, take any place. 

















624 South Michigan Ave. 





Valet Costumers and Racks 
keep clothing “in press’, 
aired on spaced hangers, 
and hats on ventilated 
shelves. Save floor space — 
accommodate 3 persons per 
sq. ft. Fit in anywhere. Life- 
time welded construction. 
Where lockers are needed 
for lunches, tools, aprons, 
etc., use PETERSON Locker 
Racks. 5 ft. x 15 in. unit 
provides 12 persons with 
hangers, hat spaces and in- 
dividual 12 in. x 12 in. x 
15 in. lock boxes. These 
combination units are widely 
used to double capacity of, 
or eliminate, locker rooms. 





Write 
for 
Bulletin 
A-13 








VOGEL-PETERSON CO. 
“The Coat Rack People” 
Chicago 5, U. S. A. 
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One Large Size (Il x 6 x 4%") , 4 STYLES 

Beautifully designed, rugged for long service, 
these sell readily on sight! All corners rounded, one 
piece construction, counter-sunk handles, every de- 
sirable structural refinement! 

All styles are individually boxed, and are packed 
12 of a style to a shipping carton. Available with or 
without 6 compartment interior tray 


List Prices 
BOXES WITHOUT TRAYS 
No. 923 (Flat Key Lock) $ 2.30 
No. 923CL (Combination Lock) 3.10 
BOXES WITH 6 COMY. TRAYS 
No. 1923 (Flat Key Lock) 3.70 
No. 1923CL (Combination Lock 4.50 
(Priced Slightly Higher West of Rockies 
DEALERS: If your jobber cannot supply ; write us for literature 


ENTRAL CAN COMPANY 
2415 West 19th Street CHICAGO 


Export Representatives 


FRAZAR & CO., 50 CHURCH STREET. NEW YORK 7. N. Y 











COLORED LABELS é 
ARE WANTED « 


Dealers realize the importance of having an 


assortment of WARSHAW COLORED LA- 


BELS on hand to supply the ever-increasing 

COLORS Made of good quality paper stock on fully 

e automatic machinery, they are uniform in 

BUFF quality and perfection 

GREEN Having established an enviable reputation 

sawed | for making deliveries despite shortages of ma- 

——. terials, WARSHAW has earned the confi- 
Ran tnd | dence of dealers everywhere 

FAST SELLING PROFITABLE 





Order a supply today 


THE WARSHAW MFG. CO., INC. 


1 MAIN STREET, BROOKLYN 1, N. Y. 


GUIDES INDEX CARDS FOLDERS 
PROTEX STICKONS MENDING TAPE GUMMED INDEX TABS 
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PATENT 
PENDING 










It’s Profitable 


Un i que The NEW SLIP-ON LABEL HOLDER 
. that MILLIONS of Ring Books Now 


os 
in Use—have been waiting for! 


Smooth finished, durable metal construc- 
tion. Celluloid window protects and 
keeps label clean. SAVES TIME! Books 
easily, quickly located. Neat, uniform 
appearance. Label may be changed 
without removing holder from book. 
Durable . . . lasts ‘ndefinitely. 

25¢ list, in Ebony finish only. Liberal 
discount to deo'!<rs—order through your 
jobber. 

The Stationer Who Shows It First, 
SELLS IT FIRST! 


OFFICE PRODUCTS, INC. 


Manufacturers ‘‘Office-Aid'’ Accessories 
9920 Freeland Ave., Detroit 27, Mich. 











TYPEWRITERS 
ALL MAKES 


TYPEWRITER RIBBONS 
ADDING MACHINE = 22 
RIBBONS — 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 
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GERMAN CALCULATING AND BOOK- 
KEEPING MACHINE INDUSTRY 


Special report for Office Appliances 
from Germany ) 
Copyright by Der Buromarkt, edited by 
Peter Basten, Aachen, Germany) 

Editor’s Not The second article in the series on 
the Germa ff machine industry was delayed as 
st firms in this branch could be induced to give 
nformation about the state of their production only 
by repeated tters or visits. In the Russian and 
French zon e manufacturers were very close- 
uuthed. M , particulars had to be procured in a 
indabout {ll the more noteworthy is the re- 
of the ef ts of Der Buromarkt. A closing, third 
ort about the German office machine and office 
pply indust vill appear in the near future). 


N THE YI 1937, the most successful period of 
1 German office machine exports, the Germans de- 
livered altogether 22,480 calculating machines to 
foreig int and obtained a gain of 6,961,000 
R. M. This number decreased in the year 1938 to only 
7 items, with proceeds of 5,058,000 R. M. Surpris- 
Germa nee more could raise its exports in 
is industr trifle in 1939 and that to 17,927 items 
with a total worth of 5,189,000 R. M. The main custo- 


iers | Sul ere 
France—2,886 pieces and 687,000 R. M. 

Italy—2,202 pieces and 644,000 R. M 

Czechoslov a—1,201 pieces and 487,000 R. M. 

Great Brit 1,190 pieces and 414,000 R. M. 

Belgium—909 pieces and 292,000 R. M. 

Poland—#882 eces and 208,000 R. M. 

Austria—677 pieces and 209,000 R. M. 

Among the verseas customers Brazil and Mexico 
were prominent. Further customers in the year 1937 
were (in order of the shipments) Argentina, Chile, 

‘olombia, Peru, Iran, Ecuador, British Ma- 
aya, Urugua Lower India, China, Union of South 
fric: Japan and Canary Islands. 


End Exporting to U. S. A. 

Very elucidating is the trend taken by the German 
calculating machine export to the U. S. A. A few 

rman special machines found their way into the 
United Stat the year 1932—676. Other shipments 
totaled: 1933—142; 1934—266; 1935—373; 1936—268; 
1937—-104; 1938—-60, and in 1939 the imports from 
Germany came to a complete stop 

The Gern alculating and bookkeeping machine 
export is alt t insignificant at the present time, hit 
harder by the war and post-war developments than 
the Germa! ewriter industry, reported in the Octo- 
ber OFFICE LIANCES. To provide the readers with 


a clear view of the situation, a summary of present 
conditions i ‘ovided: 
GREATER BERLIN 
The capi f the Reich is the home of numerous 
alculating n hine factories. In detail: 


Addiator Rechenmaschinenfabrik C. Kubler, Berlin- 
Charlottenburg, Strasse 35—As the original factory 


Berlin-C] ttenburg (British Sector), the firm 
uld take u duction of their portable calculating 
machines mited extent at the end of the war. 
At present y a standard model is produced at the 
price of 35 R. M. (decimal currency) and another at 
39 R. M und, sterling currency). The British 
Military Government admitted a production of 1,000 
portable calculating machines per month. In the 
neantime, the firm has set up a West-German estab- 
ishment at B Harzburg (British Zone). 
Cordt-Universal-Rechenmaschinen Gmbh, Berlin W 
62—Before tl eginning of the last war the Mauser- 
werke AG iberndorf, took over the patents and 
rights of tl n. As the Mauserwerke has in the 
meantime ber removed to France, this production 
has been e] ted from the German manufacturing 
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If we praise the Sturgis 920, iy 
Our motives are strictly ulterior. af 
Can you blame us though when 2 
you see that os wit 
Its features are strictly superior? ay ; 
cca 
These are the superior features that pha 
add up to a SOLD tag being ay 
practically standard equipment on os 
the Sturgis 920: . ws, 
¥% Full spring-action back. et, 
% Follow-Flex back support which follows FA 
the body through every seated movement. ne 
% 4 posture fitting adjustments. 
%& All metal parts Bonderized. 
Price shown is for Versilan. Mohair i “a tol 
velour, duchess cloth and leather oY ee 
upholstery are available at slightly ae 


higher prices. 


THE STURGIS PLATFORM: 
Dealers Only 
Complete Line 2 
Honestly Priced ata 

Volume Sales 
Substantial Margins 
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Collier-Keyworth presents 


outstanding engineering in 
revolving chair controls with 
patented “ Equi- Balanced” 
action that assures smooth, easy 
motion. Modern in design and 
appearance, these all-steel 
chair controls are construct- 

ed to give enduring com- 


fort and satisfaction. 


ih 
SS —<§ SE 


COLLIER-KEYWORTH CO. 








program. Up to the time of dismantling, Mauser man- 
ufactured a four-space bookkeeping machine, Mauser 
System Cordt. It concerns an equation cylinder ma- 
chine combined with an adding machine which, by 
necessity, could automatically put the deposits and 
figured results on paper. Furthermore, the machine 
could take up to 18 ten-place accumulations. The 
machine solved all four processes of arithmetic 

Conrad Rudolf, Berlin S 42, Granienburgeratr. 51— 
This firm, entered in the International Catalog ag a 
producer of bookkeeping machines, has never manu- 
‘actured the machines itself but has only completed 
or remodeled bookkeeping machines 

Die Definitiv-Kontroll-Buchhaltung Gmbh., Berlin 

These machines were ‘manufactured by the Tor- 
pedo-Werke in Frankfurt. Supplemented by a so-call- 
ed ‘one-ro!'er system’ the Torpedo machine was used 
for the special task of definitiv bookkeeping. (Further 
information under American Zone, Torpedo) 

Zeiss Ikon AG. Goerzwerk, Berlin-Friedenau, Rhein- 
str. 45-46—The factory of the Goerz adding and book- 
keeping machines, as well as the repair parts ware- 
houses, was totally destroyed during the last days of 
the war. All remaining fabrication equipment was 
forfeited to sequestration by the occupation powers 
Under present circumstances a reconstruction of the 
Goerz machine will not be possible for years to come. 
The Goerz “A” adding machine was a full keyboard 
machine for addition and substraction with visibility- 
arranged numeral dial. The model was delivered for 
hand or electric operation. 

Minerva, Paul Bruning, Berlin N 31, Ackerstr. 132- 
133—The manufacture of the Minerva models had 
already been discontinued before the war. Instead, 
however, the factory produced the two Resulta models 
The firm was endeavoring to start on the Minerva 
when war again interrupted manufacture 

Ormig Organizationsmittel GmbH., Berlin-Tempel- 
hof, Wolframstr. 87091—This firm, well known through 
the manufacture of Ormig duplication machines in 
the course of the years, especially from 1931, built an 
Ormig rotary duplication which through a reprint 
procedure could be used for many bookkeeping sys- 


tems. The simple type of Ormig duplicators is now 
reappearing but the number is small 
Adolph Steinhagen, Berlin W9, Kothenerstr. 48— 


firm brought the 
under the name 


Up to the time of the war this 
American Brennan adding machine 
of Piccola, on the German market. Furthermore, the 
firm manufactured Estema flat bed billing as an ad- 
ditional adjustment for Smith-Premier bookkeeping 
machines. With American imports not available the 
firm can not at the present resume its former sphere 
of work 

Deutsche Telefonwerke und Kabelindustrie AG., 
Berlin S. O. 36, Zeughofstr. 6-10—This firm has been 
the producer of the world-wide known Hemann cal- 
culating machines. The factory was totally bombed 
out at the end of 1943. The entire records about the 
manufacturing end of the calculators were therebv 
lost. Preliminary preparations for a beginning of pro- 
duction are now in process. The best-known machines 
of the Hamann manufacturing program were the Ha- 
mann-Manus models, the Hamann-Elma with electric 
operation, the Hamann-Delta and also the different 
models of the Hamann-Selecta. 

Tim-Unitas GmbH., Berlin-Tempelhof, 
150—Tim-Unitas calculators are not being manufac- 
tured as yet. The special factory is at this time occu- 
pied by the manufacture of repair parts and is repair- 
ing calculating machines. 

RUSSIAN ZONE 

Astra-Werke AG., Chemnitz—On April 4, 1946, fac- 
tory No. 1. of the firm was dismantled and the strong- 
hold of the adding and bookkeeping machine manu- 
facture was thereby hit. Before the dismantling be- 
gan, production had already reached a noteworthy 
height. The warehouse of repair parts spared 


Berlinerstr. 


was 
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CARDS 
GUIDES 
FOLDERS 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 









Part No. 1005 
immediate Delivery 
Shipped Knocked Down 
Individual Cartons 
Shipping Weight 14 Lbs. 
Work Area 34x 15” 
Height 26%" 


ALL METAL 


OFFICE 






@ MODERN DESIGN 


@® UNUSUAL 
STRENGTH 


@ CHANNEL LEGS 
® RIGID BRACING 
@ ROUNDED EDGES 


@ SELF LOCKING 
WINGS 


Nothing was spared in the construction of this streamline table. New 


production tools i methods make this table more compact, stronger 


The wings have a new type bracket that eliminates the 
ng when in use. GUILD craftsmanship assures 
beauty of style. 


EDO GUILD 


and lighter 
danger of acciden 


safety, comfort and 


Tt i ee ee 


SON AVE., TOLEDO 4, OHIO 
SHORE DRIVE, CHICAGO 11, ILL. 


OFFICE APPLIANCES, August, 1948 





i a a a a a a a a a a ee ee ee ee ee ee ee 






w ¢ 





Yow ---acomplete line of 


visual display binders 


IMPORTANT FACTORS 


THE 1847 
cou is 
EMPLOYMENT 





A compact, orderly method to improve, 


protect and glamorize any sales story. 


@ Essential for advertising layouts or proofs, photo- 


graphs, testimonial letters, sample swatches. 


flexible covers. Smooth-grained, two- 


@ Handsome, 


toned. Gold Stamping. 


@ Non-inflammable, transparent Lumarith sheet pro- 


tectors make valuable sales material last indefinitely. 


30 sheet 


14” x 11” overall, or 11” x 9” overall. 


@ Will 


pages) 


hold as many as protectors (60 


@ The Flex-O-Coil Binder illustrated has a Maroon 
simulated leather cover with gold embossing. It is 


ideal for salesmen. 


@ Genuine Leather and Imitation Leather Presenta- 
tion Binders available to stimulate the sale of high 
or service. 


value merchandise 


Extra refill sheets are available 


Visit Booths 145, 146 at the N.S.A. Convention ... 
Aigner Index Company, New York 
G. J. Aigner Company, Chicago 
Cuicaco Sares Orrice, 336 So. Jerrerson 


New York Sates Orrice, 10 Tuomas St., New York 7 


PRODUCTS 
ns ek rgooot Cmca 


LEADING MANUFA OF INDEXES AND 
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HANG-A-FILE FOLDER 
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THE TERM FOR A WELL- 
POISED BODY IS THE WORD 
FOR A FRITZ-CROSS CHAIR 












Fritz-Cross chairs com: 
bine efficiency with 
complete comfort. They 


2 Major Advantages 


tion, simplified adjust- i at is @ NO TAB BREAKAGE 
ability, tailored up- ‘RITZ-CROS ® @ NO DISCONNECTED HANGERS 


holstering. Write for 


dealer brochure & data. OMPANY FE : Louis HH. Farber 


NEW Lightning 


ADDING MACHINE 
with | ut CLEARAW 


feature steel construc- 











giro 





New features! Precision built! 


YET IT STILL RETAILS FOR 12” 


YOU CAN GROSS BIG! 


Nationally advertised in Saturday Evening Post, Collier's 
and others . . . it's America's fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 
as DIALING YOUR TELEPHONE. 

IMMEDIATE DELIVERY— DISCOUNT IN DOZEN LOTS 


DRAWING AND SUPPLY IS | 
/ /) LIGHTNING ADDING MACHINE CO., INC. 
Mh 


TATIONERY /“// LIMITED. 
ITEMS Uy Y) / Yi WY YY 
Shhh y | iff) // Yi} / 
: ey LL / f / YL, YI iff 
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YOUR FIRM’‘S 
LETTERHEAD 


Listing: | As 
OUR CATALOG 





| 






\\ AA\A\\ AAA \\\| 
CATALOG com \ bel 
=e } 


) 


543 So. Spring St., Los Angeles 13, Calif. 

















the ng. The Astra agencies of all zones 


run! ut interference and are trying to at 

t delive r parts. Up to the time of the dis- 
ing of factory, Astra manufactured an add- 

isti e with 12 keys in Model A (for ad- 

el B (for subtraction only), and 

{ ( sible numerals, for addition and 


Clemens Muller AG., Dresden—Under the name 
’ first calculating typewriter with 
in 1920. The plant has been dis- 


tled. I meantime, only the typewriter de- 

tment in with small production. 
Comtator, Summator, Hans Sabielny, Dresden, Win- 
kelmannstr, ‘ This well-known calculating machine 
was ied before the war. Sabielny had con- 
ted t Swedish calculating machine Facit on 


ist 
Seidel & Naumann, Dresden—These prominent pro- 
e! f eping machines with numerals have 
by the dismantling. At the pres- 


me has only been able to take up the 
t typewriters on a small scale 
Olympia-Buromaschinenwerke AG., Erfurt This 


factory was only working on ex- 

productions, with a few supple- 

rriage machines which had never 

rtance. Due to the rationalizing 

of the office machine program in 

Ru only standard and portable type- 
nufactured by Olympia 

Reinhold Fothig, Glashutt Sa.—After 

roduction of calculating machines 

») at the beginning of 1947. During 

machines could be produced and 

Since then, no further information 

ituation regarding this firm can 


Archimed 


Klausdorf Krs. Teltow—This firm is 
ff the Produx calculating machines 
yparatus. The ccmpiete output ol 
distributed by the Brandenburg 
Potsdam-Babelsberg. Further in- 
ng the type or the extent of this 

ibu t be obtained anywhere. 

Lipsia Rechenmaschinenfabrik, O. Holzapfel Com- 
pany, Leipzig C 1, Dessauerstr. 13—Allegedly, a few 
é manufactured. However, the basis 
fol icerning the number of machines, 
el | missing 
‘'riumphatorwerk Heer & Company, Molkau b. Leip- 
zig—Manu e has been resumed moderately. 
Wanderer Werke Ag., Siegman Schonau—Although 
dismantling of the office machine 
at present occupied in the moder- 
pro typewriters 

Rheinmetall Borsig Ag. Sommerda-Thur—Since the 
1] the calculating machine department 
Ter ing more than 3,000 men, with pro- 

st entirely to Russia. This is all 
suse the firm was recently named 


Otto Meute 


f 


5 for precision machine manufacture. 

Mercedes Buromaschinen-Werke Ag., Zella-Mehlis 
the te this firm was taken out of the 
iG leclared a property of the country 


not in any way affected by the war, 
orking at full strength almost en- 


Carl Walther Rechenmaschinenfabrik, Zella-Mehlis 
Up t 1945 the popular Universal calcu- 
ed here. The Russians had the en- 

tled in the fall of 1945. As we have 

rietor plans to establish a new fac- 

Zone. In Zella-Mehlis a repair shop, 
hmidt 1, has taken over an extensive 
e parts for Tasma adding machines, 

*k of the Carl Walther firm. Even- 
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IN FINE WOOD 


by GUNLOCKE 


This Gunlocke chair is smartly styled in 


the modern manner. It will lend an air 
of distinction to any office. It's designed 
to give support in a natural sitting posi- 
tion for efficient working comfort. 

It has sound, sturdy, construction, as- 
suring long service life. There are com- 
panion chairs for office uses. Write us 


for further details today! 


Chairs for yr QD Working Comfort 


A. Por H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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MASTER 
ADDRESSER 


NO STENCILS! 
NO RIBBONS! 


NO INK! 
NO PLATES! 


Retails for Only 


24" 


Plus Tax 
F.O.B. Mpls. 





Uses a New, Simplified System 


1 — Imprints addresses on envelopes, post cards, folders, state 
ments, efc., from Master tape. Master Spool, | x 3%. 
carries 500 prepared addresses 


2 — Speed — Prints up to 20 different addresses per minute. 500 


addresses can be printed before changing spool! 

3— Easy Selective Addressing Mirror shows each address 
right side up before imprinting. Just pass up those you do 
not want to address 

4— Corrections Made Easily — Prepare new address on handy 
gummed correction slip and paste over cold 

6— Simple to Operate — Just advance address to position, in 
sert envelope and pul! lever. Machine is sturdy; will last 
a lifetime. So compact can be stored wit 
addresses in a box 12'' x 9°’ x7 

7 — Clean — Nothing to smut. Uses only master tape and color 
less fluid 


prepared 


Master addresses are prepared on long tape backed by carbon 
as here shown. Since envelopes do not have to be inserted and 
removed, making master list is faster than typing individual 
envelopes. Note handy spool holder shown in phot 


Write for Literature and Trade Discounts 


MASTER ADDRESSER CoO. 


5508 Excelsior Boulevard 
MINNEAPOLIS 16, MINNESOTA 














tually, a new factory may develop from this special 
repair workshop. 

Tura Registrier-Kassen C. M. Schwarz GmDH., Leip- 
zig C 1, Hohest. 19-13—After the war this company 
has been principally occupied with the manufacture 
of can opening and closing machines for industry 
and househola use, but recently has built the frst 
facilities for the cash register production. 

The entire office machine industry in the Russian 
Zone, up to the time of the Leipzig Fall Fair, had to 
deliver more than 90 per cent of production to Russia, 
and is supposed to be, in a large scale, the object of 
foreign exchange through export for Russian account. 
How far the aim will go hand in hand with results, 
only future developments can tell. The interest shown 
by foreign countries, especially the Scandinavian and 
Benelux states, in the office machine industry of the 
Soviet-occupied zone is great, even though the foreign 
merchants concerned are aware of present incidents 
in the Eastern Zone. 

Anyway, it remains of interest that leading factories 
such as Rheinmetall and Archimedes are fully pro- 
ductive and able to deliver office machines from the 
Western Zone of Germany. 


FRENCH ZONE 

Math. Bauerle GmbH., St. Georgen (Schwarzwald) 
Badenia—Peerless-Universal calculating machines are 
again being manufactured. The production, however, 
is without exception subject to the French Service 
Office. Delivery to German firms can only be obtained 
by a release form (Bon de Deblocage). Calculating 
machine repair parts may be distributed without the 
release form 

Schubert & Company, KG., Rastatt-Baden—This 
factory also is in operation again and is supervised 
by the French Service Office. Delivery is given only 
by the release form. 

Thaleswerk GmbH., Rechenmaschinen-Specialfab- 
rik, Rastatt-Baden—One-third of the former capacity 
of this calculating machine plant has already been 
reached. Management is the same as with the rest 
of the firms of the French Zone. 

Mauser-Werke AG., Oberndorf-Neckar—The add- 
ing machine department of this firm, totally destroyed 
by a 1944 air raid, could, with the permission of 
the French Military Government, be built up again in 
1945 and 1946. But at that time, ready for operation, 
it was transported to France in agreement on the 
reparation liabilities. The specialists engaged for the 
reoperation are still waiting in their German home- 
land to be called to France. The entire production 
facilities are still unused and unattached. The custo- 
mers depending upon repair parts will have to wait 
a long time. 

Another firm in the French Zone is occupied in 
developing an adding-listing machine in the smaller 
size, four columns on indicator and five columns on 
listing tape. 

BRITISH ZONE 

Brunswiga Maschinenwerke Grimme, Natalis & 
Company, AC., Braunschweig—Until the beginning of 
the last war this firm, with its advanced caculating 
machine export, had more than ten per cent share in 
the entire German calculating. machine export. The 
factory has scarcely been affected by the war and al- 
ready is bringing several good models upon the market. 
. Anker-Werke, Bielefeld—The bookkeeping machines 
developed from cash registers are not yet being manu- 
factured. The firm itself, however, survived the war. 
Whether or not bookkeeping machine manufacture 
will start is dependent upon the economic situation 
resulting from currency reform in Germany 

Reliable technicians and merchants from a well- 
known firm in the East Zone are engaged in the re- 
building of a four-species calculating machine in- 
dustry 

As has been remarked already in connection with 
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CORNER-ROUNDER 


PORTABLE DESK 
MODEL 20 





expensive, sturdy and efficient desk or table 
minates the time wasting delays encoun- 


J ERE > a sin 


machine wt € 


tered in send cards and sheets to be corner rounded. 
Thousands have sold and are now operating satisfactorily 
offices, print shops and manufacturing industries. 
Note these features—{1) “Plug-in" cutting tools 
abling various radii (Ve", Ye", %” or Yo”) 
hanged wit r adjustments. (2) Shear action blades 
e clean, s! 1 corner. Cuts 1 sheet or 100. Capacity up 


Complete with 1 cutting unit $99°° 
WRITE OR WIRE FOR 


FULL INFORMATION 
TODAY 


Extra cutting units $7.50 each 


LASSCO PRODUCTS, INC. 


485 HAGUE STREET ROCHESTER 6, N. Y. 








STEP UP SALES WITH GRAFFCO SIGNS 


SIGNALS and MAPTACKS 


GEORGE 8 GRAFF CO CAMBRIDGE 40 MAS 





Buy US.Savings Bonds 
REGULARLY 





Ask where you WORK 
Ask where you BANK 
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HEAT WAVE 


In the humid Summer months 
the exclusive advantages of 
Nev-R-Kurl plastic backed 
Carbon Paper show up more 
than ever. In exacting, rush 
work, clear, clean cut copies 
are no problem because 
Nev-R-Kurl does not curl, 
These 
temper and time-saving fea- 
tures induce users to order 
Nev-R-Kurl over and over 
again. 


wrinkle or smudge. 


Demonstrate Nev-R-Kurl in billing and bookkeeping 
machines as well as typewriters. Actual tests prove it 


gives up to 50°, more clean, sharp copies per sheet. 


wy /, 7-2 
Dilly 
PROCESS CO., INC 
" M R 9 N ae 
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TYPEWRITER CLEAR. PRINT 
y ‘ CARBON PAPER 81 88ON WOOD STAMP ead 













A great time saver 


Tu Big Demand! 


ALLEN'S "SNAP ERASER" 


Patent Pending I, 
Eraser is snap-attached to shield . Detach to erase . . ~ 
Snap on when finished. Always together — Saves time and O ~ 
patience. , ; 


NEEDED IN EVERY OFFICE 56 models to choose from — plain and 


BUILD CARBON SALES illuminated —in a complete range of prices 
WITH SNAP ERASER Send for new Globe 
Write for sample and sales plan Catalog No. 56 


ALLEN & COMPANY 


Manufacturers of carbon papers and inked ribbons 
11-15 Vandewater Street 
Dept. M New York 7, N.Y 


‘STEEX: S6TRONG 














The George F. Cram Company, Inc. 
730 E. Washington St., Indianapolis 7, Indiana 
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TuBULAR Coin WRAPPERS 


Stationers! It's your Line—Exclusively! 











"Steel-Strong” Products are sold through angen 
Stationers and Office Supply Dealers only. ° 
We have no retail salesmen to pizate your Size 
customers and cash in on your missionary beh 10” 
work. ye H.P.1/70 
Write for liberal discounts and sales help on: 
Coin Wrappers Lead Seals OUTSTANDING FEATURES 
Bill Straps Seal Presses Swivels in any direction. * Hung in rubber cushioned swivels eliminat- 
Coin Bags Teller's Moisteners ng vibration. * Equipped with heavy duty motor. « Ten inch Torring- 
Currency Bags Manual Coin Counters ton Four Blade Vairified Air Impeller—quiet, efficient, sturdy. * Eight 
Draw String Bags Currency Racks foot rubber cord. * Heavy chrome guard protecting motor front and 
Metal Clasp Bags Wrapper Cabinets back. * Mounted on a streamlined metal base with rubber feet 
Night Depository Bags Sorting Trays Guaranteed for a period of ONE year 
Linen Shipping Tags Coin Storage Trays 


Downey Change Trays 


THE C. L. DOWNEY CO. HANNIBAL, MO. 


210 OFFICE APPLIANCES, August, 1948 





VAN DYKE INDUSTRIES 








21st and Rockwell Sts. Chicago, Illinois 























the report about the erman typewriter industry, 
there has been a very good beginning in repair part 
manufacture for office machines by the mechanics’ 


which may lead to the making of type- 
ple calculating machines. 


AMERICAN ZONE 

vorm. Reinrich Klever AG., Frankfurt 
dismantling orders to this firm did not 
office machine department. Besides 
Adler manufactured flatbed bookkeeping 
and frontbed machines. Entries could also be written 
directly books with the Adler bookkeeping 
machine. A special model of the Adler typewriter was 
put into use. In the place of the typing carriage a 
vertical-direction moveable frame was used, equipped 
with an arrangement for receiving the forms tc be 
written upon. Additional numerals made this type- 
writer suitable for machine bookkeeping. The frame 
was moved 1 down by a foot pedal and the ma- 


issoclation 


writers and 


Adlerwerke 
a/Main—Th«¢ 
concern 


typewriters 


int thea 
iil Lit 


chine had electric recoil so that both hands of 
the user were free for insertion of forms. Rebuilding 
)f this model seems to be questionable, as Adler never 
built the n eral parts in its own factory, but instead 
had them produced by the Berlin special factory, 
Feiler, or by Triumph at Nurnberg. 


Die Merz- Werke, Frankfurt a/Main—This firm, which 
earlier had manufactured simple bookkeeping ma- 
chines besi tandard and portable typewriters, had 
ilready changed before the war to precision mechanic 
rorms 

Torpedo-Werke Ag., Frankfurt a/Main, Rodelheim 
The developments of the war hit this firm very hard 


However, production of standard and portable type- 
writers has been resumed. Bookkeeping machines are 
not yet being produced. Therefore, the shipping of 


Ruf bookkee} 


bookkeeping 


machines and Taylorix and Definitiv 
hines is not yet possible. These three 


familiar ckeeping organization firms used the 
Torpedo bookkeeping machine with special supply ad- 


ustments their special purposes. 
National-Krupp, Registrier Kassen GmbH., Gunzen- 
hausen-Mainfranken—The German fabrication of the 
National register, known the world over, will be 
resumed in Michel Works at Augsburg. The man- 
agement ha een transferred from Berlin to Gun- 
senhausen 
Kassenfabrik Emil Mogler, Heilbronn-Necker, Woll- 
hausstr. 119—-Bookkeeping and store cash registers 
ifactured in limited numbers. Delivery 


ire agaln 


only pi ble if. material is provided. 
Scribola, Emil Seitter, Stuttgart 13—Three air raids 
destroyed factory building Scribola adding ma- 


chines. Re truction can not be undertaken at the 


present time 
Triumph- Werke, 


Nurnberg Ag., Nurnberg—While 


the manufacture of standard and portable typewriters 

again rthy, the production of bookkeeping 

calculating machines can not yet be resumed 

because he lack of material 

Hollerith-Maschinen Gmbh., Hechingen-Hohenzol- 
lern—A wal lifted branch of the firm at present 
erves a sembling workshop for the Sindel- 
fingen-produced repair parts. Only 200 are employed 

Adolph Steinhagen, Mannheim, Otto-Beckstr. 30a 
This firm with headquarters at Berlin is at present 
nainly directeé from Mannheim. For further infor- 
mation see Russian Zone. 


Registrierkassenfabrik Ziegier & Company, Giessen 
This cash register factory, established in the fall of 
1946, brought ut its first series of models in the 
middle of September, 1947. The new construction in- 


ludes a ca register qualified for export and meeting 
the demal modern machines 
Invento! builders of office machine are said 
be oc with the manufacture of an adding 
machine hern Germany 
DENA, ¢ news agency for the American Zone, 
iblished the middle of 1947: “Dipl. Ing. Zuse 
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Look Beyond the 
Price Tag When 

Ordering Office 

Accessories! 





Metal Tray Supports 





“Super-Tex” Clipboards 





Card Index Cabinets 


Look to Bandes for time-tested products that 
build sales volume through rapid turnover and 
repeat business. On your next office accessory 
order compare the price and then remember 
that it’s been “Best to Buy Bandes” for 44 years. 


JULIUS BANDES & Co., Inc. 


126 W. 22nd Street New York 11 
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LEGAL BLANK CABINETS 
STEEL UTILITY CABINETS 


The legal blank and utility 
files shown herewith have 
been accorded a favorable 
response wherever they have 
been offered. They are well 
made, finished in green, 
gray, and walnut brown, with 
brass hardware. They 
dealers new sources of sales 
and profits. 












offer 


$J-18 


A Few Choice 
Territories Open 


For 
Manufacturer's 
Representatives 
ee 
$J-2712 
Inside Shipping 
No. Description Dr. Size Width Height Depth Weight 
$J-6 6-dr. - Legal 9x14, x15 1 13 15'/; 33 Lbs 
$J-10 10-dr. - Legal 9x 14% %15 11 20 15'/2 54 Lbs 
$J-12 12-dr.-Legal 9x14 x15 24 15 62 Lbs 
$J-18 18-dr. - Legal 9x 14%, x15 11 36 15'/; 92 Lbs 
$J-2712 27-dr. - Letter 9x3 x12 30 % 12 100 Lbs 


Write for illustrated circular. 


HAROLD D 


~~ 
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is producing a new type of calculating machine with 
an output equal to that of an office staffed with 
ten employees.” For the time being the inventor re- 
mains silent. 

In summary: The German calculating and book- 
keeping fabrication can be said to have been destroy- 
ed to a large degree through the war and its conse- 
quences. Valuable assessments for the future stil] 
remain, however, in the still-existent staff of pro- 
fessional workmen, authoritive constructors and the 
experience of a half-century. Added to this is the 
known German tenacity that could rebuild with the 
assistance of foreign capital and material. 

PARKER ISSUES PROMOTION PORTFOLIO 

An all-inclusive promotion portfolio has been dis- 
tributed by the Parker Pen Company sales depart- 
ment outlining a new idea in a May-June advertising 
and merchandising program. Included is a large quan- 
tity of material covering all of the gift-day promo- 
tions during this period, including ideas for gradu- 


PARKER DISTRIBUTING NEW DEALER-AID PORTFOLIO.— 
Entitled “Here's Your Complete Package.” the new promo- 
tional kit for the May-June season, being opened by Evelyn 
Carlson, contains two colorful counter cards showing reprints 
of ads being run on a coast-to-coast basis. a poster blow-up 
of one of the ads, a complete selection of ad mats for dealers’ 
use in local newspapers, radio commercials, a set of four 
plaques illustrating most important gift-buying days, mail en- 
closures for distribution with statements, and window streamer 
announcing “Gift Headquarters for Birthdays. Anniversaries, 
Weddings, Graduations, Mother's Day and Father's Day.” 
ations, weddings, anniversaries, birthdays, Mother’s 
Day and Father’s Day. 

Advertisements to be used will be 
and art to the gift buying season 

By combining small volume gift-days into a single 
promotion the Parker Pen Company will throw more 
advertising weight into the May-June gift-giving 
period than many manufacturers reserve not only 
for Christmas but for the entire 12 months of the 
declares N. Black, vice-president and 
general sales manager 


keyed in copy 


year James 


APEX OPENS NEW BINDERY, OFFICES 


Apex Business Systems, publishers of W-2 withholding 


statements, recently announced the opening of their new 
bit dery and offices at 6 Murray St., New York 7, N. Y. This 
plant is to be devoted exclusively to the manufacture of 


the W-2 and other business forms described in a new folde1 
which may be secured by writing the Apex firm at the New 
York address. Yee 
C. & 8. APPOINTS BOB LEWIS 
C. & S. Office Supply Company, 1416 Clay St., Vicksburg, 


Miss., recently announced the appointment of Bob Lewis 
as manager of the service department which has been en- 
larged.—EEG 
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Silent Sent 


Typewriter Base 





@ Now kind of typewriter base that 
faste securely in place but doesn’t 
( d ect under machine as in old-style 
t pad low t require drilling ugly holes 
’ iesks ) ’ 

@ “Silent Sent Typewriter Base fits any stan- 
lard type te . takes less than 5 minutes to 
ittacl ie cut-out center that permits 
ing inside typewriter without 
iching a screw! What’s more, 
mac be instantly removed for use 
ewhs base still attached. Many other 
iseful feat Send for complete illustrated 

taiis t erships still open. 


BUSINESS MACHINE PRODUCTS, Inc. 


96 Liberty St., New York 6, N. Y. 














SQUIRES 
Perfection 
SELF CLOSING INKWELLS 


Th f SQUIRES Perfection SELF CLOSING 

INKWELLS are proving every day that they are 
dependable inkwells at an attractive 

They are just so simple—yet so amaz- 

tive and effective in operation. There 

thing to wear out. They will last a 

ey are attractive, too, harmonizing 

BS surroundings. Because they are so 
— tructed—only 3 parts—they are easy 





sehabeepemneyl an and easy to refill. You can sell 
SCHOOLS ntity at a nice profit for yourself. 
HOTELS } sample today. 
HOMES 

heonusentie ASSOCIATED STATIONERS 


SUPPLY CO. 
CHICAGO 6, ILL. 


E. RUSSELL WHITE 
Portiand 13, Ore. 


A. J. McCRAE 
Toronto, Ont., Canada 


OR 
SQUIRES 
INKWELL COMPANY 


; Pittsburgh 15, Pa. 
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Still means GOLD 
to STATIONERS 


Roberts Model 49 represents to the 
numbering industry, the hardiness 
of the original Forty Niners. Light 
weight, precision made, this model 
has ben the most sought after num- 
bering machine of the century. 










3 movements self inking 
guaranteed 


wove: © $12.00 “« 


Immediate Delivery 





ROBERTS 


NUMBERING MACHINE CoO. 


700 JAMAICA AV 
BROOKLYN 8, N 





ATTRACTIVELY PACKED 
IN REROLL DISPENSING 
BOX AND DISPLAY CARTON 


* 
12 ROLLS OF ONE COLOR TO CARTON 
. 
WRITE FOR INFORMATION! 
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EWRITER PAPERS 





/« MANIFOLD PAPERS 





Are Recognized \3 cane 


Standard for | 
(+ AIR MAIL PAPER 


over 30 years | 
|* MANILAS 
' 


Consistently high quality “+ MANUSCRIPT COVERS 
...up-to-the-minute packag- 

: | * ONIONSKINS 
ing...a profit-and-prestige 
line you'll sell with pride * MIMEOGRAPH PAPERS 
Inquire about our Franchise * ENVELOPES 

Saies Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., INC. 
409-411-413 PEARL ST., NEW YORK ? 


S mememiaadll 














Want Cleaner, Brighter Copies ? 


AUTOCOPY Gelatin 
Rolls, because of an ex- 


clusive AUTOCOPY 


formula that eliminates 
bubbles, dents and 
waves, will consistently 


give you better copies 





Scientifically compounded, AUTOCOPY Gelatin Rolls 
insure longest efficient use under varying climatic condi 
tions — the Army has used them from the Arctic to the 
Tropics! Amber Fiber or White Fiber back. Will fit any 
duplicator. Rolls are 15 ft. long 


AUTOCOPY, INC. 


458 W. Superior St. 18 W. 18th St. 
Chicago 10, Illinois New York 11, New York 








on 7. am @ 2 - 





THERE IS ONE TO COVER 
EVERY TERRITORY 
_AND EVERY NEED 
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K cS . 
FOR You! 


SPECIAL ARRANGEMENTS 
FOR DEALERS 










, ie 
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AMERICAN MAP CO., INC. 


16 EAST 42 STREET, NEW YORK 17, N.Y. 
ee 

















When You're Asked 
for FACTS 





CAN YOU GIVE THEM? 


Conditions are changing daily. Are YOU keeping pace with 
them? Timely information will help you plen sales, act de 
sively, push profitable items, keep your stock up to date. 
"The information your Service Bureau gave us was just 
what we needed and placed us in a position to secure addi- 
onal business that otherwise we could not have gotten.” A 
R. Taylor Co., Memphis, Tenn. 

OFFICE APPLIANCES brings you the latest styles, news and 
rade gossip every month. The Service Bureau helps you 
jain intormation, lists and data gratis, almost impossible to 
jain elsewhere at any price. 

Ask for FREE copy of OFFICE APPLIANCES and subscription rates 


OFFICE APPLIANCES, 600 w. Jackson Bivd., Chicege 
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THE BUSINESSMAN AND ECA 
ted from page 2s) 

products bet Western Europe, Latin America, Canada, 
t ntegrated these areas into a great 
same manner, Far Eastern exports 
United tes helped pay for the goods shipped 
Far East. The nations of Western 
er for economic co-operation ac- 
half of the world’s trade during the 
rea is thus an essential part of the 





a id 
Supplies Essential Imports 
The E peration Administration — ECA 
to pi ticipating European countries, until 
end of Ju 52, with those portions of their essen- 
they themselves cannot pay. These 
ide not only food, fuel, and other 
so equipment and materials to 
e their productive capacities for FOR THE MAN 
During the onths, exports from the European 
e current revenue sufficient to cover WHO KNOWS QUALITY 
port needs from sources outside the 
Neste Hi e and about one-third of their require- 


Hemisphere. 


not ted that the United States will pro 

d to t tent of Western Europe’s remaining 
deficit Western Hemisphere. Funds from 
the United States are expected to carry 


e part id. These will be principally credits 
er { financial assistance from other coun SERIES No. 18 
the W Hemisphere, loans from the Import- 
B val of private financing, and a fur 


edauct pean reserves. It is the final deficit, Modified Georgian Style de- 


eans of financing essential imports 


will be covered by American aid. signed to meet the requirements 
year of the program, Europe’s in 
a eo Ayes 0 eo pt: = of present day executive offices. 
needed until mid-1952. is calcu 
the participating countries will The suite is complete with desk, 


to support themselves. 


table, secretarial desk, bookcase 


lows Long Investigation 


Pedra perme Ronee and telephone cabinet. Beautiful 

f a searching and comprenensive 

xecutive Branch of European needs figure and matched American 

the United States and other supply 

full account of the findings of the Walnut veneers. The double 
K 1 Nourse committees. As approved 

ee Sean 6 Se applied to drawer of the desk is equipped 

first 12 months. 

ed that 6.1 billion dollars does not with complete set of legal size 

timate of requirements. It reflects 

f the proposals developed by the hanging folders. 


Economic Co-operation and is a 
availabilities. Obviously, price 
rop conditions, and other unpre- 
luence the over-all cost of United 


f the four-year program is now put N A T | ©] N A L D E 4 K Cc Oo. 
15 billion dollars. Should Europe be 
ter share of the load than presently HERKIMER, N. Y. 
the United States will be less. 
merely by turning money over to 


On Display at Furniture Mart, Chicago, Ill. 


Eur ernments. The European countries 
prepare tatements of their needs, taking 
eloping programs of mutual aid 

ed the continuing organization of the 


hen be reviewed by the economic 
each country and by the special 


dor to the committee, former Sec 
| rimar After thi review, they 
the Economi« Co-operation 
th the Commerce Department 


gencies of the Government, will 





tent the requirements estimates 
are justified and to what extent 


Rear View 
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HERE 
for your 


approval 
IS THE NEW 


REST-ALL 
ALU MINE 









POSTURE 
CHAI 


Here, at last. .. 

























fa ait 

that does more than aid—in every possible way 
—the correct posture of the user. Proper seated 
position, alone, is not the complete answer to 5 
working comfort and efficiency. For sally 
important is the general appeal of the chair 
the all-around satisfaction it gives the worker 
The new Rest-All, Aluminum ster graph 
posture chair, is designed bot! assure cot : 
rect posture...and to please the user from such 
standpoints as luxury appearance, relaxable 
comfort, and firmly planted strength. Note the 
Rest-All'’s generous, squartly strean ly 

te estal, riding on ball-bearing casters wi t 
rubber wheels—a solid foundation f 
that commands confidence b by appeara 


and function. The all-important seat and back 
—amply dimensioned ffer the luxurious 
comfort of one-inch foam rubber, har 

topped with first quality simulated leather 


green, brown, maroon or grey. The fina 

of serviceability and eye-appeal belongs to the 
Rest-All's gleaming, art-finished natural a 
minum. Complete five-point adjustabil 
sures the ultimate in individual posture fit 
ting. Write for literature 
erate price. 






DEALERS: Ask a 
avaduiabvie lerritori 
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they can safely be met. ECA will also decide which specifie 
requirements from among the over-all requirements will be 
financed by the United States, appraising, of course, the 
ability of the country concerned to pay for some portion 
or all of its total needs. For those needs which cannot be 
paid for in cash, ECA will further decide whether aid wil] 
loans — where a sound capacity to repay 
in the future exists—or in outright grants. When the 
requirements have been determined in detail, ECA wil] 
either advance requisite funds to the participating country 
purchase of the approved imports, or it will 
country when it has procured them. 


be provided in 


to enable the 
Durse tne 
\ substantial part of the essential needs of Europe 
ist come from countries of the Western Hemisphere 
ther than the United States. In some cases the quantities 
required will not exist in the United States; in others the 
mpact on the American economy will be greatly relieved 
if commodities can be procured elsewhere. A proportion of 
the funds appropriated for the recovery program will 
therefore be used for the financing purchases made 
itside the United States. 
The application of American assistance will be in accord 
with bilateral agreements to be negotiated with each of 


the participating countries. 


¢ 


oO 


The overriding importance of the program to Europe 
hould not obscure the almost equally great importance of 
countries of the Western Hemisphere. In 
Canada and the Latin American countries 
triangulation of their foreign trade 
entire economies would be seriously 


the program to 
the case of both 
there 1s a certall 
vitnout 


pre, idiced. 


which their 


rhe Canadian Situation 
Canada has bought from the United 
sold to the United States, but it has 
than it has bought from Europe. 
convert its European 
roughly 


| r years more 
than it ha 
sold more to | 
Before the war Canada could alway 
sterling, into do 


irope 


currencies, mainly and thu 


Dalance its accounts. 
In the case of Latin America, or at 
the larger exporting countries of Latin America, the situa- 


east in several of 


tion 1s much tne same. 
This trade has been maintained since the war in large 
part through the use by the European countries of much 


if their remaining assets and through the acceptance by 


e supplying countries of non-convertible currency or the 
intries which for- 


extension of credits or grants. For co 


erly had a triangular pattern of trade, these procedures 
have failed to provide sufficient dollars to sustain their 
purchases in the United States and they have had to use 


their capital resources for this purpose. 


Some 2.6 billion dollars is estimated as the amount to be 


iilable for third-country purchases during the first 15 
ynths, of which a large share is estimated to reach Latin 


America. This does not include normal business transac- 
yr loans made by the Export-Import Bank. 
Ordinary business methods will be followed in the 
fer of the 5.3 b 
pating countries. 


ed to the maximun 


trans- 
ion dollars worth of goods to the partici- 
facilities will be 
extent practicable. Goods, now be- 


Commercial banking 


ginning to flow, will move through private trade channels 
ynerever possible. 

Many businessmen have been asking the Department of 
Commerce how they can be sure their products will be 


considered for shipment to Europe under the foreign aid 
program. 

in the 
solicit- 


icenses 


American exporters will continue to do business 
the past. All arrangements for the 
and import 

of goods, 


initiated 


same way as 
the requesting of exp: 
its, the shipping and storing 


individual shipments will be 


ng of orders, 
ind exchangé pel 
nd the payment for 

nd carried through by private exporters here and im- 
porters in Europe. The only goods to be bought by the 
United States Government and shipped direct to European 
re certain bulk food products that are in 
and a small volume of relief supplies, 


vernments 


l 


hort world suppl 
ich as drugs. 

have established business contacts in 
ntinue to solicit business as they have 


Exporter who 
Europe 


should ec 
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POSTAL 
SCALES 
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Now available in three 

Models for every mailing 

and shipping requirement 

in office, mailing Jepart 

ment, and shipping room. 

Model 1509—Capacity 5 ibs. by % ounce. Auto- 
matically computes postage for air mail, first class, 
and merchandise up to 4 lbs., pointer gives exact 
amount of postage without figuring. Dial 6” 
diameter, glass covered. Dimensions—6'4” x 614" x 
91 overall. Packed in individual carton. 

Model 1530 (illustrated)-—Capacity 25 Ibs. by 1 


ounce. Computes parcel post charges for merchan- 
dise up to 25 Ibs. Dial 614” diameter, glass covered. 


Dimensions x 644" x9" overall. Packed in 
individual cartor 

Model 151 Capacity 50 Ibs. Computes parcel post 
charges for merchandise up to 50 Ibs. Dial 8” diam- 
eter, glass covered. Dimensions — 8” x 714” x 10” 


overall. Packed in individual carton. 


Order from your supply house. 


MANSON SCALE COMPANY 
525 North Ada Street, Chicago 22, Illinois 





300 New :TEMs 


IN A SINGLE YEAR 


In a single year Office Appliances announced some 300 


items in the section devoted to new machines and devices. 


Usually this information is given before the items appear 
on the market and always in advance of most sources of 
such news. It is not uncommon for a dealer to tell us that 
some of his best selling lines have been secured from 
seeing the things in Office Appliances. Many readers 
say this section in itself is worth the subscription cost, not 


to mention all the other features. 


If you want to keep in touch with the activities of the 
office equipment industry, there is no better way to do it 
than by entering a subscription to Office Appliances. 
The rates are $2.00 a year, $3.00 for two years; Canada 
$2.50 and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 


600 W. Jacksen Bivd. Chicage 6, U.S.A. 
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Standard Leather Products, Inc. 








High Grade 
LEATHER GOODS 











Your Made-to-Order Inquiries Are Solicited 


For the most complete line of 


Ringbinders—Portfolios—Briefbags—Billfolds 
and Advertising Novelties 


Write for Illustrated Catalog and Price List 


127 S. Market Street Chicago 6, Ill. 














Another Source of Income 


Printers - Dealers - Stationers 


zz 


NE-TIME CARBON INTERLEAVED FORMS 

















Your customers will be delighted to have Snapeasy 
one-time carbon interleaved forms CUSTOM MADE 
to suit their needs! With Snapeasy, they can save time, 
eliminate errors, simplify systems! At no extra cost 
our form efficiency experts will analyze your customers’ 
business forms and design one-time carbon interleaved 
forms that will effect great savings in their office 


routines. 
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We do the work! 
You make the money! 















Write Dept. A-5 


The ARTHUR J. GAVRIN PRESS, Inc. 





50 WEBSTER AVENUE e NEW ROCHELLE N.Y 
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MODEL BI9E 


Barrett 


10-KEY 


Electric Printing 
CALCULATOR 


All Barrett Models are sold 
thru the Office Supply Dealer 


BARRETT ADDING MACHINE DIVISION 
Lanston Monotype Machine Company, 24th at Locust, Philadelphia 3, Pa. 











THE ALL PURPOSE COUCH 
WITH ADJUSTABLE HEAD REST 


Custombuilt in red, green and brown 
Duran or Boltaflex 


WRITE OR WIRE TODAY 


ESSKAY PRODUCTS 


445 CHESTNUT ST. GARDNER, MASS. 


FOLDING CHAIRS 


MANY STYLES—ALSO 
NON-FOLDING CHAIRS 
TABLET ARMCHAIRS 
—FOLDING TABLES 
immediate Shipment 
from N. Y. Stock or 
Factory 
Don’t Turn Down Chair 
No. 65 Inquiries! 
No. 600 


All styies—for classrooms, cafeterias 
sales meetings, etc 


ADIRONDACK CHAIR COMPANY 


DEPT. 15-1 1140 BROADWAY 
MUrrayhill 3-1385 























Near 26th St. N. Y. 1, N. Y. 











the original and still the best! 


AF 
BINDER CLIPS 
Mins 
















3 Sizes: %"’, 142", 2” 
In demand because they ore st rongly 
made, lo sting, economical to use. 
L.E.B. Binder Clips ore precision made 
of rustproof tempered spring steel. 
Nickel-plated removable handles 





Order now for volume sales and turnover. 


CUSHMAN & DENISON MFG. CO. 
135 West 23rd Street, New York 11, N. Y 
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OUR GRADUATE 
TYPEWRITER REPAIRMEN 


are thoroughly trained in the maintenance of 
all standard machines. They are dependable, 
ambitious young men, skilled at their trade, 
who have chosen typewriter repair as a career. 
Our courses are government approved for vet- 
eran or non-veteran training. 


Write for Full information 
RICHARD J. ZAIDEN 


COMMERCIAL INSTITUTE 


2020 WEST LIBERTY AVENUE, PITTSBURGH 26, PA. 











6-Drawer STEEL UTILITY CABINET 
BETTER MADE — NO SHARP EDGES 

NOW READY... 

ORDER PROMPTLY 


for legal blanks, insurance 
forms, cuts, parts, etc. 
Cabinet 1234” H x 10” 
W x 15!4” D. Drawers 
inside 9° Wx 15” D x 
14%," H. 

LIST PRICE $19.95 
Representatives wanted 
Cabinets have rubber feet 
and interlock 


STAR STEEL EQUIPMENT CO. 


1900 S. CALIFORNIA AVE. CHICAGO 8 














HOMEs 


LATES 


. . 

in Antiqued Brass 
RETA at $2.50 
Others ot $2.75 and $3.50 

For the first time. Low priced 
plates in burnished brass let- 

ters on antique black back- 

ground, with mahogany fin- 
ished mountings.. 






For Dealer Prices Write 




















NINE 
SIZES 


EIGHT 
ASSORTMENTS 
100% to 200% 

Markup on 
These Mailers 





Write for folder on Mdse. Display 


Racks for Store and Window use. 





WRITE FOR LOW DEALER-JOBBER COST 


PIERCE CO. 





3705 NICOLLET AVE. 
MINNEAPOLIS 8, MINN. 
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past. The European importer will 
s government regarding the need 
as part of the recovery program, 
his 
re set aside for such purchases. 
porter — not the United States 
ite the first action in requesting 
lollars to pay for a shipment. 
exporter receives 
he Western European countries, he 
f International Trade, 
if one is needed for 
ECA nor any other agency, 
license will be granted 
importer has received permis- 
a shipment with ECA 


ort license - 


ther 


rye , 


t to pay for 


enses for shipments to these coun- 
ternational Trade will follow its 
not decide which brands or 
oduct will be paid for with ECA 
will be made by the European 
goods he considers the best for his 
tion of ECA is based on the belief 
ening of private channels of trade 


economic recovery, not only for 
f the world. 
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Pad Demonstrators are 


Okla., for 


DESK PAD DEMONSTRATORS 


ers the variety of size, type, color 
k pad line. 

available to 
vithout charge or at cost, depend- 
ng order for Aico desk pads. In- 


ed by writing the company. 


BROTHERS BUY KANSAS FIRM 


e Typewriter 


Service, 214 E. Euclid 
was sold in July to the Dye Broth- 
July 12. 
ociated with the Liberty National 
several years, returned to 
vn, and is associated with 
the typewriter business. How- 
ted with Hale for the past eight 


now 


handle L. C. Smith-Corona, Rem 
ood portables and Remington 
a complete servicing de- 
machines and other types 


yperate 


adding 
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Berkshire 


Eaton’s 


for ever) 


come 


¢ ATON > 


USA 
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office use! 


complete selection, t 


back for more! 


ares 


your business 
with Berkshire 


Typewrite1 
Paper line includes a fine pape 
Carry 
Care 


every demand, watch customers 


EATON PAPER CORPORATION 


Pittsfield, Massachusetts 


2 Fine pape rs for busine ss and sor tal Use 
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THREE SIZES OF DIES 
i 


} 


POCKET SEAL 
@ Fastest selling seal on the 
market! — priced to return 
you a fine profit against any 
competition. Display it and 
you will sell it. A base attach- 
ment converts it to a desk seal. 


For Sale by Leading Stationery 


and Marking Device Dealers 
Everywhere 


MEYER g WENTHE INC. 


ESTABLISHED 1854 
30 SOUTH JEFFERSON STREET, CHICAGO 6 
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drawing pencil — 


8 Years ‘SS Mars-Lumograph 


BY DRAWING PENCIL 
> 








“AN J. S.STAEOTLER,ING. 
4: 53 Worth Street + New York 13, N. Y. 


STAEDTLER SINCE 1662 





Fi -) 
DURATEX 


@ FILE FOLDERS 
INDEX CARDS 


CARD GUIDES 
LETTER FILE GUIDES 


FINDIT FILING SYSTEMS 
with BARKLEY PLASTIC TAB 


“Faster Filing and Finding 


C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 


1220 W. Van Buren St. Chicago 7, Illinois 
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=2N ATIONALS— 

et i! Wessas 

“EYE-EASE” 
coe 


Save Strain — Speed Work 
SEE YOUR STATIONER 

















NATIONAL BLANK BOOK CO. 
HOLYOKE, MASS. 


Make Those Extra Commissions 





eae K COVERS 


PERSONALIZED CHEC 





OOKS 
SAVINGS ena STATEMENT onsen 
LOAN PO ae ags200xs MACHINE POSTING 
MMERCIAL STRAPS 
on HECK CASES = PPERS 
pocket C ores COIN WRA 


passBook ENVEL PEN RULED FORMS 


DEPOSIT SLIPS 


William 


1270 Ontario Street 


lO xXLINE Tue. 


Cleveland 13, Ohio 
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THIS PROFIT-SHARING PLAN WORKS 
(Continued from page 17) 
ment, showing the approximate earnings of his de- 
partment and his share in the profits. A check against 
the money he has drawn shows how he stands with 
the company financially. 

At the end of the year the profit “melon” is cut. Each 
department head receives 25 per cent of the net profit 
of his department, less the weekly “salary” he has 
drawn during the year. 


Keep Dividends as Savings 

The owner finds that most of the managers, having 
lived on their regular drawing accounts, have their 
dividends as savings. Thus the department managers 
are “getting ahead” financially faster than if they 
drew all the money in salary, and that in turn means 
more satisfied department heads. 

“IT find that most managers consider themselves in 
business on their own,” the head of the company says, 
“and that is how I want them to feel. When a man 
realizes that he may profit directly by his individual 
energy, ability and hard work, he is not interested in 
a new job nor does he particularly care about starting 
in business for himself. He feels that he can do better 
in partnership with me than if he went at it alone.” 

Although only the six department heads actually 
share in company profits, the program has had a 
favorable effect on practically all employees, particu- 
larly the sales force, this owner has found. 

In the first place, no department manager is going 
to permit an inefficient employee to remain long on 
the payroll, because inefficiency and lack of interest 
in the welfare of the company means loss to the de- 
partment head. Thus the manager keeps the “dead 
wood” weeded out of his force for his own good as 
well as the management’s. 

In the second place, an ambitious floor salesman or 
outside salesman is doubly alert, this owner finds, be- 
cause he hopes that sometime there may be an oppor- 
tunity for him to step into the top job of his depart- 
ment, or that the company may create new depart- 
ments. He knows that the most promising men will 
be given these promotions to profit-sharing status, 
und it makes for better performance. 

Department managers do most of their own buying, 
although the owner supervises over-all buying policies. 
‘I place most of the responsibility on the department 
heads.” he explains, “because they have the responsi- 
bility of selling the stock and their profit depends on 
their disposing of it. I don’t want a department man- 
ager to be able to complain that I bought something 
against his wishes and expected him to sell it.” 


Plan Brings Co-operation 

The plan has helped materially in creating co-opera- 
tion between departments, whereas the owner feared 
at first that it might cause friction 

No department head is jealous or envious of another 
because the latter may have more space. Each man 
knows that the more floor space his department occu- 
pies, the more rent he must pay. Instead of clamoring 
for more space, the average manager is constantly 
seeking ways of cutting his expenses to increase his 
profits. 

Another way 
gether to the 
the matter of 
example, the 
bought heavily 
pointed at the 


the department managers work to- 
best interests of all concerned is in 
exchanging items or even lines. For 
office furniture department manager 
of summer cushions and was disap- 
lack of demand for them. He com- 
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MARTENS 
TYPE CLEANER 


THE 
PERFECT FLUID 
AND NEW 
PATENTED 
APPLICATOR 


. 

Request sample and 
full details on your 
letterhead 
s 


THE MARTENS TYPE CLEANER CO. 


DIAMOND POINT 2, N. Y. 














A IVIL A LLL ES 


Loose-leaf envelopes, punched; card-cases, any 
size: menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc 
Made of acetate (flame resistant) transparent 
ellulose. We build to fit your particular need 
Write us for details. 


Markile Company, Mfrs. 















8638 S. Racine Ave. Chicage 9, U. 8. A 
a a 
Prevent Losses Get Money 
How to keep closer control of Credits and Collections.— 
Speeds up Collections—Better Credit Authorization.—All 
facts at a glance at fingertips—ten Handifax show 200 items. 


a 


woior Signa $ 


FREE Samples and information. 


H A Y D | FAX Ross-Gould Co. 
313 North 10th Street 


VISIBLE RECORDS St. Louis 











WOLCOTT’S 
ALL PURPOSE / 


TRANSFER FILE . 


Built of MASONITE and STEEL for long lasting 
durability . . . metal runners for easy gliding . 
edges of drawer and drawer front metal bound 
. aluminum handle and card holder . bail 
suspension drawer . . . easy stacking to any “height 
follow block adaptability for every day use 
(extra charge). 


Natural finish—metal bindings olive green. 


LEGAL AND LETTER SIZES 


WOLCOTT STEEL PRODUCTS, INC. 


nae 











739 East New York Ave. Brooklyn 3, N. Y. 
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Cramer Posture Write for 
Chairs in use details. 
all over the Dealer inquiries 


are invited. 













(Cramer POSTURE CHAIR COMPANY, In 
1205 Campbell Kansas City 6, Mo 





Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 
justments. You just tip a card 
and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. 2i "etn & 














You can multiply your volume of busi- 
ness by selling stationery and office 
specialties to your customers. We sup- 
ply all necessary advertising matter. 
Send for Price List. Full details and a 
richly illustrated 100-page catalogue 
describing many unusual items will be 
sent upon receipt of 35 cents (coin or 
stamps) to pay part of cost. 


[LSE IGANLD pavowne s,s 


DAYTON STENCIL 
WORKS CO. "cris" 
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INCREASE PROFITS! SELL CRIM’S TYPING COURSE WITH EVERY TYPEWRITER RENTAL OR SALE 












NEW! QUICK! EASY TOUCH METHOD. TYPING MADE EASY 


For wogunnat, Brush-up, Expert DEALER PRICES 
Orde tra profit builder NOW! It’s helping the BP BR § © E 1 poz. Lots — Reg. Dealer's 


typewriter mat I nore ‘ ts g mace 
: 1 m mach I typi n Discount. 


C11 wr oe ge kl t “ “ | = mee Be a $1.25 Each 3 Doz. Lots and More — Spe- 
Seen Gini Grae Debi Pon, CO TY anh 
F R E E with o —_—————— Prepaid Delivery 
CRIM’S E-Z SPEEDY SHORTHAND Learn at home in 10 Lessons, 10 Hours, 10 Days 
Good Seller Same Price. 




















4271 LEIMERT STREET 
LOS ANGELES 43, CALIF 
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BIG PROFIT |; 
in COPYHOLDERS 


ROLLING STORE LADDERS || ™ 
“A” Type Ladders ° Library Ladders 


For use with Filing Cabi 
nets and Shelving, in Of 














P fices, Vaults and Store — 

Needed in every office rooms. for 
, m...* ' anc 

where considerable 1 yping Made of Oak and Birch i wa 
' a 


in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 


is done : new pur- 


chases, repeat orders. re- 7 





placements. 





Send for Folder 
and prices. 





Write for unique 1948 Dealer Proposition. 


COPY RIGHT MFG. CORP. 
53 Park Place, Dept. DP-4 ¢ New York 7, N. Y. 
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Yes, as many as 93 out of 100 
who try MASTER SPEED KEYS on 





Manufactured by 


| | 12D. COTTERMAN “°"carmnaial 


























DEALER- 
SHIP 


means 


LEADERSHIP 








their typewriters like them and 
keep them; many others buy on 
sight alone. 

An unusually satisfactory product— just the one to 
add extra profit to your office calls. Can be sold from 


a sample key. 
For further information write 


SPEED KEY CORPORATION 


245 RALPH AVE. BROOKLYN 33, N.Y. 


































PREFERENCE! 


More and more typists 
prefer NORTA, the mod 
ern plastic type clean 
er. No liquids to spill 
r splatter no mess 

quick, efficient and 
longer lasting. A favor 


ite since 1924. 


THE ORIGINAL 


NORTA 
PLASTIC TYPE CLEANER 


Norta Distributing Co., 1123 Broadway, New York 10, N. Y. 





What line offers as much? 
STYLE Authority : 
INTEGRITY of Product 
Nationally Advertised 

Dealer Advertising Aids 
Exclusive POSTURE Mechanism 


Write for details 


The SIKES COMPANY, Inc. : 
X131'4 20 Churchill St Buffalo 7, N.Y. § 


wa wo 

















Have You 


. 

a Friend_ or business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us the 
name, address and business and we 
will send a sample copy with our : 

compliments 


THE OFFICE APPLIANCE COMPANY 
600 WEST JACKSON BOULEVARD, CHICAGO, U.S.A. 
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; e manager of the stationery and 
specialty departm« me day and the latter offered 
f the cushions off his hands. By coach- 


ing les was able to sell more than 100 
of i to automobile owners for extra 
cus inder the driver’s wheel. 

Frequently th artment managers shift items 
1 i like that and find that a thing which failed to 
sell in its origin epartment moves readily in an- 
other. Obviously iepartment which sells the slow- 
movers Makes | rit 

Although we up once a year,” the owner 
yf th tore expla the plan could be worked just 
as well on the ba f quarterly or even monthly set- 
tlements. However I did either, I would hold back 
a ot of a m profits each month or quarter, 
against possibl ater in the year. Besides, fre- 
quent division fits tends to discourage thrift, 
which the an tlement overcomes.” 


BATES CLOSES FOR VACATION PERIOD 
The Bates M iring Company announced that it 
would e it fice and factory at Orange, N.J., 
. f two weeks beginning August 8 
August 22. The New York office 


Va 1 remall t l ial. 





FAIR. — Notable among the visitors at the Barrett booth at 

Paris Fair. May 1-17. was Vincent Auriol (left), president of 

the French republic. Facing him is Mr. Grandjean, president 

of the “Bureau Moderne”, Association of Paris Fair. The booth 

was operated by the Paris dealer of Barrett Adding Machine 
Division, Ateliers Mechanographiques. 





AN APSCO FOR ROYALTY. — Prince Bertil of Sweden (right) 
receives an Apsco Dexter Deluxe pencil sharpener presented 
to him by Harry Rogers, sales representative of Automatic 
Pencil Sharpener Rockford, ll. The prince was visiting 
Rockford during Swedish Centennial celebration. 
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PROVEN OR MERITORIOUS 
ADDITIONAL LINE DESIRED BY 
OFFICE ACCESSORIES & EQUIPMENT 


SALESMAN 
| 


Currently doing $200,000 


All replies held in strict contidence 


BOX H-130, CARE OFFICE APPLIANCES, CHICAGO 6 








ve “400” Precise 


Nationally Advertised 
Fully Automatic 
ADDING 
MACHINE 





Most remarkable adding machine 
ever developed Adds, subtracts 
automatically—always shows mag- 
nified cumulative totals. 7 col- 
umns—counts up to 99,999.99 
Clears with touch of handle 
Accurate, speedy easy to use 
Stylus operated. Precision built 
sturdy, durable, handsome. Non- 


skid protective rubber feet. Life Retail 
time guarantee, Free advertising etal 95 
neat Price 

WRITE_TODAY only 


E.C. A. MFG. CO. 


Regular 
is W. Mor Ave., : 
oF aon Dealer Discounts 





Weighs wun- 
der 5 ibs 















BETTER CUSTOMER IMPRESSIONS 


WITH Longhorn Carbon 


Top-quality Longhorn carbon brings 
greater profit—more repeat sales. 
WON'T CURL 

LONG WEARING 


CLEAN ERASURES 
© SHARP IMPRESSIONS 


Find new profit and greater sales 
with the complete AMCO line. 


Write for new AMCO catalog with full information 


AMERICAN CARBON PAPER MFG. CO. 
ENNIS, TEXAS 


CASH REGISTER 


> S& 


w orid-w ide Service 
T ATEST CATALO 


> 


Chicage Cash Register Parks Ca. 


2810 W. ADDISON ST CHICAGO 18, ILI 
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f they could look ahead 
ten years... Royalchrome 


would still look new! 








i, ime hardly touches 


long-wearing 


HAT’S a promise 

that goes for each 
of these superbly 
styled, supremely du- 
rable ROYALCHROME 
Chairs .. . covered in 
beautiful Super- 
Tuftex Leatherette, 
Royal’s new fire-resist- 
ant fabric... and pro- 
tected under Royal’s 
Guarantee Plan. 











cA} Neo. 798 Chair. Cantilever-type design for an extra meas- 
ure of resiliency and comfort. Flex-spring seat; shaped up- 
holstered back. 
Ne. 950 Chair. Four-legged rigidity popular for commer- 
cial use, plus attractive styling so desirable for any general 
seating purpose. 
No. 377 Chair. Available as a single chair, and in units or HANDY COUPON BRINGS BROCHURES 
gangs of two or more chairs. Flex-spring seats; smooth floor 
glides; black wood arms. 
No. 600 Deluxe Folding Chair. The ultimate in folding ROYAL METAL MANUFACTURING CO. 
chair comfort and convenience. Telescoping back legs slide 175J N. Michigan Ave., Chicago 1, II. 
in and out of each other flawlessly, : 

Please send me________free copies of the brochure, 


“Guide to Interior Design” for my customers. 


E FURNi?7 
Sistine’ YR 


ROYAL METAL MANUFACTURING CO. 
CHICAGO + NEW YORK + LOS ANGELES + PRESTON, ONT. 


Name 





Address en eS 


Licdhtemenenahanenasanenasenan 
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MOST EXPENSIVE J 


Ks a full size, big production stencil iplicator hand 
amy job from post cards to legal size. Model cl raph is 
llways ready to deliver a te sharp best a speyae ts of Bae ; 
“more per minute. 

matter where you teal 

ndable performance of | 


duplicating. Its sturdy 
wrance of years of sa 


WRICE INCLUDES THE Fc 
Legal Size Stencils, '/2 Ib. © 
id, Bottie Correction Fivid, 1 
rette Cover and p d Inst ‘ 
+ ae weight, 3 im ees RISE 


tee 








SH more Uuiewood (b¢b 


with this modern merchandising help... 
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DUAL TOUCH TUNING 


1. To tune the touch on all keys simul 
taneously to your own choice, use the 
“Touch-Tuning" lever sted just above 
the keyboard to the right of the machine 


>f 


2. To change single keys, or groups 

keys, to suit an individual finger cond 
tion; to restore “balance’’ to the key 
board; to maintain quality of typewritten 
work—Underwood gives you individual 
key-lever tension adjustment. Of the 42 


keys of the keyboard, 10 (the vowels 
a, @, i, o, u and the five prominent con 
sonants s, r, t, h, n) do approximately 


70% of all writing. These may be first 
to get out of “‘bolance™ and show signs 
of wear. Underwood—and only Unde 
wood—offers individual key-lever ten 
sion adjustment to compensate for this 
This adjustment can be made very quick 
by a competent serviceman 


STANDARD RIBBON 


Your Underwood Portabie.uses the same 
length and width ribbon as the famous 
Underwood office machine. Wherever 
you go, anywhere in the world, you can 
buy an Underwood typewriter ribbon 
and it will fit your Underwood Portable 
the spools ore reversible too, for 
longer wear and greater economy 


FINGER COMFORT KEYBOARD 


Non-glore . .. Scientifically designed for 
finger comfort concave to center the 
fingers for accurate key-stroking no 
rings, no sharp prongs underneath 
protects the fingers of the youthful be 
ginner ond the expert typist alike 


CARRIAGE CENTRALIZING LOCK 


Before closing the case, lift the carrioge 
centralizing lock on the left hand side of 


carriage rails and move carriage to left 
to lock. Disengoges corriage rack to 
prevent jarring while arrying a) 


Underwood protection to give you long 
er, trouble-free use of your Underwood 


Portable Typewriter 





DURABLE CONSTRUCTION 


Tip your Underwood on its back ob- 
serve its construction strong, sturdy, 
durable precision-built with the care 
and pride of master craftsmanship 

for over fifty years Underwood has been 
outstanding in its reputation for dur- 


ability 


SINGLE, DOUBLE AND 
TRIPLE LINE SPACING 


The Underwood Portable is one of the 
few portables that has this office size 
machine feature this and other big 
machine features make the Underwood 
Portable a truly worthy brother of the 
famous Underwood office machine 

Underwood, the standard of comparison. 


VARIABLE LINE SPACER 


A “pull-out” type variable pull out 
the left-hand cylinder knob for variable 
line spacing . . . push it in to re-engoge 
normal line spacing ... positive, accu- 
rate, one-hand operation proved on 
the famous Underwood office machine, 
now available on the Underwood Port 
able Typewriter, too 


RIGHT AND LEFT 
MARGIN RELEASE 


The push-button release, located just 
above the keyboard to the left of the 
machine, enables you to write outside 
either margin for marginal notes . . . re- 
stores automatically to the original 


margin 





FEATURES THAT MAKE YOU PROUD OF 
THE UNDERWOOD PORTABLE 











These are only a few of the outstanding features of the 
Underwood Portable ... made by the Typewriter Leader 
of the World. For a complete demonstration of all features, 
ask your Underwood Portable Typewriter Representative. 


Portable Typewriter Division 


UNDERWOOD CORPORATION 
New York 16, New York 


One Park Avenue - 
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For more Profit, 


and Protection .. . 


Prestige 


This useful Demon- 
stration Sheet comes 
to you with every 
Underwood Portable. 


With this modern mer- 
chandising help, your 
sales personnel find 
it easier to demon- 
strate the Underwood 
Portable. 


There is nothing to 
memorize! Nothing to 
lose! This sales help 
is in every Under- 
wood Portable. 
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TYPEWRITER LEADER OF THE WORLD! 


